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Sparks 


State of the nation’s economy: 
Up 
Retai. Strores—Sales in 1950 to- 
taled over $140,000,000,000, a new 
record and 
1949. 


added up to $235,000,000,000, an 18 
percent increase over 1949. 

Reta. Foops—Prices jumped 1.1 
percent in first half of January to 
an alltime high. Labor depart- 
ment’s index stood at 220.5 per- 
cent of 1935-39 average, 7.7 per- 
cent higher than on June 15, 1950. 

Wace Earners — Non-farm work- 
ers last year averaged 44,100,000, a 
1,100,000 gain over 1949 average. 

Factory Pay — Production work- 
ers earned an average of $59.27 
weekly in 1950, compared with 
$54.92 in 1949. 

DepaRTMENT Stores — Sales in 
week ended Jan. 27 jumped 25 per- 
cent over like 1950 week. 

* * * 
Down 

Business Famcures—Number of 
closings declined to 159 in week 
ended Feb. 1 from 193 in previous 
week and 199 in like 1950 week. 

Cruve On — Production averaged 
5,870,950 barrels daily during week 
ended Feb. 3, a decline of 118,240 
barrels from preceding week’s 
record. 


Top Cars 
New-car registrations for 11 
months, plus 39 states for De- 
cember: 
1950 Pos. 
1—1,382,063 


1949 Pos. 
1,007,418— 1 
779,250— 2 
511,394— 3 
4 


312,127— 5 
261,856— 7 
179,734— 9 
265,056— 6 
193,158— 8 
132,229—I11 
126,665—12 
134,042—10 
100,263—13 
78,245—15 
57,086—16 
95,692—14 
36,729—17 
27,877—18 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds. 
Mere’ry 
Dodge 
Stude. 
Nash 
Chrys. 
Hudson 
DeSoto 
Cadillac 
Kaiser 
Packard 
Lincoln 
Willys 
Henry J 
Frazer 


517,914 
427,112 
359,755 
308,838 


288,920 
260,619 
171,140 
144,783 
131,043 
109,692 
99,099 
84,180 
70,709 
33,055 
32,976 
12,989 
11,776 
6,685 


15,664—19 
Crosley 9,957—20 
5,288 Austin 3,387—22 
1,766 Ang.-Prf. 5,030—21 
Total All Makes 
6,135,982 4,701,163 
For further details see page 
18, today’s issue. 


$12,000,000,000 above) 


MANUFAcTURERS—Last year’s sales 
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Plan for 20% Auto Tax 
Stirs Flood of Protests 


‘Used-Car Levy 


Rail Strike Drops 
Week’s Output 
‘To 110,797 Tints 


Impact on Auto Plants 
Seen for While Yet 
Despite Peace Move 


By Bernie Thomas 

| Associate Editor 
| CRIPPLING the auto industry's 

flow of supplies throughout the 
nation, the rail strike had already | 
cost the production of more than 
60,000 cars and trucks in U. S. 
plants by last week’s end. 

Railroads reported that a back- 
to-work trend was picking up speed 
at press time Thursday. But it was 
too late for auto makers. Effects 
of the transportation tieup ap- 
peared certain to affect this week’s 
production, too. 

U. 8. plants last week were able 
to build only 90,007 cars and 20,- 
790 trucks for a total of 110,797 
vehicles, according to Automotive 
News’ estimates. It was one of the 
lowest weekly performances in 
more than a year. 

In the previous week, although 
schedules were hit hard at the end 
of the week, U. S. plants turned out 
114,183 cars and 27,911 trucks—a 
total of 142,004 units. 


CHEDULES at Genasel Motors, 
Ford, Studebaker and Nash 
were hit particularly hard last 
week as a result of the rail dispute. 
Nash’s main assembly plant was 
down all week, while Chevrolet, as 
a factory spokesman put it, “was 
practically out of business after 
Wednesday night.” 

At various times during the 
week more than a third of Ford’s 
final assembly plants around the 
nation were down. Further pro- 
duction losses were forecast after 
Ford idled all parts manufactur- 
ing operations at its Rouge plant 
Thursday night. 

The only bright spots in the 
week’s automotive picture were 
provided by a strike settlement at 
Kaiser-Frazer and continued’ ac- 
tivity in Chrysler plants. Chrysler 
spokesmen said, however, that they 
were operating on a day-to-day 
basis. 

Studebaker’s car production 
slumped sharply, but Chrysler's 
situation held good for Hudson and 
Packard. Hudson, having wound up 
the best production month in its 
history during January, was the 
most optimistic about continuing to 
get good volume in February. Hud- 


son supplies are trucked in, 
+ 


But AT ettnn U. S. ‘Mantes, earlier 


predictions of February produc- | 


(Continued on Page 78, Col. 3) 


Going Down... 


Car Production Estimates 


By Automotive News 
(U. S. PRODUCTION ONLY) 


Week 
Ended 
Feb. 10, 
1951 
.. 26,857 
3,277 
2,130 
7,224 
. 14,226 


CHRYSLER 
Chrysler 
DeSoto 
Dodge 
Plymouth 

FORD 
Ford ..... 
Lincoln 
Mercury 

GENERAL MOTORS .. 
Buick 
IED © ccecavcavcsvrvcveteors 
Oldsmobile 
Pontiac 

KAISER-FRAZER 


STUDEBAKER . 
WILLYS-OVERLAND?* 


dan, 1 dan. 1 


to 

Feb. 11, 

1950* 
100,750 
14,922 
10,964 
28,235 
46,629 
161,146 
125,260 
3,652 
32,234 


Week 
Ended 
Feb. 3, 
1951* 


Feb., 
1950 
to Date 
35,751 
4,091 

2,533 
9,357 
19,770 
27,321 
19,710 
711 
6,900 
46,537 
13,851 
3,323 
13,262 
8,238 


to 
Feb. 10, 
1951* 
125,254 
12,491 
8,559 
31,706 
72,498 
144,144 
110,213 
4,026 
29,905 
257,226 
49,692 
13,623 
123,023 
28,835 
42,053 
15,024 


3,287 
2,873 
2,178 
5,237 

712 





Total Cars, U. S. ........ 90,007 
+Includes station wagons and Jeepsters. 


95,557 
*Revised. 


114,183 126,143 625,149 


(See Truck Table on page 3) 





New U. S. Edicts in Works; 
May Slash Autos 40% 


By William Ullman 


Washington Correspondent 
ASHINGTON. Government 
moves having a vital effect on 

the auto industry were reported in 
the works last week. Included were: 

1. Disclosure that if present 
DPA-NPA plans prevail, civilian 
auto production may be cut 40 
percent instead of the 25 to 30 
percent announced a few weeks 
ago. 

2. Indications that the Federal 
Reserve Board will require higher 
down payments on cars. 

3. The Hancock formula on car 





Mechanical Improvements Predominate on 1951 Chryslers— 
Chrysler dealerships Saturday unveiled the new Chrysler sixes and eights, last of the industry's 1951 models to be marketed. Notable injgome relief for dealers facing pay- 


the Windsor and Windsor Deluxe sixes Is a reduction in chrome (note grillework in Windsor four-door sedan above). New Yorker, Imperial| raise demands 
and Crown Imperial models introduce the |80-horsepower V-8 engine announced by Chrysler Corp. last month. Other Chrysler innovations initial wage freeze order 


are Hydraguide power steering, a torque-converter transmission for V-8 cars and Oriflew sheck absorbers. Story on peges 6-17. 





prices is expected to be unfolded 
in a day or two. 

4. A controlled materials plan is 
expected to be ordered on or before 
April 1, to take effect by July 1. 

5. OPA, with a still limited 
staff, is trying to get an automo- 
tive branch under way. 


6. Formation of a price advisory 
(Continued on Page 76, Col. 3) 
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Also Studied 


Industry Groups Set 
For Bitter Battle 
On Excise Proposal 


By Mac Gordon 


Associate Editor 
EALERS, manufacturers and 
owners retorted angrily last 
week to the Administration’s pro- 
posal for a 20 percent federal ex- 
cise tax on new cars and a wholly 
new levy on used cars. 

Congressional reaction was 
lukewarm to the recommendation 
for a jump from 7 to 20 percent 
in the new-car tax. This sugges- 
tion was part of a comprehensive 
tax boost program spelled out by 
Secretary of the Treasury Snyder 
before the House Ways and 
Means committee. 

Multiplication of the new-car tax 
was urged in a first-line plan also 
calling for boosts in the gasoline 
tax from 1% to three cents a gal- 
lon and in corporation profits and 
income levies. The used-car tax 
proposal was included among ideas 
for “secondary” fund-raisers. 

* ” * 

PROMISES of a staunch fight 

against the new-car excise hike 
came from the Automobile Manu- 
facturers Assn., which a year ago 
exhorted the Ways and Means com- 
mittee to repeal the tax entirely. 
Eruption of hostilities in Korea 
shelved all such repeal proposals. 

One of the main points of pro- 
test against the new-car tax, as 
outlined in the AMA presentation 
last year by Nash Vice-President 
George Romney, is that it discrimi- 
nates against the industry. Many 
other commodities are completely 
tax-free, among them musical in- 
struments, while new-car owners 
bear a heavy burden, the AMA 
emphasized. 

Dealers are disturbed addition- 
ally because they already are be- 
set with a tough Regulation W 

(Continued on Page 74, Col. 1) 


U.S. to Cut Tire Lines 


Makers Are to Be Limited to One for Cars; 
Trucks to Fare Better 


ASHINGTON.—tTire makers are 
expected to be limited by NPA, 

in an order to be issued this week, 
to one line of passenger-car tires. 
This, it is understood, will elim- 
inate © premium and cheap lines of 


UAW Insisting 
On March Raise 


ULGES in the wage freeze line 
failed last week to quiet organ- 
ized labor’s clamor for a substantial 
cost-of-living raise March 1. 
Despite government approval 
of merit, seniority and promotion 
raises, the UAW-CIO warned that 
modification of escalator contract 
features might precipitate strike 
action. 
Relaxation of the wage freeze for 
length of service, job classification 


changes and the like did provide 


The 
had 


this spring. 


_ (Continued on Page 73, Col, 1) 





tires now being made by prac- 
tically all companies. White side- 
walls also will be banned. 
Provision is expected to be made 
for truck tires for special uses. 
7 ” 


PA said the March 1 ban on the 
1 use of natural rubber will apply 


|to these products, their component 


parts or replacements: 

Toys, nonfunctional household, 
industrial and automotive rubber 
goods which are not essential to 
the mechanical operation of the 
equipment involved; floor cover- 
ings, mats and matting, soles, heels 
and sole slabs; nonfunctional ath- 
letic and sports goods; inner tubes 
of 8.25 inches or smaller diameter. 

It was explained, however, 
that synthetic rubber can be sub- 
stituted for practically all of 


these items, so they need not dis- 
(See TIRES, Page 76, Col. 4) 
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Chicago Show Opens Saturday 


By Mel Adams 
Staff Correspondent 
HICAGO.—The eyes of the na- 
tion will be focused on the 43rd 
annual Chicago automobile show 
for the nine-day period starting 
Saturday (Feb. 17) and continuing 
through Feb. 25 at the International 
Amphitheater, scene of its past tri- 
umphs. 

It will be the nation’s largest 
auto show this year. 

Factory interest is evidenced by 
the setting up of meetings. General 
Motors will bring to Chicago a dele- 
gation of officials and members of 
the press; Ford has scheduled a 
pre-show dealer meeting; Hudson, 
Buick and others will follow. In 
addition, word has been received 
by the Chicago Automobile Trade 
Assn. that many factory officials 
will be here before and during the 
period of the show. 

* * * 
HE DAYS and nights before the 
curtain rings up this week will 


Chevrolet, Ford 
Top Million in 


50 Registrations 
By Bob Gordon 


Associate Editor 
ROKEN sales records for both 
new cars and trucks last year 
were a dime a dozen, but there is 
probably no better indication of the 
strength of the market than the 
fact that two makes, Chevrolet and 
Ford, both passed the million mark 
in registrations, latest figures show. 

It was, of course, the first time 
such a thing ever happened. But 
then, 1950 was quite a year, New 
records for cars and trucks were 
established as new-car registra- 
tions topped 6,250,000 units and 
new- sales totaled more 
than 1,100,000 units. 

The total of almost 7% million 
new vehicles sold during the year 
exceeded the total for the industry’s 
best previous year—1949—by more 
than 1% million units. 


R cars, 1950’s figure of more 

than 6% million registrations 
represented a gain of about 1,500,- 
000 units over the previous record 
of 4,838,342 new-car sales set in 
"1949. The 1950 record topped the 
“fabulous” total of 1929 by almost 
2% million cars. 

The record for new-truck sales 
prior to last year was set in 1948 
when 1,035,174 units were titled. 
The 1950 total exceeded this figure 
by an estimated 100,000 units, and 
was more than double the num- 
ber of trucks sold in 1929. 

(Final 1950 registration statistics 
are still being compiled. The latest 
available totals show 10 states still 
missing for December, 1950.) 

Astronomical sales totals were 
not exclusively for new-car sales 
last year. In registering more than 
400,000 new trucks in 1950, Chevro- 
let reached a figure never before 
attained in the industry. 


FORD, runnerup to Chverolet in 
both the new-car and new-truck 
races, titled more than 300,000 
trucks last year to become the only 
other truck producer beside Chev- 
rolet ever to reach that mark, 
Sales achievements in both the 
new-car and truck fields were not 
























be packed with activity as exhibits| Timers day activities, received the 
are moved in and artisans, carpen-|acceptance of A. vanderZee, vice- 
ters and other workers get the| president of Chrysler Corp., as the 
classic ready for its inaugural. principal speaker at the Feb. 20 
As a matter of fact, everything |!uncheon in the Saddle and Sirloin 
will be in shape Friday, when | Club adjoining the amphitheater. 
members of the industry and 7 
trade, 15,000 in number, gather RANK H. YARNALL, CATA 
for a preview to inspect the ex- president, described the show 
hibits on both floors of the am- |as “a great civic enterprise.” He 
phitheater— more than 150,000 | pointed to the city’s status as the 
square feet of them—and witness | nation’s major automotive distrib- 
uting center and one of its largest 


a dress rehearsal of the central n 
arena stage revue, “Transporta- |markets. He also cited cooperation 
of the State St. stores in outfitting 


ret oe, th it: d burban 
Despite a boat show in the same|*®€ community and = suburbal 
building, winding up today (Mon-| dueens” who will add a women's 
day), much has already been ac- oa; aspect to “Transportation 
complished in moving the decora-| ~*~" ** 
tive effects of gold and blue into bod pe me —e ane 
the amphitheater. Installation of | ‘rides, he added, when the Chicago 
these and also of the huge stage Automobile Trade Assn. too a 
and exhibits will occupy Becker |SP0"sorship in 1935 and remove 
Brothers Studios and the show staff | it to the amphitheater in the fall of 
until Friday. that year. Each succeeding show 
* has turned in an increase in at- 
tendance, climaxed by an alltime 
high of 478,000 last year. 
Passenger cars of 21 makes will 
occupy the entire second floor and 
part of the first floor. On the 
ground floor also will be located 
nine makes of motor trucks, as well 
as truck bodies, other equipment, 


* * 


AMES F. McMANUS JR., show 

chairman, reported that public 
and industry interest over the show 
is becoming more keen each day. 

Special days have been set 
aside, it was announced by Ed- 
ward L. Cleary, show manager, 


as follows: 
Feb. 16—Preview day; Feb. 17— parts and accessories. 
Opening day; Feb. 18—Midwest 





day; Feb. 19—Motor Truck day; 


If It’s Late 
Feb. 20—Old Timers day; Feb. 21 


If your copy of Automotive 


—Manufacturers day; Feb. 22— 
Washington’s birthday; Feb. 23— nee —- Bc Fagg 
Engineers day; Feb. 24—Safety forced embargoes on various 


day; Feb. 25—Closing day. 
Lynn S. Snow, in charge of Old 


types of mail. 











Oldtimer Gets New Car— 

Admiring his gift from the Bay Area Pontiac Dealers Assn. is Leon J. Pinkson. Sharing his 
joy is Pontiac's general sales manager, L. W. Ward; Paul C. Smith, editor and general 
manager of the San Francisco Chronicle; Tom White, Pontiac Pacific regional manager, and 
George Daniels, president of the Bay Area Pontiac dealer group. Pinkson has been with the 


Chronicle since 1893 and has been writing auto columns since 1910. He is Automotive News' | 


San Francisco correspondent. 


Truck Leasing Expands 


Further Growth Predicted for 1951 
By Baker at Convention 


CHICAGO.—Truck leasing ex-|Clark of St. Louis, Sheldon Acker- 
panded notably during 1950, both 
in volume of business and in the 
number of outlets, Fred P. Baker, 
of Denver, president of the National 
Truck Leasing System, said here 
last week. 

Speaking at the sixth annual con- 






Miami, Fla., and Ray Munder of 
Philadelphia. 

The sessions opened with reports 
by R. D. Sidel, treasurer, and John 
Black jr., secretary, after which 
Munder brought the delegates up 


man of Lima, O.; James Ryder of | 


restricted to the first and second 
place finishers. Plymouth and 
Buick, for instance, both topped 
the half-million sales mark in 
their battle for third place in 
new-car sales. 
International, GMC and Dodge 
ranged around 100,000 units in the 
new-truck sales derby in a three- 
cornered fight to capture third 
place, 


vention of NTLS, Baker forecast 
further growth during 1951 because 
of a greater dependence on motor- 
ized transportation. 

Officials of firms from 33 states 
took stock of their activities from 
the standpoints of national de- 
fense, mobilization and conserva- 
tion during the two-day parley. 

A clinic on education and train- 
ing was held, with Howard L. Wil- 
lett jr. of Chicago, NTLS vice- 
president, presiding. Subjects dis- 
cussed included training aids, a 
resume of a sales course text, pre- 
sented by Graham Penfield; main- 
tenance savings through a plan of 
precision testing and adjustment to 
manufacturers’ standards, by A. 
Walter Neumann; a practical dem- 
onstration of lease rate work sheet 
and rate estimates by Harris Saun- 
ders, and the application of employ- 
ment screening tests by Arthur 
Nichols. 

Four heads of truck leasing com- 
panies were added to the executive 
committee. They are Charles P. 





Dealer Haight Joins 


NPA Controls Staff 


ELMIRA, N. Y.—Willard C. 
Haight, president of Superior 
Buick, Inc., has been named to 
the material control staff of the 
National Production Authority 
in Washington. 

During World War II, Haight 
was on an industry committee 
which served as a liaison be- 
tween General Motors and the 
government on matters pertain- 
ing to materials and priorities. 














to date on national defense devel- 
opments, obtained from Washing- 
ton sources. 

Principal speaker at the after- 
noon meeting was Forest D. Sief- 
kin, vice-president and _ general 
— of International Harvester 

‘o. 

Discussions were led by Sidel, 
Black and John Thompson on the 
supply situation; Roy Brundidge on 
legislative trends affecting leasing; 
Saunders on “converting statistics 
into dollars”; Ryder on NTLS ad- 
vertising and sales promotion plans 
for 1951, and K. O. Campbell, Ross 
Wilcox, J. Y. Hewitt and P. N. 
Ludowissi on “what’s new in trans- 
portation engineering.” 





British Auto Producers 


May Put Beds in Cars 


LONDON.—(UTPS)—Renault, 
which has introduced a car with 
seats that fold into a bed, may 
have started a new trend in 
British car design. 


12, 1951 
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Ready for Grand Canyon Run— 

Selection of the 1951 Mercury entry for the March 6-7 event has been made at the Los 
Angeles Lincoln-Mercury assembly plant. Left to right are: Bill Stroppe, driver; Les Ratley, of 
AAA's contest board, and Art Hall, Long Beach (Calif.) dealer who entered the car. Stroppe 


drove the Mercury that won the economy run last year. 








Taft Sees Car Rationing 
More than a Shadow 


HE SHADOW of new-car ra- 

tioning grew a little larger last 
week when Sen. Robert A. Taft 
voiced doubts that “price controls 
alone” can take care of an item in 
decreased supply “with such a very 
strong demand.” 

The Ohio Republican made it 
clear that he was not advocating 
rationing at the present time. 
But he noted that consumer de- 
mand for new cars would remain 
high even though production was 
cut back. 

Such a situation, he said, will lead 


~|“to a tremendous black market if 


you don’t ration.” 
+ * + 

AFT SAID he did not know how 

far auto production would have 
to be cut back from current levels 
before rationing might become nec- 
essary. 

Only two weeks ago Defense 
Mobilizer Charles Wilson said 
“the shadow of rationing may be 
there, but it is no bigger than a 
man’s hand.” 

He gave the impression that it 
might be postponed indefinitely, 
but like Taft, Wilson said rationing 
depended upon production. 


* * * 


PRESENT production, while 
above the corresponding 1950 
period, is almost 25 percent below 
last summer’s peak output weeks. 
And the ratio of cars to trucks is 
also down. 

Presently about four cars are 
made for every truck turned out, 
but in top 1950 weeks the rate was 
at least five cars for each truck. 


Industry observers say that 
output at present levels cannot 
be maintained past the first quar- 
ter of the year in the face of 
material restrictions already or- 
dered—and more are on the way. 
| Restrictions on the use of cop- 
per, aluminum, zinc and alloy met- 
jals plus a possible curtailment of 
|steel for autos guarantee big cut- 
backs when the effects of these 
|regulations hit full force. 

# * * 
OMPOUNDED on this metals 
shortage will be the transfer of 
|many production and assembly 
plants from automobile work to de- 
fense production. 

A composite picture of present 
and near-future production prob- 








mi LLL 





Elephantine Stunt— 

R. V. Harmon, sales manager of Les White 
(Dodge-Plymouth), Los Angeles, sits atop of 
Wilhelmina, the elephant used by the firm to 
help introduce the 1951 Dodge. White's circus 
festivities drew large crowds. 





-|ous damage 


lems makes Taft’s and Wilson’s 
rationing “shadow” look like a 
pretty substantial fellow. 

But most forecasters say that 
rationing, if it comes at all, is 
quite a long way off. 

Some of them predict that the 
government will issue no rationing 
regulations but, if consumer alloca- 
tions come, they will be instituted 
by the auto manufacturers them- 
selves. 


Standard Oil 
Refuses to Cut 
Octane Ratings 


CLEVELAND.—Standard Oil of 
Ohio will ignore government orders 
to cut gasoline octane counts, A. A. 
Stambaugh, board chairman, de- 
clared last week. 

He said the government’s emer- 
gency powers do not extend to the 
quality of a company’s products. 

Agreeing with federal officials 
that tetraethyl lead must be con- 
served for national defense, Stam- 
baugh said he differed with the 
government’s way of doing it. 

The government has ordered that 
premium gasoline shall not have 
an octane rating higher than 90, 
intermediate gas not higher than 
86, and regular gas not higher than 
84 octane. Washington also asked 
that tetraethyl lead shipments to 
refiners be reduced. 


Weather Impedes 
Reactivation of 


Synthetic Plants 


WASHINGTON. — Chairman W. 
E. Harber of the RFC reported last 
week that the government’s syn- 
thetic rubber reactivation and pro- 
duction program was being im- 
paired to some extent as a result of 
severe weather conditions prevail- 
ing throughout the country. 

Harber said that the program 
was being retarded in Texas, 
Louisiana and Kentucky where un- 
usually low temperatures, together 
with heavy sleet, snow and ice, 
forced the shutdown of two syn- 
thetic rubber plants and brought 
about declining production at sev- 
eral others. 

The physical equipment, he add- 
ed, is being cared for and no seri- 
is anticipated, but 
because of the unusual weather 


; the attainment of present produc- 


tion goals will be set back. 


Air Force May Lease 
Idle Newark Terminal 


NEWARK, N. J.—Unused since 
its completion last July, the Union 
Motor Truck Terminal here may be 
rented to the Air Force, it was an- 
nounced last week by the Port of 
New York Authority. The $8,300,- 
000 structure has been idle because 
of a restrictive clause in a labor 
union contract limiting the amount 
of freight transfer that can be un- 
loaded at any one platform. 

It was said that the government 
planned to use the facilities for the 
preparation of vehicles for ship- 
ment overseas and for administra- 
tive offices. 
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Elsworth F. Du Teau (Chevro- 
let), Lincoln, Neb., has a reputa- 
tion in this field as a platform 
orator. He comes by it honestly 


having served as a university 
professor in speech, as well as 
having written several volumes 
which are much in demand on 
the subject of speech. He is an 
ex-president of the Nebraska Mo- 
tor Dealers’ ’Assn., and I feel for- 
tunate, and I am sure you will 
agree, in enticing him to conduct 
this column today. 
* « * 


Showroom Thoughts 


tbe = MILLIONS of people who 

have streamed through the 
showrooms of new-car_ dealers 
throughout the country during the 
past five years are a forceful testi- 
mony of the place the automobile 
occupies in the social and economic 
life of this nation .. . their interest 
in the new models, their concern 
over delivery . . . their complaints 
and observations . . . their general 
comments have often made unusual 
and interesting conversation. 


Never in the history of automo- 
bile selling has the dealer and his 
sales staff had a greater opportu- 
nity to get a broader education in 
public relations simply by listening 
to those who came through the 
doors of his showrooms and service 
department .. . by listening sympa- 
thetically and conscientiously. 

Never has he had a richer oppor- 
tunity for genuine, lasting selling 

. simply by convincing the pros- 
pective customers of his interest in 
their problems and comments . 
by trying to give them honest an- 
swers ... by cultivating the virtue 
of patience. 


Explanation has become a big 
word during these past five years 
. »» it has been strained and test- 
ed and pushed around until dealer 
and sales staff have become 
groggy with repetition. 

But in that word “Explanation” 
. . in that continuous repetition 
lay both challenge and opportunity 
. the challenge to measure up to 
the severest demands of good pub- 
lic relations . . . the opportunity to 
win the lasting respect and friend- 
ship and goodwill of hundreds and, 
in some cases, thousands of persons. 
It was impossible to please all of 
the people, to satisfay some, to deal 
with the unreasonable, to answer 
the sour, opinionated critic . . . but 
it was possible to win the goodwill 
of the sincere people. 


Thus it was that some dealers 
capitalized on the rugged postwar 
era by giving interested audience 
to the many who poured into their 
display rooms; 
opportunity or gave it up as a hope- 
less, thankless, difficult job of pub- 
lic relations. The latter declined to 
believe that there was any real sell- 
ing to be done when people were 
begging for cars. 


But the job of selling himself, his 
dealership, his policies, his person- 


nel, his respect for those he serves|: - - 


and for his community is a job 
that confronts the dealer every day 
in every kind of weather and in 
every market. It takes years to 
build prestige and goodwill, public 
acceptance and public demand. 
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Sadly enough, the whole structure 
can be torn down in a few hours. 
* 


a * 
Quick Ruin 
I REMEMBER a drug store in St. 

Joseph, Mo., that billed itself, 
even before its doors were open 
for business, as “The Most Beauti- 
ful Drug Store in St. Joseph!” Re- 
sult .. . over 15,000 people flocked 
to the opening. There were favor- 
able comments. A good first impres- 
sion was definitely established. The 
months rolled by and a good many 
dollars were spent on advertising 
the beautiful store, even its ornate 
fountain and lunch service. People 
came, saw and went away believ- 
ing. The manners of the clerks re- 
flected the attractiveness of the 
store; the merchandise was dis- 
played for eye-appeal. 

One noon, the writer who had 
handled the advertising for the 
store was eating lunch in it. Sud- 
denly his glance froze on the glis- 
tening top of the soda fountain. 
Scooting along in blind hurry was 
a large, ugly cockroach .. . noxious 
creature of the dark and vermin- 
ridden corners . . . potential sud- 
den-death to thousands of dollars 
of advertising, to months of careful 
planning and effort, to long hours 
of promoting a high prestige and 
personality for a business institu- 
tion. 

A quick survey indicated the 
others in the store had not yet no- 
ticed the cockroach. The writer 
moved quickly to the fountain, 
brushed the cockroach off, and 
then sought the owner and man- 


. | ager. 


The conversation was brief but 
the alarm in the owner’s eyes was 
keen and genuine. Just a cock- 
roach, but what it could do to the 
reputation of St. Joseph’s most 
beautiful drug store. That night 
a crew worked for hours, clean- 
ing, scouring, spraying, powder- 
ing until every corner in the 
basement and upstairs, every hid- 
den recess smelled of cleanness. 
And that’s the way every corner 
and recess stayed after that... 
to protect the slogan, the prestige 
and the business of the drug store. 
What were thousands of dollars, 
months of organized effort and 
faithful allegiance to the boast of 
the store against one unsavory, 
noxious cockroach and the impli- 
cation of the filth from which it 
supposedly came. 

Yes, the job of keeping the busi- 
ness clean, of guarding its reputa- 
tion, of building and maintaining 
goodwill, is a continuous job...a 
matter of eternal vigilance. 

There are many noxious things 
to watch for and to guard against 
abruptness and coldness of 
manner, an unsmiling approach to 
the visitor or customer, uncleanli- 
ness of person and shop and sales- 
room and office .. . careless adver- 
tising . . .indifferent salesmanship 

. lack of policy and lack of the 
personnel’s knowledge of policy ... 
poor sales training and direction 
low-burning enthusiasm .. . 
unnecessary friction . . fairness 
in all dealings with personnel and 
with the public . . . and many oth- 
ers that have a direct impact upon 
a dealer’s public relations and upon 
the impression of him and his deal- 
ership which the public has. 

ok * * 


Selfishness 
OME DEALERS make their liv- 
ing in a community without 
ever giving any time or service to 
the community itself in return... 
without helping to promote the vi- 
tality, growth, safety, health and 
prosperity of the special part of the 
world which provides them with a 
living and with an estate. 
Salesmanship . . . condense the 
definition into a few words and it 
means objectively .. . convincing 
men and moving them te action... 
that’s a powerful line with a big 
punch and a stimulating story. 
Many salesmen fail because they 
convince men but fail to move them 
to action .. . fail to get the order 
signed. But perhaps the biggest in- 
dictment the public has against 


some dealers is that they have 
(Continued on Page 58, Col. 3) 





Compulsory Inspection 


Proposed in Montana 


HELENA, Mont.—Compulsory 
semi-annual inspection of vehi- 
cles at state-supervised private 
garages was proposed by a bill 
introduced in the Montana legis- 
lature by Rep. R. C. Sykes of 
Flathead. Under the measure, 
cars and trucks would be driven 
to garages and service stations, 
authorized by the state highway 
patrol, for inspection of brakes, 
lights, windshield wipers and 
other safety equipment. 

Owners of vehicles passing in- 
spection would pay 10 cents for 
a state safety seal, to be affixed 
to the windshield. If defects 
were found, owners would be 
given a “reasonable time” in 
which to have them corrected. 
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Sealers tell me 


By John O. Munn 





Aimed at Unfair Practices 


FTC Finally Issues 


Auto Credit Code 


| 
| 


WASHINGTON.—In a surprise 
action, following almost forgotten 
hearings held nearly a year ago, 
the Federal Trade Commission last 
week promulgated a set of automo- 
tive trade practice rules designed 
“to eliminate and prevent unfair or 
deceptive practices in the install- 
ment sale and financing of vehicles 
in interstate trade.” 

Nearly all elements of the trade 
had opposed the code at the hear- 
ings. Contrary to custom, the hear- 





BALTIMORE. — An order estab- 
lishing specific ceiling prices for 
used cars probably will be issued 
from Washington in “due time,” M. 
Robert Deo, managing director of 
the NADA, told members of the 
Automobile Trade Assn. of Mary- 
land here last week. 

Deo said the ruling will most 
likely be similar to that issued 
by the OPA during World War II. 
He was one of the principal 
speakers at the ATAM’s annual 





meeting along with Gov. Mc- 
Keldin of Maryland. 
Louis W. Kiefer was elected 


president of the Maryland associa- 


Miami Auto Show 
To Emphasize 


Car Maintenance 


MIAMI, Fla. — “Conservation of 
Transportation” will be the theme 
of the 1951 automobile show to be 
staged by the Miami Auto Dealers 





Assn., Feb. 21-27, at Dinner Key 
auditorium. 
The national emergency has 


prompted the dealers to emphasize 
making old cars run longer, but the 
exhibiting of newest car models 
has not been neglected, Richard 
Thiel, in charge of space arrange- 
ments, says every leading car will 
be represented. 

In following the theme of the 
exposition, exhibits will feature 
protective maintenance, including 
proper lubrication, waxing, under- 
coating and steering and brake 
adjustments. 

Another group of exhibitors will 
stress economy in maintenance, 
such as wheel alignment to save 
tires, and carburetor and ignition 
checking to save gasoline. 

Manufacturers are planning to 
stage exhibits showing their contri- 
butions to the national defense. 


Youngstown Assn. 


Picks Molenske 


YOUNGSTOWN, O.—E. A. Mol- 
enske has been reelected president 
of the Youngstown Automobile 
Merchants Assn. 

Other newly-elected officers are 
H. E. Johnson, first vice-president; 
D. A. Heindel jr., second vice-pres- 
ident, and F. G. Evans jr., secre- 
tary-treasurer. 

Trustees are L. F. Donnell, Har- 
old Gordon, Fred Evans, R. J. Han- 
na and Molenske. 








Deo Sees OPA-T ‘ype Ceiling; 
Maryland Elects Kiefer 


tion, succeeding Frank Marsden. 
Officers reelected by the group 
were: Lamar Creswell, vice-presi- 
dent, and Joseph J. Rochlitz, sec- 
retary-treasurer. 

Speaking of the current ceiling 
price on used cars, Deo said that 
requests for help in pricing from 
officials in Washington had been of 
little avail so far. 

“The problem is one of finding 
the ceiling price for a used car that 
you didn’t have for sale during the 
base period, but which you now 
have,” he said. 

Deo advised dealers to “hold 
the line on prices” and to use 
their “best judgment in establish- 
ing prices for used cars” until 
more specific instructions are 
available, 

Gov. McKeldin told the dealers 
that he believed a solution had been 
devised for bringing the New York 
road into Baltimore without the use 
of Roland avenue as a through 
highway. 

It is believed that the governor 
is in favor of a circumferential 
highway around the city with the 
New York road feeding into the 
horseshoe-shaped thoroughfare. 

The governor also reported that 
he is trying hard to obtain the serv- 
ices of Nathan R. Smith as director 
of the Maryland department of pub- 
lic works, Salary is delaying action 
on the matter, he said. 


Wis. Dealers Defend 


Daily Sales Reports 


MADISON, Wis. — Publication 
by the state government of new- 
car sales statistics in Wisconsin 
is a necessary insurance for a 
fair allocation of vehicles to 
Wisconsin markets by auto man- 





ufacturers, dealer spokesmen 
have informed the Wisconsin 
legislature. 


Louis Milan, manager of the 
Wisconsin Automotive Trades 
Assn., and dealers testified when 
they appeared before a legisla- 
tive committee on a bill by Sen. 
Gordon Bubolz to repeal the re- 
quirement that the state vehicle 
department publish daily new 
auto sales reports for the state. 
Bubolz claims that the service 
which was intended to be self- 
supporting is losing money. 

Dealer representatives and the 
legislators agreed, however, to 
work out a substitute bill that 
would raise the charges for the 
bulletin subscribers or otherwise 
make the project self-supporting. 








Star Visits Milwaukee Dealer Show— 

Edward C. Wehe, president of the Greater Milwaukee Auto Dealers Assn., 
Rank, GMAA director, left to right, stopped by the Kaiser-Frazer exhibit at the Milwaukee 
show to present Hildegarde, the songstress, with an armful of roses. She was the opening day 
guest of Harry DeBoer of DeBoer Motors, K-F Milwaukee distributorship. 


and Wallace 


ings were initiated by FTC rather 
than the affected industry. 

Commenting last week on the 

rules, NADA’s president, R. D. 
McKay, said it appeared that cer- 
tain features proposed in public 
hearings last year have now been 
clarified, 

However, he added that the rules 
appear to differ from some existing 
state laws. This, he said, undoubt- 
edly will create confusion. 


McKay pointed out that the rules 
will require “little or no change 
from current trade practices among 
franchised new-car and new-truck 
dealers.” 

Attorney Frank Cain, speaking 
for the National Used Car Dealers 
Assn., called the rules discrimina- 
tory. 

However, some used-car dealers 
took issue with the NUCDA 
lawyer, asserting a belief that the 
rules were reasonable. They 
added that their practices were 
in line with the code, 

Cain said that he had tried to 
get FTC to delay announcing the 


See Letterbox, ‘Page 4 


rules until the dealers could ar- 
range a conference with commis- 
sion members. 


The rules, it was pointed out in 
a commission statement, “are ap- 
plicable to all persons, partner- 
ships, or corporations coming 
within the jurisdiction of the FTC 
and will be applied to the elimi- 
nation of the particular acts or 
practices therein specified which 
the commission believes tend to 
suppress competition or restrain 
trade.” 

Subject to commerce and other 
jurisdictional requirements, the 
statement added, appropriate pro- 
ceedings in the public interest will 
be taken by the commission to pre- 
vent automobile dealers and financ- 
ing institutions from engaging in 
any of the practices defined and 
proscribed by the rules. 

Following is a summary of _“un- 
fair” trade practices prohibited by 
the rules: 

1. Misrepresentation by the seller 
of insurance coverage or rates or 
financing costs or rates. 


2. Failure of the seller to fur- 
nish the buyer, before the sale is 
completed, with a written itemi- 
zation which discloses the deliv- 
ered price of the motor vehicle, 
including accessories or extras; 
the amounts to be credited as 
down payment and tradein; the 
time balance owed to the seller 
and the amount and due date of 
each installment payment; the 
cost of the insurance and the 
coverage provided; and the fi- 
nancing charge. 

3. Having the purchaser sign an 

(See FTC CODE, Page 74, Col. 5) 


Milwaukee Show 
Attracts 71,000; 
Many Sales Made 


MILWAUKEE, — A severe cold 
wave, with temperatures as low as 
24 degrees below zero, caused at- 
tendance at the eight-day Greater 
Milwaukee auto show to total only 
71,000, 

The Milwaukee County Auto 
Dealers’ Assn, had expected that 
125,000 persons would attend. But 
that estimate was made before the 
sub-zero weather set in. 

On the first two days of the 
show, with mild weather, 32,000 
persons jammed the exhibits. Then 
the temperature—and attendance— 
dropped. 

It is reported that many car sales 
were Made at the show. 

“The enthusiasm and response of 
the community in one of the worst 
weeks, from a weather standpoint, 
we've had in many years was very 
gratifying,” said Edward Wehe, 
show chairman and president of 
the association. 

“While no one knows what the 
auto situation will be in another 
year, there certainly will be an 
annual auto show in Milwaukee if 
| it is at all possible.” 
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None of us, of course, can out- 
guess the international situation. 
But this shouldn’t force us into 
attitudes of “watchful waiting,” 
of retrenchment on a broad scale 
or of hedging against our own 
futures. 
What every 


retail automobile 


dealer can and should do is to 
heed the advice given at the re- 


cent NADA convention by such 


effective authorities as L. M. Stew- 



































Fair and equitable contracts between manufacturers 


AUTOMOTIVE OUR PLATFORM: |. 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to art, St. Louis Chrysler-Plymouth 
. ™ the dealer on every used vehicle accepted in partial payment for a new|dealer; Ernest Burwell, Spartan- 
e & car or truck. {| 3. Every dollar of gasoline tax collected by state or federal|/ burg (S.C.) Chevrolet dealer; 
a governments applied to the building and maintenance of highways. § 4. The George H. Jon Corpus Chri ti 
t € elimination of governmental and bureaucratic controls over this industry. 8 ; es, Pp ristl 
£ 4 5. A return to the precepts of independence and the rewards of applied Ford dealer; James A. Mason, 
® R energy and ability, which made America and gave more of her citizens} Ferndale (Mich.) Dodge-Plymouth 


more of the better things of life than anywhere else in the world. dealer; T. A. Williams, Greensboro 
(N.C.) Chevrolet retailer; Martin 
Johnson, Atlanta Nash dealer, and 


F. G. Barker jr., of Cleveland. 
+ * * 


(‘[aese gentlemen stressed the 
necessity for a review of each 
dealer’s entire expense structure— 
in an effort to eliminate every dol- 
lar of unnecessary non-productive 
overhead. 

A personal check of accounts 
payable and current invoices should 
be made to determine whether 
there is a close control over exces- 
sive purchases of tools, supplies, 
building maintenance, etc., and 
that prices are correct, with proper 
discounts for cash being secured. 
Other examples of accounts, which 
should be closely checked, are the 
percentage of total parts sales to 
non-productive overhead, the per- 
centage of service gross being ex- 
pended in tools and shop supplies, 
and the percentage of new and 
used-car gross going into the com- 
mission and supervision account. 
Are these and similar items in 
line? 

Any dealer can quickly figure 
how many dollars worth of addi- 

tional sales it takes to sustain 
each unnecessary expense: Take 
your percent of profit before 
taxes and apply it to any specific 
expense. For example, if your 
profit is 5 percent of sales, you 
must do $1,000 in additional sales 
to support a $50 unnecessary ex- 
pense. How many extra 50’s are 
you carrying? 

Dealers should drive for a higher 
percent of absorption. Fixed ex- 
penses should be revised, after an 
intelligent reanalysis of parts and 
service revenues, 

A closer review of capital control 
should be made in examining the 
business; not only of parts inven- 
tories, but also of receivables, used- 
car stocks, and of all other items 
that are needlessly freezing capital 

(See FORUM, Page 72, Col. 5) 
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Tax Strangulation 


HADES of the tax-crippled auto industries of other lands 

can be seen in the Administration’s request for a 20 per- 
cent excise tax on automobiles. 

It may not be, possible to foretell what it will take to 
cripple the auto industry, but a comparison of the industry 
of this country with that of other lands may provide an 
insight. 

The American auto industry was a late starter, but it 
started in a land of economic freedom. 

Look at what happened. In 1949, the latest year for which 
comparative figures are available, the U.S. industry built 
6,250,000 vehicles. The tax-ridden auto industry in the 
United Kingdom built 630,000, and more than half of these 
were for export. 

All the world outside of the U.S. built fewer than 2,000,- 
000 cars. 

Seventy-seven percent of the world’s cars and 52 percent 
of the world’s trucks are in the United States. 

And one out of every seven workers in the United States 
owes his livelihood to the auto industry or motor-vehicle 
transportation. 

This was the accomplishment of economic freedom—a 
freedom that is being threatened on all sides—not by 
enemies outside our country but by misguided, well-meaning 
individuals within the country. 


Can This Be Wrong? 


mvs heard that there is criticism of the auto industry 
for, of all things, doing a good job of keeping car and 
truck production at fairly high levels. 

What’s the beef? ... 

That the auto makers are doing their best to keep workers 
employed until defense work is ready?... 

That the auto companies are building vital transportation 
that may be a Godsend should another Pearl Harbor cut off 
production ? 

The auto companies are not overcoming the difficulties 
thrown in their way just because they are big. They are 
using resourcefulness and expensive alternatives to help 
keep ne up. 

And they are using material that is not needed in the 
defense effort. This a — employment not only in 
the auto industry but all down the supply lines. 

Nor should it be forgotten that the civilian economy is 
paying the way for the defense economy. There are no 

ories in guns. 


Zoo because it had no giraffes. 
North Pole, 





The Big Story 


Two auto industry giants were dreaming of faraway places in 1926. 
Walter P. Chrysler planned to finance the greatest live game collect- 
ing expedition ever sent to Africa. 
hunt when he learned that children were disappointed at the National 


Henry Ford was talking about an expedition to rediscover the 
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The Boys ARE WORKING 
ON THAT CEILING STUFF 





‘Favors Curbs on Pack . .’ 


This is an open forum for the discussion ot any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
ietters but you may sign your name with the assurance that it will not be 


used, if you so request. 


FTC Code 


I was flabbergasted to see an ar- 
ticle in a local newspaper that a 
lawyer speaking for the National 
Used Car Dealers Assn. is objecting 
to the rules on automobile financing 
laid down by the Federal Trade 
Commission. The counsel said the 
rules are discriminatory. That is 
the silliest statement I have had 
the displeasure of reading since I’ve 
been in this used-car business. 


I’ve been buying and selling used 
cars for 20 long years. I’ve seen the 
good times and the bad. I’ve seen 
men who called themselves used- 
car dealers get in the business fast 
and get out of it faster. I know 
what a code of ethics is. But it’s 
the rascals and the scoundrels in 
the used-car business that give the 
public the distasteful opinion it has 
of used-car dealers. 


Those FTC rules will help clean 
up the industry and only those who 
want to deal under the table will 
have any objection to them. The 
rules are conducive to public inter- 
est, and what’s good for the public 
certainly is good for us who make 
the used-car business a lifetime job. 
I doubt very much if the gentleman 
who spoke for the association has 
ever bothered to read its code of 







Chrysler became interested in the 


—From the files of Automotive News. 
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ethics. I happen to be familiar with 
its code because I was one of the 
founders of the association. 


Rather than heaping abuses on an 
agency that is actually doing deal- 
ers a good turn (if we want to be 
men enough to admit it), I think it 
would only be wise and common 
sense for the national association 
to wake up and acclaim the action 
the commission has taken. This is 
one dealer’s opinion and I hope you 
see fit to print it for the benefit of 
those who might not be so narrow- 
minded to think we're all shysters. 
—LyYNN Wertz, former NUCDA 
secretary, Detroit. 
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Wants Poll 

Whenever I get Automotive News, 
generally the first thing I read 
is the Letterbox. 

What I would like to see printed 
in the Letterbox, if you feel free 
to do so, is a poll among the Chrys- 
ler Corp. dealers. 

I am wondering how many Plym- 
outh dealers in the country would 
like to see Chrysler Corp. make 
available either an overdrive or 
perhaps the present fluid drive with 
four speed transmission on the 
present 1951 Plymouth automobiles 
at an additional cost? 


Since Chevrolet has the Power- 
Glide, and Ford has the overdrive 
as well as the new transmission, 
the pressure in our part of the 
country is leaning toward Plym- 
outh not having either available at 
an additional cost, and is costing 
us on some sales to our competi- 
tore. ... 

If we could get a view of what 
other Chrysler Corp. dealers think, 
then I could see no reason for 
Plymouth not coming out with it.— 
Kansas DEALER. 
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How Freeze 
NADA Bulletin Explains 


WASHINGTON.—High points of 
the Economic Stabilization Agen- 
ey’s general ceiling price regula- 
tion, insofar as it directly concerns 
car dealers, are covered in a spe- 
cial bulletin mailed late last week 
by the NADA to its directors and 
association managers. 

A copy of the regulation itself, 
which became effective Jan. 26, was 
attached. 

The NADA bulletin points out 
that the new regulation estab- 
lishes ceiling prices “for nearly 
all sellers of non-agricultural 
commodities and services at the 
highest prices in effect during 
the base period from Dec. 19, 
1950, to Jan. 25, 1951.” 

“This means,” says the bulletin, 
“that automobile and truck dealers’ 
ceiling prices for new and used 
passenger cars, new and _ used 
trucks, parts, accessories and all 
automotive services are established 
at the highest price in effect on 
any day during the base period.” 

It is noted that specific price 
regulations on an_ industry-by- 
industry, and commodity and serv- 
ice basis, likely will supplement 
the general regulation. 

Regarding the general wage sta- 
bilization regulation, which was 
issued simultaneously with the 
price freeze, the NADA bulletin 
says: 

“This order provides that no 
employer shall pay ‘wages, salar- 
ies or other compensation at a 
rate in excess of the rate in effect 
on Jan. 25, 1951, without prior 
approval of the Wage Stabiliza- 
tion Board. ESA has announced 
that the wage freeze order will 
be amended shortly to permit 
certain increases and a formula 
will be worked out shortly to 
permit cost-of-living increases in 
the months ahead. 

“However, pending this action, it 
is a tight freeze on all wages, 
salaries, etc.” 

Concerning the matter of deter- 
mining ceiling prices, the NADA 
bulletin points out: 

“Bach automobile dealer’s indi- 
vidual records, including his retail 
list prices for new cars and new 
trucks, his parts and accessories 
price lists and his flat rate manual 
will enable him to determine his 
ceiling prices for all such sales, 

“While the regulation covers 
used cars and used trucks, it is 
not clear as to the method of 
determining ceiling prices on 
used cars and used trucks of 
various makes, years, models, 
body types, condition or extra 
equipment. NADA is_ seeking 
clarification as quickly as possi- 
ble from ESA officials in Wash- 
ington on all of these problems.” 


It is also noted that the new price 
regulation states that “after Jan. 
26, 1951, regardless of any contract 
or other obligation, a dealer shall 
not sell, and shall not buy in the 
regular course of business or trade, 
any commodity or service at a price 
exceeding his ceiling price.” 

Section 9, it is pointed out, re- 
quires that each dealer continue to 
give his customary discount to 
various classes of purchasers, such 
as, for example, wholesale parts 
sales. 

The bulletin calls particular at- 
tention to Section 16 of the general 
regulation which deals with record- 
keeping requirements. It warns: 

Section 16, which should be read 
carefully in its entirety, covers the 
record-keeping requirements under 
the regulation, only the most im- 
portant of which follow: 

1. A dealer must preserve and 
keep available for examination 
by the Office of Price Stabiliza- 
tion the records that establish 
his “base period” selling or offer- 
ing prices, plus sufficient records 
to substantiate his costs on pur- 
chases for resale prior to the end 
of the “base period.” 

2. He should also prepare and 
keep a statement showing his cus- 
tomary price differentials for terms 
and conditions of sales and classes 
of purchasers (ie. wholesale, retail) 
during the base period. 

3. A dealer is required to prepare 


Lenox Motors Chartered 


Lenox Motors, Inc., Columbus, 
O., has been chartered. Incorpora- 
tors are Alfred B. Katz, Robert Mc- 
Intosh and Dorothy C. Larkins. 





Clarification Sought on Used Cars 


on or before March 1, 1951: | 
showing the| 
categories of commodities on which | ~ 
he made deliveries or offers for| 9 
delivery during the base period, | ” 
and a statement listing the serv-| 





Hits Dealers 


Effects on Prices, Wages; 


(A) A statement 


ices he sold or offered during that 
period. 

(B) A ceiling price list, showing | 
the commodities in each category | 
(listing each model type and style) | 
and the services delivered or of-| 
|fered for sale by him during the 
“base period.” This ceiling price 
list may refer to an attached price | 
list or catalog. 





|of terms used in the order. 





Dealer Conventions 


Apr. 7— Louisiana Automobile Dealer: 
Assn., Jung hotel, New Orleans. 

May 14-15—Missour: Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 

May 3l-June 2— Washington State Auto 
Dealers Assn.. Winthrop hotel. Tacoma. 

June 28-July !— Michigan Automobile 
Dealers Assn.. Mackinac Island, Mich. 

Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn., Saga- 
more Hotel, Bolton Landing, Lake 
George, New York. 

October 21-23—Florida Automobile Deal 
ers Assn. 195! Annual Convention, 
Tampa Terrace hotel, Tampa, Florida. 

Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 


Dealer Auto Shows 





Feb. 17-25— Chicago Automobile Trade 
Assn., International Amphitheater, Chi- 
cago. 

Feb. 21-27-— Miami Auto Dealers Assn., 
Miami. 


* * * 


Aftermarket Shows 


Mar. 21-24—Pacific Automotive show, Civic 
Auditorium, Seattle, Wash. 

Apr, 26-29 — Southwest Automotive show, 
Oklahoma City. 

May 17-20— Southeast Automotive show, 
Atlanta. 





HARTFORD, Conn. — Over 2,100 
bills have been introduced into the 
present session of the state legisla- 
ture and many of them bear watch- 
ing by the automotive industry, 
says the Connecticut Automotive 
Trades Assn. 

One bill would prevent auto 
dealers and auto finance com- 
panies from selling insurance. 
Another would require dealers to 
furnish a “pedigree” with each 
used car sold. 

The latter bill would require a 
notarized certificate attesting to 
the proper working condition of the 
motor and all major parts of the 
car. Misrepresentation of a car’s 
condition by a dealer would result 
in a $300 fine and/or 90 days in jail. 

Measures that the association has 
had introduced would require the 
owner and operator of a tow-car or 
wrecker to be licensed under the 
dealer-repairer license law; define 
a new car, and change the volun- 














| 
For 25 Years— | 
Charles R. Beacham (left) sales manager of 
Ford's southeast region, is awarded a silver 
anniversary pin by L. W. Smead, Ford gen- 
eral sales manager. The presentation was 
| made at a luncheon in Philadelphia attended 
| by Walker A. Williams, Ford vice-president 
| of sales and advertising, and Lewis D. Crusoe, 
| general manager of Ford division. Nearly 400 
Ford dealers of the Chester and Washington 
districts attended. 




















Factory Delivery Milestone— 

Packard's 1,000th factory delivery of the 1951 series was made last week to U. S. Navy 
Capt. Fred C. Stelter jr. The customer driveaway department, under N. C. DeSantis, car | 
distribution manager, has averaged 50 deliveries a week since the introduction of the new 
| models last fall, the firm states. Raymond Lull (left), customer driveaway department, opens 
Section 22 contains the definition the door of a 200 Deluxe for Stelter. The officer had ordered his car through Jordan Motor | 


Sales, San Diego, Calif. 








| Coming Events 





General 


March 6-7—195! Mobilgas Economy Run, 
Los Angeles to Grand Canyon. 

Apr. 1-2—Canadian Automotive Whole 
salers and Manufacturers Assn. conven 
tion, King Edward hotel, Toronto, Ont. 

Apr. 4-15—33rd International Motor Show, 
Turin, Italy, 

Apr. 17-20— National Packaging Exposi- 
tion, sponsored by American Manage- 
ment Assn., Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com- 
merce 39th annual meeting, Washing 
ton, D 

May 7-ll—The Greater New York Indus- 
trial show, 7ist Regiment Armory, New 
York, 

May 30-Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif. 


* > * 


Engineering 


Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet- 
ing, Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society of Mechanical 
Engineers (spring meeting), Atlanta- 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica- 
tion Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho- 
tel, Philadelphia. 





Dealers in Conn. Warned — 
On Adverse Proposals 














Kansas Carriers Protest 


Truck Parts Shortage 


SALINA, Kans. — Protesting 
a vehicle parts shortage, 50 Kan- 
sas carrier representatives last: 
week sent a telegram to Wash- 
ington defense transportation 
officials urging that steps be 
taken immediately to ease the 
situation. 

C. W. Kelley, Kansas Motor 
Carriers Assn. president, told 
the group at the emergency 
meeting: “The trucking indus- 
try is now absorbing full body 
blows in the battle of conver- 
sion from normal operation to a 
high-geared defense program. 
We now are operating at maxi- 
mum capacity and the most dif- 
ficult problem lies in maintain- 


~— Contracts .. . 





ing equipment.” 





K-F Granted Order 
For Aircraft Engines 


DETROIT. Defense contract 
awards to automotive firms last 
week were generally of the “undis- 
closed amount” variety, but there 
were well-founded reports that the 
near future will see some very 
large contracts let. 

Perhaps the largest of the “un- 
disclosed amount” contracts 
awarded early last week was that 
granted the Kaiser-Frazer Corp. 
by the Air Materiel Command of 
the Air Force. 

It was revealed that K-F will 
build Wright R-1300 aircraft en- 
gines at its Detroit engine division 
plant. Although additional space 
will be needed for the aircraft en- 
gine order, the plant “will continue 
to build automobile engines in ac- 
cordance with schedules now per- 
|mitted by the NPA critical mate- 
rials limitation order,” a K-F 
spokesman said. 
| There has been no final decision 
}as to where the extra space needed 
| for the manufacture of the airplane 
engines will be located, according 
|to T. A. Bedford, general manager 
of the K-F engine division. 


| Bedford said that about 4,000 ad- 





tary inspection law to an annual /|ditional employes will be required 
inspection by approved dealer-re-|for the defense job. The plant now 


pairer inspection stations. 

CATA also asked for renewal 
of the resolution passed in the 
last session of the house for a 
constitutional amendment to pre- 
vent diversion of vehicle receipts 
and gas taxes from other than 
use of highways. This resolution 
must be passed by a two-thirds 
vote in both the senate and house 
and then be submitted to the vot- 
ers for final approval. 

Other bills being studied would: 

Change the dealer-repairer li- 
cense law so that all gas stations 
could repair and sell cars without 
a license. 

Require posting of octane ratings 
on all gas pumps. 

Have the commissioner of mo- 
tor vehicles collect personal prop- 
erty taxes on vehicles at the time 
of registration instead of pay- 
ment to the local tax collector. 

Change the wage-hour law to a 


|75-cent minimum wage and a maxi- 


mum 44-hour week with overtime 
for all employes in retail and serv- 
ice trades. 

Provide for the prorating of ve- 
hicle registration fees after the last 
day of August in any year. 

Require compulsory insurance on 
all vehicles. 

Provide for a financial respon- 
sibility act for insurance on all 
vehicles after the first accident. 

Prevent unfair methods in the 
sale of petroleum products. 

Provide a penalty for leaving ig- 
nition keys in parked cars. 


Call for approval of headlights by 


the motor vehicle commissioner. 
Inaugurate a state sickness and 
accident insurance fund. 


Ford to Build 


Depot in Mass. 


NATICK, Mass.—Ford will build 
a service parts depot here which 
will be able to handle 10,000 differ- 
ent service parts and accessories, 
according to L. D. Crusoe, Ford 
general manager. 





has about 1,100 persons working on 
the production of automobile en- 
gines. Tooling and plant conversion 
will begin immediately, the com- 
pany announced. 

Additional defense contract 
awards were revealed by the 
Saginaw Steering Gear division 
of GM and by the U. S. Rub- 
ber Co. 

The GM division announced that 
it had been awarded a contract for 
the manufacture of parts for small 
arms. The parts will be made in the 
division’s No. 2 plant in Saginaw, 
Mich., known during the last war 
as the machine-gun plant. 


U. S. Rubber said it has signed a 
contract with the Army’s Corps of 
Engineers to reactivate the huge 
Kankakee (Ill.) ordnance works 
for the manufacture of high explo- 
sives. 


“Production is scheduled to start 
within 120 days,” said John P. Coe, 
general manager of the company’s 
| Naugatuck chemical division. “In- 
itial plans call for the employment 
of 600 people.” 

Reports persisted last week that 

further large defense orders were 

imminent as a result of negotia- 








manufacturing vice-president, on their return 


| tions between the Air Force and 
| several auto producers. 

It was reported in New York 
that the Air Force procurement 
field office there has provided Cur- 
tiss Wright Corp. with a list of 
potential subcontractors for the 
manufacture of Cyclone (piston) 
and Sapphire (jet) engines. The 
list is believed to contain the names 
of several auto firms. 


In addition to the license granted 
to K-F by Wright for the manufac- 
ture of airplane engines, Wright 
has also granted licenses to Hudson 
and the Avco Mfg. Corp. 

Hudson previously revealed that 
it would build Wright R3350 piston 
engines under a contract granted 
by the Navy’s Bureau of Aeronau- 
tics. 

Avco’s Lycoming-Spencer divi- 
sion has been licensed to build 
Wright Cyclone 9 engines by the 
aircraft firm. Wright also holds 
a license for the manufacture of 
the British-designed Sapphire jet 
engine, 

K-F’s contract to build aircraft 
engines was the third aircraft as- 
signment for the company in recent 
weeks. It had previously agreed to 
build Fairchild C-119 cargo planes 
at Willow Run and to make com- 
ponents of the Lockheed P2V naval 
vatrol plane at a new K-F plant in 
Oakland, Calif. 

The Air Force revealed that it 
had awarded a $4,251,260 order for 
spark plugs to the AC Spark Plug 
division of GM. 

—Bos Gorpon 


Buick Purchases 
Nearby U. S. Plant 


| FLINT.—Buick has _ purchased 
| the government-owned Grand Blanc 
(Mich.) tank arsenal which it has 
been using as a parts warehouse 
for the last five years, Ivan L. 
Wiles. Buick general manager, re- 
|Morted last week. 


The plant, which contains more 
than 500,000 sauare feet of floor 
| Space, was constructed by General 
| Motors for the government in 1942 
| and was operated during the war as 
|a tank arsenal by Fisher Body. 
Buick leased it in 1946. Wiles said 
Buick planned to continue using it 
as a parts warehouse. 











Nash Officials Back from England— 


George W. Mason (center), president and chairman of Nash-Kelvinator, is shown in his 
stateroom on the Queen Mary with H. A. Lewis (left), vice-president, and R. A. DeVlieg, 


from a business trip to England. 
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New Outside. 


with a Sensational New Kind of hide! 
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New in More Ways Than 
Cars Costing Up To $1,000 More 
The new Dodge is the one really new car of the 


year. ..new beauty ... new performance ...new 
safety... and packed with new features. 


Engineering and styling leadership are just two 


DODGE e PLYMOUTH e DODGE ‘‘Job-Rated’’ TRUCKS 


DODGE DIVISION, CHRYSLER CORPORATION... 


.. New Inside 


of the many advantages that make the Dodge 
dealer agreement outstanding. This triple-profit 
opportunity combining Dodge and Plymouth 
cars and Dodge trucks is the only one of its 
kind. And thousands of Dodge dealers coast to 
coast will testify to the effectiveness of the Dodge 
agreement in building a substantial, profitable 


business... in assuring a sound future. 


7900 JOS. CAMPAU, DETROIT 11, MICHIGAN 
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Private Truck Owners Reassured by Knudson... 


No Hauling Curbs for Now 


WASHINGTON.—Defense Trans- 
port Administrator James K. Knud- 
son told delegates of the National 
Council of Private Motor Truck 
Owners that there would be no 
service orders restricting their op- 
erations in the near future. 

Speaking here last week at the 
group’s 12th annual meeting, 

Knudson also reaffirmed his pre- 
vious position in behalf of greater 
uniformity in state size and 
weight limits. 

T. A. Drescher, of the Milk In- 
dustry Foundation, was elected 
council president at the meeting 
which was attended by transporta- 
tion executives of several hundred 
nationally known manufacturing 
and merchandising industries. 

Other officers elected were: 

A. B. Gorman, Esso Standard Oil 
Co., eastern vice-president; A. H. 
Kreuder, Wilson & Co., Chicago, 
central vice-president; P. H. Duck- 
er, Automotive Council, Los An- 
geles, western vice-president; John 
J. Riley, American Bottlers of Car- 
bonated Beverages, southeastern 


vice-president, and Robert C. Hib- 
ben, International Assn. of Ice 
Cream Manufacturers, treasurer. 


Directors chosen were: 


Fred Brenckman, the National 
Grange; R. J. Carrol, Goodyear 
Tire Co.; George Faunce jr., 
American National Live Stock 
Assn.; G. H. Sibley, Jewel Tea 
Co.; J. W. Sinclair, Union Oil Co. 
of Calif. and B. F. Sutter, Merck 
& Co., Rahway, N. J. 


transport of goods and passen- 
gers. 

He was Prof. John S. Worley, 
head of the transportation depart- 
ment at the University of Michi- 


gan. 

The_ professor, leveling his 
charges at the BPR and its com- 
missioner T. P. MacDonald, claimed 
that development and full use of 
the nation’s highways was being 
jeopardized by bureau recommen- 
dations to place a ceiling on axle 


Knudson also promised support|joads at 18,000 pounds. 


for the motor vehicle production 
program. He said: 

“The truck production program is 
far along and will be presented 
shortly to NPA and the DPA.” He 
added that he expected to receive 
cooperation from other govern- 
ment agencies in getting the pro- 
gram approved. 

The U. 8S. Bureau of Public 
Roads was charged by another 
speaker with construction of a 
“road block” in public highways 
that will restrict development of 
the nation’s economy in motor 


Charging that bureau recom- 
mendations were made with the 
aid of the Assn. of American 
Railroads, Worley attacked “the 
canned product of the BPR—the 
claim that the public’s invest- 
ment in roads and streets must 
be protected, that heavy trucks 
are breaking up the roads, and 
that roads are deteriorating fas- 
ter than repairs can be made.” 
He declared: “The many ways in 
which our country excels all other 
countries in our great railway, 


SELF-CONTROL STARTS HERE 





OIL-CONTROL 


STARTS HERE 


To stop oil-pumping, replace worn main 
and connecting rod bearings 


Shot full of holes is the old theory that 
new piston rings—alone—can correct 


oil-pumping. 


Worn main, connecting rod and camshaft 


engine reconditioning job. 


Replace worn bearings in sets with genuine 


Federal-Mogul bearings, engineered for the 


bearings are a major cause of oil-pumping. 


When bearings are worn, they shorten the 


life and decrease the 


of piston rings. Give the new rings a chance 
—check for worn engine bearings on every 


control oil-pumping where it starts—REPLACE WITH 


FEDERAL- MOGUL 


efficiency of the best 


job of oil control! 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogu! Corporation) 


DETROIT 13, 


MICHIGAN 


a 
i BEARINGS 








Pontiac Grads of GM School— 


Pontiac dealership management graduates from General Motors Institute visit with Pontiac 
Sales Promotion Manager Leslie Walker after receiving their diplomas. Graduates included 
Dave Cass, Athol, Mass.; Dan Edwards, Baraboo, Wis.; Sam Gibson, Maysville, Ky.; Charles 
Hempel, Orange, Tex.; Floyd Higgins, Elkhart, Ind.; Marv Krieger, Muscatine, la.; John 
Miles jr., Monck's Corner, S. C.; Andy Piet Chicago; Dave Sanders, Minneapolis; Jim Than- 


cred, Long Island City, N. Y.; Fred Van Zandt, Crowley, 


Valley, Ga. 





systems and our multitude of man- 
ufacturing industries have been due 
to unrestricted development. 

“But the road block which will 
divert motor transport of goods 
and passengers toward stagnation 





La., and Francis Williams, Ft. 





constructed under the 
of the Bureau of Public 


has been 
leadership 
Roads.” 


Worley also attacked the In- 
terstate Commerce Commission 
for its refusal to permit the Pa- 
cific Intermountain Express, Inc., 
to acquire the Keeshin proper- 
ties. 


“In its recent refusal, the com- 
mission gave as its principal rea- 
son the protection of the vested in- 
terests of the railroads,” he said. 
“This reason is contrary to the 
basic principle of long standing— 
|that regulation should not be for 
the purpose of promoting a private 
interest.” 

Other speakers were Gen. Philip 
Fleming, chairman of the Presi- 
|dent’s Highway Safety Conference; 
E. R. Jelsma, staff director of the 
Senate Interstate Commerce com- 
|mittee; H. H. Hale, executive sec- 
|retary of the American Assn. of 
State Highway Officials, and Pyke 
| Johnson, president of the Automo- 
tive Safety Foundation. 
| Johnson told the meeting: 


“Highway transportation, vital 
as it was in the last conflict, has 
assumed an even more important 
role. The tremendous recent 
growth of the suburbs, the spread 
| of industry, the need for and the 

scarcity of essential war mate- 
rials and food make the pres- 
ervation and strengthening of 
highway transportation an abso- 
lute must in this period of emer- 
gency and uncertainty.” 

Gen. Fleming said the solution 
to the problem of highway acci- 
dents, which killed or disabled 125,- 
000 persons in the nation last year, 
lies in state legislatures. He ex- 
|pressed the hope that the 44 state 
legislatures meeting this year will 
analyze their state traffic laws. 


Dealers Checking 
Students’ Cars 
In St. Petersburg 


ST. PETERSBURG, Fla. — To 
help keep high school students’ cars 
in good condition, the St. Peters- 
burg Automobile Dealers Assn. is 
giving free safety inspections to 
such cars. 

The two-week period for the free 
checks opened Feb. 5. 

Students with defective vehicles 
are being urged to have necessary 
repairs made as soon as possible. 
Parents were requested not to al- 
low their children to drive until 
defects are corrected. 

Along with these inspections, An- 
drew Visnowsky, St. Petersburg 
high school driving instructor, is 
conducting road tests for all stu- 
dents with drivers’ licenses. This 
aids them in correcting and over- 
coming any driving faults. 








Chrysler Tank 
Aides Assigned 


DETROIT. — Robert T. Keller, 
general manager of the Chrysler 
Delaware tank plant now under 
construction in Newark, Del., Fri- 
day announced the following five 
executive appointments to his staff: 

Cc. F. Vandekerck was named 
master mechanic; Irving J. Min- 
ett, plant engineer; George H. Sto- 
ver, planning superintendent; Rob- 
ert E. Drury, head of personne! 
functions, and M. B. Porter was 
assigned to the general manager's 
staff. 
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Eprror’s Note: Here is another 
in a series of articles written 
especially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 
(1916-1981) and the words he 
wrote about it. 


7 THAT expert accountant 
gets through computing your 
income tax you might ask him to 
please draw off a trial balance of 
that great corporation in which you 
and 150,000,000 other stockholders 
have a vital interest .. . the great- 
est farm, factory and business in- 
stitution on earth... THE UNIT- 
ED STATES OF AMERICA. 


You know ... a simple state- 
ment of assets and liabilities, minus 
all the “whereases” and IFS .. 
that lawyers put in to make it con- 
fusing . . . I mean a balance sheet 
that any bright high school boy or 
girl can understand. 


OH ... you’re afraid the ex- 
pert couldn’t do it ... perhaps 
too many political factors to be 
considered ... well... here’s a 
balance sheet prepared by one of 
those stockholders who could not 
be pigeonholed as a Republican, 
a Democrat, a Communist, a So- 
cialist, a New Dealer, a Fair 
Dealer, or a Vote Hunter .. . not 
even a Phi Beta Kappa... just 
an ordinary American who has 
learned to read, write and 
THINK. No “special pleader” .. . 
no axe to grind. 

First ... the list of assets... 
Just to make it easy ... so you 
won’t have to even move your eyes 
across the page, I'll list the corre- 
sponding liability opposite each as- 
set... here we go... 

THE UNITED STATES OF 

AMERICA 
(To whom it may concern ... the| 
richest productive mechanism the 
world has ever known.) 
7 + # 


Manpower 


SSETS ... No. 1... Human| 

power . . . 61,000,000 workers... 
17,500,000 are women , . . 4,000,000 
business enterprises, more than half | 
in retail trade and services .. .| 
240,000 factories, paying $40 billion 
a year in wages and salaries... 





16,000,000 union members . . . 6,000,- 
000 farms covering over a billion 
acres .; . Estimated present output 
.. . 300 billion PLUS . . . Possible 
output and profits for every Amer- 
ican man, woman and child ... 
ASTRONOMICAL ... 


LIABILITY... NO1... 
in the old days of illiteracy, be- | 
fore the common schools and uni- | 
versities spread throughout the 
land, men followed political ora- 
tors with their EMOTIONS. 
Women stayed at home changing | 
babies and washing dishes .. . 
“they wouldn’t understand any- 
way.” .. . NOW, with wide- 
spread education for all... news- 
papers, magazines, radio and tele- 
vision, the clay feet, the bald 
spots and the sterile spots of the 
old. fashioned politician have 
been exposed. 

NOW ... those politicians follow 
the voters who are DEFINITELY 
THINKING for themselves. The 
TWILIGHT of the political GODS 
seems to be creeping along the hori- 
zon. That’s why the situation ” 
Washington right now resembles a 
monkey’s wedding. They can’t de- 
cide what to do without guessing 
what the effect might be on the 
vote in the third ward. Meanwhile, 
“Good Old JOE STALIN” chuckles 
at the reports of his army of close 
observers. Not one on the govern- 
ment payroll knows whether they 
ought to fish or cut bait. They 
don’t fear Russia. They fear the 
election of 1952. 


The people elected Truman in 
1948 because they thought Dewey 
was “highhatting” them. In a De- 
mocracy people distrust a man who 











pretends rare prescience . 
intellectual ... an academician... 


a moral paragon. They want a hu-| 


man guy who might have some of 
the common weaknesses. (There’s a 
political axiom that is sound.) 

* * * 


Housewives 
SSET ...NO. 2... “HOPE 
AND THE HOUSEWIVES” ... 
Those were the words which 
formed the bulwark upon which 
“OPA” was founded in April, 1942, 
four months after Pearl Harbor. 
Prices had risen 15 percent since 
the beginning of the war in Europe. 
Wage controls followed. The line 
held fairly well. Through the re- 
maining years of World War II the 
price level went up only about 12 
percent; average wages 21 percent. 
NOW ... the patriotic women of 
America will even back up Mike V. 
DiSalle, ex-mayor of Toledo, if he’ll 
stop talking ... keep his fingers 
crossed, hide from his old bedmates 
. .. the politicians. Let some good 
newspaperman tell him what to 
say. Those boys are running the 
show anyway. If he doesn’t he’ll go 
the way of all flesh ... AND SOON. 
(Maybe even before you read this.) 
GOOD LUCK to you, MIKE .. 
someone has been trying to make 


COAST 


TO COAST 


days of ADAM SMITH. 


LIABILITY ... NO. 2... This 
time the picture is quite different 
from 1942. Glamour isn’t being 
touted by the boys who served in 
World War II. They won’t quick- 
ly spring to ATTENTION when a 
congressman’s nephew becomes a 
colonel. “OPA” operated 
world engulfed by war. 

Now there is relatively little of 

the war psychology that aids en- 
forcement and shames many blac’: 
marketers. Chester Bowles had a 
peak staff of 60,000 in “OPA”. Po- 
litical pressure for jobs for con- 
stituents has already forced out one 
executive who couldn’t stand the 
gaff. Too many trying to get a foot 
in the trough. 
ASSET ...NO.3...WHAM... 
An atomic bomb shook the roulette 
wheels and annoyed the crap shoot- 
ers in the gambling spot of Las 
Vegas the other day .. . although 
it was just a practice test, 40 miles 
away. But, don’t kid yourself. It 
was heard in Moscow. 


* + + 
W orried 


M* PRIVATE gum shoe... Isa- 
dore Skivitsky . . . in the Krem- 


.|lin, says Joe Stalin winced a trifle, 
fingered his moustache and said...|of words. . 
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Whatever your lube department 
needs—ARO HAS IT to help you 
PROFIT! ARO puts pace-setting per- 
formance and cost-saving features in 
the complete line—everything you need 


in modern lube equipment for PROF- 


ITABLE service. 


See your ARO Jobber. 
The Aro Equipment Corporation, 
Bryan, Ohio 


Aro Equipment of Canada, Ltd., Toronto, Ont. 





says Andrew 
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. an|good on that job ever since the | 





Safety Talk at Reo— 

Joseph S. Sherer jr. (right), president of Reo 
Motors, chats with Ned A. Dearborn, presi- 
dent of the National Safety Council, at the 
annual Lansing safety council dinner-meeting. 
In his talk before some 350 persons, Dearborn 
said safety's role in the current defense build- 
up is to wage war against the continuation of 
"needless slaughter of people in this time of 
great need of manpower." 


“Y-A-A-A-H”! The old boy was 
touched with the impoliteness .. . 
AND ... from an American... 
IMAGINE ... Molotov had run out 


x 


CALIFORNIA. “Because we saw possibilities of increasing 
our lubricating business, we installed ARO Overhead Reels,” 
Pansini, President, Union Square 

San Francisco. He reports “no lost motion . . . easier to keep 
clean while doing our regular 125 lube jobs a day.” 


. Vishinsky was in a 


9 
throat clinc .. ,. Malik was baby- 
ing his heart which seemed to be 
weakening... that guy from India 
was intoning the old slogan of John 
Alexander Dowie ... “PEACE BE 
WITH YOU” ... But something 
reminded Joe of Hitler dying in the 
cellar . . . Mussolini hanging up- 
side down in the streets of Milan. 


GOSH DARN IT ...I GET SO 
MAD .... over this next LIABIL- 
ITY. I’m a little afraid those guys 
are going to wiggle out yet. It de- 
presses me because I can’t live long 
enough to see my great-grandchil- 
dren going through the same proc- 
ess of wishful thinking. 


I'd sure turn a couple of hand- 
springs in my grave if they ever 
elect a descendant of Emily Post 
as Commander in Chief of our 
forces on the “POLITENESS” 
ticket. OH ... I’M sorry I’m so 
belligerent about a man who slaps 
us in the face, vetoes our fondest 
idealistic dreams and tells us to GO 
TO HELL. ’SPECT that’s the Irish 
in me. 

ASSET ...NO. 4... I have 
confidence that the gentlemen in 
the automobile industry will wise- 
ly say nothing, but keep sawing 
wood. The politicians hit them 
first... AND... as life goes in 

(See JORDAN, Page 11, Col. 1) 

















MAINE. “After 9 months of use we have found that ARO’ 
fits our needs and increases profits. Glad we bought ARO,” 
says W. Hazen Jewett, Pres., Jewett-Ford, Lewiston, Maine. 
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AIRCRAFT PRODUCTS ... GREASE FITTINGS 


LUBE EQUIPMENT 


Also... AIR TOOLS... HYDRAULIC EQUIPMENT... 



























2 Aegean federal government, the nation’s largest employer, 
must take the lead in transferring employes to defense 
jobs and cutting down on non-essentials, 
last week by Sen. Olin Johnston, South Carolina Democrat 
and chairman of the Civil Service Commission. Johnston 


charged that President Tru- 
man, in his budget message, 
failed to follow up his earlier 
statement that nondefense expendi- 
tures should be cut. 

“In only isolated instances did the 
President propose fewer employes 
for the nondefense agencies,” said 
. Johnston. “He submitted estimates 
to Congress which proposed either 
that these agencies retain their 
present staffs or that they be given | 
increases in personnel. 

“In other words, he has chal-| 


lenged Congress to carry out his| to now there has been no real 


AUTOMOTIVE WASHINGTON 


US. Urged to Realign 
Own Work Force 


By William Ullman 


shington Correspondent 
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| 
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ongress was told 


expressed desire 
to cut nondefense 
spending. I  be- 
lieve we _ should 
accept that chal- 
lenge.” 

Johnston, lin- 
ing up with 
Sen. Byrd, Vir- 
ginia Democrat, 
in demanding 
that Congress 
take action, 
claimed that up 





William Uliman 





decrease, 


other than seasonal 
reductions which were already 
planned in employment in non- 
defense agencies. 

As committee chairman, John- 
ston said that he intends to set 
up a special committee to study 
such matters as a simplified policy 
for shifting federal employes from 
nondefense to defense agencies, 
longer working hours, assignment 
of military personnel to civilian 
positions and to “hammer out a 
manpower policy for the govern- 
ment for the duration of the emer- 
gency.” 

Federal employment has _in- 
creased by an overall total of about 
250,000 since fighting began in 
Korea, Johnston noted, and is ex- 
pected to increase by perhaps an- 
other 500,000 by June 30, 1952. 

The Senator pointed out that 
some increase in civilian workers 
in defense agencies is necessary, 
including many thousands of civil- 
ians in the manufacture of muni- 
tions, in building and repairing 


naval vessels, in storing and load-| 


ing supplies, and the like. 

“But I believe too,” he said, “that 
most of us here and the people in 
general are disappointed by the 
failure of the President to cut non- 


| : wren sais Ria eterna 


nea wrwe 


a 


yes 


foot glass-enclosed salesroom. 


jdefense spending to the bone, by 
the failure of the Civil Service 
Commission to adopt a realistic and 
hard-boiled manpower policy for 
the government, and by the failure 
of federal agencies to transfer more 
of their experienced employes to 
the defense agences where they are 


|urgently needed.” 
* * * 


Wages Thawed 

1‘ government wage freeze has 
been relaxed sufficiently to per- 
|mit millions to receive pay in- 











No design-engineer will continue to specify Hyatt 
Roller Bearings, year after year, except for one 


reason— Hyatt 


In most 1951 cars, trucks, and buses, Hyatts are 
preferred for differentials...rear wheels... pinions...trans- 


s do the job better. 


missions...steering gear and other positions. 


The 1951 models have one thing in common with cars and 
trucks of the early nineties, Hyatts are used now as then, 
for reliable performance. Hyatt Bearings Division, General 
Motors Corporation, Harrison, N. J., Detroit, Mich. 


Above is a cut-away section of 
a Hyatt Spherangular Roller 
Bearing. 
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HYATT ROLLER BEARINGS 









| Webber Motor, West Warwick, R. I.— 


land areas. 
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| This Studebaker dealership has remodeled its home, including the addition of a 720-square- 


creases on the basis of merit or 
length of service. 

The Wage Stabilization Board’s 
order modifying the freeze im- 
posed on Jan. 25 also permits: 
1, Wage increases for workers 

promoted from one job to another. 

2. “Differential” or “premium” 

wage payments to workers trans- 
ferred from one job to another 
where h'gher pay is called for. 
Going from day work to night work 
is an example, or assignment to 
specialized tasks customarily call- 
|ing for higher wages. 

Clark Kerr, wage board member 
|Said, however, that the new wage 
policy was an interim measure. The 
inference was that it may be re- 
|vised when the board produces an 


overall wage formula, 
+ + . 


|Hourly Rates Up 

HE Bureau of Labor Statistics 
reported last month on two an- 
|nual surveys of union pay scales, 
lone in local city truck driving, the 
|other in the construction trades. 
|Both surveys ccvered the period 
\from July 1, 1949, to July 1, 1950. 
Seventy-seven cities were included 
in the study. 


For unionized local truck driv- 
ers paid on an hourly basis, pay 
scales advanced on the average by 
five cents an hour, while scales for 
drivers’ helpers moved up six cents 
an hour, the Bureau found. Upward 
revisions in scales were typically 
for five or 10 cents an hour and 
affected over 50 percent of the 250,- 
000 unionized drivers and over 60 
percent of the 40,000 helpers in the 
77 cities covered. 

Union scales are the minimum 
wage rates agreed upon through 
collective bargaining between 
employers and trade _ unions. 
Overtime beyond established 
maximum daily and weekly hours 
is excluded. The scales do not re- 
flect premium rates; thus they do 
not represent total hourly earn- 
ings of union labor. 

On July 1, 1950, union hourly 
scales averaged $1.60 for drivers 
and $1.34 for helpers. Local drivers 
paid on a mileage or commission 
|basis and over-the-road drivers 
| were not included in this survey, it 
was stated. 





* * * 


Feminine Influence 


HERE are nine women in the 
82nd Congress, one in the Sen- 
ate and eight in the House of Rep- 
resentatives. The number of women 
in Congress has remained within 
the eight to 10 range since 1929. 
Jeanette Rankin, Montana Re- 
publican, was the first woman 
elected to Congress. She was with 
the 65th Congress from 1917 to 1919, 
and returned to Congress in 1941. 
* 7 * 


Capital Notes 

HE Department of Labor has 

announced that 13 regional and 
151 area management-labor com- 
mittees are in process of formation 
to help solve the problem of provid- 
ing adequate manpower for the na- 
tion’s defense industries. Initially 
emphasis will be directed toward 
West Coast and Chicago and Cleve- 





Rep. Camp, Georgia Democrat, 
and a member of the House Ways 
and Means committee, is sponsor 
of a bill calling for federal regis- 
tration of automobiles. The bill pro- 
poses a rate of 20 cents per hun- 
dredweight on cars and private 
trucks, and 80 cents per hundred- 
weight on for-hire vehicles if the 
gross weight is not more than 58,000 
pounds. Vehicles with a greater 
gross weight would pay an addi- 
tional fee of five cents a mile, The 
proceeds would be split between 
federal and state governments, 











“—anA- © fo of ee rr 


aac 


Qos we D4 








+ @ 


ee ee 


eo: kRs Borns < 


ree Eas 


- wee 


eS 8 tw th 


'a@e 


—O +-eom tose 


AAA Re 


ee NEWS, FEBRUARY 12, 1951 _ 


rts 6% Increase... 





Car Upkeep Mounts 
To $861 a Year 


WASHINGTON. — Costs of own- 
ing and operating cars in the U.S. 
have increased by approximately 6 
percent during the past 18 months, 
the American Automobile Assn. re- 
ports. 

The AAA’s figures were contained 
in a new report in its continuing 
study of automobile costs to aid in 
establishing allowances for em- 
ploye-owned cars and in computing 
costs of a vacation trip. 

On the basis of figures made 
available by Runzheimer & Co., 
a Chicago cost accounting firm, 
AAA said the average total of 
car operation costs this year will 
be $861, as compared with $815 
last year. 

A breakdown of this new national 
average cost, applicable to cars in 
the low-priced class, shows that 
fixed costs of such items as fire and 
theft insurance, property damage 
and liability insurance, license fees 
and depreciation for cars driven | 
under 18,000 miles now average | 
$533, in comparison with about $506 
in the summer of 1949. 

Costs of gasoline and oil, main-| 
tenance and tires come to about | 
$328 this year on the national aver- | 
age of 10,000 miles driven, as 
against $309 in 1949. 

Allowances for employe-owned | 
cars, reflecting increased car costs, | 
are presented in the new AAA sur-| 
vey. AAA’s information bulletin | 
No. 73 recommends the following 
revised combination allowances for | 
ear costs: 

Grant an allowance of $1.50 a 
day for each day that the car is 


Thank You Fund 


Snowstorm Havens Given 


$4,000 by Truckers 


AKRON. — The truck drivers’ 
thank-you fund for Irwin, Pa., and| 
Medina, O., in behalf of motorists 
and truckmen befriended during 
the five-day Thanksgiving snow- 
storm, totaled $1,000 more than 
the $3,000 goal originally set, when 
presented to the two communities 
last week. 

Scores of highway transport 
drivers added their donations to 
the fund after hearing of the move 
initiated in roadside restaurant 
talks by their associates, and each 
community received $500 more than 
the $1,500 originally sighted. Irwin 
will use the money for library 
books; Medina, for a shelter in its 
new recreation park. 


The new figure was announced 
by Owen O. Orr, president of Motor 
Cargo, Inc., Akron, and chairman 
of the Irwin-Medina testimonial 
committee set up after the drivers 
suggested the gifts as a token of 
gratitude for the hospitality ex- 
tended to thousands of travelers by 
communities throughout Pennsyl- 
vania, Ohio and West Virginia. 


———— | 


Jordan 


(Continued from Page 9) 


this funny world, knocked the 
industry into the most prosperous 
period they may know. 

Anyway, since the automobile 
industry has been “put in its place” 
(to manufacture all the things the 
country needs for WAR or PEACE) 
our economic tutors will proceed 
to settle all the problems incident 
upon the production, pricing and 
‘what have you,” relating to only 
8,000,000 other items which Chester 
Bowles had to handle in the “OPA.” | 


Speaking of silence . . . some-| 
times referred to as golden, and 
completely inapropos .. . I’m think- 
ing of the old southern preacher 
who had been asked to leave one 
town and was preaching in an- 
other ... his new parish. When he 
saw a resident of the former town 
n his congregation he began his 
sermon with the words... “BRED- 
DERN 'UN SISTERN ...I TAKES 
MUH TEX’ FUM THE FUST 
CHAPTER OF THE EPHESIANS 
.. SAY NUTHIN ... OLD TIMER 

. TLL SEE YUH LATER.” 











driven PLUS 3% cents a mile for 
each mile driven. 

While describing national aver-| 
age allowances as “equitable” in 
the majority of situations, AAA 
stressed that the actual cost of 
operation will vary with the make 
and model of car, geographical lo- 
cation, age of the vehicle, average 
speed and total mileage driven. 

For example, cars driven over 
18,000 miles should be allowed a 
special depreciation adjustment of 
$10.60 for each 1,000 miles over that 
amount, the association suggested. 

Since all variable costs above 
were computed on the basis of 
average driving speeds, it is to be 
remembered that as the driving 
speed increases, so does the cost 
of operation per mile, the AAA 
report points out. 

A supplemental guide to vacation 
budgeting for the motoring tourist 
is included in the AAA's cost of 
driving study. 


Quaker State Motor 





National Average Car Costs 


Dec. 1950 July 1949 
Average Average 
Variable Costs: Per Mile Variable Costs: Per Mile 
| Gasoline and oil ........ 2.14cents Gasoline and oil ........ 2.02 cents 
|Maintenance ........... 68 Maintenance ........... .68 
SE. CCN eNinwas oe bay ees 46 | Ee ae ee re 39 
EE Wan deeeT we Rea 3. 28 cents DEE sect eucayocueeinss 3.09 cents 
Fixed Costs: Annual Fixed Costs: Annual 
| Fire and theft ins.... $ 15.79 Fire and theft ins.... $ 18.55 
| Property damage and Property damage and 
liability ($15,000 liability ($15,000 
and $30,000) ....... 59.71 and $30,000) ....... 60.86 
License fees ......... 15.47 License fees ......... 14.71 
Depreciation 442.05 Depreciation ........ 411.62 
WEE 5660054060 0004 $533. J}. ay | eee $505.74 a year 
1.46 a day 1.39 a day 
|tions, represents the second step 


|taken by Bendix in recent weeks to 
|expand production facilities to meet 


Bendix Acquires 


Ohio Ford Plant increasing military demands. 


NEW YORK.—Purchase by Ben-| The corporation recently acquired 
dix Aviation Corp. of the Ford plant | the plant and facilities of Victor 
at Hamilton, O., for production of | | Animatograph Corp. at Davenport, 
aircraft parts and accessories for | |Ia., for manufacture of aircraft in- 
the armed services, has been an-|struments. Like the Iowa factory, 
nounced by Malcolm P. Ferguson, |the plant at Hamilton will be op- 
Bendix president. The plant, which | erated as a new division of the cor- 
was used by Ford until a few| poration, Ferguson said. It will be 
months ago for _ stamping opera- known ¢ as s the Hamilton division. 
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Business Feuding 
Over Arms Pacts 


Held Aid to Foe 


TULSA.—Dissension created in 
the American business machine by 
false claims that big business gets 
most of the benefit from defense 
contracts helps only the enemies of 
democracy, Henry B. du Pont, a 
vice-president of E. I. du Pont de 
Nemours & Co., declared in a 
speech at the annual banquet of 
the Tulsa chamber of commerce. 


The industrial system spreads the 
work “far more thoroughly than the 
government itself is able to do,” he 
said, pointing out that in the last 
war the small firms showed a 
greater increase in sales, profits 
and growth than the big companies. 


“If I were a Communist spy, as- 
signed by the Kremlin to come over 
here and head up a program to do 
the maximum harm to the U. S.,” 
he said, “I would plan a subtle cam- 
paign to turn the public against 
the American business system and 
to create dissension in the business 
machine itself, so that the various 
elements would begin to quarrel 
with each other instead of being 
partners and teammates.” 
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steady customers for five years or more! 


Pennsylvania grade crude oil. 
processing equipment . 
industry. 


Product satisfaction wins steady customers . 


Oil © Quaker State Superfine Lubricants « 


ERE is a fact that’s worth thinking about... 
amazing statistics in the entire oil industry . 


one of the most 
. simply this: 


Surveys show that three out of five Quaker State users have been 


How can one brand win such an overwhelming vote of confidence? 
Here’s the answer: Quaker State Motor Oil is made from 100% pure 
It is refined with the most modern 
. and with technical skill unsurpassed in the 


. and steady income 


for Quaker State Dealers. Are you a Quaker State Dealer? Get the 
facts from your Quaker State Distributor today! 


Quaker State Oil Refining Corporation, Oil City, Pa. 
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Dealer Thomas's Top Salesmen— 


AUTOMOTIVE NEWS, FEBRUARY 12, 1951 
Dealer Finds Obsolete Parts Eat Up Profits .. . 


Inventory Review Saves Cash 


Ford's 500 club for top salesmen has gained six new members from William L. Thomas 
(Ford), Cleveland. Let to right: Leo Diedrich, John Miller, Bill Miller, Toni Bellan, Jack 


Berlin and Jack Healy. 


Avis Rent-A-Car Wins 


Dallas Airport Contract 

DETROIT.—The Avis Rent-A- 
Car System has been awarded an 
exclusive contract to provide car 
rental service at Love field in Dal- 
las, Warren E. Avis, president of 
the system, announced here. 

Avis, 35-year-old Detroit Ford 
dealer who founded the car rental 
system in 1946, signed Houston’s 
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Your stationery, wherever you send it, represents 
your dealership. Be sure it’s a true “good will am- 
bassador” by using the attractive line of Reynolds 
& Reynolds Stationery designed for your dealership. 
These distinctive lithographed Letterheads, Enve- 


®~e _— ee 
NOW... 


can add Style and Prestige to your Corre 


largest car rental operator as the 
Avis licensee in that Texas city last 
summer. In Dallas, however, the 
airport rental station will be Avis- 
owned and operated. 


Smith-Hoyt Builds 
Smith-Hoyt Motor Co., Hobart, 
Okla., expects to occupy its new 
$25,000 building about Feb. 15. The 
structure measures 50 by 100 feet. 
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lopes, Statements and Business Cards reflect the 
progressiveness of your organization. Because Reyn- 
olds & Reynolds produces stationery for thousands 
of dealers, the cost to you for this attractive litho- 
gtaphed stationery is unusually low. For complete 


information and samples, mail the coupon below. 


Reynolds & Reynolds produce 
several hundred sales aids and 
operating systems that build 





and protect your profits. 
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By L. H. Houck 
Staff Correspondent 

SEDALIA, Mo.—The move that 
has saved dealer dollars for W. A. 
Smith Motors, Inc. (Ford), is the 
reduction of parts inventory by 

elimination of overstocks on obso- 
lete parts. 

This dealership changed hands 
about two years ago when it was 
purchased by W. A. Smith Co., 
of which W. A. Smith is presi- 
dent and A. C. Walker is business 
manager. 

When profit percentages on the 
parts investment did not come up 
to par it was decided to overhaul 
the parts department entirely by 
reducing obsolescence and slow 
moving parts. 

A card system was _ installed 
which has been set up as a per- 
petual inventory. The entire stock 
has been set up for a 90-day supply. 
In the beginning the company 
found it had hundreds of parts for 
cars more than 10 years old for 
which the demand had either 
dwindled or expired altogether. 

Some of the parts were of a 


type that are seldom sold when 
in current inventories. For ex- 
ample, Smith discovered he had 
@ generous supply of Model A 
brake rods and that none had 
been sold for three or four years. 

Another thing discovered was 
that the company was considerably 
overstocked on rebuilt Ford en- 
gines. 

After setting up the perpetual in- 
ventory on a 90-day reorder basis 
it was a decided problem to get rid 


Electric Assn. 


Sets Parley Date 


of some of the obsolete parts and 
overstock for cash. 

To solve this problem Smith 
decided to list what he had and 
go out and sell it to people who 
might be in the market for it. 
The large overstock of rebuilt 
engines was reduced considerably 
by contacting construction con- 
tractors and other fleet owners 
had hard jobs for 


This did not reduce the stock 
enough so the remaining engines 
were dismantled and the new parts 
put in stock where the demand was 
higher. 

As a result the firm is now mak- 
ing more profit on half the invest- 


DETROIT.—Annual membership | ment. 


meeting and manufacturers-cen- 
tral distributors conference of the 
Automotive Electric Assn. will be 
held at Chicago’s Edgewater Beach 
Hotel Feb. 16-23. 

AEA will also sponsor a series 
of two-day conferences in Dallas, 
San Francisco, Atlanta, New York 
and Chicago during March, April 
and May. 


, STYLE SETTER IN 1901! 


This tiny automobile was manufactured in 
California in 1901. It was advertised as 








The Reynolds & Reynolds Company 
Celina, Obio 


Cars Handled 
Name. 


Address. 


Firm Name. 


Please send me information on Standard Dealer Stationery 


aren selaisce, inaieabieitieaia gn tncani initiate 


“A Stylish Little Runabout” and was 
considered to be very fashionable. 
Runabout” model shown in the illustration 

sold for five hundred dollars. 


tractive Lithographed Dealer STATIONERY 
spondence! 




















“It’s not the fault of buying or 
selling that leads so much to 
overstocks as it is to lack of 
knowledge and lack of accurate 
records,” Walker said. 

“It is impossible to buy parts in- 
telligently unless you know what 
the sales on a certain part have 
been for a time past so you can 
set up the number needed for a 
90-day supply. 

“To do otherwise is to invest 
money haphazardly in a stock of 
auto parts that may sell more slow- 
ly as the inventory increases.” 


Buick Workers 
Given $59,765 
For 1950 Ideas 


FLINT.—Buick awarded $59,765 
to 851 employes last year for sug- 
gestions that improved operating 
efficiency, safety. 
and quality of 
product, Ivan L. 
Wiles, Buick gen- 
eral manager, re- 
ported last week. 

Employes made 
4,539 suggestions 
during the year, 
Wiles said, and 
five top awards 
of $1,000 savings 
bonds were pre- 
sented. One work- 
er won two $1,000 savings bonds 
for his suggestions. ; 

The top prize for suggestions in 
1951 has been increased from $1,000 
to $2,500. 


+ e 
Bright Night 
Modern Lighting Urged 
As Sabotage Stopper 

NEW YORK.—Modern protective 
lighting techniques should be 
adopted at once by American indus- 
try to protect the nation’s plants 
against sabotage, warns Dana W. 
Rowten, of Westinghouse Electric 
Corp.’s lighting division. 

He told a joint meeting of the 
Illuminating Engineering Society 
and American Institute of Electri- 
cal Engineers (N. Y. sections) that 
U. S. industry would be an enemy’s 
number one target. 

Rowten described a “find ’em, 
blind ’em” lighting technique calcu- 
lated to flood light on the would-be 
saboteur and at the same time blind 
him with glare. “It has been fully 
demonstrated that such modern 
protective lighting can greatly re- 
duce the danger of sabotage,” he 
said. Lighting, he added, must do 
four basic jobs: Discourage at- 
tempts at entry; Make detection a 
certainty should entry be effected; 
Aid the guard and hinder the in- 
truder in every possible way, and 
provide complete reliability. 

“To help the guard and hinder the 
saboteur,” he said, “it is important 
to light the approach areas and not 
the equipment or building to be 
protected. Glare lighting can be set 
up so that the guard can see any 
would-be intruder but no one can 
see the guard. The guard’s life may 
depend on whether lights are cor- 
rectly placed.” 





Ivan L. Wiles 


Barry Opens New Building 
On Anniversary of Fire 


Barry Motor Co. (Ford), Dan- 
bury, Ia. moved into its new 
building and held open house just 
one year to the day after the 
original building was destroyed 
by fire. 

Barry Motor Co. has had a 
ae Ford contract since 
1 





"> 








NP a? ae: eee ee 





13 


AUTOMOTIVE NEWS, FEBRUARY 12, 1951 _ 








‘TTe 07 WATY Ysy “joyrTeU OFvoryD Ieyjop 
UOT]IG-1}[NUI 9Y} UT SID SIOUI [Jes 0} IO[OO yuLAdsMou 
esn uBd NOA MOY NOA [Je} 0} PRIS oq [IM OAT}eZUAS 
-eidal ouNQLL], Y “J@4eUI Sty} UI esN pmMod No< asye 
SUTY}OU [ILA SB SIO [Jes pue STTBO WIOOIMOYS osveIDUI 
‘sepvei dojs [LM sezed [Nj 10[00-m0, ‘uepes [epour 


TS6T MOU S,JefOIASYH Jo eMyord 94} 0} LOTjDeIz7e 
Sppe IO[OO puoses ojsurs ve ysnf{ ‘eAoqe uMOYsS SY 
*“JOJOO JuLIdSMeU SUNQIIT, 
YyIM SALIP Sates OF8dIYD MOA puryeq Jemod v1yxe 
ynd ued nox “41 sedi uo yedulo0o JeysZno]y, ‘uor0ur 
-O1d [eleds S}I19Ul [et}Ue}0d seTes Jo}veI3 S_OZBdTYD 














14 





AUTOMOTIVE NEWS, FEBRUARY 12, 1951 Cre aes 


Wary About 1951's Prospects 





Finance Firms Seek Economy 


By Bernie Thomas 
Associate Editor 

HE ECONOMY ax is swinging | 

in the sales finance industry, 
especially at those firms whose | 
volume of business is mostly auto-| 
motive. 

Now that they have looked over 


|just about as good a year as in 
1950. 


|s0 easy for them. Due to regula- 


tions, and particularly Regulation 


|W, they don’t see how it will be | 


| possible to hold up volume in their 
| auto credit departments. The same 


But finance men say it won’t be | 


when attempts are made to offset | 
the decline in other fields. 

So far this year, finance people | 
have found a ray of hope only in | 
increased small loan volume. They | 
hope this trend will continue, but | 
are not too optimistic. 

| Finance company employes 





a few weeks of it, most finance obstacle jumps up, they explain, 
company officials don’t think 1951 





|haven’t heard too much about cut- 
. iting expenses in the postwar pe- 
oo a Auction Op Pek "° 4. riod. From now on, say executives 
Anyway, they say, the outlook is To Convene Fet — of such firms, they are going to 
nowhere near as good as it was at| _ CHICAGO. — A discussion of (hear a lot more. | Handles Buick-GMC in Morehead City, N. C.— 
the beginning of 1950. A majority the status of used-car auctions . ” . H. Earle Mobley, owner of«Mobley Buick Co., recently opened this new building in 
recall last year as one of the best} under price ceilings will be one coyT IS going to be necessary tO| Morehead d City, 60. Gp The Sime alee headios GMC tracks. 
periods they ever lived through as| of the highlights of the annual cut expenses to the bone,” says Gee ee. SM a 
far as business was concerned. meeting of the National Auto [the president of one corporation, 
Almost to a man, finance officials| Auction i age Assn. tp = whose operations cover the nation. 
agree that retail automobile dealers rotel — 24, at the — Generally, finance firms are 
should do all right in 1951, despite _— ‘i OM Marti fueve going to try to continue to pay 
regulations and the likelihood of ¢ eo | the NA APA a os - employes as well as possible. They 
further curtailment of auto produc- a an o e » urged | are determined to cut salaries 
tion. at all auction operators, | oii as « last resort. * * & ratio of expenses to volume. Many 
* * * whether membesr or not, should : ‘ he vig-|0f these studies have not yet been 
attend. Officers for the next 12 However, they are equally deter- ( NE METHOD will be the vig- completed. As soon as they are, 
usr expect dealers to offset! months will be elected at the | mined that all other types of over- orous pushing of loans for finance firm personnel, from col- 
|head expenses are due for trim-| agricultural purposes, which are lectors on up, will be hearing about 


lower volume sales by obtaining| meeting. 
ming. A few firms even fear that} exempt under Regulation W. Side- them 


full profit on every deal, and have t ul 
- m eo Ge Branch managers can antici- 


pate being singled out for “carpet 
sessions” if expenses in their of- 

* fices in relation to volume are 
just an iota out of line. 

One thing appears certain. Fi- 
nance companies will concentrate 
on increasing the amount of credit 
outstanding in each branch office. 
This may result in the closing of a 
few offices, to distribute outstand- 
ings among neighboring branches. 

* * * 





it may be necessary to get along|stepping the regulation is out, as 
with a little less help. far as major finance firms are con- 


“We will have to do everything cerned. 
to counteraet the loss of business,” In the past several weeks, finance 
is the way one firm feels. companies have been studying the 





















in winter's cold 
Or summer’s heat... 
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MIDWESTERN finance firm 

intends to bring the average 
outstanding in each of its branches 
up to at least $300.000. The head of 
that firm doesn’t think it profitable 
to keep an office open on any 
other basis. 

Meanwhile, branch managers 
will be prodding those under 
them to work hard to get out- 
standings. The branch heads, of 
tes course, will be inspired by prod- 
5 4 ding from a still higher level of 

‘ authority. 

Automobile dealers will be urged 
to convert cash customers into 
credit customers. 

2 i oe But everybody on a finance firm's 
Mr staff is going to proceed cautiously. 
f No business is wanted on the books 
that isn’t sound. 
* * + 
HOME OFFICE approval will be 
mandatory on loans over cer- 
tain amounts. 
To sum up, most finance com- 


Millions of car owners are seeing this 
advertising — keyed right to their interest in 
"Keeping the Power they Bought” 


Month after month, the best oil customers in your 
area are reading this powerful, timely advertising. 
Month after month, they are being sold on the 
superior qualities of 100% Pure Pennsylvania 
Motor Oil. 
They know that they may have to continue using 
their cars for a longer time than they would like 

eee - |panies early this year made three 


to, and they’re seriously interested in giving their na panies early this year made t 
engines the best possible care. They will 1 buy eh ML Lae TTT scab 1, All the sound business possi- 


from you if you will let them kaw you handle — aa] NSYLVA rrr 7... 


2. Expenses are held to a mini- 
a Pennsylvania Oil. 






KEEP THE POWER YOU BOUGHT 






At cither end of the thermometer 


between . ++ OF in- 


- you look for dependable pep aad 
















mum. 
3. Branches operate on a profit- 
able basis. 


se Packard Dealers 
= Urged to Follow 
Code of Ethics 


DETROIT.—Fair new-car selling 
practices, “come what may in auto- 
mobile production,” were reaf- 
firmed last week 
by Karl M. Grei- 
ner, sales. vice- 

—— ee ee ee ee oe Oe iwresident of Pack- 
@a “a | ard. 
| He called’ on 
|Packard dealers 
|to renew empha- 
|sis of their code 
|of ethics, guiding 
| all new and used- 
|}car sales proce- 
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New Local Selling Program 
Ready to Work for You! 





Put a reminder right before their eyes! Ask dures. Such a Es 
i i i code was adopted . M. Greiner 
your supplier of Pennsylvania oil to show you on eee ee acta 


his new local merchandising tie-in program. 1946. 
Make yourself Pennsylvania oil “headquarters” Writing in Packeré Newe, the 
a company’s dealer-field publication 
in your community and turn customer pref- 


sreiner said: 
erence into extra profit for you! “By all signs on the national eco- 


nomic horizon, we are now headed 
for a period bearing the character- 
istics—insofar as automobile sell- 
ing practices are concerned—of the 
immediate post-World War II 
years. The time is ripe for reaf- 
firmation of our code of ethics.” 
Greiner asked Packard dealers to 
“take stock to see if we are contin- 
uing to maintain the same high 
standards of good public relations 
| and fair dealing which our custom- 
|ers expect and should receive.” 


For your protection, only oils made from 
100% Pure Pennsylvania Grade Crude which 
meet our rigid quality requirements are en- 
titled to carry this emblem, the registered 
badge of source, quality and membership 
in our Association. 





PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
Oil City, Pennsylvania 
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C B * b W k Trailer Coach 
ar Duymg Dy Workers Show Dates Set 
Autos Taken by 28.4% of Salary Families, CHICAGO. — The International 
. amphitheater here will be the scene 
23% of Wage-Earner Units Last Year of the 14th annual National Trailer 
NEW YORK.—Last year, 28.4|viewers spend 3.8 hours per week Coach show for a 10-day period 
percent of white-collar families and | reading, while radio listeners read starting March 2, it was a 
3 percent of wage-earner families | only 2.5 hours per week. Gas — by pe a ee Trailer 
yurchased automobiles, a survey by The MacFadden survey said a a ron ee — eile 
McFadden Publications, Inc., re-| that wage earners will come out a memes ot 
—_ of this inflation period with an | played, it was said. Hailed -as the 
¢ ee ee Vities of | Umproved ability to buy because | only national show ‘of its kind this 
fined to two midwestern cities of they will be called upon to work | ; vent; the empenition Wil be held te 
E medium size. increasing amounts of overtime. Opened in Minneapolis— Jonjunetion with the Clslenge inter- 
- These cities together are to 4| This will add premium pay to The new building of John Woodhead sr. at 417 E. Lake St. was completed in time to national sports and outdoor show 
ee ag eo basic rates. display the 195! Fords, Shown is an artist's drawing of the structure. The building includes - s 
of urban America,” it was said. - ciel ; nee ate 
! In the face of restrictions on|a 30,000 square foot service department, a 100-seat auditorium and a customers’ lounge. ‘ . 
The percent who bought cars consumer durable goods, these peo- | Woodhead has been selling Fords since 1912. Upton Buys Buick Firm 
on time payments was almost |). will have a substantial amount |———— | HA, Upton, Long Prairie, Minn., 
in identionl Between wage CAFRCES | o¢ money available for the purchase | come into the market,” the report | a advertisers will keep the wage-|has purchased the Buick firm for- 
and white-collar workers, |of nondurables or for saving until | said. earner market conscious of their|merly operated by the late George 
The survey was conducted to dis- | such time | as ; durables once again | “In the meantime, foresighted | products and brands.” | Young of Ortonville, Minn. 
cover how television has affected | eae § ia eatile atthe iibiadaiasia eciea Naleatiadibadaniaseitinabiioctalal scenic - 
as magazine reading. Information | 
n- gathered revealed that families who | 
have or see TV now read, on the 
ce average, more magazines’. than 
he other families. 
ny Approximately 51 percent of 
pn wage--earner families have or see 
re, television, compared with 41.3 per- 
y]- cent of white-collar families, it was 
ut noted. Both classes have reduced | 
their movie attendance. 


It was also reported that tele- | 


we@#st 


Fruehauf Names 
Eight District 


it Sales Managers 


= DETROIT.—Eight new Fruehauf 
a district sales managers have been 
appointed. Those who won promo- 
tions as part of an extensive com- 
pany sales organizational program 
m were: Glen W. Buse, St. Paul; A. V. 
fe Howe, South Kearney, N. J.; M. M. 
2S Williamson, Oklahoma City; C. L. 
of Sargent, Boston; M. J. MacQuarrie. 
le Buffalo; F. L. Brower, Birming- 
iy ham, Ala.; V. H. Rossman, Phila- 
delphia, and H. R. Shapaugh, Dallas. 
Shapaugh has been manager of 
the Fruehauf-owned sales and serv- 
ice branch at Dallas since July, 
1949, a position he will continue to 
hold. He has been an employe of 
* the company since 1939. 
Nearly 22 years of service with 
d Fruehauf lie behind Rossman. 
0 Brower was a salesman for the 
: original Carter Mfg. Co.—since 1947 
Ss the Fruehauf-Carter division of 
y. Fruehauf Trailer Co.—from 1938 to 
cS 1944. 
MacQuarrie’s selection caps near- 
ly 20 years of employment by Frue- 
e hauf. 
Po Sargent has been a Fruehauf em- 
plove since 1928. 
1- Williamson was a Fruehauf dis- 
be organ at Tulsa from 1928 to 1937, | 
then was named to head up the new | 19 20 y of 
: company branch as manager at) of the makes 
“Sao ot th d ffi , 
- oungest o e new district offi- | 
cials in point of service is Howe. | PASSENGER CARS are equipped 
t- He’s zn with Fruehauf a little | ‘ 
over five years. 
Buse has been manager of the with one or more 
St. Paul branch since April, 1942. 


Jaguar Reports BORG-WARNER PRODUCTS 


900 N. Y. Orders 


7 NEW YORK.—More than 500 re- 
>- tail orders were taken for the new 
c Jaguar Mark VII saloon at_ its 
recent showing here, Jaguar Cars, 

Ltd., announced last week. 
“The reception which the Amcri- 
¥ can public accorded this car fully 
justified the confidence which Amer- 
. ican trade buyers displayed when 
they booked orders to the tune of 
: $20,000,000 at the Londen show be- 
CI fore the car had ever been seen 
: in the states,” a spokesman said. 


e ‘ 4 
Famous Flier to Open 
r, Auto Show in Canada ‘ ‘ 4 
MONTREAL. — Group Capt. Fiedudlion qnaked Me avalalle 





19 of the 24 BORG-WARNER DIVISIONS 
PRODUCE for the 
AUTOMOTIVE INDUSTRY 


— ey SF SS 








1e Douglas Bader, legless British 
n air ace under whose command 
., 6 ee a OT THESE UNITS. FORM BORG-WARNER, Executive Offices, Chicoge: BORG & BECK 
cl aircraft during the Battle of BORG-WARNER INTERNATIONAL ¢ BORG-WARNER SERVICE PARTS « CALUMET STEEL + DETROIT GEAR 
i Britain, will visit Montreal for DETROIT VAPOR STOVE + FRANKLIN STEEL + INGERSOLL PRODUCTS + INGERSOLL STEEL 
z the first time when he comes ] LONG MANUFACTURING + LONG MANUFACTURING CO.,LTD © MARBON + MARVEL-SCHEBLER PRODUCTS 
I pod Marek 1 ih seared | MECHANICS UNIVERSAL JOINT + MORSE CHAIN » MORSE CHAIN CO, LTD. + NORGE + NORGE-HEAT 
. Announcement of the famous PESCO PRODUCTS + ROCKFORD CLUTCH + SPRING DIVISION « WARNER AUTOMOTIVE PARTS 
flier’s visit was made by L. thao sy WARNER GEAR « WARNER GEAR CO., LTD. 

to Arthur Simon, chairman of the 
: show’s organizing committee. 
- The British Motor show is the | 
as third annual British auto ex- 

| ; 

| 


n= hibition to be held here. 
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Chrome Reduction Noted on Windsor Cars. . . 


Chrysler Shows New Six, V-8 


as one of the most improved lines ;and eights concluded the parade of 
of the changeover season. 1951-model introductions. The new 

Dealership display on Saturday oe offers 21 body styles and 

w rysler sixes | five series. 

Mt eee Unpublicized feature of the 
Windsor and Windsor Deluxe 
| sixes is the curtailment of chrome 
| use. Nickel cutbacks were be- 
lieved to have prompted the 
move, which affects Windsor cars 

alone. 

The developments announced last 
month by Chrysler Corp. all center 
around the V-8 Chryslers, with the 
exception of Oriflow shock absorb- 
ers, which are standard on all cor- 
poration cars. 

* + * 

ACTORY-INSTALLED on every 

New Yorker, Imperial and 
Crown Imperial is the 180-horse- 
power V-8 engine. It produces more 
horsepower (by 20 units) than any 





A NUMBER of major engineering 
advances, headed up by the 
new 180-horsepower V-8 engine, 
underscore the 1951 Chrysler cars 





New Chrysler Instrument Panel— 





The new panel has a leather-covered ''safety crash pad,"' new vertical chrome bars replac- other stock engine. 
ing the horizontal bars of the 1950 models and a compact instrument cluster. The ignition 
and starter switch is now located to the right of the steering column, and all gauges are 
within easier reach. The ashtray has been moved nearer the driver for greater convenience. 
A new sheet metal extension plate extends from the lower edge of the dash panel to the 
floor, closing the lower section of the front compartment. 


Standard on the Crown Impe- 
rial limousines and optional on 
the expanded Imperial group and 
the New Yorker are Hydraguide 
hydraulic - mechanical power 
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New Yorker Newport Is Displayed— 
The most powerful stock-car engine now in production is standard equipment on 195! 
Chrysler Imperials and New Yorkers, including the Newport in the latter series (above). New 


Yorkers retain a wheelbase of 131'/2 inches, 


Windsor models. 


steering, aircooled brakes and a 
new torque converter called 
Fluid-Torque drive. 

Chrysler division has changed 
the name of its fluid coupling 
transmission from Prestomatic to 
Fluid-Matic, which again is option- 
al on the lowest-priced six series 
and standard on all other models. 
Hydraguide was developed by Gem- 
mer Mfg. Co., Detroit. 


* * * 


T= new Firepower engine is de- 
signed to develop its full, rated 





Uke MORTEX 


Every cor purchaser and owner is a sure prospect when you show him just 
how Mortex is. applied — how it soundproofs and rustproofs. On every new 
car order, your salesman should include a soundproofing undercoat. 


Use the 






KNUCKLE TEST 


Ask your customer to rap on 


the hood 


MORTEX SALE MEANS DOUBLE PROFITS 


1 Your profit on the application 
2 You save comebacks for expensive free service to 
remove squeaks, vibrations and rattles which easily 
develop without this “tightening,” rustproofing, 
soundproofing undercoating. 
It pays handsome dividends to merchandise Mortex. Soundproofing is 
explained in free booklet, “There's Nothing Like Mortex.” Send for your 
copy now. 


of any untreated 


car. It will sound tinny. Now, 
let him rap on a door panel 
and notice the differencel 
It's solid, firm sounding, 
having been sound deadened 
at the factory. 


* Listed with 
UNDERWRITERS’ LABORATORIES 
Re-examination Service. 


LARGEST MANUFACTURERS OF SOUND DEADENERS 








compared to 125!/, inches for six-cylinder 


|horsepower on ordinary grades of 


gasoline. The bore is 3-1/3/16 in- 
ches, the stroke, 3% and the piston 
displacement, 331.1 cubic inches. 
Compression ratio is 7.5 to 1, the 
highest Chrysler ever has used. 
Compared to the straight-eight 
engine installed in the immediate- 
ly preceding Chryslers, the bore has 


been increased 9/16 inches, the 
stroke decreased 1% inches, the 
piston displacement increased 7.8 
cubic inches (2.3 percent); the 


horsepower increased from 135 to 
180 (33 percent); the maximum 
torque increased from 270 to 312 
(16 percent), and the weight de- 
creased 8 percent for the complete 
engine with M-6 transmission. 


Despite the 33 percent increase 
in horsepower, the efficiency of 
the engine is such that it is able 
to effect a saving of approxi- 
mately 10 percent in fuel con- 
sumption over the former Chrys- 
ler eight-cylinder engine, the di- 
vision claims. 


The higher specific output of the 
new powerplant, as compared to 
other engines of similar dimen- 
sions, is attributed to four funda- 
mental performance features: A 
hemispherical combustion chamber 
and lateral valve arrangement; su- 
perior manifolding; high valve lift, 
and high mechanical efficiency. 

* * + 


OF THESE features, the hemis- 
vherical combustion chamber 
and its companion lateral valve ar- 
rangement is described by Chrysler 
as the most outstanding. The hem- 


|ispherical design has been used for 


several years in high-output air- 
plane and racing car engines. 

The lateral valve arrangement 
provides the maximum amount of 
space for extra-large valves and 
also permits unrestricted intake 
and exhaust porting, so that the 
engine may be said to “breathe nat- 
urallv.” Push-rods and rocker arms 
onerate on twin rocker shafts to 
drive the widely-separated valves. 

By including hvdraulic tappets, 
this valve train produces quieter 
positive valve action. The valve 
lift is the highest ever used in 
an overhead-valve engine. 


Longer engine life and greater 
durability of component parts are 
claimed for the new engine. Lower 
piston speeds are said to reduce 
evlinder-bore and piston-ring wear. 
Controlled distribution of the cool- 
ine water results in uniform op- 
erating temperatures throughout 


ithe engine. 


Fasier starting in cold weather, 
smoother operating during the 
warming-up period and imvroved 
hot starting are accomplished in 
Chrysler V-8s by a new integral 
automatic choke. A newly-devel- 


|oned heat retained plate permits 


the use of a more active thermo- 
static coil and also stores heat to 


|enable the choke to cool down uni- 


formly with the engine after a hot 
run. 
* . ao 
[MPROVED acceleration is pro- 
vided by the new Fluid-Torque 
Drive torque converter. used in con- 
junction with the M-6 Fluid-Matic 


| controlled-tvpe automatic transmis- 


sion and the V-8 engine. This has 
a maximum torque multiplication 


| of 2.34 to 1. 


With it, a 1.61 third-speed ratio 
is used in the M-6 transmission. 
This gives a 3.77 breakaway torque 
ratio for a start in high range. as 
compared to the 1.75 third-speed 
ratio and 3.57 first-speed ratio with 
the fluid coupling and M-6 trans- 
mission. 

Driver operation is the same as 
with the conventional fluid coup- 
ling and M-6 transmission combi- 
nation, except that an even greater 
vercentage of the driving will be 
done in the high range. Accelera- 
tor-controlled upshifts and down- 

(Continued on Page 17, Col. 1) 








"> 











_AUTOMOTIVE NEWS, FEBRUARY 12, 1951 | ares a 


molding that now completely en- 
circles the car. 

The new wrap-around Clearbac 
window is now used on all models, 
resulting in an increase of 201.7 
square inches, or 30 percent, in 
rear-window area as compared to 
1950 models that did not have this 
feature. 

Length of the car is accentuated 
by the new top front fender line, 
which extends farther back in the 
front door panel. 

New grilles, distinctive for each 
model are used as well as new 
front-end ornamentation and new 
side nameplates. A distinctive turn 
signal and parking light combina- 
tion is found on each model, and 
the span between headlights has 
been increased 3.5 inches, better to 
outline the width of the car. 

* + + 


ee changes include new 


180-Horsepower V-8s 
Mark ’51 Chrysler 


(Continued from Page 16) 








shifts still can be made within the, by the use of a rubber hood lacing | 
two speed ranges. j}at the cowl. 
However, the “kickdown” will a 
be required less frequently be- | UBBER - INSULATED mount- 
cause the torque multiplication of ings are used at the front or 
the converter is available in di- | No. 1 body brackets, insulating the 
rect speed up to approximately |body from the frame at these 
145 miles per hour. The torque | points. Easier service of the fuel 
converter is of the four-element | gauge tank unit is claimed by the 
types. Impeller and turbine are | use of a new one-piece rubber in-| 
hydrogen brazed assemblies of | spection hole cover. 
stamped steel parts, while the Increased headroom has been se- 
r? two stators are of cast aluminum. |cured through a decrease in the nameplates, tail-lights, license 
Chrysler's “Spitfire” engine, de-|distance between the headlining Leather and Nylon Melded— lights, fender moldings in a lower 
veloping 116 horsepower at 3600\/and roof panel, without changing] 'nterior of the 1951 Chrysler New Yorker Newport features extra roominess. Upholstery and | Position at the top edge of the 
rpm, is to power the Windsor and | the roof panel or seat height. trim selections are available in durable combinations of leather and nylon cord. | Sarees openings, chrome - plated 
Windsor Deluxe models. While wheelbases in the several stone shields on each rear fender 
6 @ models are the same as last year lions. Overall height remains un-| wider sloping hood that helps to i a ee aie ae ring for 
Fy TOR ACUIOS reduces steering |the cars range from % of an sneh changed but an additional three-| jncrease driver visibility; new e recessed tank-filler cap. 
effort approximately 1/10 of |, inal a t d quarters of an inch of headroom! ¢,on¢ tenders; new front and rear ili aint (ita tall 
that required being supplied manu-|°° @" ‘ncn Shorter and narrower) both front and rear has been al oP See os AUTOMOTIVE NEWS. the Newspaper of 
ally through the steering wheel and overall. The decreased width does | achieved. ornamentation; new front an , y 


r . in America’s No. 1 Industry . . . - 
the remainder by the hydranl‘c | not affect the width of seat cush- | Styling changes include a new rear fender moldings, and a belt mated more than 100,000 readers weeny! 
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mechanism. The ratio of manual to | 
hydraulic power remains constant 
through all driving conditions. 


For the convenience of the driv- | 


er, Chrysler reports, the number of 
steering wheel turns required for 
complete travel of the road wheels 
has been reduced from 55 to 3.5 
Ordinarily. this would result in in- 
creased steering effort but in a 
power-steering car, it is only one- 
fifth of that previouslv recuired 
with conventional steering. thanks 
to the high percentage of work 
done by the hydraulic mechanism 


The conventional steering link- 
age used in 1950 models is re- 
tained and the power of the hv- 
draulic svstem is carried to the 
steering linkage through a lever 
on the steering gear shaft and 
the addition of a pair of spur 
gears between the steering col- 
umn and the worm-and-roller. 
Actuation of the valves in the 
hydraulic system is accomplished 
hy permitting the steering col- 


easier-to-reach T  parking-brake 
handle, which is placed in a posi- 
tion where it does not interfere 
with the driver when he enters or 
leaves the car. 

A new all-electric gearbox win- 
dow lift is standard on the Crown 
Imperial eight-passenger sedan 
and limousine and is available as 
special equipment on all other 
1951 models. 

Greater electrical capacity for| 
operation of car accessories is pro- 
vided by an increase of five am- 
peres in the output rate genera- 

tors, this higher rating being ac- 
complished by a current regulator. 

Increased strength and quietness 
in front-end sheet metal is secured 

by the use of a new structural ar- 
rangement forming a bridge or 
voke connecting the front fenders. 
This number is, in turn, fastened 
to the radiator support, with rub- 
ber washers at the attachment 
points to the frame. The fit of the 
hood is improved and better protec- 
tion against water leakage achieved 
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> MAKE QUICK, EASY SALES! ‘Yow 
© CASH IN, AS NEVER BEFORE, je 
~ ON THE HUGE CAR-LIGHTER fot 




















= umn spur gear to move in re- 
spect to the spur gear on the 
| a_i REPLACEMENT MARKET! 
This movement, while of very| 
small magnitude, is sufficient to | Surveys show 3 out of 5 car owners have Lighters 
open and close the distribution and that are burned out, lost or stolen. This compact, 
reaction valves in the desired com- colorful counter and window display, complete 
bination, depending on how the with action-flasher and new type illumination, 
steering wheel is turned. costs only 2% cents per month to operate day 
The several elements in the sys- and night — yet tests show it rings up record- / 
tem are combined in two compact _ breaking sales every day in the week! 
units connected by a flexible hose. | : 
One unit contains the hydraulic | ae one 
power cylinder, valves, spur gears, | ‘ee yalue 
and worm-and-roller drive; the | WITH EACH CASCO 
other contains the hvdraulic pump. Sue 
flow control valve and ccaeraale.” LIGHTER DEAL No. L 500 
.. 2 CONSISTING OF: Price Eo. 
FORCED air cooling is used on & Woe ILLUMINATED $975 
the disc-tvype brakes that are | LIGHTERS 
standard on the Crown Imperial “ - 
eight-passenger sedan and ene. | ea” $150 
sine, This is designed to give longer 
brake-lining life and increased CASCO REPLACEMENT $100 
braking effect during high-speed | HEATING ELEMENTS 
stops. Forced air cooling reduces | 
internal brake temperatures up to} 
35 percent. pn YOU GET 
As a result, brake lining wear is Aa 
said to be reduced as much as 50 (4 
percent and high-speed stops can 4A , 
be made with more braking effect, Kling 
due to the better fade characteris- yo 
tics of the cooler brake. 
Improved parking-brake control | 
C7 on all models is provided by the 


YOUR COST...... 187° 
YOUR SELLING PRICE *31°° 


YOUR PROFIT..... °12°° 
YOU MAKE A BIG 40% PROFIT 


and get a valuable, illuminated flasher 
display...PLUS a complete kit of other 
sales-making advertising material... FREE 









For new and unusual automotive accessories 


Casco Products Corporation * Bridgeport 2 Conn. 
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Houston Defense Plan 


Program Would Recruit Use of Automobile 
And Trailer Dealers’ Equipment 


pital 
gram, incorporating the equipment | event of disaster. 





HOUSTON.—A civil defense pro- 


and services of automobile and 
trailer dealers, has been worked 
out for this sprawling Texas me- 
tropolis., 

Its author, awaiting appoint- 
ment of a civil defense director, 
said last week that meanwhile he 
preferred to remain anonymous. 
He is, however, a trailer dealer. 


Under the proposed program, 
auto and trailer dealers would give 
Houston a 300-bed emergency hos- 


and ambulance service in 


In effect, the dealers would place 
at the disposal of civil defense 
authorities — autos, trailers, em- 
ployes and shop equipment to the 
limit of their ability. 

Working as a unit, auto dealers 
would furnish cars and trailer deal- 
ers coaches to go anywhere needed. 
The auto-trailer units would be 
made to serve as hospital units for 


wounded, shelter for the homeless 


and field kitchens for workers and 
refugees. 

Only the appointment of a civil | 
defense director is holding up a | 
thorough training program for | 
dealers and their employes, as- 
suming the director’s approval of 
the plan. 
The trailer dealer who organized 

the plan has taken a count of the 
number of trailers that would be 
available in case Houston was at- 
tacked. 

He says he has talked to dealers 
in other cities and found them 
ready and willing to cooperate. 
Houston dealers have already 
pledged equipment. 





The plan’s author says that train- 
ing of drivers and attendants 


should begin | as soon as _ Possible | 





so they may be fitted into a smooth 
working organization. 
Auto dealers’ employes would 
learn how to hitch and manipu- 
late the big coaches. Trailer deal- 
ers’ employes would help in hitch- 
ing, take first-aid courses and go 
with coaches as attendants. 
Under the plan as soon as an 
alert was sounded, employes of co- 
operating auto dealers would install 


booster springs, trailer hitches, 
brake controls and check tires for 
pressure. 


Trailer dealers’ employes would 
fill compressed gas tanks for cook- 
ing purposes, check lights, etc. and 
see that all coupler hitches were 
in good order. 

A 100-foot electric cord and two 
kerosene lanterns would be put in 
each trailer, along with a 10-gal- 





lon sealed can of drinking water 
and 100 feet of hose. 

Once the trailer was hitched, 
the auto-trailer would presum- 
ably be ready to go where needed. 
The plan also considers trailers 

which might pick up homeless fam- 
ilies. Home owners who volunteer 
to let a trailer park in their yards 
will be given a large sticker to in- 
stall on their door or window. 

It is hoped that these home own- 
ers can also be trained to give 
first-aid in case a trailer might 
carry wounded passengers. 

The plan’s author says his pro- 
gram probably has many blank 
spots. If so, he hopes Houston’s 
civil defense agency will be able to 
fill them. 


New Passenger Car Registrations, 39 States for December, 1950-1949 


Car registrations by states are 
teleased here weekly, as com- 
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New Commercial Car Registrations, 38 States for December, 





Truck registrations by states are 





1950-1949 












































released here weekly, as com- > = 
pleted by R. L. Polk representa- > $ 
= 
tives in state capitals. 3 § z 
a ’ « a oa 
29 States Previously ‘50 60 71| 12107) 13 212 263) 4670 
Reported for December '49| 60 66| 12840! 2! 205 165! 4222!) 
Alabama "50 726 | 254) 
49 646 2 3 223 
Arkansas ‘50 | 574) | 157) 
‘49 | 394 | 1| 57| 
Maine ‘50 2) (197) | | 29) 
‘49 193) 5) | 32) 
Minnesota “50 4 764) ! 35 7| 289! 
*49\ 619 | 1 | 172) 
Mississippi 50) | 5é6l} | | 164) 
49 | §33) I 164) 
Oregon ‘50 3 323) 6) 2; 166| 
*49) 293) 2 | 86) 
Pennsylvania ‘50 40 76; 1294 40 45' +1029 
‘49 19 52! 112! I 26 ! 604 
Tennessee ‘50 530 6 204 
‘49! ! 399 | 124 
Wyoming ‘50 187 2 37 
"49, | 206! ! 5! 
38 States Reported ‘50 107 149| 17263 14 302 317) +6999 
To Date for December ‘49 80 118!) 17244! 25 245! 167/ +5735! 
Year ‘50 1982| 2283'404039! 405) 5478) 4188) 95746) 
To Date ee 49| 1573! 15681335596! 845! 5048! 3506/1 13786! 
The following advertised-delivered prices 
are based on factory retail prices at the 
factories. They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT include transportation 
charges, state or local sales taxes or | $2,133.75; Town & Country wag., n.a. 
optional equipment. Windsor Deluxe — 4-dr. sed., $2,348.50; 
AUSTIN—A40—4-dr. sed. (Devon), $1,-|8-pass. sed., $3,069.75; club cpe., $2,- 
539; stat. wag. (Countryman), $1,649. | 327.50; conv., $2.761; Newport, $2,656.50; 
A90—Atlantic conv., manual top, $2,460| Traveler, $2,579.25; lim., $3,196. New 
(hydraulic top, $2,634); sports sed., $2,865, | Yorker—4-dr. sed., $2,783; club cpe.. $2,- 
(Delivered in New York.) 756.75; conv., $3,263; Newport, $3,157.75. 
BUICK — Special Series 40 — 4-dr. sed., | Imperial — 4-dr. sed., $3,080; club cpe., 
$1,941 (deluxe, $1,983); club cpe., $1,856; |".8.; Newport, n.a.; conv., n.a. Crown 
conv., $2,325; 2-dr. sed. $1,888 (deluxe, | Imperial—4-dr. sed., $5,278.75; lim., $5,- 
$1,931); Riviera, $2,020; bus. cpe., $1,803, | 383.75. (Fluid-Matie optional on Windsor 
Super Series 50—4-dr. sed., $2,139; 4-dr. | at $120.90, standard on Windsor Deluxe 
Riviera sed., $2,212; sed. cpe., $2,041; | and other series. Fluid-Torque standard on 
conv., $2,476; Riviera, $2,139; stat. wag., | Crown Imperial. optional on Imperial and 
$2,844. Roadmaster Series 70—4-dr. sed., |New Yorker series.) 
$2,764; conv., $2,981; Riviera, $2,854; n.a,—not available. 
stat. wag., $3,433. (Dynaflow standard on CROSLEY—bus. cpe., $915.50; stat. wag., 
Roadmaster, optional on Special and Super | $972.50; Hotshot roadster, $924. Super 
models at $169.20.) 2-dr. sed., $1,003; stat. wag., $1,046; 
CADILLAC—Series 61—4-dr. sed., $2,-|conv., $1,005.50; Super Sports roadster, 
ee ge _— 62—4-dr. sed., | $999. 
+. ; club cpe., .150; conv., $3,654; ‘ 
Coupe’ DeVille, $3,523. Series 60 Special— |, DeSOTO- Deluxe sadn, sede. $2008 79: 
4-dr. sed., $3,797. Series 756—4-dr. 7-pass. | $:°658'75: Garry-All, $2213. Gustom—t-dr. 
eed., $4,770; 4-dr. 7-pass, Imperial sed., | 91:95:55: Carry-All. $2,219. Oustom—4-dr. 
sed., $2,196.25; S8-pass. 4-dr. sed., $2,- 
$4,959. (Hydra-Matic standard on Series | 995'55.° ciub $2,178.25; conv., §2 
62 and 60 Special, optional on Series 61 | 659'59: Sport _ $2,511.25: stat. wag.. 
and 15 at $176.36.) $2,739.25; Suburban, $3,201.25. (‘Tip-Toe 
ol nie a a. ee = -dr. | Hydraulic Shift standard on Custom, op- 
pe., | tional on Deluxe at $120.90.) 
$1,408; bus. cpe., $1,329. Styleline Deluxe 
—4-dr. sed., $1,529: 2-dr. sed., $1,482; DODGE—Wapyfarer — 2-dr. sed., $1,755; 
club cpe., $1,498; conv., $1,847; Bel-Air, Sportabout, $1,744.50; bus. cpe., $1,628.75. 
$1,741; stat. wag., $1,994. Fleetline Spe- | Meadowbrook—4-dr. sed., $1,865.75. Coro- 
clal—4-dr. sed., $1,450; sed. cpe., $1,403. |met—4-dr. sed., $1,944.75; 8-pass. 4-dr. 
Fleetline Deluxe—4-dr. sed., $1,529; sed. |sed., $2,634.25; club cpe., $1,931; conv., 
soe. $1,482. (Powerglide optional on De- | $2,346; Diplomat, $2,240.75; Sierra, $2,- 
502. (Gyro-Matic optional on all models 


luxe models at $158.50.) 
CHRYSLER—Windsor — 4-dr. 
8-pass, sed., 


sed., $2,- 


153.75; $2,875; club cpe., 
































Current Prices on New Automobiles 


but Sportabout at $94.60.) 


FORD—Deluxe Six—4-dr. sed., $1,470; 





$2,088.50; bus. cpe., $1,912.50. Super Six— 


KAISER — Special — 4-dr. sed.. $2,109; 
2-dr. sed., $2,059; club cpe., $2,039; 4-dr. 


2-dr. sed., $1,422.50; bus. cpe., $1,331. | utility, $2,209; 2-dr., utility, $2,159: bus. 
Deluxe Eight—4-dr. sed., $1.543.50:; 2-dr.|cpe., $1,899. Deluxe—4-dr. sed., $2,219; 
sed., $1,496.50; bus. cpe., $1,417.50. Cus- | 2-dr. sed.. $2.169: club cpe., $2.189: 4-dr., 
tom Six—4-dr. sed., $1,556.50; 2-dr. sed., | utility, $2,319; 2-dr. utility, $2,269; bus. 
$1,509.50; club cpe., $1,509.50; stat. wag.,|cpe., $2,059. (Hydra-Matic optional on all 
$2,027. Custom Eight—4-dr. ont. $1,- | models at $158.61.) 
635.50; 2-dr. sed., $1,588.50; club cpe., LD EP sase is sed., $2,572 
$1,593.50; conv., $1,947; Victoria, $1,924: | ops \go-non.50: Ling, $2°720°- ieee ee 
Crestliner, $1,709.50; stat. wag., $2.106.| 4 ar ‘sed., $3,236: club cpe., $3,183.50; 
(Fordomatic optional on all models at|cony., $3,946; Capri, $3,404.50, (Hydra- 
$168.50.) Matic optional on all models at $174.25.) 
FORD OF BRITAIN—4-dr. sed. (Prefect, MERCURY — 4- ar. sed., $2,031; 2-A 
cloth), $1,122; 2-d. sed. (Anglia), $1,004. | club cpe., $1,873; 72-B club epe., $1,978.50; 
(Delivered in New York.) Monterey, $2,146.50 (leather trim, $2,157); 
FRAZER—4-dr. sed., $2,359; Vagabond, |conv., $2,410.50; stat. wag., $2,559.50. 
$2,399. Manhattan — conv., $3,075; Virgin- | (Mere-O-Matic optional on all models at 
ian, $3,075. (Hydra-Matic optional on | $168.50.) 
Frazer models at $158.61, standard on NASH—Rambler Super—Suburban, $1,- 
Manhattan models. ) 732. Rambler Custom—conv., $1,837; stat. 
HENRY J—Four—2-dr. sed., $1,299. Six | wag., $1,837. Statesman Super—4-dr. sed., 
Deluxe—2-dr. sed.. $1,429. $1,815; 2-dr. sed., $1,790; club cpe., $1,812; 
HILLMAN MINX — 4-dr. sed., $1,540; | bus. cpe., $1,710. Statesman Custom—4-dr. 
conv., $1,790. (Delivered in New York.) sed., $1,974; 2-dr. sed., $1,949; club cpe., 
RENAULT — 4-dr. sed., $1,035. (Deliv- | $1,971. Ambassador Super—4-dr. sed., $2.- 
ered in New York) 162; 2-dr. sed., $2,137; club cpe., $2,158. 
HUDSON—Pacemaker Custom—4-dr. sed., | Ambassador Custom—4-dr. sed., $2,321; 
$2,088.50; 2-dr sed., $2,046.50; club cpe.,|2-dr. sed., $2,296; club cpe., $2,317. 


(Hydra-Matic optional on Ambassador and 
Statesman models at $158.50.) 


4-dr. sed., $2,227.50; 2-dr. sed., $2,180; 

club cpe., $2,277.50. Commodore Six—4-dr. OLDSMOBILE — Series 88 — 4-dr. sed., 
sed., $2,415.50; club cpe., $2,391.25. Hor- | $1,978 (deluxe, $2.056); 2-dr. sed., $1,920 
net Six—4-dr. sed., $2,501.50; club cpe., | (deluxe, $1,998). Series 88 Super Deluxe 

$2,477.25. Commodore Eight — 4-dr. sed., |4-dr. sed., $2,134; 2-dr. sed., $2,077; club 
$2,501.50; club cpe., $2,477.25. (Hydra-|cpe.. $2,035; Holiday, $2,345; conv., $2,- 
Matic optional on Commodore and Hornet/|451. Series 98 —4-dr. sed. deluxe, $2,393; 
models at $158.50, Super-Matic optional on | conv $2.772;: Holiday, $2,383 (deluxe 
Pacemaker and Super Six models at/ $2,641). (Hydra-Matic optiona! on all mod- 
$199.31.) els at $158.50.) 


PACKARD—200—4-dr. sed., $2,355; 2-dr. 


sed., $2,305; bus. cpe., $2, 195. 200 Deluxe 


7 
c 
* te = 3 Truck registrations by states are 
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. $ 2 3 9 = pleted by R. L. Polk representa- 
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62! 10504) 13; 3958) 2567 54 720 17 211 5| 1265 515 985 43 38315 ‘50 29 States Previously 
91| 10280) 15! .2417| 3215 5; 387) 119) (134/ —_—3|_—*1889/ —443/_— 900/75) 3755249 Reported for December 
5) 712) 204 123 29 2 a 86 16 64 | 2227 ‘50 Alabama 
|__ 499} 162/ 110 1 i 3 4 | 103} _—5|_—s22 1809|'49_ me he 
| 424) | 189 62 3) it 55 4 25 1504 |'50 Arkansas 
|__ 27% 46| 20 ] 28 4 837/'49° 
3) ot 37, 26 16) 29 4 25 1{  480/'50 ” Maine 
| 69 29) 22 5 2 3 7 4 14 387 ‘49 — 
1] 736} l 162| 62} (149 | 17 2 12 132 22 64 2 2401 ‘50 Minnesota 
493 | | 105) _183 a oe 136 519 __—b|_ 1753/49 . 
| 513) | 239) 82 9 3 2 75 3 72 1! 1724)'50 Mississippi 
1) 423) | 105] 72! | 4 | 84 34 1432! '49 
| 287) | 164 57 12 26 2 2 47 18 86 14 1185) ‘50 Oregon 
173 2! 49} 39 2 3 17 2 35 13 716 '49 : - 
10; 1085 | 486 478 490 5 36 152 140 150 14 5570 ''50 Pennsylvania 
13) 1023 | 265 349 76-20 33! 180, 74/ ~—«80|—s13' (3950/49 ve - 
419 | 193 82 3% 26 50 13 26 1586|'50 Tennessee 
469/ | 98 44 3! 1 gi! 20'_~—s.22 1263)'49 a 
101} | 62 25 | 1 4 9 | 55 | 487 ‘50 Wyoming 
152) 50 Si} PS ee 7 ’ 35 ie 35 ? __582]'49 : i a es 
81| 14862 16 5694 365! 68 «1346 30 308 7 1900 736 +1552 77 ~=—§5479' "50 38 States Reported 
105! 13857! 17, «3336 4105’ = 8’ 499/149 1B} 3) 2560! —565)_‘1175' 107! ~—50281/'49 To Date for December — 
1419 306634 305| 93825 95585 646 9360! 1334) 3666 328 44576 11379) 23694 1708 1108580) '50 Year 
1200'194427' 328’ 78332! 89064 381! 6642! 731/ 3913) 218 53604! 8088) 31878! 2734! 933462! ‘49 : ; To Date 


—4-dr, sed., $2.495: 2-dr. sed., $2.445. 300 
—4-dr. sed., $2,895. Patrician 400—4-dr 
sed., $3,495. (Ultramatic standard on Pa- 
triclan 400, optional on other models at 
$185.) 

PLYMOUTH—Concord—2-dr. sed., §$1,- 
507; Suburban. $1,855 (Savoy, $1,960.75); 
bus. cpe., $1,385.75. Cambridge—4-dr. sed., 
$1,566; club cpe., $1,534.25. Cranbrook— 
4-dr. sed., $1,644; club cpe., $1,617.50; 
conv., $1,997. 

PONTIAC—Chieftain Six—4-dr. sed., $1,- 
745 (deluxe, $1,840); 2-dr. sed., $1,694 
(deluxe, $1,789); club cpe.. $1,694 (deluxe 
$1,789); conv. deluxe, $2,122; Catalina de- 
luxe, $2,000 (super deluxe, $2,058); stat. 
wag.. $2,264 (deluxe, $2,343); bus. cpe. 
$1,571. Chieftain Eight—4-dr, sed., $1,813 
(deluxe, $1,908); 2-dr. sed., $1,763 (de- 
luxe, $1,858); club cpe., $1,763 (deluxe, 
$1,858); conv. deluxe, $2,190; Catalina de- 
luxe, $2,069 (super deluxe, $2,127); stat. 
wag., $2,332 (deluxe, $2,411); bus, cpe.. 
$1,640. Streamliner Six—sed. cpe., $1,673 
(deluxe, $1,768). Streamliner Eight—sed 
cpe., $1,742 (deluxe, $1,837). (Hydra- 
Matic optional on all models at $158.50.) 

STUDEBAKER—Champion Custom—4-dr 


sed., $1,571.50; 2-dr. sed., $1,539.75; club 
cpe., $1,566; bus. cpe., $1,471.25. Cham- 
pion Deluxe—4-dr. sed., $1,649.50; 2-dr. 
sed., $1,617.75; club cpe., $1,644; bus. 
cpe., $1,549.25. Champion Regal — 4-dr. 
sed., $1,728.50; 2-dr. sed., $1,697; club 


cpe., $1,723.25; bus. cpe., $1,628.50; conv., 
$2,033.75. Commander Regal—4-dr. sed., 
$1,838.75; 2-dr. sed., $1,807.25; club cpe., 
$1,833.50. Commander State — 4-dr. sed., 
$1,939; 2-dr. sed., $1,907.25; club cpe., 
$1,933.50; conv., $2,244.25. Commander 
Land Cruiser—4-dr. sed., $2,071. (Auto- 
matic optional on all models at $201.25.) 
WILLYS-OVERLAND—Four — Jeep, $1,- 
368.24; Jeepster, $1,492.78; stat. wag., 
$1,703. ‘59 (four-wheel-drive, $2,107.69). Six 
—Jeepster, $1,597.70; stat. wag., $1,782.58. 





frD - & 


Cet dtm ms oa sr 


iter 


d, 
n- 
“dd. 
ers 


eer 
rds 


vn- 
ive 
ght 


ro- 
ink 
in’s 

to 





cP 





SEDALIA, Mo. — Demand for 
sed cars here is slower due most- 
y to Regulation W but prices are 
olding firm. Used-car sales are 
iow, most dealers opine, because 
many would-be purchasers are al- 
ready overloaded with credit pay- 
ments and are unable to take on 
the heavy instalments necessary 
under new regulations. 

Most dealers report new cars 
selling about as fast as they are 
received with a considerable in- 
crease in cash sales. 

One reason for the increase in 
cash sales is that a large percent- 
age of sales in this area are to 
farmers and stock raisers. These 
customers either have the cash on 
hand to pay or have other ways of 
raising the cash for a new car 
which keeps them out of short- 
term credit financing. 

John Ryan, sales manager for E. 
W. Thompson Co. _ (Chevrolet- 
Buick)), said new-car sales are 
equal to a year ago but used-car 
sales compared with the same pe- 
riod are lower. 

Ryan said one reason new-car 
sales are high is that many cus- 
tomers are buying sooner than 
they expected to because of the 
uncertain future of car deliv- 
eries. 

Such buying might eventually 


lead to a slump in sales, Ryan said, | 


since a good many potential new- 
car buyers are entering the armed 
forces. This has had more effect 
on lowering used-car demand than 
new-car demand, Ryan related, be- 
cause most of the younger set buy 
used cars instead of new cars. 

Dealers are operating more care- 
fully, according to Ryan, which 
may be for the dealer’s immediate 
good but which does not give much 
consideration to the future, in his 
opinion. 

“For example,” Ryan said, 
“dealers are taking tradeins at 
low prices. Deals are either for 
cash or on gilt-edge credit and 
terms that favor the dealer as 
far as getting his money back 
quickly is concerned. 

“The dealer takes little chance, 
and while that may be good for 
the immediate profit dollar it is 
questionable whether it is good in 
the long-run. 

“It tends to reduce the loyalty of 
customers to one firm and one 
make of car and encourages them 
to run around trying to get the 
most for a tradein rather than se- 
lecting a car on its merits. The 
present system of selling under 
government regulation eliminates 
variation in deals and creation in 
the customer of a desire to come 
back again and again. 

“It used to be,” Ryan contin- 
ued, “that we could always give 
and take and make allowances in 
order to make the sale and help 
the customer get what he wanted. 

“Now the customer gets the same 
stereotyped set of terms from every 


dealer he goes to see. The only 
variation is in the allowance for 
his tradein which will apply on 


the one-third down-payment. 

“One result of this,” Ryan said, 
“is that a customer may have his 
mind made up that he wants a 
Buick, can’t meet the terms and so| 
has to come down into the three} 
lower priced lines where competi- 
tion is stiffer and he gets less for 
his trade. 

“Before Regulation W we could 
have stretched it out a little so 
he could have gotten what he 
wanted. The customer would have 
appreciated this and he would 
have become a service customer 
as well as a new-car customer 
and we could have gradually 
made him loyal to our product 
and our way of doing business, 

“Of course,” continued Ryan, “a 
great many dealers figure, ‘You're 
selling all the new cars you can get 
so what are you worrying about?’ 
What I’m worrying about is two, 
three or five years from now. The 
‘quick buck’ has a way of changing 
to the ‘slow buck’ and pretty soon | 
to ‘no buck’ at all. 

“A loyal set of customers can be 
built by giving good service and | 
special attention, much of which is | 
prohibited under present regula- 
tions. Such a group of buyers re- 
main with a dealer through the 

90d times and the lean.” 

War and the shortage of new 
ears has served to virtually elim- 
inate his company’s sales force, | 


Mixed Sales in Missouri 


Used-Car Volume Slump Laid to Regulation W; 
New Units Move at Brisk Pace 
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according to Ryan, who said his 
sales staff had dwindled to one 
from 10. Many of the younger 
members joined the armed forces 
while others went into industries 
where earnings are higher. 

Fortunately, the exact opposite 
took place in the service depart- 
ment, Ryan said. 

“Most of our service employes 
are older and have been with the 
company for many years and so up 
to now our mechanical department 
is intact,” Ryan added. 


In another local dealership, 
shortened credit terms were re- 
ported to have been more than 
balanced by effects of the Ko- 
rean war. 

Cash sales have increased since 
| July while installment sales have 
| not fallen off in proportion, accord- 
ing to A. C. Walker, manager of 
W. A. Smith Motors, Inc. (Ford). 
He added that repossessions are 
almost nonexistent. 

Noting that cars in the lower 





“IT’S JUST 


That’s what the customer said when 
he saw the gleaming new finish on 
his not-so-new car you see pictured 


above. 


Part credit for this customer’s enthu- 
siasm is due the complete DeVilbiss 
Paint Shop installed by owner of 


many types) handles up to 8 com- 


plete refinish jobs 


DeVilbiss spray gun and suction cup, 
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McMillan Kaiser-Frazer in Portland, Ore.— 

A formal opening was recently staged by McMillan Kaiser-Frazer in Portland, Ore. John R. 
McMillan, president, has been in the auto business in Vancouver for about 18 months, prior 
to that he was a used-car dealer in Portiand. He has about 10 years executive experience in 
the automotive field. Partner is Wayne D. McMillan. Executives include C. C. McCall, sales 
manager; Bruno Gerer, service manager; Roy Olsen, parts manager, and Pete Henke, used-car 
manager. The plant has a full block frontage on Washington St., between I5th and léth, with 
a used-car lot of equal dimensions on the next block. The service facilities of the building 
will be further improved by the addition of a 50-by-56-foot structure to be completed 
this spring. 
priced lines have not been effected | usually enough so that the balance 
much by tighter credit terms,|is not too high even for the short 
Walker said: period. Our problem is to keep 

“In our case when we take a/enough new cars on hand for the 

| postwar tradein, the allowance is| buyers.” 


. . 
It pays off in profits to you! 
DeVilbiss engineers have spent years working with vehicle 
manufacturers to get better, more lasting finishes. The vast 
’ majority of manufacturers today use DeVilbiss equipment. 
We'll gladly pass.along to you helpful data on duplicat- 
ing factory quality in your shop. 





paint tank, air transformer, air com- A call to 
pressor and hose all work together as 
an integrated unit assuring factory- 


quality, professional results. 


Records prove a complete DeVilbiss 
Paint Shop is one of the best invest- 
ments you can make in your business. 
DeVilbiss is proved spray painting 
equipment used the world over by 
major motorcar, truck and bus manu 
facturers as well as leading refinish- 


this automobile dealership. 


The DeVilbiss Spray 


Booth Cone of 


per day. The 


ing shops. 
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' officers. 


your 
Branch Office or Jobber will bring 


complete information. There’s no 


Windsor, Ontario 
Santa Clara, Calif. 


Book Reviews 
History of Fla. 


Dealer Assn. 


ORLANDO, Fla. — “The Florida’ 
Automobile Dealers Assn.: Its Or- 
ganization & Accomplishments - 
1920-1949,” a 76-page book, has just 
been published by FADA. 

Written by Frank W. Tuttle, asso- 
ciate professor of economics at the 
University of Florida, the book tells 
how FADA was formed, grew, fal- 
tered and was reorganized in 1945. 


In that year, of a potential mem- 
bership of 800, only 150 were mem- 
bers. Then J. Saxton Lloyd (Buick), 
Daytona Beach, outlined his plans 
for reorganization. FADA began to 
roll soon after, and today its mem- 
bership contains over 90 percent of 
eligible dealers. 

FADA was born in 1920 through 
the efforts of Percy F. Chamber- 
lain, of Denver, an officer of the 
then infant NADA, and Harry G. 
Moock, St. Louis, secretary - man- 


————~ | ager of NADA. In that year there 


were 335 car dealers in the state. 
The book pays tribute to FADA’s 

early officers, and gives short biog- 

raphies and pictures of its 1948-50 


LIKE HAVING A NEW CAR!” 
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obligation, of course. 


THE DEVILBISS COMPANY 
Toledo, Ohio 


° London, England 


Branch Offices in Principal Cities 
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Brakes and Econom pid Improved .. . 


Dodge Trucks More Powerful 


NCREASED POWER, new styl-;claimed to provide faster, safer and|ler Corp. and president of Dodge, | 
ing, better brakes, improved|more economical hauling of larger|announced that horsepower in-| 
steering, more driver comfort, and| payloads in the new B-3 series of|creases in some of the eight en- 
newly designed shock absorbers are | Dodge trucks. | gines in the new line range as high 
among more than 50 new features| L. L. Colbert, president of Chrys-|as 20 percent. Gross vehicle weight | 
ratings range from 4,250 to 40,000) 
pounds, and gross combination rat- | 
ings up to 60,000 pounds. 

Higher governor settings, rede-| 
signed fuel pumps, “hotter” spark 
plugs with improved moisture- 
proofing, larger-capacity genera- 
tors, a new high-torque starting | 
motor, and more efficient cooling 
systems are cited as among engine | 
improvements which provide great- | 
er power and economy. 

For easier riding and better han- 
dling, Colbert pointed to new Ori- 
flow shock absorbers introduced on 
the %-, %- and 1-ton models. Fea- 
turing a new design and valving 
md system, they provide better ride 

control on all road surfaces, he said. 
Dodge Ups Horsepower— oa oe 

A 20 percent horsepower increase of the three-ton model of the B-3 series of Dodge ''Job- RAKES HAVE been improved 
Rated" trucks is produced by the new 33! cubic inch displacement engine. Featuring twin on all models, Colbert claimed. 
carburetion and twin exhaust systems, the new engine also has three fuel filters, two oil bath) All brake cylinders now are ano- 
air cleaners, and two velocity governors. dized for protection against rust 





enn ae: 
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Improved Features Added— 





Lower loading height, improved brakes, increased power, and greater driver comfort and 


visibility are features of the new B-3 series of Dodge 
| the '/-ton panel has been increased from 82 to 86 net horsepower. 


and corrosion. A Cyclebond molded 
tapered lining was developed to 
give brakes another, more positive 
action, and to reduce the tendency 
to grab or squeal. The lining is 
used on all models not equipped 
with air brakes from the 1%-ton up. 


Loading heights are lower than 
before on all models from the %- 
ton through the 2-ton. This was 
accomplished by redesigning rear 


For longer lining life, install... 


AR 


CYCLEBOND BRAKE LINING 


. 


Two Types Available 


Pre-cemented MOPAR Cycle- 


UP TO 75% LONGER LIFE! 


No rivets! Can be worn almost 
completely through entire thickness. 


bond Lining Sets. 


Corporation. 


MORE EFFECTIVE BRAKING! 


No rivet holes! No chamfer! More 
braking surface to contact drum! 


ment needed. 


© a: 
_S 


GREATER ECONOMY! 


No rivet holes to catch dirt! Drum 
scoring is practically eliminated! 


t= 1s 
A 


For cars and 


trucks built by Chrysler 


Ready for 


bonding to brake shoes. 


MOPAR Cyclebond Brake 
Shoe and Lining Assemblies. 
Ready to install. 
bonded. No special equip- 


Factory- 


A 


. SUPPUED by Chrysler Motors Parts Corporation. 


You can get MOPAR parts from dealers for 


PLYMOUTH - DODGE 
CARS - DODGE ‘‘Job-Rated’”’ TRUCK 


DE SOTO + CHRYSLER 


~ 


--- and from many general service and repair shops. 











"Job-Rated"’ trucks. Engine output of 


springs. To provide easier and fast- 
er loading of the %-ton panel, the 
upper flange of the center of the 
rear bumper also was depressed to 
make a step, Colbert explained. 

A far-reaching development, ac- 
cording to Colbert, in the new 
higher-tonnage trucks is that the 
power and economy benefits of 
twin carburetion and twin ex- 
haust are now provided on the R 
(2%-ton), T (8-ton) and V (%- 
ton) models. Engine output on 
these trucks has been increased 
—from 106 to 125.5 net horse- 
power on the R model, and from 
1115 to 134.5 net horsepower on 
the T and V models. The result 
is higher average road speeds, 
faster hill climbing, greater econ- 
omy, and less driver fatigue 


through reduced gear shifting, he 
said. 

Greater axle capacities for higher 
GVW and GCW ratings are an- 
nounced on many models. The GVW 
rating of the new Power-Wagon 





Driver Comfort— 


"Job- 
Reposi- 


Cabs of the new B-3 series of Dodge 
Rated"’ trucks have been restyled. 


| tioned steering wheels provide a more com- 


| 


fortable steering angle. Improved seats offer 
thicker cushions and recontoured seat backs 
for greater comfort. Instruments are now 


| arranged in a cluster directly in front of the 


driver. 


has been increased to 9,500 pounds 
Stronger springs have been made 
available for extra heavy loads. The 
cab and 8-foot express body are 
rubber-mounted to reduce noice 
and vibration. 

. . + 


“TYLING ON all models features 


“a new grille formed by two 
large horizontal louvres. A new 
“Job-Rated” medallion is centered 


in the grille beneath the redesigned 
Dodge nameplate. Wrap around 
bumpers give fenders more protec- 
tion and recontoured seat backs 
provide greater comfort for the 
driver. Instruments are arranged 
in a cluster on the dash. Driver 
visibility has been increased by low- 
ering the front of the hood line 
Windshield wipers have been repo 
sitioned to cover a more usable area 
and to lay closer to the base of th 
windshield when not in use. 

High-tonnage models in the 

new series are provided with a 
special pressure-vent radiator 
cap, to make the cooling system 
more efficient by preventing un- 
necessary loss of water because 
of boiling under extremely se- 
vere operating conditions. 

L. F. VanNortwick, Dodge direc 
tor of truck sales, says the im 
proved shock absorbers’ permi 
faster speeds with greater safety o1 
bumpy roads, provide more protec- 
| tion for fragile merchandise, cu‘ 
down “wheel hop,” and reduce driv 
{er fatigue. 
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‘No more talk,’’ she says firmly, 
wresting my pen from me. 
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Is the average citizen touchy about his financial affairs being held in strict confidence? 
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cial position. What you pay and 


Dusty thinks so and here shows how he exploits the truly private nature of his finance how you pay remains your own 


plan—to help close a contract. 


“But I was simply going over to Main Street and bor- 
row the money. Now you’re going to confuse me.” 


“Not a bit,” I say. From the looks of this gal she 
hasn’t been confused since Stutz built his first Bear- 
cat. ‘““There are so many advantages you get with the 
Universal C.I.T. finance plan. Extra services, like...” 


“Like something for nothing?” Her nose twitches 
slightly and she grabs for her bi-focals. 


“Let’s call them plus values,’ I tell her. ‘“‘For instance, 
the quick confidential way we handle your financing 
arrangements. No Board of Directors probing into 
your affairs. No after-hours gossip about your finan- 


personal business.”’ 


UNIVERSAL C.I.T. 


‘“‘Why, that’s enough to frustrate 
my entire garden club,” she gloats. 


“Then, too, if you want to have your payments ex- 
tended or forget to mail a check, nobody goes around 
looking at you with raised eyebrows.” 


‘“‘That’s wonderful,” she says musingly, ‘‘After all, our 
program chairman’s husband is cashier down at the...” 


“But,” I break in, trying to get her back to my finance 
plan. ‘“‘I haven’t told you how you can buy your car 


9 


with no more running around, no more... 


‘“‘No more talk,”’ she says firmly, wresting my pen 


from me and signing the papers. 


I still don’t know whether her last remark referred to 


me or her garden club. 
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Cities to Pressure 
For More Revenue 


NEW YORK.—In a continuing 
trend which threatens added spe- 
cial and general automotive tax 
burdens, many of the 44 state legis- 
latures scheduled to convene in 
regular session during 1951 will be 
strongly pressured by municipali- 
ties for aid in meeting local fiscal 
problems, a survey reveals. 

With inflation and civil defense 
needs adding to previously top- 
heavy revenue demands, munici- 
palities in an increasing number 
of states are preparing to step-up 
their campaigns for the enact- 
ment of new state legislation 
providing either new local non- 
property taxing authority or 
greater share in the receipts of 
state-collected taxes, or both. 

During the comparatively few 
regular state legislative sessions 
of 1950, the trend toward the grant- 
ing of new or broadened authority 
for local governments to impose 





local nonproperty taxes 
renewed strength. Such bills were 
enacted by the 1950 legislatures of 
Kentucky, Louisiana, Mississippi 
and New York. 


These enactments were part of a/| 


trend which during the 1945-1948 
period saw at least one-third of 
the states act toward broadening 
local taxing powers, but which had 
slowed down in the legislative ses- 
sions of 1949. 

While there also has been a 
steady trend in recent years toward 
the granting of increased state aid 
to political subdivisions, present in- 
dications are that 1951 will find 
state lawmakers generally more in- 
clined to aid local governments by 
authorizing new forms of local tax- 
ation rather than by providing new 
state grants-in-aid or more sharing 
in state-collected revenues. Main 
reason for this prospective stiffen- 
ing against more state handouts is 


showed 








face 


that state governments will 
head- 


increasingly serious fiscal 


| aches of their own. 


Illinois is one of the states in 
which city officials already have 
revealed plans to ask the 1951 
lawmakers to act to relieve local 
fiscal problems either through di- 
rect state grants-in-aid or 
through the enactment of legisla- 
tion broadening local taxing 
powers. 

And, as in a number of other 
states, it has been indicated that 
Illinois lawmakers will be cool to 
the grant-in-aid idea. The result 
will be strong pressure for new 
local taxing authority. 

Proposals for broadened local 
taxing authority which were un- 
successfully raised in a 1950 special 
session of the Illinois legislature 
and which will be revived during 
1951 include: 

City payroll and license taxes, 
removal of a provision of a 1946 
state law requiring voters’ approval 
to levy local % percent sales taxes; 
easing of property tax restrictions, 
a 5 percent tax on Chicago transi- 
ent hotel room receipts; and city 
taxes against cigaret vending and 
amusement machines. 

In Tennessee, Gov. Browning has 
promised support for efforts of 
municipalities to obtain the enact- 


TMCNET LCA To eT 


WHITE MOTOR MODEL 3026 tractors use the Holley Pressure 
Distributor-Governor combination as standard equipment. This 
patented design combines vacuum actuated spark control with 
precision engine-speed control, when used in conjunction with the 
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In 1904, Rigolly traveled 103% 
miles an hour in Europe. He 
drove a Gobron-Brille. 


ment of state legislation empower- 
ing cities to levy local sales taxes 
up to 1 percent, after referendums, 
to levy local taxes up to 10 percent 
on consumers’ public utility bills, 
and to levy taxes up to 2 percent 
on gross wages. 

West Virginia municipalities 





want (1) an increase from 2 

to 5 percent in muncipal liquor 
| sales taxes, (2) a state constitu- 
| tional amendment to allow cities 
| to share in state revenues, (3) a 

measure to permit cities which 
| have horse race tracks to partici- 
| pate in their profits, (4) a law 
authorizing cities to enact amuse- 
| ment sales tax ordinances. 

New Jersey cities have proposed 
that the state legislature enact new 
state taxes against sales or per- 
sonal or corporate income, or a 
combination of these, to finance 
state assumption of all, or a “very 
substantial” portion, of the total 
cost of local education. It is fur- 
ther proposed that the legislature 


||delegate optional taxing powers to 
|| the 
|| pelled 


large cities which are com- 
to give local services in 
excess of the needs of local tax- 
payers. 

North Dakota’s legislature will be 
asked to enact legislation provid- 
ing for return to cities and villages 
of a $6 per capita share of state- 
collected miscellaneous taxes. 

City officials in Wisconsin want 
the state to assume a greater por- 
tion of education and direct relief 
costs; to curb tax exemptions; to 
cease imposing mandatory expendi- 
tures on cities without providing 
new revenues to meet them; to 
increase the state gasoline tax from 
4 to 5 cents a gallon; and to permit 
municipalities to impose a property 
tax against motor vehicles at the 
rate of 2 percent of valuation as 
determined by the state department 
of taxation. 

Ohio local governments want 
a larger slice of the revenue 
yielded by the state sales tax. 
South Carolina municipalities will 
ask permanent continuance of 
the state’s present alcoholic tax 
distribution policy, under which 
65 percent goes to the state, 20 
percent to counties and 15 per- 
cent to municipalities. 

Oregon’s 1951 legislature will be 
asked to turn over to cities 10 per- 
cent of state liquor revenue. Opera- 
tion of liquor stores by local gov- 
ernments as a means of raising 
revenue may be _ proposed in 
Georgia. 

In Kentucky, where the next 
regular state legislative session is 
not scheduled until 1952, munici- 
palities want authority to levy “all 
forms of excise taxes.” Kentucky 
municipal officials also have pro- 
posed that the state drop its levy 
on admissions to theaters and other 
amusements and turn that revenue 
| Source over to the cities. They also 
|advocate that the limits be in- 
creased under a 1950 law empower- 
ing cities to levy a maximum an- 
nual tax of $30 on taxicabs and % 
cent per mile on buses using city 
streets not maintained by the state. 
A larger share in state gasoline 
receipts also is sought by Kentucky 
cities. 

Maryland’s 1951 legislature will 
be asked to consider the question 
of whether taxation of alcoholic 
beverages should be restricted to 
the state level or continue to be 
imposed by both state and local 





| governments, 
Governor McMath has _ sug- 
gested that the 1951 Arkansas 


legislature consider reducing the 
amount of money the state re- 
turns to cities and counties. He 
suggested that state grants to 
cities and counties might be cut 
in half and this money given to 
schools. 

To make up the difference, he 
proposed that the cities and coun- 
ties seek a state constitutional! 
amendment lifting the ceiling on 
property taxes for local purposes 
|The governor’s proposal is being 
strongly opposed by local govern- 
| ment representatives. 

The 1950 legislatures of Louisiana 
and Mississippi granted municipali- 
lties new authority to impose local 
|sales taxes, while the New York 
|state legislature extended to 
smaller cities the power to impose 
specified nonproperty taxes form- 
erly held only by larger cities and 
| counties. 
| The New York levies, which may 
| be adopted locally on an optional 
|basis, include taxes against retail 
sales, restaurant sales of $1 or 
|more, consumer utility bills, retail 
| Bquor licenses, amusement tickets, 
coin amusement machines, motor 
business receipts, 





vehicles, gross 
and hotel rooms. 
New York villages of 5,000 popu- 
| lation or more were given authority 
| previously held only by cities, to 
impose a 1 percent tax on the gross 
income of utility corporations on 
business within their boundaries. 
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FOB FACTORY 





| 
| 


Chrysler models. 


With a machining bottle-| ment will be simplified. 


neck rapidly developing, 
many observers believe this new 
foundry process offers one of the 
best opportunities to relieve the 
tooling shortage. 

The resin-sand or Croning proc- 
ess is probably the most care- 
fully guarded research secret in 
the industry today. Each of the 
major auto producers is inter- 
ested in this development which 
many metallurgists feel will 
eventually result in far-reaching 
changes in foundry practice. 
Estimates place the amount of 

money already invested by the in- 
dustry in this new method for pro- 
ducing large, precision castings at 
$2,000,000. The actual figure may 
be even higher. One of the major | 
producers has devoted more than 
two years to this fast, dry sand 
molding technique that was first 
disclosed in one of the reports 
issued by the Office of Technical 
Services, dated May 30, 1947. 


* * * 


ASSUMING it is possible to de- 
f£X yelop already existing experi- 
mental techniques into practical | 
production processes, here are some | 
of the changes that may occur in 
automotive foundries in the years) 
ahead: 
1. Foundries will become much | 
more highly mechanized. | 
2. Sand volume may be reduced 
as much as 90 percent. 
3. Machine hours now needed | 
for some castings may be reduced | 
in some cases as much as 75 per- 


cent. s . 
4. Foundry core-making equip- 


Texas High Court | 
Gets Chrysler | 


Cancellation Suit 


AUSTIN, Tex. — The Texas su- 
preme court on Feb. 21 will hear 
the long-fought case _ involving 
Nebel Motor Co. against Wood 
Motor Co., DeSoto-Plymouth direct 
dealer in East Texas with head- 
quarters at Marshall. 

Nebel, former associate DeSoto- | 
Plymouth dealer in Longview, Tex., 
was awarded in the lower courts | 
a $25,000 judgment against Wood | 
for alleged failure to supply cars. | 

The award was later upheld in a} 
circuit court of appeals, where al 
letter from Wood cancelling Ne-| 
bel’s associate dealer agreement as | 
of Oct. 5, 1946, was introduced in| 
evidence. 

Wood officials testified that the| 
contract was terminated because 
they became dissatisfied in 1945) 
with the way Nebel maintained its 
service department. 

However, a jury found that Wood | 
waited “an unreasonable amount” 
of time to give Nebel written no- 
tice of cancellation. 

Further, the jury held, Wood 
breached its contract with Nebel 
by failing to deliver cars to the 
latter prior to July 5, 1946, when 
notice of the cancellation was 
mailed via registered letter. 





Photographers Contest 
Set for Roadster Show 


OAKLAND, Calif.—A photog- 
raphers’ competition for ama- 
teurs and professionals will be 
held in connection with the Na- 
tional Roadster Show, sched- 
uled for Feb. 20-25 at Oakland 
exposition building. 

Girl models will pose with the 
roadsters which are entered 
from all parts of the U. S. 
Judges will be Keith Dennison, 
photo staff chief of the Oakland 
Tribune, and William A. High, | 
photo instructor at Laney trade 
and technical institute, Oakland. 

America’s automobile builders | 
are competing for the world’s | 
largest trophy, a nine-foot high 
gold cup on a pedestal. | 








New Foundry Process 


' Seen Aid on Tooling 


{ny first showing by an auto firm of the so-called Croning 
or shell mold precision casting process was included in 
the recent engineering exhibit held by Chrysler. The exhibit 


was timed to coincide with the introduction of the 1951 
& — a os 


tremely important. Here’s how it 
works: 

After heating, the metal pattern 
is treated in a specially prepared 
parting solution. The sand-resin 
mixture is then applied. After a 
few seconds have elapsed, a thin 
shell or mold is formed in close 
contact with the pattern. Heat 
given off by the pattern helps to 
“cure” the mold. Unused sand falls 
into a receptacle for reuse. Less 
than two minutes is required to 
make a half-mold. 

The mold can be used immedi- 
ately or it can be stored. Two 
half-molds are bolted or clamped 
together and placed in a large 
metal container. The next step 
is to surround the mold with 
small, steel shot. These shot fill 
even the smallest areas. The shot 
also support the mold. Most im- 
portant of all, the shot carry 
away the heat at an extremely 
rapid rate. Shakeout is often 
possible in less than 10 minutes 
after pouring. 

Another advantage of the proc- 





5. From the standpoint of foun- 
dry investment, yield and quality 
of the product, the new process is 
attractive to both large and small 
foundries. 

6. Metal patterns will replace the 
usual wood patterns. Many of these 
patterns will be needed and the 
cost will be high. This is about 
the only major production cost that 
will be increased by changing over 
to the new casting method. 

* od * 
T= process itself is simple 
enough although its impact on 
the methods used by the automo- 
bile industry is likely to be ex- 


be poured. Sections as thin as .010 
have been made in the laboratory. 

When the method was originally 
introduced from Germany, it was 
thought to be applicable only to 
very small castings. Many of these 





For Looks and Durability 





Reo Turns Out 4,900th Eager Beaver— 

Reo has completed its first postwar Army contract with the production of 4,900 Eager 
L , i | Beavers, a 2!/2-ton 6-by-6 truck. The firm is now in production on its second contract. 
ess is that very thin sections can} - 


haust valves. Each of the large 
auto companies has some parts 
either in pilot or actual production. 


limitations have been lifted. Ger- 
| man foundries, it is reported, have 
;}used the process to make motor 





| blocks. 5 Independent producers are also 
A major U.S. car producer is|known to be interested in the 
|using this method to produce ex-| method. 


~DITZLER FINISHES ARE BEST! 
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Use DITZLER' 


to give your customers 


the kind of finishes new cars have! 


The same basic formula used in making original finishes 
for the nation’s largest passenger car and commercial body 
manufacturers is available in air-dry Ditzco Enamels for 
the refinishing trade. Here is the material to use for cus- 
tomer jobs or used cars. When reduced with Ditzler’s 
Thermoset, DTE-760, Ditzco Enamels may be baked with 
little or no danger of wrinkling. Available in nearly 1,500 
colors from the Ditzler Jobbers in 800 principal cities. 
These are products you can get when you want them and 
you will like when you use them. 


DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Mich. 
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QUICKSET ENAMELS 


It is not surprising that Ditzler Finishes stay so good- 
looking so long! They’re made to give long-lasting, 
dependable service. @ We test them in our laboratories 
and at every step of the manufacturing process to make 
sure they provide proper protection and hold their 
color. We submit them to long field tests to learn what 
effect sunlight, humidity, salt spray and extremes of 
temperature have on them, 


Our findings are then analyzed, double-checked and 
measured against the performance of competitive makes 
by the chemists and technicians of manufacturers who 
use products of this kind. How highly these experts 
rate Ditzler quality is best shown by the continuous 
preference for Ditzler Finishes through nearly fifty 
years by most of the leading makers of passenger cars, 
trucks and buses. @ You can have no stronger evi- 
dence of the superiority of Ditzler Finishes for all your 
refinishing needs, 
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Dealer Business Counsel 


Loose Handling of Labor Costs Called 
Good Way to Lose Money 





(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 


(See in new-car produc- 
4tion this year will mean that 
service and stockroom departments 
will have to carry a larger part of 
the expense bur- 
den than hereto- 
fore. Greater effi- 
ciencies in these 
departments will 
help greatly in 
this regard. 

Just the other 
day I received a 
copy of a manual 
of departmental 
operations from a 
dealer. In this 
J.B. Van Tassel = manual he had 
outlined, in detail, responsibilities 
of each one of his department man- 
agers and the various policies of 
his company covering purchases, 
sales, advertising, promotion, com- 





pensation and administration. I 


think it was a swell start in view 
of the coming importance of tighter 
controls on management in all de- 
partments. 

I am not going to attempt to 
tell you all of the detailed con- 
tents of his manual, but I will 
give you some of the suggestions 
that I recommended he include 
in his manual. 

For example, in the service de- 
partment the responsibilities of the 
service manager are many. In addi- 
tion to his technical knowledge of 
the mechanical operation of the 
vehicles, he must also be a good 


manager, supervisor, director of 
mechanics, salesman and clerical 
helper. Also he must be a good 


merchandiser and a checker. 


More money can be lost in this 
department by careless control of 
mechanics’ time, such as overtime, | 
idle time and unapplied time than 
any other way I know of. In this 


NOW Direct To You 


PCC) 
line of service tools 


in the field 


TWO GREAT TOOL MAKER 


Mngeee 
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connection, very few, if any, deal- 
ers’ operating statements make any 
provision for recording separately 
overtime, idle time and unapplied 
time from the total cost of labor 
sales. 


* + + 
HESE are very expensive items 
in the dealer business and|; 


should be analyzed thoroughly at 
least once a month. Of course, the 
amount of this time absorbed in the 
cost of labor sales figure is reflected 
in a lower percentage in gross 
profit on this class of sales. 


Regardless of whether you pay 
your mechanics on a time and 
material basis, hourly clock card 
basis or on a flat rate basis, one 


of the best ways to control over-| 


time, idle time and unapplied time 
of mechanics is to have your ac- 
countant, cost clerk or time keeper 
take off a daily time summary) 
showing the amount of both regu-| 
lar time and overtime each me-| 
chanic puts in on a job as com- 
pared with the bogy time required 
to do the job. 

Then in addition to this com- | 
parison, each day you can tell | 
exactly what your idle t'me or 
unapplied time amounts to by 





comparing the total production 
and non-production time of me- 
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Looks Like a Chain Gang— 





White Chevrolet Co., Zanesville, O., is not satisfied with one sandwich man to advertise 


car showings. It employs a dozen assorted shapes and sizes. 


chanics with the total of the 
clock card hours for the day. 
Also you can check the job effi- 
ciency of each mechanic from 
this summary. 

This job efficiency check is very 
important from the standpoint of 
protecting your customers from be- 
ing overcharged because of a care- 
less time study on a particular op- 





Convell 


JOIN HANDS 


to give you faster, better service 


@ Wherever you are located...California or Florida, Texas or 
Maine, in a large shop or small, you can easily and quickly obtain 
genuine Manzel Automotive Service Tools and Shop Equipment. 

Manzel products are now being distributed nationally by the 
Cornwell Quality Tool Company. 35 Cornwell Warehousing 


Centers and 250 Direct Representatives covering every state in 
the union are able to meet your exact needs with utmost speed 
from the.most complete line of service tools in the field. 

In the extensive Manzel line there are specially designed tools 
and equipment for servicing automatic transmissions; engines; 
bodies; rear ends, spring suspensions... in fact every automobile 


and truck part. 


Ask your Cornwell representative about Manzcl Tools and 


Equipment on his very next visit. 


A complete line of service equipment for automotive dealers. 


a 





315 BABCOCK ST., BUFFALO, N. Y. 





eration. One very good way to lose 
a customer is to have him find out 


he has been overcharged. 
+ o 


* 
Ha ARE some more sugges- 
tions for the service manager's 
job, old stuff but very important to 
the success of the service depart- 
ment: 

Customer follow-up: a post card 
should be sent to every customer 
every time he comes in your shop 
to make sure he is satisfied with 
the work done and the treatment 
received; scheduling internal work 
so as not to interfere with the flow 
of customer pay labor; a daily 
budget and forecast of the number 
of customer repair orders to be 
written and the average amount of 
sale for each one: 

Other rules: Friendly customer 
relations; prompt customer service; 
|/never make an appointed time for 
a car delivery unless you are sure 
the car will be ready at that time; 
| spend a little more on a good new- 
|ear delivery job and less on free 
| warranty and policy expense; and 
|make it a point to be firm but 
considerate of the people who work 
|under you. 

Also no matter what the short- 
ages of parts or labor may be, 
never let it be said to a customer 
“don’t you know there’s a war 

| going on.” 

Epitor’s Note: Any questions on 
Dealer Business Management will 
be answered by J. B. Van Tassel, 
care of Automotive News. 


Dayton Exhibit 
Of Sports Cars 
Attracts 3,000 


DAYTON, O.—The recent exhi- 
bition of sports cars and antique 
vehicles, sponsored by the Miami 
Valley Custom Club, drew more 
than 3,000 persons, according to 
Tom Stinger, club president. 

Featured at the show were many 
foreign cars such as the Fiat, Ja- 
| guar, English Ford and an MG. The 
Jaguar had a price tag attached: 
$3,850. There weren’t many offers. 

No one attempted to place a price 
tag on an old Maxwell that stood 
by itself in a dark corner. Yet its 
red paint and bright brass work at- 
tracted many admirers. 

Other “custom” cars were on dis- 
play, including “souped-up Mer- 
curys and “cut-down” Fords. A 
midget racer was on sale for $225. 
Standing alongside it was a “big- 
car” racer that- burned the track 
at the Indianapolis 500 with Tom- 
my Nolan at the wheel. 

Perhaps the most outstanding 
vehicle on display was a wooden 
1909 International truck that was 
once in service as a grocery deliv- 
ery truck. 

The polish was gone; its high, 
|thin wheels outlandishly awkward, 
but nevertheless some white-haired 
“oldtimers” gave it a loving pat, 
and quite possibly remembered the 
days that used to be. 


Moreell, Somervell Get 


Brotherhood Citations 

PITTSBURGH. — Admiral Ben 
Moreell, chairman and president of 
Jones & Laughlin Steel Corp., and 
Gen. Brehon Somervell, chairman 
and president of Koppers Co., Inc., 
have been chosen to receive jointly 
the local brotherhood award of the 
National Conference of Christians 
and Jews. 

The honor will be given at a spe- 
cial dinner on Feb, 26, in the Wil- 
iam Penn hotel, as a fitting climax 
to the local celebration of brother- 
hood week. Over 1,000 guests rep- 
resenting Pittsburgh’s civic and in- 
dustrial leaders are expected. 





wm rman 4 eK 


y 


<4o = 2 


ann 
Ma: 
Bri 
fori 
of ¢ 
has 


whe 
two 
cept 
stan 
cial 
com 
the 

so | 
cerr 


tin 














(\LASGOW, Scotland.—(UTPS)— 
‘¥F Demand for new cars remains 

is strong as ever in Scotland, a 
survey of leading Glasgow distrib- 
itors has indicated. 

And surprisingly, the more ex- 
pensive models are in as keen 
demand as are the “family” types. 
Rolls-Royce and Bentley models 
ire being ordered, demonstrating 
that there still remains, despite 
taxation and other factors, a mar- 
ket for top-quality production. 

Distributors generally are now 
working on orders placed in 1946 
and 1947. A basic estimate of 
delay in delivery might be around 
2% years, which means that or- 
ders placed now will be handled, 
if all factors remain equal, 
around 1953 or 1954. 

Even that delay does not deter 
the placing of new orders, and a 
steady flow of business is being 
done—although it is “book busi- 
ness” rather than-actual delivery. 
But even so, dealers are getting a 
fairly steady return and satisfac- 


tory income from their older 
orders. 
Few will admit that they are 


pleased with the position, and all 
are seeking heavier allocations to 
help wipe out their arrears. But 
all agree that things could be 
worse and that the home market} 
is suffering for a good cause—giv- | 
ing up cars for export. 

The immediate problem of most 
distributors is to trim their budgets 
to carry on until the time when} 
the bigger flow of new cars gives 
them necessary income to revive | 


their firms. 
* + * 





Promote Service 


V EANTIME, dealers work more | 
on service income than on new 
sales. 

“Sales and Service” weeks have 
been a big help in attracting more 
work. The idea is that periodic 
checks will detect now the poten- 
tial defects which could become 
major if left unattended. 

Owners are being circularized 
and invited to bring their cars 
in for rechecks, free of charge. 
That policy has paid off hand- 
somely. 

Speaking generally, these inspec- 
tions produce a major amount of 
work, and have also been wel- 
comed by owners. Their angle is 
that a minor repair now may cost | 
10 pounds as against a major re- 
pair costing 100 pounds a year 
later. 

For that reason, vehicle owners 
regard the checks as a genuine} 
service rather than as an attempt 
to whip up business. 
* * 





* 


Transport Monopoly 
EARS that the British govern-| 
ment plans to kill the C license | 

classes (firms who do their own | 

transport and who are given li-| 
censes for that purpose permitting | 
them fairly free operation) have} 
been growing in Britain. 

Background to this situation is| 
the large scale curtailment of li-| 
censes held by many of the A and 
B holders. Those firms who operate 
for hire and do long distance haul- | 
ing are being gradually but surely 
killed off by withdrawal of licenses. 

They have the option of selling 
out at a low figure or of staying 

and operating on a limited 25 

mile radius (which means in 

effect that they cease to be haul- 
age operators at all. 

C license holders remain a major 
stumbling block to state monopoly 
of transport. 

* 


* * 


More Controls 


ORE rigid control of car sales 
to the home market has been | 
announced by the Society of Motor 
Manufacturers and Traders and the 
British Motor Trade Assn. The 
former covenant forbidding resale | 
of cars till one year after purchase | 
has been altered to two years. 

In effect this means that no one 
who has had a postwar car within 
two years can obtain another ex- 
cept under exceptional circum- 
stances. Light trucks and commer- 
cial vehicles of up to 25 cwts also 
come under this two year ban but 
the covenant is withdrawn entirely 
so far as other trucks are con- 
cerned. 

Priority classes who will con- 
tinue to get some concessions are | 


Auto News from Britain 


Demand Remains Strong, but Cars Are Scarce; 
Dealers Promote Service for Income 
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doctors, midwives and veterinary 
surgeons, but even they cannot 
obtain cars as easily as they 
would wish. 

Background to this move is the 
desire to kill any black market in 
new cars whereby a buyer could 
order cars from a dozen dealers, 
take delivery and resell within a 


short time at a handsome profit. It | 
|Ford Honors Curt Campbell— 
For the second consecutive year, this Albany (Calif.) dealer has received the Ford Four- 


| Letter award. Campbell (second from left) receives the certificate from C. J. Powell, Rich- 
mond district sales manager. Flanking them are E. M. Carlile (left) and R. P. Harman, 


remains the responsibility of the 
dealer to attempt to ensure fair 
delivery of the available home cars 
to those most in need of them. 


One effect of this move has been | 


to increase the value of good used 
cars. Postwar used cars are selling 
at prices considerably above the 
new-car price—while even 10 year 
old cars are making 
prices. 
* + * 

Exports at Peak 
— British figures show 

that exports in October reached 
an alltime high of $17,360,000. Car 


production hit a new peak of 11,350 


McUUAY 
NU AHI 





40 years, 






excellent | 


Tried, and proved for over 


| assistant district sales managers. 





|}output was down to 5,470 units. 





| units per week, but commercial | finding difficulty in moving vehicles 


|from the docks. One bottleneck 


During October the industry |>reaker is a newly-designed hold 


sent 13,530 commercial vehicles | Which permits ships to take layers 


| and 86,790 cars to overseas mar- 
kets. Another record figure re- 
corded in October was the pro- 
duction of 11,280 tractors. 

| So tremendous has the volume 

!of exports become that shippers are 


the performance 


of McQuay-Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 


no matter 


McQUAY-NORRIS MANUFACTURING CO. 


how exacting. 


ST. LOUIS 10, MO. 


|of uncrated cars out on the export 


| 





run and to bring bulk 


return. 
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and sales every week. 





Rail Magazine 
Urges U.S. Tax 
On All Vehicles 


WASHINGTON.—A federal ex- 
cise tax on all forms of private 
transportation has been urged by 
an editorial in the Dec. 30 issue of 
Railway Age. 

“A 45 percent excise on highway 
motor fuel .. . would be needed to 
collect revenue at the rate now 
levied on for-hire passenger trans- 
| portation,” the editorial said. 


“A lesser levy, to correspond to 
the 3 percent tax on freight trans- 
|portation, could be laid upon fuel 
consumed for private movemient of 
| freight.” 

Such a tax should produce an an- 
nual revenue of about $3 billion, the 
magazine said. 


“A high excise tax on private 
travel would admittedly be a polit- 
ical ‘hot potato’,” the editorial said. 
“On the other hand, it might even 
be welcomed if it were demon- 
|Strated that, as a major additional 
source of revenue, such a levy 
would ease personal income tax ex- 
actions and protect take-home pay.” 
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Service and Used Car WEEE 


{ Regular Monthly Section for Dealers, 


Jobbers and Maintenance Men who Service and Lubricate 


{merica’s 40 Million Motor Vehicles and {ppearance-Condition 5 Million Used Cars ag 





Good Dividends Seen... 





Dress Up Used Cars 


EGULATION W and cutbacks 

on scarce materials are both 
going to work to the advantage of 
the dealer who is smart in mer- 
chandising of his used cars this 
year, it is felt by many in the trade. 

The trade is coming into a 
market where a good used car, if 
properly reconditioned and gone 
over mechanically, will be sought 
after by many buyers who nor- 
mally would buy a new vehicle. 

Already people are endeavoring 
to get new tires and new cars be- 
fore the cutback on vital materials 
brings substitutions into new-car 
manufacture. 

Auto makers avoid talking of 
substitutes. They say instead that 
shortages may bring alternative 
products, not necessarily inferior. 

But it will be hard to overcome 
the substitute idea in many people’s 
minds. And that will be a sales 
point in favor of late-model used 
cars. 
a * a 
ITH the impact of higher per- 
sonal taxes, many buyers who 
will need better transportation 
than they now have will not be able 
to “make the grade” on a new-car 
purchase. 

At the same time, dealers will be 
importuned to trade long on clean 
stuff in order to get as much of the 
down payment as possible to move 
new units. 

While the ability-to-buy factor 
may have a tendency to strength- 
en the used-vehicle market this 
spring and summer, there may 
also be a larger stock of used 
cars available because Uncle Sam 
is in the process of taking many 
car owners into the service. Many 
of the young fellows who answer 
the draft call may have to let 
their cars go for what they will 
bring. 

Therefore, dealers who will try 
for the high dollar in their used-car 
sales this spring are going to have 
to dress up their offerings to look 
as nearly new as possible. Many 
have already gotten into the swing 
of cleaning up their used cars and 
are finding that it pays good 
dividends. 

oF * am 

ITH the wealth of tested and 

proven used-car conditioning 
materials on the market today, 
which enable complete refurbishing 
of cars at little cost, dealers do not 
have the reconditioning problems 
that plagued them in prewar days 
when reconditioning was a neces- 
sity if the dealer was to retail his 
trades. 

The thorough cleaning of uphol- 
stery of older models prior to to the 





advent of modern materials always 
presented a hazard. If the workman | 
doing the cleaning operation used 
too much “elbow grease” or too 
much water, he could easily damage 
the fabric that had gotten weak 
from age and dirt to the extent 
that it might have to be replaced. 

Today, with the new “spray-on” 
plastics that not only cover faded 
and soiled spots completely but 
give the entire inside trim, with 
the exception of the seats, the 
appearance of having been reup- 
holstered, these older cars present 
no problem. 


The same condition is evident in 
the refinishing of window moulds 
and dashes. Despite the claims of 
many makers, it does take some 
skill to regrain these parts and 
— them look like a factory-done 
job. 

With the new plastic moulding 
and dash finishes that brush on, 
used cars can easily and quickly be 
given a modern finish without even 
masking the parts not to be re- 
touched. These new finishes come 
in several colors and give the parts 
refinished a crackle or “hammered 
metal” look that is pleasing and 
long wearing. 

* * + 

VEN threadbare rugs and door 

panels now can be made to look 





like new with the treatments avail- 
able. Rugs and trunk compartments 


can be flocked to give them the) 


appearance of newness and fresh- 
ness that is pleasing to the most 
critical feminine eye. 

With modern adhesives, various 
types of flock, and flock guns that 


}any handy man can use efficiently, 
| these parts can be renewed at small 


cost. 
Rubber dressings are available 
that give old tires, running 


boards and front compartment 
mats the appearance of new rub- 
ber, and the material does not 
fade or “gray out” rapidly—nor 
does it make these parts look as 
if they had been given a coat of 
stove polish. 

Even rusty and flaked chrome 
bumpers and other chrome parts 
can be treated with a material that 
makes them presentable for months. 


Cracked and chipped steering 
wheels can be filled and given a 
coat of plastic material that makes 
them look whole and new again. 

+ * * 


APRMRESTS and door panels that 
show wear or have been torn 
can be repaired so simply and at 
such a low cost that it is not neces- 
sary to replace them. Door panels 
do not have to be taken off to be 
(Continued on Page 30, Col. 1) 





Promotes May Safety Check— 


The dealer package that will be given publicity soon by most all car and truck factories 
on the May Safety Check program contains 24 pieces this year as against 17 pieces last year, 
and will cost the dealer but $1 more. This year's package contains 16 window trims, a life 
size policeman, 10 window streamers, two official emblems, a window poster and two long 
window streamers. Outdoor banners will be available as well as posters for service depart- 


—_—@ ment and shop greeter buttons. 


Backshop 


--+ by Jack Weed 





HERE seems to be no rest for 
the “wicked” or for traveling 
newspapermen., 
Thinking I had just ended my 
annual “tear - yourself - apart” cir- 
cuit with the closing of the truck- 


trailer manufacturers convention 
down here in Edgewater Park, 
Miss., I ran into a _ distributors 


meeting of General Tire & Rubber 
Co. Larry McQueen, Carl Dalsky, 
J. E. Powers and R. H. Harrington 
were doing their stuff for men from 
over 100 of General’s key outlets. 
McQueen, sales vice-president, 
claims that this crowd represented 
from 25 to 30 percent of General’s 
total outlets. 

I attended the “jump off” meet- 
ing at the insistence of Stan 
Seward, top man in Cleveland for 
the D’Arcy Agency, which 
handles the General account, and 
heard McQueen predict that 1951 
will be the top sales year for the 
company. He also said that in 
1950 General was the only tire 
company to increase its percent- 
age of business in the replace- 
ment tire field to any extent. 


McQueen’ attributed General’s 
gain to the fact that other big 
companies all had original equip- 
ment business and thus had a large 
share of their output eaten up by 
the biggest year the vehicle makers 
ever had. 

While giving his boys a little 
“good hearing” on the coming year, 
Larry also warned them that they 
were coming into an era where it 
was going to be tough to give cus- 
tomers service, that there would be 
a big tire shortage before the year 
ends, and that their recapping and 
repair shops would have to work 
on a two-shift basis to keep Amer- 
ica’s “on rubber” transportation 
going. 

He predicted that before the year 
was out many truckers won't be 
able to move unless they can get 
their tires recapped. He said it was 
up to every tire man with a retread 
shop to get his manpower situation 
in hand and manned with capable 
men who would not be subject to 
military draft. 

McQueen feels that the govern- 
ment is going to provide enough 
materials to meet the need for tire 
repairs and recapping, because it 
realizes that with the cutback in 
tire production that must come 
when military orders reach tire 
| makers, camelback and patch ma- 





Safety-Check Month Offers Opportunity 


[THE theme of the May “safety 
check month” this year will be 
“Good Drivers Drive Safe Cars,” 
which emphasizes that in these 
times it is only good business to 
have cars and trucks serviced for 
safety and for conservation of the 
nation’s transportation. 

When dealers consider that last 
year’s May safety month revealed 
that 29% percent of all cars 
brought into dealers’ service 
shops for the safety check were 
in need of some repair to make 
them safe, it should be evident 
that cooperation in the promotion 
of the May safety month can be 
both profitable and a_ public 
service. 

This is especially true now, be- 
cause 42 percent of all cars are 10 
years old or older, compared with 
17 percent in 1941. 

Another factor that should be 
considered by dealers in building 





year will be doing his community 
a much-needed public service. 
While the May safety program 


up their parts stocks to take care 
of cars that come in for the safety 
check is that today the average age 





of all cars is eight years, while in 
1941 it was but 5% years. 


* * * 


HIS means that we now have 
thousands of older cars on the 
highways that must be made safe, 
and which, in a large percentage 
of cases, will have to last their 
present owners for some time with- 


will have plenty of publicity on the 


|}air and in the newspapers by the 


time it starts, there are two items 
in connection with the program 
that dealers must prepare early. 
The most important for a dealer 
is to check his parts stock to make 
certain that he can take care of 





all brake reline jobs, front-end cor- 

. , rections, tire replacement, wind- 
In addition to cooperating with | shield wiper repairs and all other 

the Inter-Industry Highway Safe- | repairs that should be made on the 

ty Committee and his factory, the | cars his shop checks. 

dealer who puts his shoulder to * * 


the safety program wheel this MANY replacement parts are be- 

coming scarce, so right now is 
none too soon to get the parts stock 
in shape to take care of the things 
that are in short supply, or in 
which a dealer’s stock is short. It 
may take 60 days to get some 


out replacement. 


Service Highlights 


New Products ...... -Pages 46-53 
Jobber Survey .......... .-Page 27 


parts delivered, so the sooner the 
orders are in the sooner the fac- 
tories and other suppliers will be 
able to ship them. And the dealer 
will have a better chance of get- 
ting the needed materials. 

The other thing a dealer must 
do for himself is to get the active 
cooperation and participation of 
his local police department. While 
the program has the nod of ap- 
proval of the National Assn. of 
Police Chiefs, it is not planning 
on making it mandatory for state 
and local police organizations to 
get into the drive. 

Police cooperation is necessary if 
any safety drive is to be effective 
to any major degree. Local police 
will be furnished data and perhaps 
the same brake-checking blocks 
that have been furnished in the 
past, but it will be up to the dealers 

(Continued on Page 29, Col. 1) 








terial will be the only thing to pre- 
vent necessary transportation from 
bogging down. He predicted that 
tire repairing will be at an alltime 
high level for the next two to three 


years, at least. 
* + * 


Bauxite Piles Up 

LIPPED away for the evening 

fly fishing on a bayou north of 
Christian pass with Art Brisolara, 
parts manager for Bill Richey, the 
Lincoln-Mercury dealer in Gulfport. 
Art, incidently, is as much of a 
dyed- in-the-wool fly throwing nut 
as your columnist. 

While driving out I saw enough 
bauxite piled up in mountains at 
least a mile long to make all the 
trailer and bus bodies the indus- 
try will need this year. But that’s 
only my guess. 

Every day or so a ship full of 
this aluminum .ore comes in to 
Gulfport. Trucks unload it night 
and day until the stuff is piled on 
top of the existing mountains— 
which already begin to look like the 
bad lands of northern New Mexico 
as each succeeding rain storm 
washes another series of deep ra- 
vines down the sides of the piles. 
Of course the Gulfport truckers 
don’t mind the time-and-a-half and 
double-time that is being paid. 

I understand that those mile-long 
mountains are government stock- 
piles. They are on the back end of 
the merchant-marine training base. 
The stockpiling must have been 
going on for some time, judging 
from the height and length of the 
several bauxite mountain ridges 
I saw. 

* * a 


Truck-Trailer Parley 
JOHNNY HULSE and Les Allman 
put together the biggest, and 
what I would consider the best, 
truck-trailer convention that this 
organization ever had, They had 
speakers who were able to clear up 
a number of things that were both- 
(Continued on Page 31, Col. 1) 


Makers Advise 
Jobbers to Keep 
Stocks Balanced 


NEW YORK.—Under a big red 
“warning” in its monthly news- 
letter, the credit department of 
Motor & Equipment Manufactur- 
ers Assn. told jobbers to do a better 
job of handling back orders that 
build up during a wartime economy 
than they did during past war 
years. 

Recalling how many jobbers had 
to dig themselves out from under a 
mountain of merchandise that piled 
up suddenly as material became 
more plentiful at the end of the 
last war, MEMA advised them to 
keep accurate records of all com- 
mitments so that dollar amounts 
and quantities can be quickly de- 
termined. 

“Then,” the newsletter said, 
“markets should be watched closely 
so that action can be taken at the 
proper time. Otherwise old and for- 
gotten back orders will again be- 
come a plague.” 

Admitting that this advice will be 
forgotten in the present scramble 
for stock, MEMA said, it is never- 
theless well to be conscious of it. 

The manufacturers’ group point- 
ed out that after the last war many 
of their accounts’ financial founda- 
tions were rocked by the added 
burden of over and unbalanced 
stocks. 
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WASHINGTON. — Wholesalers’ 
sales of automotive accessories, 
parts, tires and equipment in 1948 
totaled more than four times the| 
dollar volume recorded in 1939, the 
Census Bureau announced last 
week. 

Dollar volume amounted to $2.6 
billion in 1948, compared with $611,- 
000,000 in 1939. 

In 1946, there were 12,423 firms 
engaged primarily in selling auto- 
motive supplies at wholesale, 
compared with 6,982 in 1939. Av- 
erage annual sales per establish- 
ment amounted to $212,567 in 


MEWA Counts 
123 New Faces 
On 1950 Roster 


CHICAGO.—Motor and Equip- 
ment Wholesalers Assn. announces 
that 123 new members was added 
to its membership during 1950. In 
addition to 80 members listed in 
previous bulletins, the association 
announced the following 43 admit- 
ted in the latter part of 1950: 

Auto Electric Service, Beaumont, 
Tex.; Automotive Supply Co., Mays- 
ville, Ky.; Boyle Auto Parts, Dan- 
ville, Ky.; Carlson’s, Brownwood, 
Tex.; Collinsville Auto Parts Co., 
Collinsville, Ill.; Coretti-Gross, Inc., 
New York 66; Durham Co., New 
York 19; Elizabethtown Distribut- 
ing Co., Inc., Elizabethtown, Ky.; 
Fleet Equipment Co., Cedar Rapids, 
Ia.; Fleet Supply Co., Detroit; 
Furste Auto Supply, Inc., Mattoon, 
Ill.;. Grand-Schaefer Auto Parts, 
Detroit 27. 

Grassell Auto Supply, Greenville, 
Pa.; Hamilton Auto Parts Co., 
Chattanooga, Tenn.; Hedahl Motor 
Supply, Bismarck, N. D.; Herman 
Auto Supply, Concordia, Kans.; Hol- 
land Auto Supply, Inc., Greenville, 
S. C.; Hopper & Graybeal Auto 
Parts, Corbin, Ky.; Johnston Auto 
Supply, Springfield 35, O.; A. H. 
Joynt, Inc., Cadillac, Mich.; Klann 
Auto Electric, Inc., Detroit 13. 

Koehler Supply Co., Madison, | 
Ind.; M. C. Manlove Automotive 
Service, Seaford, Del.; Morgan City 
Motor Supply, Morgan City, La.; 
Motive Parts Co., Inc., Indianapolis | 
4; Murray Motor Parts Co., Hart- 
ford 1, N. C.; Parts Co., Columbia, | 
S. C.; Parts & Equipment Corp.,| 
River Rouge, Mich.; Piedmont Auto 
Parts Co., Inc., Concord, N. C.;| 
Piedmont Parts & Supply Co., Inc., 








Lincolnton, N. C.; G. E. Poulton 
Automotive Supplies, Clarkston, 
Mich. 


Rawls & Winstead, Inc., Rocky 
Mount, N. C.; Republic Wholesale 
Co., Inc., Crowley, La.; Rusco Prod- 
ucts Co. of Boston, Allston (Boston) 
34; Schaaf Auto Electric Co., Inc., 
Louisville 2; R. W. Shreiner Sales 
Co., Harrisburg, Pa.; Southwest 
Auto Parts Co., St. Louis 9; Strat- 
ton-Warren Sales Co., Memphis; 
Taylor’s, Inc., Lexington, Ky.; Ton- 
cray Auto Parts, Maysville, Ky.; W. 
W. Auto Parts, Inc., San Antonio 1; | 
Washington Auto Parts, Washing- 
ton, N. J.; Wright & Vasey, San} 
Bernardino, Cal. 


Wreck Appraisals 
Pittsburgh Plan Spreads 


To All Large Cities 


PITTSBURGH. — An automobile | 
collision appraisal service, which 
was organized here, is now in op- 
eration in all large cities in the 
U. S., according to J. M. Taylor & 
Co., an appraisal firm here. 

Known as the Pittsburgh Plan, 
its purpose is to check automobile 
and truck collision losses and ad- 
just the estimates accordingly. It 
was started by Pittsburgh casualty 
claim managers four years ago. 

“In our first year of operation,” 
J. M. Taylor said, “we were able 
to save approximately 25 percent 
of the lowest competitive estimate 
figures submitted to the insurance 
companies. Since that time the per- 
centage of savings has been ap- 
proximately 18 percent.” 





Mack Names Beam 


Mack Mfg. Corp. has appointed 
Beam-Mack Truck Sales and Serv- 
ice, 1357-1415 University Ave., Ro- 
chester, N. Y., as a distributor. Fred 
Beam is owner. 


Report on Jobbers 


Dollar Volume Sales and Number of Firms 
Soar Between 1939 and 1948 
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1948, compared with $87,500 in 
1939. 

Of the 1948 sales total, $2.3 bil- 
lion was accounted for by firms 
primarily handling parts and acces- 
sories. Garage equipment and tool 
wholesalers reported sales of $76,- 





000,000. Distributors of tires and 
tubes had sales totaling $239,-| 
000,000. 
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There were 112,095 paid employes | Features Terraced Used-Car Lot— 
Schumpe Motors (Studebaker) has announced the opening of its new quarters at 415 N. 
increase of 117 percent over 1939. | Fifth St., St. Charles, Mo. The main portion of the 65 foot by 135 foot structure is of cement 


in the trade in November, 1948, an | 


These employes received salaries | block construction, while the front features a three-color blend Crab Orchard stone. The 
salesroom is 51 feet by 30 feet, with the entire front and one side built of glass. The service 
area covers 6,500 square feet. An unusual feature of the new headquarters is a terraced 


and wages totaling $345,000,000 dur- 
ing the year. Comparable figures 
for 1939 were 52,524 employes with 
a payroll of $78,000,000. Payrolls 
amounted to 13 percent of total 
1948 sales, slightly higher than the 
12.7 percent in 1939. 

In addition to paid employes, 
the trade in 1948 provided em- 
ployment for 8,629 proprietor- 


owners of unincorporated busi- 
nesses. 
Operating expenses — including 


payroll but not compensation of 











Pure Oil’s Service Manual, containing famous illus- 


That new 


ure 


used-car lot which adjoins the building. 


proprietors nor cost of goods sold 
—amounted to 22 percent of sales 
in 1948. In 1939, it was 23 percent. 

The automotive supplies trade in- 


|cludes, for purposes of the report, 


all merchant wholesalers primarily 
engaged in selling automotive parts 
and equipment, accessories, garage 
tools and equipment, and tires and 





trated step-by-step service procedures, is yours if 


you stock Pure Oil lubricants. 
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So are Pure Oil's famous under-chassis and under- 
hood lubrication charts—the simplest and most 
practical you've ever used. 





rd Tk = 


Car dealers themselves designed these business- 
building record forms. 


to you at no cost. 


NOTE: Since its introduction, Pre- 
mium Quality-p/us Purelube has 
met all requirements where “heavy 
duty” oil is recommended by the car 


manufacturer. 
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Pure Oil supplies them 





In addition to premium 
quality Purelube, the \ 
Pure Oil line 
high quality oils for your 
own house-branding, ap- 
proved automatic trans- 
mission oils, gear and \ 
chassis lubricants, tires, 

batteries and accessories. 


Be sure 
with Pure 


tubes. Wholesalers of used as well 
as new equipment and parts are in- 
| cluded. Not included in this report 
|are sales branches and offices of 
manufacturers of automotive parts 
and equipment, and warehouses of 
multi-unit retail organizations. 
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Others are profiting from AUTOMOTIVE 
| NEWS WANT ADS. Why not you? 





Feelin 


is for Car Dealers too 


Find out now how the Pure Oil Plan 
can help you build business in 1951 


Here’s a complete program of sales tools and service 
guidance to help your men do their jobs better—and 
more profitably for you. 








Socony Paint 


Changes Colors 
As Heat Rises 


NEW YORK.—A new type of 
paint which changes color auto- 
matically at increasing degrees of 
temperature is aiding Socony- 
Vacuum Oil Co., Inc., in studies of 
cooling processes for aircooled in- 
ternal combustion engines. 


It is being used by the technical 
service department, Socony-Vacuum 
Laboratories, Greenpoint Ave., 
Brooklyn, where technicians said 
color bars created by different tem- 
peratures on a painted engine are 
fundamentally similar to the iso- 
bars of a weather map. 

The paint is formulated to pro- 
vide 15 basic shades for original ap- 
plication. It assists, according to the 
Socony-Vacuum technicians, in de- 
termining proper locations for 
thermocouples to measure internal 
heat while an engine is in operation. 

Without prior application of one 
of the basic 15 shades of paint, 
placing of thermocouples may dis- 
tort air currents around the test 
engine sufficiently to affect the ac- 
curacy of the measurements, 
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It includes on-the-job service guides and lubrication 


charts—to enable your men to lubricate various makes 
and models properly. 


It includes proven service record forms, sales and ad- 


vertising helps, that aid your men in selling more lube jobs 
and feeding more business to other service departments. 


It’s all yours, free, when you stock Pure Oil lubricants! 
See your Pure Oil Salesman for complete details or 


includes 







phone your local Pure Oil office today about this proven 
business-building plan. 


THE PURE OIL COMPANY « General Offices: Chicago 








28 





For Generator, Regulator— 

Alien Electric and Equipment Co., Kalama- 
z00, Mich., has developed this "packaged" 
servicer for electrical system repairs. 


Allen Develops 
Package Unit for 


Electrical Repairs 


KALAMAZOO, Mich.—A “pack- 
aged” regulator and generator serv- 
icer, which contains in one unit all 
the instruments and tools to test 
and overhaul six-volt passenger-car 
generators and regulators, has been 
developed by Allen Electric and 
Equipment Co., Kalamazoo. 

“The estimated annual income | 
from electrical servicing is $80,000,- | 
000,” points out Ray Wilson, Allen) 
sales manager, “and we feel that| 
_ this new servicer now makes it| 

possible for every shop to share in| 
this profitable business, because it) 
furnishes a complete electrical de- 
partment. The value to car dealers 
who are seeking means of increased 
income to compensate for restricted | 
new-car sales is obvious.” 

The new Allen E-555 servicer is 
a single shop unit, entirely self- | 
contained. It has all integral equip- | 
ment assembled on a bench, and is 
arranged for easy accessibility of 
all units, yet leaving sufficient room 
on the bench top for work area. 

The instrument and control panel | 
is inclined for maximum visibility, | 
and convenient control knobs and | 
switch positions permit qu'‘ck selec- | 
tion of test circuits. The E-555| 
requires a floor space of 50% inches | 
by 20 inches. 

The master control unit contains 
voltmeter, ammeter, field rheostat, 
carbon pile, armature growler, reg-| 
ulator mount, pre-heat oven, and a} 
one-horsepower, 110-volt, 60-cycle | 
motor. Mounted on the bench are} 
a universal generator vise, arma- 
ture lathe, mica undercutter, pole | 
shoe spreader and_ screwdriver, 
puller press and master generator. | 

According to Allen, test procedure | 
is simplified by step-by-step pro- 
cedure charts, for each make of 
car, furnished with the E-555. Also 
included is information on servicing 
and parts replacements for gener- 
ators. 


Walker Enjoys | 
Best Sales Year 


RACINE, Wis.—Sales in 1950 of 
’ Walker exhaust system equipment, 
jacks and oil filters were the largest 








W. C. Morgan 


T. F. Hall 


in the history of Walker Mfg. Co., 
James S. Allan, president, reported 
at the annual meeting of the com- 
pany’s board of directors. Despite 
increasing material and labor short- 
ages, the company’s employment 
and production is at an alltime high, 
Allan said. 

At its meeting, the board elected 
William C. Morgan, a vice-president 
of the corporation. Morgan, who 
makes his headquarters at the com- 
pany’s plant in Jackson, Mich., will 
continue to supervise sales of 
mufflers, jacks and oi] filters for 
original equipment and, in addition, 
will assume charge of the com- 
pany’s government contracts on de- 
fense material orders. 

Also elected vice-presidents were 
T. Faxon Hall and Carl C. Nelson. 
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NEW YORK.—A great portion of 
the $4 billion spent annually on 
roads and streets is not being used 
in accordance with present-day 
traffic needs, according to a study 
by the American Petroleum Indus- 
tries Committee. 

As a result, the report said, an 
“ever-increasing share of road 
costs is being unfairly shifted to 
the motorists.” 

Correction of these trends is 
“vital to the continued progress of 
highway transportation,” APIC 
said. . 

The organization recommended 
concentration of available road 
funds on highways necessary to the 
defense effort and a fair division of 
highway costs between highway 
users and the general taxpaying 
public. 

Citing the need for concentrating 
highway tax money on main traffic 
arteries, APIC showed that 81 per- 
cent of automotive travel is con- 
centrated on some 626,500 miles of 
principal rural and urban highways. 
The remaining 19 percent of travel 





Traffic Needs 


Mismanaged Road Spending Causes Motorists 
To Bear Higher Costs, Study Reports 








Ignored? 





is spread over 2,701,000 miles of 
local roads and streets. 

The committee’s report, pub- 
lished in a brochure, points out 
that only 26 cents out of every 
dollar collected in highway user 
taxes is being used for construc- 
tion of main highways and that 
support of road construction pro- 
jects through general taxes has 
greatly decreased in recent years. 
The analysis emphasizes the in- 
creased need for adequate major 
highways, pointing out that Amer- 
ica’s dependence on motor vehicle 
transportation is greater than ever 
before in history. Motor vehicle 
registrations are up 57 percent over 
1939, motor vehicle travel has in- 
creased 61 percent and gasoline 
consumption, reflecting the _ in- 
creased use of truck transportation, 
has risen 70 percent. 

As a result, revenues from motor 
vehicle taxes have jumped to record 
highs in the past 10 years. The 
analysis, based on U. S. Bureau of 
Public Roads figures, shows that 
the yield from each cent of the 





Trades a ‘21 on a ‘'51— 

A 30-year span of Ford models was jumped by Fess E. Parker jr (right), of Brownwood, Tex., 
when he traded in his 1921 Model T roadster on a 195! convertible at Weatherby Motor Co. 
President Joe Weatherby turns over the keys. Parker is a student at the University of California. 


various state gasoline taxes has| creased from  $1,177,000,000 in 


risen from $194,890,000 in 1938 to 
$326,219,000 in 1949, an increase of 
67 percent. 


1938 to $2,308,000,000, 

In 1938, only $280,000,000 was 
turned back to the cities and coun- 
ties for local road expenditures. In 


The sharp jump in revenue 
from motor fuel taxes — from 
$772,000,000 in 1938 to $1,475,000,- 
000 in 1949—is due primarily to 
the tremendous expansion in 
highway use of gasoline, the re- 
port states. Revenues from all 
state highway user taxes have in- 


1949, more than $635,000,000 was 
allocated to local units. 

The committee analysis shows 
that increased state highway grants 
have been “completely nullified” by 
a tremendous drop in locally-raised 
revenue for their own street and 
highway work. 





HERE COMES THE BIG AUTO 


3 Sskona 





by National, fadvoniiuja 
TO 30,000,000 READERS... 


The biggest seat cover promotion ever! 
And it’s all yours for the asking—to make 
"51 your biggest year in seat cover sales! 
We're heading it with a colorful national 
advertising campaign that will reach over 
30,000,000 readers this year. And when 
we tell them about the extra advantages 
in seat covers of Suskana Saran—the beau- 
tiful, built-in colors ... smart patterns... 
trim fit ... smooth riding comfort... un- 
matched durability .. . resistance to dirt, 
stains, scuffing . .. and easy care that keeps 
them new looking for the life of the car— 
we're helping you sell seat covers of 
Suskana Saran! 


HELP YOURSELF TO BIGGER SALES... BIGGER 
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Profit in Public Service .. . 





Safety-Check Month 
Offers Opportunity 


(Continued from Page 26) 


and their organizations to solicit 
active police participation in the 


drive. 
* + 


+ 

Oz aid to the program that is 

being furnished in the dealer 
kit this year—and one that should 
provide much better statistical in- 
formation for future drives—is the 
check sheets that list the 10 major 
check points. 

One of these is to be filled out 
in duplicate for every inspection. 
The original is to be given to the 
vehicle owner and the other the 
dealer keeps for his own records. 
From these the dealer can fill out 
the summary sheets that will be 
furnished him. 

Dealer kits, which are in the 
process of being made up now, 
will consist of 24 items, as against 
17 items in last year’s kit. 

Included will be the 16-piece 
window trim, which includes a life- 





SEAT COVER PROMOTION,..51! = 


Display the Wall Banner and 
Counter Card prominently to re- 
mind customers that you sell 


Suskana Saran seat covers. 


Your customers will be reading about them . .. and they'll be 
shopping for them. So we're following up our national 


size poster of a policeman; 10 
seven-inch by 19-inch window 
streamers, two official emblems, one 
window poster 19 inches by 48 
inches, two window streamers nine 
inches by 48 inches, one 12-foot by 
three-foot outdoor banner, one 
string of 13 pennants, one 19-inch 
by 48-inch poster for the service 
department, two four-inch shop 
coat buttons calling attention to the 
“Check Your Car—Check Accident” 
program, two pads of safety check 
reports and two summary report 
cards. 

The price for the larger kit is 
$13.45, as against $12.45 for last 
year’s 17-piece kit. Truck kits will 
be available with the same items, 
but they will be labeled “truck” in- 
stead of “car.” 

+ aa + 

DVER-DISCS will be available 

for car hubs again this year, 


them in your bills and 


advertising with lively promotion material that will help 


you identify your store as headquarters for Suskana Saran— 
. . informative folders .. . 


wall banners ... counter cards . 
bill enclosures... 


to work for you.. 
with Suskana Saran! 


"OP 6 


on sTvul 


window and package stickers .. . 
paper ad mats ... radio and TV spots. And all these point-of- 
sale helps will be sent to you free on request. 


Order your stock now ... then put this promotion material 
. and watch your seat cover sales soar 


news- 


Introduce your customers to Sus- 
kana Saran seat covers with these 
handy Giveaway Pieces. Enclose 


vs 
Put Newspaper Ad Mats to 
work in your local news- 
papers to bring customers to Fj 


your store for Suskana Saran 
seat covers. 


Let Suskana Saran TV Spots 
tell your sales story effec- 
tively to seat cover prospects 
in your city. 


Dodge Cites Dealer Hutchins in San Jose— 

Jack Hutchins, San Jose (Calif.) Dodge-Plymouth dealer, was recently presented with a 
silver plaque in recognition of 25 years active service with Dodge. The plaque was presented 
by Dan B. Mooney, regional manager for the San Francisco region, and Bob Dull, San Jose 
district manager. The ceremony was witnessed by several employes. Hutchins held various 
positions in several regional sales offices including Chicago, Philadelphia, New York and 
Detroit. In 1944, Hutchins resigned as assistant general sales manager of Dodge to open in 
San Jose. Left to right: George Ferguson, Mooney, Dull, Jim Joice, Hutchins, S. N. Kolbo, 
Dorothy Quinn, Bud Fischer, Roy McMann, Clarence Dunstan and W. E. French. 


Discs for other promotions later. 

Since only 10 states and the 
District of Columbia now have 
periodic vehicle inspection, com- 
pliance by dealers in the May 


and they will have an added fea- 
ture. A “clean stick” sign, which 
fits on the disc, can be taken off 
after the drive is over. Therefore, 
it will be possible to use the Adver- 








Sell prospects in your community 
with lively recorded Radio Spots 
featuring the advantages of Suskana 
Saran Seat Covers. 


packages. 
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* SUSKANA fabrics for Auto Seat Covers, Upholstery, Men’s Wear, Women’s Wear, Neckties, Prints on Vinyl Plastic, 


Susquehanna Mills inc. 404 Fourth Ave., New York 16, N. Y. 


2015 Michigan Ave., Chicago « 18954 James Couzens, Detroit e Amicable Bldg., Waco, Texas ¢ 3669 Whittier Blvd., Los Angeles 


PROFITS WITH SuJKQMUL FOR '51! 





safety month will have the effect 
of providing inspection for every 
state. 


Several factories are planning to 
advise their dealers to inspect every 
car that comes into the service 
station during the program and to 
leave the inspection blank filled 
out and signed on the seat of the 
car for the owner. 

+ +. * 


OWEVER, if a dealer follows 

this procedure it is.- advised 
that he get his order for additional 
inspection pads in as early as pos- 
sible. Only two pads are furnished 
with every kit and these would 
not last long in any shop if every 
service customer’s car was _ in- 
spected. 

Since only 40,000 pads have been 
printed, it will be necessary to 
make a reprint of this pad to take 
care of dealers who will need 
additional quantities. Paper being 
tight, many dealers may be dis- 
appointed in getting additional pads 
unless they order early. 


One of the auto companies is 
having Modern Displays of De- 
troit develop a facsimile traffic 
light out of cardboard that will 
feature flasher lights in the unit. 
This attention-getter can be pro- 
cured by other dealers. 

Also, it is possible to mount the 
life-size policeman on poster-board 

or wallboard. An easel can then 
be fastened to the back so that 
the policeman can be made to stand 
in the showroom, service entrance 
or other attention - commanding 
spot. Additional life-size policemen 
posters will be available. 

It is being urged that every 
dealer identify his place of business 
as an Official safety inspection point 
during the period of the safety 
drive. Dealers will receive addi- 
tional information on the program 
from their factories during the next 
30 days. 





Pecific Show 
Assigns Booths 
To 250 Makers 


SEATTLE.—More than 250 man- 
ufacturers in the automotive serv- 
ice industry have been assigned 
their exhibit booths for the 1951 
Pacific Automotive Show, to be 
held in Seattle’s Civic Auditotium 
March 21-24. 

All of the almost 500 booth spaces 
have been sold, and the show will 
occupy both the main and lower 
levels of the huge auditorium and 
also the adjoining ice arena. Orig- 
inally 527 display booths were 
planned, but the show committee 
eliminated approximately 30 in or- 
der to provide adequate restaurant 
facilities. 

A new show manager, Ted Jung- 
meyer, took over direction of the 
|show office just prior to the space 
|drawing, replacing Rollie Myers 
| who was forced by ill health to re- 
jturn to his home in Los Angeles. 


With the show entering its final 
| planning stage, Jungmeyer reported 
| that sponsorship applications from 
wholesalers of the 11 western states 
;}are showing a marked increase, 
|particularly those from jobbers of 
the Pacific Northwest, and indica- 
tions were that representation by 
these jobbers would be virtually 100 
| percent. 

Entire sales staffs will be brought 
in from the field, he added, to par- 
ticipate in the show and hold sales 
conferences with exhibiting manu- 
| facturers. 

The hours of 10 a. m, to 2 p. m. 
j}are to be reserved exclusively for 
sponsoring jobbers during the first 
three days of the show. 

Emphasis also will be given to 
traffic safety by means of a special 
safety exhibit that will occupy the 
auditorium stage. This exhibit will 
|be sponsored and staged by the 
| Washington state patrol, the Seattle 
|police department and the Seattle 
| safety council. 
| Among the sidelights of the 1951 
| Pacific Automobile Show will be 
regional membership meetings of 
| Motor and Equipment Wholesalers 
| Assn. and National Standard Parts 
| Assn. Both are to be held in the 
Olympic hotel on Mar. 20. 

Interest will be centered the eve- 
ning of March 20 on the “kick-off” 
banquet to be staged in the Eagles 
auditorium by Automotive Booster 
clubs B-21 of Seattle and B-29 of 
Portland. An attendance of 1,100 is 
expected at this affair. 
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Used-Car Conditioning Pays 


(Continued from Page 26) 
completely repaired and refinished 
with the new materials. 

During the past few years, sev- 
eral polishes have come on the 
market that remove oxidation and 
road scum from finishes. They can 
renew the luster of the original 
paint without polishers having to 
resort to the use of rubbing com- 
pounds that sometimes “bite 
through” and make a spotting or 
repaint job necessary. These new 
polishes work fast and can be ap- 
plied at a comparatively low cost. 

Convertible tops can now be 
recolored and given a “spray-on” 
waterproofing in one operation 
with a material that won’t soak 
through and discolor the under- 
side of the old top. 

If the seats and seat backs are 
so filthy and worn that the modern 
chemical suds cleaners won’t bring 
them back to a presentable condi- 
tion, there are many low-priced 
seat covers on the market that 
enable the dealer to hide these un- 
sightly bits of upholstery. 

Water stains around the rear 
windows on the head linings can 


be eliminated or made to disappear 
by the use of the new tinted clean- 
ing materials. 
* + * 
ORN welts between fenders and 
car bodies can be replaced 
without taking off the fenders by 


Auto Ad Council 


Names Robinson 


NEW CASTLE, Ind.—Sam Rob- 
inson has been named chairman of 
the speakers bureau of the commit- 
tee on industrywide advertising of 
the Automotive Advertisers Coun- 
cil, according to Walter Kirk- 
patrick, committee chairman. Rob- 
inson replaces C. C. Tapscott, who 
will remain a member of the ad- 
vertising committee. 

Robinson is advertising manager 
of the Grey-Rock division, Ray- 
bestos-Manhattan, Inc. In his new 
position he will help jobbers ar- 
range “get it from your jobber” and 
“care will save your car” promotion 
programs. 
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using a decorative felt that can) 
be driven into the joints. The re-| 


placement welts come in rubber- 


;}covered cord and in chrome. 


Imitation leather covers for 
truck seats and backs are now 
available, as well as a “package” 
spring repair kit, so that broken- 
down and torn truck seats can be 
quickly rebuilt and recovered at 
much less than the wholesale cost 
of new seats. 


Plastic finishes for cab interiors 
are also available in a “brush-on” 
material that enables badly-abused 
cabs to lose all evidence of rough 
treatment. 


If the dealer does not have a 
steam cleaner, there are solvents 
available that enable a man with 
a brush quickly and thoroughly to 
remove all caked grease and scum 
from engines, engine compartment 
and chassis. 

* * * 
EALERS who have been waiting 
for a leveling-off of used-car 
prices before they started to re- 
condition their used stuff need wait 





no longer. Prices since the first of 


IN 1950 THE 


Published 








Demonstrates Safety Obedience— 

C. A. Grieger Co. (Chevrolet), Fort Wayne, Ind., turned over its showroom to a canine 
demonstration of obedience as part of a campaign to further safety education. The hurdling 
procedure, although not recommended for pedestrians by trainer C. A. Dunifon, was tied into 
the value of obedience to regulations in heavy traffic. 


the year have shown some in- 
creases, and with warm weather in 
the offing there is little reason to 
believe that the market will soften 
on clean units. 


Dealers who are faced with a 
cutback in their new-car deliv- 
eries can keep their salesman 
busy, hold their customers and 
add to their vehicle sales gross 


DISPLAY ADVERTISING 


GAINS 


CHICAGO DAILY NEWS 


1096,487 


MORE Lines of Display 


Advertising than in 1949 


SOURCE: MEDIA RECORDS 


TOTAL DISPLAY ADVERTISING AND CIRCULATION GAINS BY YEARS 
SINCE JOHN S. KNIGHT ASSUMED OWNERSHIP OF THE CHICAGO DAILY NEWS 


TOTAL DISPLAY ADVERTISING 


Year 
1944 
1945 
1946 
1947 
1948 
1949 
1950 


Gain Over 

Linage Preceding Year 
9,640,355 
9,713,422 
12,043,840 
14,267,632 
15,268,344 
15,668,212 
16,764,699 


73,067 
2,330,418 
2,223,792 
1,000,712 
399,868 
1,096,487 


Oe 


6 Year Total Display Advertising Gain, .7,124,344 


CIRCULATION 


Gain Over 


Circulation 
429,679 
470,864 
495,983 
497,135 
499,654 
518,643 
547,255 


Year 
1944 
1945 
1946 
1947 
1948 
1949 
1950 


6 Year Circulation Gain 





Preceding Year 


41,185 
25,119 
1,152 
2,519 
18,989 
28,612 


117,576 


| makers, 
| workers, milling machine operators, 
| welders, radio and television repair- 


by getting active in the retailing 
of used cars. 

If they start retailing and recon- 
ditioning their cars now, the tran- 
sition to a period of lesser new-car 
sales will not be as much of a 
shock to their gross profit pictures. 


But merely reconditioning won't 
do all of the job. While it will 
represent a considerable aid to the 
profit picture, they must also keep 
their used-car stocks in a clean, 
presentable condition all of the time 
and make an effort to make a 
profit on every sale they make. 


Dealers who wait until they get 


| tewer new cars to sell will have a 
|/much harder time persuading the 
|car-buying public to come to them 


for used cars than the dealer who 


|gets active in selling clean, well- 
| reconditioned units now. The latter 


will gradually build up a reputation 
for handling good used vehicles. 


Bearing Ideas 
Maintenance Procedures 


To Be Published 
CLEVELAND. — A _ continuing 


|study of bearing maintenance, in- 
|stallation and removal procedures 
|will soon be published in pamphlet 
'form by Anti-Friction Bearing Dis- 
\tributors Assn. of 1900 Euclid Ave., 


Cleveland. 
This is the first attempt, the as- 


|sociation stated, to publish in per- 
;}manent form all available mainte- 
|nance information on every type of 


bearing. 
A folder binder will be sent to 


j}each bearing user who requests it, 


on company letterhead. Succeeding 
issues can be compiled in it. 
Too many bearings are being re- 


|placed for reasons other than nor- 


mal fatigue, which in most cases is 


|due to faulty maintenance prac- 
| tice, 


the association said. Use of 
the material to be published should 
reduce this loss to a reasonable 
minimum, it is said. 


‘Of Mechanics 


ST. LOUIS.—A rising demand for 
automobile mechanics in the St. 
Louis area has been reported by 
the Missouri state employment de- 
partment. 

Other workers in demand include 
engineers, machinists, tool and die 
lathe operators, foundry 


men and cabinet makers. 
Increased migration into the local 
area is anticipated, but most of the 


|workers are expected to be un- 


skilled or semi-skilled. It is ex- 
pected that in the next six months 
the labor surplus will dwindle fur- 
ther, the office reported. 


Hercules Firm Plans 


'$100,000 Expansion 


BUFFALO.—Plans for a $100,000 
expansion program by the four- 
year-old Hercules Gasket & Rub- 
ber Corp., 327 Washington St., have 
been announced by President Don- 
ald H. Rueger. 

The firm has purchased three 
acres of land on Ensminger Rd. 
in Tonawanda. It is planning to 
erect a new plant, containing about 
/15,000 square feet of space, Rueger 
|said. Work is expected to start next 
|spring or summer. 


AUTOMOTIVE NEWS WANT ADS have 
{been proven the quickest, least expensive 
|method of reaching the men who want 
|}what you have or have what you want! 
| See the back pages of today’s issue, 
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Backshop . 








By Jack Weed 


(Continued from Page 26) 


‘ring the makers of the truck- 
hauled box cars. Speakers talked 
ibout war on defense orders, the 
onfused state of civilian produc- 
tion possibilities, and future ma- 
terial substitutions that will have 
to be made. 

According to George Davis, as- 
sistant director of the Transpor- 
tation Equipment division, Na- 
tional Production Authority, per- 
haps the most scarce basic metal 
right now is nickel (remember 
the story I put out a short time 
ago on how General Motors had 
bought a lot of Chinese coins to 
get the nickel in them). Davis 
stated that as he was talking an 
order was coming out of Wash- 
ington that would put the kibosh 
on all use of nickel for decorative 


purposes. And that order has 
materialized. 
That, my dear dealer readers, 


gives you a new service to offer 
-that of coating present chrome 
work with one of the better chrome 
protective materials now on the 
market. Because chrome is on its 
way out, I believe that the public 
will want a clear coating—one that 
will let the original color and luster 
of the chrome work shine through 
in all its pre-defense era glory. 

Maj. Francis Abrino, Ordnance | 
Tank-Automotive center, Detroit, 
cleared up a lot of befuddlement as 
to how defense orders were going 
to be handled. 


© * * 


Joint Council Urged 


[= JAMES, president of the 
American Trucking Assns., | 
made a plea for a council to be} 
organized which would consist of | 
members of TTMA, the trailer- | 
making group, and ATA, the trailer | 
using group, to get together at} 
least once a month so that prob- | 
lems of common interest during the | 
trying times ahead could be worked 
out, 

Leland said nothing about having | 
some men from the Automobile 
Manufacturing Assn. representing | 
truck builders in that council, so| 
I am going to shove that one into} 
the picture right now. And even| 
though NADA “top pushers” think 
so little of the truck end of their | 
business that they haven’t given | 
trucks any consideration in their | 
annual convention program for the | 
past two years, there should be| 
some successful truck dealers in 
that council, too. 

I am for a get-together of 
that type. I think it would not 
only be good for all in the trade, 
but out of such monthly meetings 
should come a great deal that 
would be of real benefit to the 
common one-two user of trucks 
and truck equipment. He’s the 
forgotten man in all of these 
mutual aid deals. 

Makers and fleet users get to- 
gether because they represent vol- 
ume, but the poor owner of one or 
two trucks is left alone to muddle 
out his Own sorry way—and pay | 
and pay and pay. | 

The reason I inject the dealer 
into this picture is to try and get 
someone in such a conference who 
thinks of the little guy. It’s the 
“one truck at a time purchaser” | 
who is the backbone of the truck | 
dealer’s business, and that little 


fellow should be considered. 
« * 


Haulaway Thoughts 

As IT DROVE through Indiana 
“% on my way down here, I began 
to get an idea of what Walter 
Carey, of Commercial Carriers, Inc., 
meant when he told me during the 
NADA shindig that his company | 
had between 1,000 and 1,200 car-| 
hauling units and 40 barges to take 
care of the needs of his customers. | 

I passed so many of those orange 
and black jobs rattling along, piled 
high with new automobiles, that I| 
wondered if Walter’s company | 
owned all the carriers in the busi- | 
ness. 

When I reached Kentucky I fin- | 
lly tumbled to the fact that they | 
couldn’t load barges that sail the} 
Mississippi at any Great Lakes 
port, and that I had been passing | 
loads of cars destined to go we 
the river” in scows, 

Walter told his guests on that 
NADA fishing party—where we 
got no fish but had a swell time 
—that all of their barges were 
equipped with radar. The first 


about 
13,000 smackers apiece. But he 
said the radar equipment paid for 
itself in the first year in the time 
it saved the barges during fogs. 

We saw how radar worked on 


units cost his company 


Walter’s boat, the Seaquester. It 
was one of Florida’s frequent (this 
year only, I was told) cold days 
with a “nor’easter” kicking up. 
There was nothing hitting on the 
Gulf Stream but they were getting 
a few “kings” on the reefs along 
the shore. So the captain tried to 


put the 64-foot palace with its six | 


and one half foot draft in where 
the charter fleet was working. But 
the minute we would get in on the 
outer edge of the fleet the old 
radar needle would indicate it was 
too shallow. So we would have to 
pull out. 
Yes, we got no “kings” either. 
* * * 


Dealers Serious 

T= NADA parley at Miami 
seemed to be a _ considerably 

more serious convention than 
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| Ford Honors Powell Motor— 

This Corry (Pa.) dealership has received the Four-Letter award. Shown at the presentation, 
| left to right, are: C. Leestma, Cleveland district business management manager; H. K. 
Powell, president; E. F. Bettes, general manager. Powell has sold Fords for 21 years. 


earlier ones. It was apparent that ;they were able to handle during the 
dealers have awakened to the fact | war. 
that they soon may have to live off Dealers seemed to realize that 
their service departments again. manpower in their shops was 
While they have the money and| again getting tight and would be 
lean get tools and equipment, they| getting progressively tighter. 
are making plans to get their shops| They have found that good me- 
equipped so that they can take a| chanics will gravitate to the shop 
greater volume of repair work than! that is the best equipped with 
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tools and diagnosis equipment, 
and stay there longer, providing 
other things such as earning 
power are equal. 

They have also learned that more 
work can be turned out in the same 
space and with the same manpower 
in a_ well-equipped shop. That 
means more dollar volume, and 
dealers now know that they are 
going to have to do at least twice 
the number of repair jobs that were 
done during the war days to make 
the same amount of net. 

With a higher overhead and 
smaller net on customer labor, it 
will take more jobs, more items per 
repair ticket and more efficiency in 
shop management to gain the same 
overall net profit. 

There are going to be more cars 
to work on. Our car and truck pop- 
ulation has grown by some 14,000,- 
000 units since 1941, and the great 
majority of these cars will demand 
expert workmanship to keep them 
going in an efficient manner. 

But up to now, at least, dealers 
have more competition from inde- 
pendent repair shops and gasoline 
stations. 

Smart dealers are not letting 
their service customers get the 
“brush off” by service shop em- 
ployes for any reason. 





Quality Parts— 
vickly Available 


IN A NUTSHELL, THAT’S THE BIG REASON WHY 


“_ 


Your NAPA Jobber is more than just 
another parts jobber. He is part of the na- 
tion’s largest independent parts organiza- 
tion. And, along with the parts he sells, 
your NAPA Jobber offers certain undeni- 


able and exclusive advantages /o you. Post and Collier’s. 


For example: NAPA Warehouse Service, 
backing up your NAPA Jobber’s own 
broad stocks. This vital service puts master 
stocks of quality parts “right in your own 
front yard” —no farther away than the near- . 
by NAPA Warehouse. Emergency orders, 
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rarely needed parts—your NAPA Jobber 
can usually get them for you overnight 


or quicker. 
For example: NAPA’s 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION - 


“‘Assurance of 
Quality” Seal, your assurance of genuine 
quality in every purchase. And this assur- 
ance includes a broad range of parts 
covering the vast majority of your require- 






ments for cars and trucks of all makes. 


For example: The lines your NAPA Jobber 
stocks are lines you know. And your cus- 
tomers know them because NAPA is a con- 
sistent advertiser in The Saturday Evening 


Many NAPA lines are 


widely used as original equipment. In every 
case, they are recognized by automotive 
engineers as meeting the highest standards 
for quality, performance and service. 


These are but a few of the real and worth- 
while advantages that come to you when 
you do business with your NAPA Jobber. 


There are many more. And it will pay you 


to Know! 


cs the Larges’ 


DETROIT 


to find out about them... by concentrating 
your purchases with your NAPA Jobber. 
Every day, you'll see more reason to be- 
lieve: “Your NAPA Jobber is a Good Man 


1, MICHIGAN 











Australian 


Prices of American-Built Used Cars Soar; 
Chevrolet Leads Truck Registrations 


YDNEY, Australia. — (UTPS) — 

1947-48-49 American cars are 
bringing up to 50 percent above 
their original purchase prices here, 
according to used-car auctioneers. 

Two-year-old Chevrolets are 
selling for over $2,800, Even '38 
and ’39 models with as much as 
70,000 miles on them are bring- 
ing more than their original cost. 
Government statistics for the 
year ending June 30 show that 
there are 346,837 commercial ve- 
hicles registered in Australia, 
Chevrolet heads the list with 
95,827, followed by Ford’s 78,744, 
International 30,877, Dodge 27,596 
and Bedford 20,533. 





another important reason why: 


Ramco RE-POWERING Program 
Helps You To Help America 
Fight Premature Car Wear 


Here's the program to help you 
show customers that oil pumping and 
blow-by are warning signs of serious 

premature wear. Help America conserve 
resources by urging customers against 
putting off re-ringing. Sign up for 
RE-POWERING Station Sign 

today. See your Ramco Jobber. 


R-5361 
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"Robot Auto Salesman’ 


OZONE PARK, N. Y—A “robot automobile salesman” has been 
installed in a demonstration car at Nat Paterson Motors (DeSoto- 
Plymouth), 137-20 Cross Bay Blvd. 

A mechanical talker, it consists of a tape recording placed inside the 
car and wired to a switch concealed in a mat outside the car. When 
a customer approaches the auto he steps on the mat and the three- 
minute recording begins. Herbert H. Pensig, firm treasurer, developed 
the idea. 

The robot’s remarks are in the first person with such statements as: 
“I don’t like to boast but have you seen my dashboard. ... Feel my 
luxurious upholstery. You should not decide until you have driven me.” 

In a trial demonstration, the firm found both favorable and un- 
favorable criticism from its customers, Main objection was that 
unlike a human salesman, it was necessary to listen to the three- 
minute speech without interrupting or getting the next question 
ready. 






Auto News 


| Avavet registrations of autos 
were 14,008. Austin led with 2,- 
| 396, followed by Holden 1,907, Ford 
|1,775, Morris 1,405, Standard 1,250, 
| Vauxhall 806. 

Ford led the American auto reg- 
istrations with 858. Next came 
| Chevrolet at 233, Plymouth 183 and 
Dodge 174. 





* * * 


Profits Up 

ARDEN & JOHNSON AUTO 
DISTRIBUTORS made a $225,- 

000 profit for the year ending June 

30 compared with $117,000 in the 

previous year. However, the com- 


pany’s ordinary dividend remains|in Australia by Hastings Deering 
at 25 percent. |Co., which bought the Australian 
ss: A |rights from AEC for $1,479,000. 
AEC Sells Rights | Two factory shells with a cov- 
EC TRUCKS, buses and other/ered floor space of 250,000 square 
| heavy vehicles are to be built|feet have been bought in Scotland 
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show how the 
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Wear is curbed from the very onset of an installation 
of Ramco 10-Up Rings because the Ramco Double- 
Life Principle insures proper wall preparation during 
the initial operating period. 


Only the full-fledged Ramco 10-Up Oil Ring receives 
initial inner-ring contact. Thus the soft graphitic 
lubricating qualities of cast-iron are permitted to 
fully prepare the cylinder wall so that friction will be 
minimized. Only after this preparation does the steel 
Spiro-Seal receive contact with the inner-ring and 
then only for stabilization rather than pressure. The 
Ramco Double-Life Principle is one of many Ramco 
originations which CURB ENGINE WEAR and make 
possible the Ramco 10,000 Mile (one year) Guarantee 
on rings and your installation labor. 


It’s another important reason, too, why: 


Ramco 10-Up Piston Rings Are Right for Any Job 
Re-Bore or Re-Ring..Car..Truck..Bus.. Tractor 


Copyright 1951 Ramsey Corporation, St. Louis, Missouri 
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| for shipment to Australia. They will 
be erected at Lidcombe next to the 
present Hastings Deering plant. 
* + * 


Public Firms 
Hon BROTHERS (HOLD- 
INGS), LTD., one of the recent 
auto distributors to become a pub- 
lic company, says it expects to pay 
an interim dividend in April. 
United Motors, Ltd., of Adelaide, 
auto distributors, has been con- 
verted into a public company by 
placing 80,000 shares of stock on 
the market. 


Management Assn. 
To Discuss Wage 
Freeze Feb. 26 


NEW YORK.—Management and 
labor views on wage stabilization 
will be presented at the American 
Management Assn.’s three-day per- 
sonnel canference, to be held Feb. 
26-28 at Palmer House, Chicago. 

Discussion will be in the form 
of a panel session on the afternoon 
of the first day. Speakers will be 
Arthur Goldberg, general counsel, 
CIO; J. Ward Keener, vice-presi- 
dent of B. F. Goodrich Co.; Dr. 
George W. Taylor, Wharton school 
of finance and commerce, Univer- 
sity of Pennsylvania ,and chairman 
of the National War Labor Board 
during World War II; E. M. Cush- 
ing, director of industrial relations, 
U. S. Rubber Co., and Merlyn S. 
Pitzele, labor editor of Business 
Week. 

Some of the questions to be con- 
s‘dered are: What will probably be 
the new substitute for the Little 
Steel formula? What. preparation 
will be necessary to obtain wage 
and salary adjustments under con- 
trols? What should be done about 
escalator and “improvement factor” 
clauses? How will stabilization af- 
fect collective bargaining? 

At another session, speakers from 
government and industry will dis- 
cuss manpower problems of the 
present emergency, and forecast 
the probable effect of mobilization 
on the industrial manpower supply. 
Taking part will be Gen. Lewis B. 
Hershey, Selective Service director; 
Anna M. Rosenberg, assistant sec- 
retary, Department of Defense; 
Ewan Clague, U. S. commissioner 
of labor statistics; James M. Mitch- 
ell, vice-president, Bloomingdale 
Bros., Inc., and Rear Adm. Fred- 
erick Bell, human relations director 
of McCormick & Co., Baltimore. 

Other automotive men who will 
participate are: Harry W. Ander- 
son, personnel vice-president, Gen- 
eral Motors; John S. Bugas, Ford 
vice-president of industrial rela- 
tions; Ralph L. Mason, manager, 
employe relations department, 
Standard Oil Co. (New Jersey); 
Ralph M. Monk, vice-president, 
Caterpillar Tractor Co.; M. L. Put- 
nam, manager, department of in- 
dustrial relations and personnel, 





|Deere & Co., and Ivan L. Willis, 
| Vice-president, International Har- 
vester Co. 


'Use of Rubber 
Drops 2 Percent 
During Month 


NEW YORK.—New rubber con- 
sumption in December declined 2.90 
percent to 94,687 long tons from 
the 97,515 long tons consumed in 
November, according to the Rubber 
Manufacturers Assn., Inc. 


Consumption of natural rubber 
during the month was down 13.24 
percent to 43,955 long tons from 
50,663 long tons used in November. 
Use of synthetic rubber totaled 
50,732 long tons, an increase of 8.28 
percent from the 46,852 long tons 
used during the previous month. 


For Emergency 
Textileather Executive 


Tells Sales Policy 


TOLEDO.—The coated fabrics in- 
dustry is in a better position in 
1951 than it was in 1941 to meet 
its obligations to its customers, 
workers, owners and the nation, 
according to Gerald H. McGreevy, 
sales vice-president of Textileather 
Corp. 

McGreevy said the industry 
learned lessons 10 years ago that 
can be applied today. He said the 
biggest problem now is obtaining 
raw materials. 
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N PROMOTING service business, 

dealers run into a tough prob- 
lem. That involves picking up and 
delivering cars to customers. 

It runs into more expense than 
most customers realize. 


However, Cooper Chevrolet in 
Sandusky, O., reports a solution 
that works well for that firm. 
There are about three taxicab 

companies in this city of 35,000. 
Cooper called in the owner of the 
largest company and made a con- 
tract with him to take the firm’s 
customers any place within the 
city limits for a fixed fee. 

Cooper pays on the basis of the 
job rather than the number in- 
volved. If a taxi driver takes three 
customers to one office, he collects 
three fares. 

But if there are three or four 
passengers in the car Cooper gets 
to service, the taxi company gets 
only one fare. 

When the customer is ready to 
come for his car, he just calls 
the cab company and a cab picks 
him up. Cooper gives the drivers 
specially printed tickets. At the 
end of the month, the cab com- 
pany brings the tickets back, 
totals them on a statement and 
Cooper pays up. 

Cooper reports that this plan has 
cost less than other methods tried, 
with increased customer satisfac- 
tion. 


For instance, Cooper says that in | 


the past if a customer had to wait 
for a pickup during a busy period, 
he would blame the dealer. Now he 
blames the cab company. 

Not to be overlooked from Coo- 
per’s standpoint is the fact that 
this plan led to the cab company 


converting its fleet to Chevrolets. | 


Cooper also makes good use of 


this service in its advertising. 
+ * * 


Spring Delivery 
TEPHENS BUICK in Minneap- 
olis is advertising a spring de- 
livery plan under which a customer 
can -pick out a used car now, pay 
a small deposit and have it stored 
free ina heated warehouse until he 


Erie Dealer Raps 


Way of Bidding 
On City Vehicles 


ERIE, Pa.—An Erie dealer's sug- 
gestion that the city change its 
method of preparing bid specifica- 
tions on motor vehicles drew a 
sharp retort from Parks Director 
Charles Downing, who claimed the 
city is operating now under a 
recommended basis. 

George D. Kilton, the dealer, 
ended a 10-minute oration before 
city council with a blast at the 
ETA of 1949 days. He spoke after 
the city opened bids on two trucks 
which he had bid on. 

He said “dealers are disturbed 
over the manner of drawing speci- 
fications,” which he said are re- 
garded as “tailored” to fit particular | 
vehicles and exclude others. He 
added he wasn’t “complaining” him- 
Self but was speaking for others 
“reticent about saying anything.” 

Kilton suggested the city bring 
in dealers to make recommenda- 
tions on motor, size, speed and 
other features of vehicles. 

Kilton referred to the ETA as “a 
group of lawyers who came down 
and stirred up a mess and that’s 
all they did.” The dealers, he said, 
gave the city vehicles in good faith, 
but when the ETA stepped in, 
neither the dealers nor the city 
Saved any money, and both went to 





& lot of trouble and expense in the 
resulting court action over the on- 
the-cuff matter. 


Auto Thefts Increase 
BALTIMORE. — Auto thefts 
reached an all-time high of 3,082 
here during 1950. That is an in- 
crease of 672 over the 1949 stolen 
car figure. Police recovered 2,878 of 
the vehicles, 
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By Bob Finlay 


is ready to take delivery in the 
spring. 

Stephens ad says: 

“Important. Buy now — used 
cars are cheaper in December, 
January and February than any 
other time of year.” 

Several specials are listed in the 
ad. Other attractions: “Over 100 
cars to choose from . . . Shop in- 
side where it is warm and dry.” 


* + * 
Slipped? 
ERVICE business was promoted 
by the City Garage,, Jamestown, 
N. Y., through a newspaper ad 
headed by the query: “Slipped up 
on the care of your car?” 
Copy continued: “Putting | off 


@ Here’s the lamp that emergency vehicles have been 





Stone Buick, Inc., Cleveland— 

J. ©. Stone, who has been connected with Ford, Studebaker and General Motors, 
opened this new ‘dealership. The jewelbox-type showroom has tilted windows. The adjacent 
used-car lot is hard surfaced. 








remedying the little troubles that 
affect the smooth operation of your 
car can be disastrous—especially 
during the rugged cold winter 
months. Make a date now to let 
City Garage care for your car.” 

+ + . 


Steering 
ELLENBACK BROS. (DeSoto- 
Plymouth), Syracuse, N. Y. 
stressed the importance of good 
steering in a motor car with a 


waiting for—a specialized high-intensity warning 


blinker for wreckers, fire, police, state and county 


highway vehicles, and ambulances. A 360° special 


Airport lens (red, amber or blue) is visible all around 


the horizon, in daylight or darkness. Kit includes com- 


plete assembly, high-intensity light source, dual con- 


ductor cable, flasher mounted in switch with indicator 


lamp, mounting pad to seal roof. Model No. 360. 


Griffin engineered a special light pattern for this 


lamp—a perpendicular shaft of one,inch width, high 


THE GRIFFIN LAMP COMPANY, HAMILTON, OHIO 


AUTOMOTIVE SAFETY LIGHTING 


has 


newspaper ad, which read, “Steer- 
ing stability means’ everything 
when it comes to driving a safe 


ear. So stop in today. It will take 
only a short time to check your 
front end and steering gear on our 
front-end aligment machine.” 

* oe * 


Colorful 
N CAMDENTON, MoO. Bill 
_Beard, of Palace Standard Serv- 


360° WARNING — ALL DI 


33 


ice advertised: “If your tires bump 
and need retreading you’re a sad- 
eyed whimper-will. Don’t be a sad- 
eyed whimper-will. Let Bill Beard 
smooth out the bumps in YOUR 


road.” 
* a af 


Bargains? 
N PHILADELPHIA, Davis Buick 
handled “bargains” neatly with 
an ad headed: “Free Cheese an’ 
Mousetraps.. .” 
“Most folks,” Davis said, “know 
you can struggle a lifetime to 
make ends meet, so sumthin’ for 
nothin’ sounds good. A mouse al- 
ways finds free cheese in_ th’ 
mousetrap, but he also finds it 
was no bargain. 
“Here’s one that is. . 
. no trap.” 
Davis then gives a rather long 
description of the car. 
Under this he lists others at 
“Cheese an’ cracker prices .. .” 


. no cheese 


Sssver- Wol Herd Baye 


A tract of ground on the north 
side of Market St. east of the 
sixty-ninth St. Terminal building, 
in Upper Darby, Philadelphia, was 
reported sold to Stever-Wolford, 
Inc. (Ford), for $75,615. 


RECTIONS 





intensity, constant focal point increasing with distance. 


Details like this make Griffin the new leader in lamps, 


make every product a masterpiece in fleet safety light- 


ing design. 


Find out about this sensational new blinker. Write, 


wire or phone— 
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Automotive News 


A Im anhac Advertising 


for ‘51 
Sure to Reach New Heights 


UP AND UP goes the annual Automotive News 
Almanac in the estimation of the automotive field’s 
media buyers. They’re realizing its potency for year- 
round selling to the Decision Men of America’s 
No. 1 industry. 


HERE ARE THREE GOOD REASONS: 
ALMANAC is the standard source of complete, 


authentic industry information. 


ALMANAC is referred to all year long for sta- 
tistics, charts, graphs, and historical data. 


ALMANAC is a buyer’s guide. 


More and more media buyers are relying on the 
ALMANAC to do a year-round selling job to the more 
than 39,000 men who make the buying decisions in 
the factories and dealerships. 


Reserve Space Now! 


AUTOMOTIVE NEWS ALMANAC FOR ‘51 
Issued April 30, 1951. First forms close March 15. 





THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 


Automotive News 
Dense ay ACTURING vere" seqaCNS <7 ® 


i PENOBSCOT BUILDING * 





DETROIT 26, MICHIGAN 


ADVERTISING OFFICES: 

NEW YORK: Edward Kruspak, 51 East 42nd Street, Murray Hill 7-6871 
LOS ANGELES: R. H. Deibler, 2506 West 8th Street, Dunkirk 3-0303 
CHICAGO: J. Goldstein, 360 North Michigan, State 2-6273 
DETROIT: Dick Webber, Penobscot Bidg., WO. 3-0495 
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Mac Guthrie, Chevrolet dealer at|automobiles and trucks and auto 
Apollo, Pa., has been reelected to} parts. Gilbert H. Gaskin is presi- 
the Pennsylvania state assembly. | dent. 


Guthrie has served four terms in 
the legislature and also was burgess 
of Apollo for eight years. 


* * * 


Star Gives Training Car 


A dual-control Ford driver- 
training car has been presented 
the Star: City (Ark.) high school 


| by Star City Motor Co. 


* * * 


Fielden in Robstown, Tex. 


Carl Fielden Motors (Oldsmobile), 
Robstown, Tex., has been opened. 
Owner Carl Fielden has operated 
Oldsmobile dealerships in Texas 
and Ohio for 20 years. 


* * * 


Narmore Succeeds Waltz 


Turner Narmore has been named 
general sales manager of Holman 
Lincoln-Mercury Co., West Palm 
Beach, Fla. Narmore replaces Ken 
Waltz. 


Newark Buick Corp. Assets 


Go to Newark Buick, Inc. 


Newark Buick, Inc., has taken 
over all assets of Newark Buick. 
Corp. in Newark, N. J., announces 
H. C. Hagstrom, New York zone 
manager of Buick. 

E. J. Rabidoux, who was presi- 
dent of the old firm since 1938, is 
the new dealer and president of the 
firm. P. J. Watson, who was asso- 
ciated with the corporation since 
1938, is vice-president, and E. J. 
Rabidoux jr. is secretary-treasurer. 

a * * 


Byrd, Butterworth Buy 


B. C. Byrd and Charles Butter- 
worth have purchased the DeSoto- 
Plymouth dealership in Murray, 
Ky., from Ray Cable. The new firm 
will be known as B. C. Byrd Motor 


Co. 
* * * 


Hurley Sells to Hudspeths 


Murphy Hudspeth and WVerl 
Hudspeth have purchased the Hur- 
ley Motor Co. (Ford-Lincoln-Mer- 
cury), Harrison, Ark. They pur- 
chased the business from Sterlin 
Hurley, who is related to the Hud- 
speths. 

In announcing the purchase it} 
was stated that Hurley will retain | 
ownership of the building which 
houses the business and will also 
retain ownership of the Hurley 
Tractor and Implement Co. Under 
the new ownership, the firm will 
do business as the Hudspeth Mo- 
tors, Inc., with Verl Hudspeth as 
president. 

Noble Capps, vice-president of 
the Hurley Motor Co., will become | 
manager of the Hurley Tractor and 
Implement Co. 


* * * 


McDaries—Marion, Kans. 
H. G. McDaries, of Marion, Kans., 


| has leased a building in Concordia, 


Kans., where he plans to open a 
Nash ‘dealership in the near future. 
The building was formerly occu- 
pied by Jim Conley Motor Co. 

oo * * 


Davis-Gaskin Motors 
Davis-Gaskin Motors, Inc., 
Georgetown, S. C., has been or- 
ganized with capital stock of $25,- 
000 to deal in new and _ used 





This is a 1914 model of the 
| light, three-wheeled Phanomen, 
made in Germany. 


* * * 


Columbia Names Lane 


Robert S. Lane has been ap- 
pointed general sales manager of 
Columbia Tractor & Implement Co., 
Portland, distributors serving some 
60 tractor dealers in Oregon, Wash- 
ington, Alaska and western Idaho 
according to Paul L. Henry, general 
manager. 

* of 


Goad Adds 4th Deal 


Fred Goad, who operates three 
dealerships in the south, has added 
a fourth in Louisville. The firm, 
Downtown Mercury, Inc., is located 
at 710 W. Broadway. His other 
dealerships are Fred Goad Motors, 
Birmingham, Ala.; Downtown Mer- 
cury, Cincinnati, and Beach Mer- 
cury, Miami, Fla. 

+ * 


Adams Takes Studebaker 


George Adams, head of Adams 
Motor Co., Milton, Fla., announces 
that his firm will become a dealer 
for Studebaker trucks and auto- 
mobiles, 

* o * 
Mid-West Heights K-F 
Mid-West Heights K-F Motors, 
Cleveland, has been incorporated 
by Jack N. Falcon, Joanne Polman 
and Nathan R. Simon. 


* * * 


Miller Opens New Home 

F. X. Miller opened his new Chev- 
rolet dealership building at Ali- 
quippa, Pa., simultaneous with the 
presentation of the 1951 Chevrolet. 
Miller started with Chevrolet as a 
bookkeeper in Pittsburgh in 1922. 
He became a dealer in April, 1948. 

* a * 


McEwen Names Hughes 


McEwen Motor Co. (Buick-Cadil- 
lac), 403 Scurry St., Big Spring, 
Tex., announced the appointment 
of W. R. Hughes as service man- 
ager. ie oe 


Packard Toronto Expands 


Packard Toronto Motors (Pack- 
ard-Austin), 1360 Yonge St., Tor- 
;onto, has purchased an adjoining 
| building, which adds 17,000 square 
feet of floor space for a body and 
paint shop. 


* * 


Crewes Expands 
Crewes Chevrolet Oldsmobile, Ltd., 
22 Ontario St., St. Catherines, Ont., 
is building a $20,000 two-story ad- 
dition over its stockroom. 
+ x * 


Mosby-Mack Honored 


Mosby-Mack Motor Co. (Ford), 
Topeka, Kans., has received a Four 
Letter award, which was presented 
to H. H. Mack, president, by E. S. 
Alexander, manager of the Kansas 
City district. 

At the annual meeting of the 
company all officers and directors 

(Continued on Page 35, Col, 1) 





LICENSE PLATE 
STE | ae 


On or Off With a a Quarter Turn 


Heavy ‘%-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from... 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 





Over 100 Service Items 
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(Continued from Page 34) 


reelected. They are: H. H. 
“Mack, president; Willard Noller, 
xecutive vice-president; Levi 
tones, vice-president; Lambert 
Ronsick, secretary-treasurer; Paul 
Seauchamp, assistant’ secretary- 
treasurer; Olive Schrader, assistant 
ecretary; Hal Innis, Archie Lin- 
ton, Arthur Claussen and Harold | 


Westerhaus, directors. 
aa + + 


Nash Phoenix Change 
Norman K. Gottwald has suc- 
ceeded Allan C. Jeffryes as secre- 
tary-treasurer of Nash Phoenix 


ere 


Motors, Phoenix, Ariz., announces|Ray Anderson, partner in the firm.|ing the 1949-50 school year, five 


Gordon E. Ambrose, president. 
Jeffryes sold his interest in the| 


firm to Ambrose. 
* * x 


Roanoke (Va.) Firm Marks 


Start of MoPar Business 


Southwest Motor Parts Corp., 
Roanoke, Va., of which J. A. 
Meador is president, held a dinner 
marking the inauguration of its 
Chrysler parts and accessory 
wholesale business in western Vir- 
ginia. 

Meador was presented a com- 
memorative plaque by A. E. Storch, 
of Charlotte, N. C., regional man- | 
ager of Chrysler Motor Parts Corp. | 
Seventy dealers and parts man-| 
agers from the 24 counties served | 
by Southwest joined seven Chrys- 
ler officials and the firm’s 21 em- 


ployes at the dinner. 
* * * 


Barker Motors Builds 








Barker Motors, Renfrew, Ont., is 
building a new garage and show- 
room, measuring 45 by 70 feet. The 


structure will cost about $14,000. 
* * * 


Richie Takes Willys 


Jack Richie, Richmond, Va., has 
received a Willys-Overland fran- 
chise, 


* * * 


Toronto Firm Builds 


Beattie Cadillac, Chevrolet, Olds- 
mobile, Ltd., 832 Bay St., Toronto, 
is building a truck garage on Com- 
missioners St. on Toronto’s water- 
front. The garage will be 130 by 
100 feet, will be partly two storys, 
built of steel frame and brick cur- 
tain walls, with concrete walls. 

ok x * 


Franklin Buys Deal 
Purchase of the Island Motor Co. 
(Buick), Elbow Lake, Minn., has 
been made by Dan Franklin, for- 
merly with Alexandria Buick, The 
dealership will operate as Franklin 
Buick Co. 


* * * 


Garfield Chevrolet Opens 


New Milwaukee Quarters 


In a two-page ad in Milwaukee’s 
newspapers, Garfield Chevrolet, 
Inc., announced the opening of its 
new service center on Capitol drive, 
Milwaukee’s main east and west 
artery. 

Gifts were given to all visitors— 
orchids for the ladies and special 
gifts for the men. It was also the 
occasion for the showing of the 


1951 Chevrolets. 
a Ea * | 


Scott Named 
Lloyd W. Scott, Chevrolet 
dealer, Topeka, Kans., has been 
elected vice-president of the To- 
peka chamber of commerce. 
K * * 


Sadler Pontiac Moves 


Sadler Pontiac Co., Biloxi, Miss., 
has moved into its new location 
at 102 E. Beach St. | 

x + 


* 


Swarts Opens Formally 


Swarts Buick Corp., 2230 Douth| 
Park Ave., Buffalo, has completed 
its expansion program and formal- 
ly opened a new showroom and 
service building. A new parts room, 
additional service space and Office 
facilities have been added. Clair 


W. Swarts is owner. 
* * * 


Holtsinger Receives 


Four-Letter Award 


George M. Holtsinger, president 
of Holtsinger Motor Co., Tampa, 
Fla., has been awarded the Ford 
Four-Letter award. The presenta- 
tion was made by J. M. Moore jr., 
Jacksonville district manager. 

Moore complimented Holtsinger 
on his “outstanding performance” 
during the 1950 sales year. The 





firm has been a Ford dealership 
since 1928. 
o od * 
New Crosley Dealer 
Fair Motor Sales, Peru, Ind., has 
been named the Peru anad Miami 
county dealer for Crosley automo- 
biles. 
+ * * 
Hampton Gets New Post 
Harold K. Hampton has been ap- 
pointed sales manager for Hum- 
phrey and Anderson (Buick), Hunt- 
ington Park, Calif., according to 


Hampton was sales manager of the 
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Los Angeles Buick dealership of | 
the Howard Automobile Co. until | 
that firm’s recent change of owner- 
ship. 












* * * 


Kreisler Expands 


Charles Kreisler, New York Nash | 
dealer with showrooms at 1745 
Broadway, 1850 Broadway and 580 
|Sixth Ave., is branching out. He 
|has leased 60,000 square feet of |i 
space for an east Side showroom | 
and service station at 323 E. 44th 
|St., the former Bishop Nash build- 


| ing. aii : 
* «* + 
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| Five Ford Dealers Help | In City with 5,100 Population— 

| Lynn-Hurst Motors (Studbeaker), Burlington, Ont., recently moved into this new building. 

7° nf } y ' gton, ' Y 

Del. Win Training Award | It was completed in time so that the housewarming could be combined with the introduction 
When the state of Delaware won| of 1951 models. The owners report that a substantial portion of the community's 5,100 popula- 

a national award for achievement | tion attended the double ceremonies. 

in high school driver education dur- | ————____ 





William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers up 
to date on political and economic trends in the nation’s capital every week, 


(Continued on Page 36, Col. 1) 











case oil, before new cars are delivered. Hundreds of thou- 


sands of new car owners demand Casite, the very first mile. 


The reason—Casite eases new car break-in—protects 
vital, close-tolerance areas during this critical period. Casite 


is a remarkable oil-carrier. No matter what kind of motor 













CASITE gives extra protection, improved lubrication 


@ Thousands of car-dealers put Casite in the first crank- 






oil is used, Casite gets it around quickly and into the tight 
spots—greatly reducing start-up wear. Casite also cuts en- 


gine wear by keeping the motor clean and free-running. 


Casite brings in dealer profits, too—easy, extra profits. 
Break 


owners. 


for satisfied new car 





*em in right—with Casite 


CASITE DIVISION - HASTINGS MANUFACTURING CO. - HASTINGS, MICHIGAN 
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Ford dealers in Delaware shared 
in credit for the success. 

Fords, equipped with dual con- 
trols, were furnished by Porter 
Motor Co., Wilmington; Bryan and 
Rollins, Lewes; Ennis and Deakyne, 
Smyrna; Quillen Brothers Auto 
Sales, Inc., New Castle, and Fader 
Motor Co., Newark, Del. 

These cars enabled driver train- 
ing to be carried on in all of Dela- 
ware’s 35 high schools. Out of 1,213 
students taking the course, 976 re- 
ceived certificates, 93 failed and 144 
discontinued the course for miscel- 
laneous reasons. The special 
achievement award was presented 
the Delaware school system by the 
Assn. of Casualty and Surety Com- 
panies. a aah 


+ 
Milford K. F. Files Papers 
Articles of incorporation have 
been filed by Milford K. F. Sales 
Co., 209 S. Main St., Milford, Mich. 


* * * 


C. A. Saxon Chartered 


Incorporation of C. A. Saxon, Inc., 
13616 Greenfield, Detroit, has been 
completed. Principals are C, A, and 
Betty Saxon. Capitalization is $50,- 
000 common. 

* + + 


Columbia Buick Formed 


Fred McDonough, formerly with 
Glidden Buick Corp., has organ- 
ized Cclumbia Buick Corp. at 3261 
Broadway, New York. 

* * + 


Park Motor—New York 


Carmine Carrazza, formerly with 
the Stevens Buick Corp., Mount 
Vernon, N. Y., has opened Park 
Motor Sales, Inc. (Lincoln-Mer- 
cury), 1884 Broadway, New York. 

. * * 


Capitol to Build 
A building permit has been se- 
cured by Capitol Chevrolet Co. for 
a $147,000 office, display room and 
parts department to be located at 
Fifth St. and Lamar Blvd., Austin, 
Tex. 
* + > 
Enyeart Expanding 
Enyeart Chevrolet, Michigan City, 
Ind., is expanding its service de- 
partment’ through an _ addition 
which will add 5,600 square feet of 
floor space in a one-story structure. 
The addition will be of face brick 
and cement block construction. 
- ~ + 
Chartered in Minneapolis 
G. Jensen, M. L. Grossman and 
P. McMillin, Minneapolis, have in- 
corporated Northfield K-F Motors, 
Inc., at Northfield, Minn. Directors 
include Eymard Schramm, Mar- 
garet G. Schramm, Harvey L. 
Muenze and Agnes M. Muenze, all 
of Minneapolis. E. F. Schramm is 
president and general manager. 
Kordahl Motors formerly occupied 
the property. 
* 


* 


Hudson Dealer Builds 


A new 40 by 80-foot showroom, | 


offices and service departments 
have been completed in Ada, 
Minn., by Brengman Motor Sales 
(Hudson). 
a + + 
New Deal in Bovey, Minn. 
Itasca Motor Sales, Inc., has been 
formed at Bovey, Minn., by V. M. 
Baich, D. J. Baich and E. E. Ranta, 
the latter of Minneapolis. 
+ > + 
Pontiac Cites Means 
G. S. Means Co., 515 W. Main St., 


Fort Wayne, Mich., has _ been 
named by Pontiac as a “better 
dealer.” The firm is the oldest 


Pontiac dealership in Indiana, hav- 
ing represented the line in Fort 
Wayne since the first Pontiac was 
built. The firm is headed by Guy 
S. Means in partnership with his 
son, Richard E. Means. 

* * * 
Young-Lyons, Kans. 
Young Motor Co., Lyons, Kans., 
has moved into its new building. 
Ground floor dimensions are 75 
feet by 150 feet. It contains a show- 
room, parts department, office, 
service section, meeting room and 

storage space. bie 


Posson Names Rivernider 
Francis B. Rivernider has been 


appointed sales manager of the 
Posson Motors, Inc. (Kaiser-Fraz- 








er), Worcester, Mass., according to 
Charles W. Posson, company presi- 
dent. Rivernider was _ previously 
with Metropolitan Packard Co. 

aa + * 


Allen Remodels 


Don Allen, Chevrolet dealer, has 
completed redecorating of his show- 
room at 2585 Main St., Buffalo. 


* . * 
Porter Motor Receives 


3rd Four Letter Award 

For the third straight year, 
Porter Motor Co., Wilmington, 
Del., has won the Ford Four Let- 
ter award, 

A. M. Porter jr., president and 
owner of the 25-year-old firms, 
received the award from Harri- 
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| remodeled. It is equipped with the latest tools and machines. 








cent of the Rootes Group automo- 
biles—Hillman, Humber and Sun- 
beam-Talbot—sold in this country 
have been delivered on the West 
Coast. 


* * * 


East Main Chartered 
East Main Motors, Geneva, O., 
has been incorporated by Emil, 
William and Walter Lastition, 


* * * 


Longstaff to Enloe 
When Longstaff Motor Co. (Pon- 
tiac), Jacksonville, Ill, moved into 
its new building recently, the firm 
name was changed to Enloe Motor 
Co. The ownership and personnel 
ee area eS sss remain the same. 
| * * * 
seein ee Wee ae) ean Se ee 
els “e nounced that Fresno and the adja- gun Bek toe ao 
Qvale’ Adds Fresno cent marketing territory has been/Kans., until last July, has pur- 
Kjell Qvale, head of British Mo-|added to the firm’s selling area.|chased Bader Pontiac and Cadillac 
tor Car Co. San Francisco, the! Qvale announces that over 55 per- (Continued on Page 37, Col. 1) 


Well-Lighted and Spacious— 


The service center of Ed Hammer, Inc. (Chevrolet-Oldsmobile), Sheridan, Wyo., has been 


son Smith, assistant sales man- 
ager of the Chester (Pa.) district. 














In 1951, F RAM brings you the greatest team of filters in history! 


FRAM OIL FILTERS AND CARTRIDGES keep profits 
rolling in. Every Fram Filter you sell creates an end- 
less chain of profits on easy cartridge sales. For 
every Fram Filter and most every other make oil 
filter, there’s a Fram Replacement Cartridge. 


FAMOUS FRAM COMPLETE ENGINE PROTECTION! 
This great team of famous Fram Filters guards 
engines at every vital point where deadly dirt can 
enter from outside or form internally. The famous 


Fram Oil & 


Filter, Fram Gasoline Filter, Fram Crankcase Air 
Filter and Fram Positive Crankcase Ventilator 
combine to seal out the harmful abrasives and 
remove the corrosive contaminants that rob miles 
from engine life. Only Fram offers you Complete 
Engine Protection. . 


% oe : 
NEW RADIATOR & WATER CLEANER for cars, trucks 
and buses. Filters, softens, inhibits. Harmless to 
antifreeze or other radiator chemicals. Two models 


Motor Cleaner, Fram Carburetor Air cover all installations. 
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the center of a network of inter- 
sections and is only eight minutes 
from downtown Houston. 

+ * * 


Kraemer-Mayers 

Nicholas Kraemer, formerly with 
Keating Studebaker in Long _ Is- 
land City, N. Y., and James Mayers, 
formerly a Sun Electric distributor, 
have started an automotive equip- 
ment business in Rockville Center, 
N. Y., under the name of Kraemer- 
Mayers Corp. 


| * * * 


Abbot Names Israel 


Co., McPherson, Kans., from Hugh 
R. Bader. The firm will operate 
under the name of Paul Seifert 
Motor Co. 





* * * | 
Sexton—Jefferson City 
Russell W. Sexton, president 
and general manager of Sexton 
Motor Co. (Ford), Jefferson City, 
Mo., has been elected president 
of the Jefferson City chamber of 


commerce for 1951, 
7: + + 


Bob Robertson—Houston 

Bob Robertson Chevrolet Co. 
opened its new headquarters in Richard Israel, formerly New 
Houston, Tex., at 5800 Gulf Free-| York zone manager for Nash, is 
way recently. The location is in| the new vice-president and gen- 


POST Feeaea Farming & om 
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MORE SMASHING DOUBLE SPREADS, more walloping full pages 
in the top magazines in every field! Saturday Evening Post! 
Collier’s! Life! Popular Science! Farm Journal! Country 
Gentleman! Many others! It’s a blanket of SELL to cover 
your market and give you strong support! 


AX WEEDS ATTENTI 





"A Od Melis Claanene 
RED-HOT NEW MERCHANDISING, including~ this big, rugged, 
eye-catching metal merchandising stand. For use outdoors 
or in... bound to boost sales wherever it’s used. Helps you 
show ’em as you tell ’em and keeps cartridges close at hand. 
Ask your Fram Jobber for details. 


PLUS YOUR 
FAVORITE GAL! 
WESTERN UNION 


OPERATOR 25 





TIE UP WITH FRAM and get your share of the buyers who call 
her. Sign up as a Fram Dealer now! Cash in! See your 
Fram Jobber now! FrRaM CorporaTION, Providence 16, R. I. 
In Canada: J. C. Adams Co., Ltd., Toronto, Ontario. 


eral manager of Abbot Motors, 
Inc. (Nash), 507 Flatbush Ave., 
Brooklyn, N. Y. 

* * 


* 


Standard Dissolves 
| Notice of dissolution of its char- 
ter of incorporation has been filed 
| by Standard Chevrolet Co., Minden, 


* * + 


Park Motors Incorporated 
| Park Motors, Cleveland, has been 
|incorporated by Herbert A, Rosen- 
thal, B. H. Schulist and S. Radu. 


* + ” 


Tadder Joins Glazer 
Morton C. Tadder, formerly with 
Waltz & Kelly, has been appointed 
sales manager of Glazer Bros. 
(Kaiser-Frazer), Baltimore. 
* * * 


Loop Gets Facelifting 


Loop Motors, Minneapolis Pack- 
ard outlet, managed by A. J. Adlas, 
has completed extensive remodeling 





oo 


| + + + 
than eve fo I Sa les in SI New Owners in Yankton, S.D. 
: Gurney Motors, Inc. (Oldsmo- 
bile-Cadillac), Yankton, S. D., has 





MORE GIANT BILLBOARDS than ever before. From coast to 
coast on key arterial highways, motorists will see the big, 
colorful reminders over 88,000,000 times each month. That 
means Fram is giving you over 40% more outdoor coverage 


than ever before in Fram history. 





OUTSTANDING NEW DISPLAYS and sales aids, including this 
beautiful full-color window display, a whole new powerful 
set of stuffers, new Guarantee Poster, a new idea in Cartridge 
Checkers, all these and many others plus standard, time- 


proven Fram material. 


Te ee 
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Star Motor Gives New Car— 

To promote its parts and service business, this Logansport (Ind.) Ford dealership held 
a drawing for a new car. Star gave a raffle ticket for each $1 purchase of parts or service. 
The contest increased the firm's volume by 40 percent. Left to right are: Dr. Bernard Hall, 


car winner; William Hope, general manager, and E. A. Jennings, president. 





operations resulting in additional | building in downtown Minneapolis. 
floor space for the firm without|The exterior was resurfaced and 
increasing the size of the present |interior changed to give the con- 
cern a four-car showroom, new 
offices, new parts department and 


expanded service facilities. 
+ * * 


McReynolds-Sullivan 
McReynolds - Sullivan Nash Mo- 
tors, 225 S. Jefferson St., Cooke- 
ville, Tenn., has opened a new body 
shop. 





changed its name to Gurney-Flint 
Motors, Inc., with new owners 
and officers headed by Charles 
Gurney, president, and Walter 
Flint jr. vice-president, and 
Nancy Gurney, secretary-treas- 


urer. 
* * * 


Breyfogle-Tholen 


Breyfogle and Tholen Auto Sales, 
Marshall, Minn., has finished its 
new Packard showroom. Marion 
Breyfogle is service manager and 
Frank Tholen sales manager of the 
firm which has a staff of seven 
employes. 





* * 


Sadler Pontiac—Biloxi 


Sadler Pontiac Co., Biloxi, Miss., 
has held formal opening of its new 
building at 102 E. Beach St. The 
structure has about 6,800 square 
| feet of floor space. Emery Sadler 


is owner. 
| + * + 


Clark to Johnson 


Roy A. Johnson has bought the 
interest of his former partners in 
Clark Pontiac Co. (Cadillac-Pon- 
tiac), Burns, Ore., and is now the 
sole owner. He has changed the 
firm name to Johnson Pontiac Co. 

7 ” * 


Pelunis—Lakewood, O. 


Sidney Pelunis has joined the 
sales staff of the DeSoto-Plymouth 
dealership operated by his brother, 
A. D. Pelunis, in Lakewood, O. 

+ * 7 


Columbia to Foley 


Columbia Chevrolet Co., Vancou- 
ver, Wash., has been purchased by 
J. A. Foley, who has changed the 


firm name to Foley Chevrolet Co. 
* oF * 


Berger-Cochrane Buy 


Davis Motor Co., Dillon, Mont., 
has been purchased from Ben 
Davis by Don Berger and Bert 
Cochrane of Billings. Operating 
as Berger-Cochrane Motors, the 
pair will continue to sell and 
service Ford and Mercury cars, 
trucks, Fordson tractors and 
Dearborn farm equipment, Ber- 
ger comes from Yellowstone Mo- 
tor Sales (Lincoln - Mercury), 
while Cochrane was with Parker- 
Montana Co., both of Billings. 

* 7 + 


Blue Names Smith 


Luther E. Smith has been named 
| general manager of Blue Lincoln- 
Mercury Co., Marianna, Fla., an- 
| nounces C, V. Blue. Smith formerly 
| operated Romana Motor Co. (Lin- 
| coln-Mercury), Pensacola, Fla. Be- 
fore that he was a Ford zone man- 


ager in Florida. 
| - . 7 





Kirschmann Expands 


Kirschmann Motors, Regent, N. 
|D., is undergoing extensive expan- 
sion with a building to house a 
branch of the firm now under con- 
|struction in Mott, N. D. 

+ * . 


VES 


Picayune in New Home 

| Picayune Motor Co., Inc, (Buick- 
| Chevrolet), Picayune, Miss., has 
held formal opening of its new 
home on Highway 11 North. 








By Leo T. Parker 
Attorney at Law 

ONSIDERABLE discussion has 
A arisen from time to time over 
the legal question: Is the seller of 
land bound by a clause in a deed 
which he did not read? According 
to a recent higher court the an- 
swer is no if the testimony shows 
that his failure to read the deed 
was induced by the fraudulent rep- 
resentations of the purchaser. 

For example, in Dodson v. 
Aber, 208 S. W. (2d) 433, it was 
shown that a land owner named 
Aber filed a suit to enjoin the 
one White from enforcing a deed 
to sell the land. 

Aber admitted that he had given 
White a deed for the land but 
claimed that before he signed the 
deed White had made false prom- 
ises, The lower court held that 


Aber was bound by the deed, but 


the higher court reversed the ver- 
dict, saying: 
“It ig well settled that a written 


ee 


SIMPLE TO OPERATE... Illustrated 


Lawsuits Affecting Dealers . . . 
Court Decisions 
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contract which one party induces 


another to execute by false repre- | 
sentations is not enforceable, and 


the party so defrauded is not pre- 


cluded from contesting the validity | 


of the contract by the fact that he 


his signature.” 
* a * 


Injured on Sidewalk 
Ae much-discussed legal 

problem is as follows: Can a 
pedestrian injured on a sidewalk 
recover damages from the owner 
of the sidewalk? The answer is no 
unless he proves that the sidewalk 
|was unusually dangerous. 

In Dietz v. Firestone Tire & 
Rubber Co., 77 N. E. (2d) 888, it 
was disclosed that a pedestrian 





fell on the sidewalk in front of a 
building owned by Firestone and 
used for sale of automobile tires, 
accessories, ete. The pedestrian 
sued for damages. 
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COMPLETE TESTING AND SERVICING IN YOUR OWN 
SHOP WITH THIS ONE PIECE OF EQUIPMENT! 


step-by-step instructions ... your 
own mechanics can do the work! 


Keep all the profits yourself .. . 
. . do complete testing and servicing of regu- 


customers . 


make more satisfied 


lators and generators in your own shop with this one 
compact piece of equipment. 

Regulator-Generator testing and servicing is big and 
profitable business, and it is getting better every year .. . 
new car restrictions will make it even greater! With the 
new Allen E-555 you are prepared to get your share of 


the profits... 


. the E-555 is a complete, independent and 


versatile department giving you all the equipment you 
need for complete service on passenger cars and light 


trucks. All the profits 
parts to buy. 


are yours ... no outside labor or 


ALLEN ELECTRIC AND EQUIPMENT CO. « 


failed to read it before attaching 





otherwise unsafe sidewalk unless 








600 Philadelphia Students Finish Training— 

Philadelphia Mayor Bernard Samuel is shown here presenting awards of driving proficiency 
to Anne Wilkenson, left, and Joan Toomey, Philadelphia high school students who have 
completed driving courses made possible by donation of 10 dual-control autos by dealers of 
the Quaker City. From left: William T. Plachter, George Gardner, Tom O'Brien, Edward J. 
Ronan, PATA president; Bennett E. Tousley, of the Philadelphia highway traffic board; 
Robert A. Barr, Ray Mills and Dave Reese. Six-hundred students received the award. 





fore the pedestrian could recover|he proves that the condition was 

damages from the company he| normally dangerous. 

must prove that the dangerous con- | * * * 

— pont a2: pedestrian can- Tire Shows Wear 

not recover damages for injuries aertus a higher court in 

sustained by slipping on an icy or effect held that a person is 
contributory negligent if he drives 
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Here are some of the services and tests you can do with 

the E-555 “package”: Voltage and Current Regulator, 
Regulator Pre-Heating, Cut-Out Relay, Field Current 
Draw, Generator Output, Armature Test, Field Coil Test, 
Shorts, Opens and Grounds; Puller Press, Armature Lathe, 
Mica Undercutter, Brush Spring Ten- — 
sion, Brush Seating, Commutator 
Polishing. 
SEND TODAY FOR THIS BOOKLET! Tells you in 
detail what the E-555 is, what it does, and how 
it will make profits for you. Sensational “com- 
parison chart” shows no other servicer does as 
many jobs! 


1801 N. Pitcher St. ¢ KALAMAZOO, MICH. 








a rented auto whose tires are con- 
siderably worn. Hence a driver 
cannot recover damages from the 
owner of the automobile for an 
injury caused when the worn tire 
blows out. 

For example, in Lynch v. Bar- 
rington, 33 So. (2d) 228, it was 
shown that one Barrington rented 
an automobile from the U-Drive 
Autos Co. A tire blew out and seri- 
ously injured Barrington, who sued 
the rental company for damages. 

The testimony showed that 

Barrington had good reason to 

know that the tire which blew 
out was badly worn. The higher 

court refused to award Barring- 
ton any damages, saying: 

“The condition of the tire was 
such as could readily be seen and 
observed by the plaintiff (Barring- 
ton) in the exercise of ordinary 
and reasonable care, and by the 
operating of said automobile with 
the tire in the condition in which 
it, to a casual observer, the plain- 
tiff was guilty of contributory neg- 
ligence.” 

& ce * 
No Presumption 


AConeEne to a recent higher 
court there is no presumption 
of guilt because one has a stolen 
automobile in his possession. 

For instance, in State v. Lar- 
kin, 47 S, E. (2d) 697, it was 
shown that the jury convicted 
one Larkin of stealing an auto- 
mobile which was found in his 
possession. 


Larkin did not admit his guilt, 
and no proof was given that he 
had stolen the car. Larkin ap- 
pealed to the higher court, which 
held: 

‘It is the holding of this court 
that the inference or presumption 
arising from the recent possession 
of stolen property, without more, 
does not extend to the »statutory 
charge.” 

* * 

Protection 

READER in Bakersfield, Calif., 

asked this question: “How can 
automobile dealers protect them- 
selves against financial losses when 
accepting checks as payment for 
automobiles ?” 

The answer is: An automobile 
dealer who sells an automobile for 
cash can recover possession of the 
car from a purchaser who in any 
|manner fails to pay cash for the 
|car. Hence, ordinarily if the con- 
tract of sale specifies “cash” the 
seller retains legal title to the auto- 
mobile although the purchaser gives 
|as payment a bad check. 

On the other hand, if the seller 
gives to the purchaser complete 
title to the automobile and the 
latter sells the car to another pur- 
chaser, the dealer cannot recover 
possession of the car from the 
last purchaser. 

For example, in Pool v. George, 209 
S. W. (2d) 55, the testimony showed 
that an automobile dealer sold one 
James an automobile taking a 
check as payment. The bill of sale 
stated that the sale was for “cash” 
but the dealer gave to James the 
certificate of title and other papers. 
When the dealer deposited the 
check in a bank, he discovered that 
the check was no good. In the 
meantime James sold the car to one 
Pool and with the clear title Papers 
Pool paid James cash for the car. 

Later the dealer sued Pool for 
possession of the car. The higher 
court refused to hold in favor of the 
dealer, saying that where one of 
two innocent persons must suffer a 
financial loss, the loss must fall 
upon the one by whose negligence 


it was occasioned. 
+ t 


* 

THIS court explained that when 
4 the dealer delivered the automo- 
bile and documents indicating to 
Pool that James had a clear title 
of the automobile, the dealer could 
not recover possession of the car 
from Pool who had purchased it in 
good faith from James. 

For comparison. see Cowan et 
v. Thompson, 25 Tenn. App. 130. 
Here testimony showed that the 
seller delivered possession of an 
automobile to a purchaser but 
unaccompanied by indicia of title. 
In subsequent litigation the 
higher court held that a third or 
innocent person could not keep pos- 
Session of the automobile from the 
defrauded seller. 

And again in Young v. Harris- 
Cortner Co., 268 S. W. 125, the 
higher court held where an automo- 
bile seller gives possession, coupled 
with indicia of title to a purchaser 


he is estopped from asserting a 
| (Continued on Page 39, Col, 1) 
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Court D 





Lawsuits Affecting Dealers ... 


ecisions 


(Continued from Page 38) 


laim to the automobile as against 
in innocent purchaser. 
* + * 


Collecting Bills 
NOTHER reader asked this 
question: “How can a garage 
owner protect himself against losses 
of repair bills on automobiles?” 


The answer to this question is, as 
follows: If a garage owner keeps 
possession of the repaired automo- 
bile he has a lien on the car to 
secure the amount due for repairs. 
If the garage owner permits the 
owner to take the car from the 
garage his lien is forfeited. See 
McCluskey v. De Long, 198 S. W.}| 
(2d) 673, 

Also, see Butterworth V. Soltz, 
204 S. W. 50. Here the owner of 
an automobile left it for repairs 
at a service station. He obtained 
possession of the car without pay- 
ing the bill. Then the service sta- 
tion owner filed suit claiming a 
lien on the car. 

The higher court held that the 
proprietor could not obtain posses- 
sion of the car because his lien was 
automatically forfeited when the 
owner took his car from the service 
station. 

This court explained that while 
the owner of the service station had 
no lien on the automobile to secure 
payment, he could sue the owner of 
the car and obtain a judgment 
against him for the full amount of 
the repair bill. 

* 





* + 


Res Ipsa Loquitur 


yas frequently the law of res 
ipsa loquitur is invoked against 
a garage owner whose apparent 
negligense resulted in loss or dam- 
age to an automobile left in his 
care, 

According to a _ recent higher 
court an insurance company may 
pay insurance to an automobile 
owner and then sue and recover 
from the garage owner whose neg- 
ligence resulted in the loss. 

For example, in Travelers Insur- 
ance Co. v. Hulme Garage, 213 Pac. 
(2d) 645, the H. Drilling Co. took 
its Buick to the Hulme Garage re- 
questing that its mechanics recon- 
dition or repair the gasoline tank 
and gasoline lines because they 
were believed to contain a syrup 
substance, 

While a mechanic was doing the 
work upon the automobile they 
were draining gasoline from the 
gas tank into an open container, 
and a fire suddenly occurred origin- 
ating near the rear end of said 
automobile. Before the fire was ex- 
tinguished the rear end, body, inter- 
ior, cowl, instrument panel and 


Optimistic View 
Taken by Dealers 
In Rhode Island 


PROVIDENCE.—(UTPS)—Rhode 
Island automobile dealers are fac- 
ing the new year with a general 
feeling of optimism and pointing to 
the excellent sales and registration | 
records in 1950. | 

Dealers here participated in the 
national boom to the tune of 33,358 
new-car sales, compared with a 1949 | 
figure of 26,303. Last year that fig- 
ure was bettered at the close of | 
October. In Rhode Island, at the} 
end of October 28,391 new cars had | 


| 


been registered. | 

August was the month here when 
new-car sales reached the peak | 
figure. In that month 3,347 new}! 
automobiles were registered, the 
best monthly total here since April, 
1941, when a record 4,431 new-car 
registrations were tallied. 

The national surge of post-Ko-| 
rean scare buying was reflected in | 
the August total last year which 
swept showrooms bare all over the | 
country. When Regulation W went 
into effect in September along with 
the normal seasonal declines, sales 
of new cars dropped. 

December, however, was a good | 
month, according to dealers. Regis- | 
tration figures for the month hit 
2,710, a jump of 253 from Novem- 
ber. Dealers attribute the business 
rejuvenation to another round of 
scare buying and new models. 





wiring and other parts from the 
motor back on the automobile were 
burned and demolished. 

The H. Drilling Co. had the car 
insured with the Travelers Insur- 
ance Co. which paid the drilling 
company $600, the amount of dam- 
ages to the car. Then the insurance 
company sued the Hulme Garage to 
recover this amount paid to the 
drilling company. 

During the trial the insurance 
company’s counsel argued that the 
owner was liable because the fire 


jand resulting damage to the auto- 


mobile was the result of negligence 
on the part of the garage owner’s 
employes. 

The higher court agreed with this 
argument and in holding the Hulme 
Garage liable said: 


| 


| 


care. The fire was the result of the 
defendant’s negligent operation of 
the garage and negligent repairing 


of the Buick car.” 
* * * 


Closed-Shop Picketing 


Ruled Out in Arkansas 

LITTLE ROCK, Ark.—Picketing 
to obtain what would be in effect a 
closed-shop contract is unconstitu- 
tional in Arkansas, according to an 
opinion handed down by the state 
supreme court. 

The majority opinion declared 
that while peaceful picketing for a 
lawful purpose is guaranteed by the 
federal constitution and the laws of 
Arkansas, “it is equally well settled 
that even peaceful picketing for an 
unlawful objective is not protected 
by the constitutional guarantee o 
free speech.” 


. C. Boosters 


Meet March 10 


KANSAS CITY. — The Kansas 


“Viewing this case as a whole, it.| City Automotive Boosters club will 
is a proper one for the application |hold_a joint meeting March 10 at 


of res ipsa loquitur. . 
as this does not ordinarily occur 
while repairing automobiles if the 
garage management uses proper 
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_ A fire such |the President hotel here. 


Officers and members of the Den- 
ver, Dallas, Chicago, Minneapolis, 
St. Louis, Omaha, Memphis and 








Dealer Donates Two Training Cars— 

J. W. Pickens Co. (Oldsmobile), Orangeburg, S. C., presented safety training cars to the 
two high schools in that city. One of the schools is for Negro students. Left to right: E. W. 
Rushton, school superintendent; T. Elliott Salley, police chief; Dr. R. R. Salley, chairman of 


f the city schools board of trustees, and Pickens. 


Oklahoma City booster clubs have | Johnson has been elected president 


been invited to participate. 

W. H. Wick, president of the 
Southwest Automotive show, and 
Dean A. Johnson, show manager 
and secretary, are scheduled to 
speak. 


Wenatchee (Wash.) Assn. 
Elects Johnson Head 


of the Wenatchee Automobile Deal- 
ers Assn., which covers Chelan and 
Douglas counties in central Wash- 
ington. Johnson is a Dodge-Plym- 
outh dealer. 

Don McWhirter (Chrysler-Plym- 


| outh) is vice-president; R. F. Jones 


(Pontiac-Cadillac-GMC) is secre- 
tary-treasurer, and Carl Anderson 
(Buick) is state association board 


WENATCHEE, Wash. — Clayton! representative. 
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Extra February- 
March Profits with 


Genuine 





Brake Linings 
February and March can mean extra profits 


; vo Tests 10 GROUSE. as ol when you feature Genuine Ford Brake Linings. ~~ Be 
*yoy DIDNT HAVE TO PASS 12.008 TES © £ GENCY S <r Twat TESMTO GIVE YOU A es . a 
NO pe TLD ME. "GEMINE FRO PANE gs gas OTTO JUST THAT TEAND SOE Bad weather driving puts a strain on any car's 


brakes. And these are the months when owners 


Ford Service, extra profits. 


everywhere prepare their cars for warm — ce 
weather performance. So now is the time to P 
feature Genuine Ford Brake Linings for extra 


The Ford owners near you will learn 
the quality story behind Genuine Ford 
Brake Linings in this February adver- 
tisement, reprinted from LIFE and other 
national publications. 


They'll know that Ford's rigid test 
standards assure them that Genuine 
Ford Brake Linings are safer, better 
for their Fords—with the high quality 
they want at low cost. 


And they'll come to you — presold on 
Genuine Ford Brake Linings. 


So for extra profit, for more satisfied custo- 
mers, be ready to sell Ford owners the linings 
they want— Genuine Ford Brake Linings. Order 
from your Ford Dealer today, and let this 









AVAILABLE WHEREVER 
you SEE THIS SIGN aT AUL a 
FORD DEALERS ANO SELECTS! 
INDEPENDENT GARAGES 







FebPwary-March profits. 


dvertisement go to work for you for extra 











OF THIS WE ARE PROUD. 





(Letter Accompanying Award from Design News) 


66 E TAKE PLEASURE in announcing that the 

W/ sain staff of Design News Magazine 

is honoring the Research and Engineer- 

ing Departments of Nash Motors with a 

Modern Designs Award Certificate for general 

excellence in mechanical design of the 1951 
Rambler Airflyte Convertible Sedan. 


Engineering design factors that are consid- 
ered by our staff in making this award are: 
function, appearance, and economy; these 
being what we feel are the features that result 
in the successful merchandising of an engi- 
neered product. In the case of the 1951 Rambler 
Convertible the following design features 
were considered to be outstanding: 


1. The new design of front suspension 


that reduces the unsprung weight and 
gives superior riding qualities in a shorter 
wheelbase automobile. 


2. Unitized monocoque frame and body 
construction in a convertible model with 
the roof rails acting as stress-bearing 
members, thus increasing rigidity and re- 
ducing total weight. 
3. The unique method of raising and low- 
ering the fabric top by electric power. 
The Rambler Convertible Sedan is the only 
passenger car introduced during the past 
year to receive this award. Congratulations! 
Very truly yours, 
DESIGN NEWS 
Stuart P. Hall, Editor” 
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DESIGNENEW)S' 
IMODERNIDESIGNSTAWAR'D 


Presented to the engineering department of 
NASH MOTORS 


by the editorial staff of Design News Magazine for 
excellence in general mechanical design of the 











1951 RAMBLER AIRFLYTE CONVERTIBLE SEDAN 


Rrat PHaly 
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* 
\ We are proud indeed that such outstanding authori- 
r ties have singled out the Nash Rambler for “general 
excellence in mechanical design.” 
And we find further cause for pride in the enthu- 
siastic approval of Rambler owners —as they write The Ambassador - The Statesman « The Rambler 
us at the factory ...as they express their happy The World’s Most Modern Cars 


satisfaction to Nash dealers ...as they reported an 
unprecedented vote of loyalty to their cars, in a 


recent survey by Popular Mechanics. THERE’S MUCH OF TOMORROW 
Once more a daring new Nash idea has filled 
the deep-seated needs of a host of motorists. Once IN ALL NASH DOES TODAY 


more a brilliant Nash development gives fresh new 
evidence that “There’s much of Tomorrow in all 
Nash does Today.” 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
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Tells Technical Story of Rootes Line— 

This is the Rootes demonstration and lecture vehicle which is making a tour of West Coast 
cities in the U. S. It contains complete equipment for demonstrating the latest technical 
details on all the newest models of Rootes cars, including the Hillman “Minx, the Humber 
and the Sunbeam Talbot. The truck is a Commer four-ton, long wheeled base truck, manu- 
factured by the commercial vehicle division of Rootes and has a specially designed body 
which carries a large variety of lecturing equipment which can be removed and displayed 
whenever required. This equipment includes a specially designed and sectioned Hillman Minx 
engine and many other similar exhibits. The vehicle is under the command of S. H. Turner, 
senior service representative of the Rootes Group in England. 





; ; firm handles Pontiac, Buick, Vaux- | 
Collier Buys B.C. Firm hall and GMC trucks. Collier was | 
Stan Collier jr. has purchased |fo-merly assistant general manager 
Newcastle Motors, Ltd., from Jack|of his father’s dealership in Van- | 
Tyrewhit in Nanaimo, B. C. The'couver. 





For manufacturers of motor 


farm implements, mining and road machinery, automotive equipment, 


aircraft, heavy and light mach 


In this United States Rubber Com- 
pany plant at Fort.Wayne, you will 
find men of skill and experience ready 
to tackle any problems involving en- 
gineered rubber and plastic products 
for makers of all types of mechanical 
equipment with moving parts. The 
plant’s principal business is the manu- 
facture of engineered rubber parts 
for original equipment makers only 
—to increase the functionalism, safety 
or comfort of their products. 

The great laboratory in this plant 


United States Rubber Company 
Plant at Fort Wayne, Indiana 


ENGINEERED RUBBER PRODUCTS 


| Already, a fleet of 24 all-yellow 









Buckeye Brass Is 50 | 
CLEVELAND. — Buckeye Brass | 
and Mfg. Co. is celebrating its 50th | 
anniversary. The company special- 
izes in bronze bushings and bear- 
ings. 


* * 


Big Package Show Due 


| ATLANTIC CITY.—The 20th an-| manager of the Lumite division of 
|nual national packaging exposition, | Chicopee Mfg. Corp., announced. 


to be held here Apr. 17-20, will be | 


labout 25 percent larger than last | 


year’s similar show, according to| 
the American Management Assn., | 
sponsor of the event. About 15 per- | 
cent more space has already been | 
contracted for this year’s show, re- | 
ports James O. Rice, AMA secre- 
tary. 
+ * * 
Winnipeg Brightens 

WINNIPEG, Man. — Winnipeg | 
taxicabs will sport new fashions 
in this year’s Easter parade. 

The city has waived a 15-year- 
old ban of brightly-colored cabs. 








cars and trucks, tractors, 


inery and other equipment. 


| is truly a treasure house of science. 
Here physicists, metallurgists, chem- 
ists and design engineers are always 
on the job... analyzing, evaluating, 


constantly seeking new ways 


prove the performance of machinery 


and to make it more efficient 
user or operator. 


This laboratory and its personnel 
|] constitute one more practical ex- 

ample of the “U. S.” motto, “Serving 
through Science.” For full informa- 


tion write to: 


newer n hk 


FORT WAYNE, INDIANA 


News in Brief 
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cabs is on the streets, Other color 
schemes are being considered. 
* cg ox 
Lumite Doing Circuit 
NEW YORK. — Lumite woven 
saran screening will be exhibited 
at approximately 50 national and 


|regional home and trade shows in 


1951, James W. Veeder, advertising 


* * * 


Louisville Firms Praised 
LOUISVILLE. — Four Louisville 


firms—Huber & Huber Motor Ex-| 


press, Aetna Oil Co., Ewing-Von 
Allman Dairy Co. and Silver Fleet 
Motor Express—have the best truck 
safety records in the country, ac- 
cording to C. D. Sontheimer, direc- 


|tor of safety for American Truck- 


ing Assns. 
ca * 


* 
Gas Tax Tops Va. Mark 
RICHMOND, Va.—Virginia motor 


fuel taxes totaled more in the first 


11 months of 1950 than in any prev- 
ious entire year, the Virginia state 


to im- 


to the 





UNITED STATES RUBBER COMPANY 





division of motor vehicles has an- 
nounced. From January through 
November 1950, the collections to- 
taled $44,820,449, the division said. 
Receipts in all of record-breaking 
1949 were only $43,809,782. 


* * * 


Take Your Choice 


TAMPA, Fla. — Virgil Arnold 
|Pinkleton, 19-year-old Sulphur 
| Springs youth, told federal authori- 
|ties here that the reason he failed 
|to register with his draft board was 
|the fear that Army pay would not 
| permit him to continue his car pay- 
ments. Pinkleton told FBI agents 
| that he didn’t really intend to duck 
| Army service. He meant to sign up, 
he asserted, when the car was paid 


for. 
* + * 





Truck-Rail Service in Wyo. 

RAWLINS, Wyo.—Operations be- 
tween Rawlins and Laramie have 
been started by a newly-formed 
coordinated truck-rail service. Less- 
| than-carload freight will be hauled 
| by trucks, according to the Union 
| Pacific railroad which owns the 
service. 





* * * 


Modernized 


CALGARY, Alta.—This city has 
| finally said farewell to its Tooner- 
ville Trolley system, completing the 
| conversion of the last of its street 
|cars with gas buses and trolley 
coaches. 

* * * 


Leake’s 10th Year 


MONROE. Mich.—Leake Stamp- 
ing Co., commemorating its 10th 
year in Monroe, held open house to 
allow residents of the city to in- 
spect its facilities. 

+ + * 


Letter-Writing Contest 


CHICAGO.—Its 15th annual con- 
test for best business letters of the 
year was announced last week by 
Dartnell Corp., 4660 Ravenswood 
Ave. The competition closes Feb. 
28. Winners are selected on results 
achieved. contents and adaptability 
of letter ideas to other businesses. 





* + + 
Walls, Floors 
NEW YORK. — Sloane-Blabon 
Corp., 295 Fifth Ave., has an- 


nounced its 1951 catalog, which lists 
226 smooth surface floor and wall 
| coverings. 

| + * . 


Animated Oil? 


NEW YORK.—Under sponsorship 
of the American Petroleum Insti- 
|tute, the University of California 
| will conduct a study of marine sedi- 
| ments in crude oil. Remains of pre- 
historic marine animals in sedimen- 
tary rock strata generally are be- 
lieved to be the source of oil for- 
mations, but no scientific data 
exists as to how conversion occurs. 

od * ok 


New Jet Engine Revealed 

PHILADELPHIA. — The Navy 
and Westinghouse Electric Corp. 
announced that Westinghouse has 
successfully completed ground qual- 
ification tests of a turbojet engine 
which is, insofar as is known, the 
most powerful turbojet in the world 
to qualify for quantity production. 
| Despite its huge power, the jet, 
| known as the J40, uses less fuel per 
|}pound of thrust than its predeces- 
| sor, the J34, which powers some of 
the nation’s fastest planes, it is 
said. 





a 


Snappy New Springs 

NEW YORK.—A new spring 
|mechanism that releases its knock- 
out-punch at the split second need- 
ed, has been developed by West- 
inghouse Electric Corp. engineers 
|to snap shut the big switches con- 
trolling the flow of electric power 
to factories and offices, it was 
reported here. 


Ee 


* * 
30,000-to-1 Odds 

NEW YORK.—Although an aver- 
age building is a target for light- 
ning once in every 40 years, the 
odds can be lengthened to once in 
every 30,000 years, it was reported 
|here by engineers of the Westing- 
house Electric Corp. Adequate 
|lightning rods and ground wires 
|are the answer. 
| * * * 


MMM Buys Chicago Site 


ST. PAUL.—Recent purchase by 
Minnesota Mining & Mfg. Co. of a 
114-acre tract in southwest Chicago 
is part of a long-range industrial 
development, C. P. Pesek, engineer- 

(Continued on Page 43, Col, 1) 
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News in Brief 


(Continued from Page 42) 


ing vice- -president, has announced.|by Controllership Foundation, Inc., 


The tract is located on the west/1 E. 42nd St., 


side of Harlem Ave., between 67th 
and 7ist Sts. 


* * * 


Shell Shows New Drum 


DAYTON, O.—A new type steel 
drum, designed to save warehouse 
space, speed handling and cut 
transportation costs, was demon- 
strated by Shell Oil Co. at its plant 
here. 

ok * 


* 
Metal-Joining Aid 
NEW YORK.—A free “trouble 
shooting service” to help solve 
metal-joining problems has been of- 
fered to production management 
men by R. D. Wasserman, president 
of Eutectic Welding Alloys Corp., 
New York. 
* ok * 
Martin Shares Techniques 
BALTIMORE.—A number of se- 
lected case histories in efficiency 


and economy are presented in a 40- 
page booklet—“Modern Techniques 


in Aircraft Manufacturing”—issued | — 


by The Glen L. Martin Co., Balti- 
more. Containing 17 articles, re- 
printed from “The Martin Star,” 
the brochure is being made avail- 
able under the company’s long- 
standing policy of sharing know- 
how freely with American industry 
—in behalf of the national defense 
effort, said C. C. Pearson, president. 
* * * 


Belle Wins Scholarship 


EL DORADO, Ark. — Another 
southern high school student has 
won one of the six $1,000 college 
scholarships being offered by Lion 
Oil Co. She is Joyce Crump, 16, a 
sophomore at Decatur (Ala.) high 


school. Her brief essay on “Why I’m | 


is now} 
eligible for the grand prize, an ad-| 


Glad I’m an American” 


ditional $3,000, three-year scholar- 
ship to be awarded later this year. 
* * a 


Bosch Gets Defense Job 


SPRINGFIELD, Mass. — Ameri- 
can Bosch Corp. has been awarded | 
another defense contract for $30,- | 
455 worth of aircraft engine start- | 
ing vibrators, it has been reported | 
here. 
* * * 


Now Cummins-Chicago 


CHICAGO.—The name of Cum-| 
mins Business Machines Corp. has} 
been changed to Cummins-Chicago | 








Corp., announces Paul Jones, presi- 
dent. The name reportedly was| 
changed because the firm now also | 
makes drills, saws, planers and| 
other portable electric tools. 

* * * 


Practice Makes Perfect 


| 
| 
CLEVELAND. — A belief that | 
professors in engineering schools 
should spend a year in industry 
was voiced here by Granville M. 
Read, chief engineer of E. I. du 
Pont de Nemours and Co, He 
made a concrete offer to provide 
places for some of them, 
* * + 


Canada Battery Sales 


MONTREAL.—Sales of electric 
batteries and parts by principal 
Canadian producers were higher in 
November, 1950, and the first 11 
months of the year than in the 
corresponding periods of 1949, the 
Dominion Bureau of Statistics re- 
ports. The month’s sales totaled 
$1,969,128, an increase of 27 percent 
over November, 1949. In the Janu- 
ary-November period, sales were 9 
percent above a year earlier, 
amounting to $15,721,784. 


* * * 


Near Montreal 

MONTREAL. — To improve its 
autobus service, the Parish of St. 
Laurent, a suburb of Montreal, has 
given notice that it will petition the 
Quebec legislature for permission 
to exempt from tax and contribute 
to any “person, firm or syndicate” 
that will operate an autobus serv- 
ice there. 

6 + * 


Need a Consultant? 


NEW YORK.— Rules to follow 
when selecting a business consult- 
ant, together with safeguards and 
procedures for insuring satisfactory 
results, are presented in a report 
entitled “Business Consultants— 
Their Uses and Limitations,” issued 


_ 


* * 


GE Jet Ragine Center 
LOCKPORT, O.—General Elec- 


tric Co. has announced that a vast 


aircraft jet engine and turbo-prop 
test, development and production 
center will be established here near 
Cincinnati to meet increased mili- 
tary needs for G-E engines. 

* ca : 


Paper-Thin Steel 


MIDDLETON, O.—A folder de- 
scribing paper-thin stainless steel 


has been published by Armco Steel | 


“Paper-Thin Stainless for 
Light Vital Parts” shows where 
stainless steel, .010 to .001 inches 
thick, has been used and outlines 
its manufacturing advantages. 

* * * 


Arkansas Gas Take Up 


LITTLE ROCK, Ark.—Arkansas’ 
gasoline tax collections for 1950 
totaled $23,935,634, compared with 
$21,984,299 in 1949, according to 
State Revenue Commissioner Commissioner Dean | 


Corp. 











R. Morley. Automobile license fees 
ifor the year just ended totaled 


| $7,641,096, as compared with $8,557,- | 


742 in 1949. 


* * * 


Ga. Gas Receipts Rise 


ATLANTA, Ga.—Gasoline tax col-| _ 


lections for December totaled $4,- 
601,464, an increase of $386,954 over 
December, 1949, according to the 
|state revenue department. 

* + * 


More High-Octane Gas 


BEAUMONT, Tex.— The second 
of three thermofor catalytic crack- 


ing units of a new type for pro-| 


duction of high-octane automobile 
and aviation gasoline went into op- 
eration recently at the Beaumont 
refinery of the Magnolia Petroleum 
Co., an affiliate of Socony-Vacuum 
Oil Co., Inc. 


* * * 


Ask Rate Hike in Idaho 


carriers operating in southern Ida- 
ho to increase rates has been taken 
|under advisement by the Idaho 
| public utilities commission. Filed 
|by the Rocky Mountain Tariff Bu- 
reau, Denver, in behalf of seven 
Idaho carriers operating south of 
the Salmon River, the application | 
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BOISE, Ida.—A request of motor | 





Hunter Motor Co., Sandusky, O.— 


A Lincoln-Mercury franchise has been granted to Harold Hunter, 
located at 1640 Columbus Ave. The — 








imum charge from 35 to 50 cents 
per 100 pounds on loads less than 





whose dealership is 
has a total of 8,800 square feet. 





tends 31 feet long and the pumping 
unit an additional 11 feet. J. C. 


5,000 pounds and a general 4 per- | Kazimer, sales manager in charge 


cent increase on class and com- 
modity rates. 
* * * 


Big Plastics Molder 
EDINBURG, Ind.—Amos Molded 
Plastics has just installed in its 
plant here a 300-ounce injection 
molding machine which, with its 
pre- -plasticizing unit, weighs 152,000 
| pounds and is said to be the largest 







y Back... 


of engineering for the firm, listed 

a wide range of manufactured 

products, including automotive 

parts and accessories, among those 

to which the machine is adapted. 
* * oe 


Howe Opens Branches 


RUTLAND, Vt.—Opening of new 
branch offices at Denver and Hous- 
ton was announced by Richard F. 
Straw, vice-president—sales, Howe 


asked sked permission | to raise the min- | in the world. The major unit ex- Scale Co. 





LUA L G07 up 
HIGHTING 





“There were so many half-filled paint cans around our 
refinishing shop, we didn’t have enough places to keep 
them. One day I tripped on a quart can of lacquer and fell 


flat on my back... 


but I got up fighting mad! I made up 


my mind to do something about it and I cleaned out the 
shop good. It wasn’t long, though, before we were back 
in the same old mess and confusion. We had partly filled 
cans of every conceivable color from the time of Moses. 





Manufacturers of passenger and commercial car lacquers * 
tinting colors + reducers * removers * 


surfacers * 


ASON CO. 


5935 MILFORD AVE. 
DETROIT 10, MICH. 


1244 N. LEMON ST. 
ANAHEIM, CALIF. 


enamels + primers 
rubbing compounds, etc. 


“I got to figuring it was about time to ask for advice. We 
work in a small town and our nearest Jobber is 74 miles 
away, but he came over to see us without wasting time 
when I told him we needed help. He recommended the 


R-M Tintometer color matching 


system, and we put it 


into operation immediately. It quickly solved our prob- 
lems in more ways than we had expected. Now, we don’t 
waste paint, because we prepare only the amount needed 


to complete the job at hand. 





“Our shop is neat and our paint inventory is really under 
control. We stock only 26 base and tinting colors in R-M 
Permax and the same number in R-M Lacquer, plus, of 


course, some high-volume blacks 


and other R-M factory 


packaged colors. Our Jobber doesn’t have to break his 
neck to get a special color out to us when we want it! We 


make our own on the highly accurate Tintometer... 


any 


color we want in FIVE MINUTES! Our customers sure 


like the kind of service we're giving now! 


”” 
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Philadelphia Service Heads Elect— 

Shown at the 30th annual meeting of the Automotive Service Assn. of Philadelphia are 
(seated): R. H. Erny, retiring after five years as president, and A. L. Claus, incoming presi- 
dent. Standing are (from left): R. A. Harp, incoming treasurer, Col. Colbert C. McClain, 
Philadelphia assistant district attorney, who was principal speaker, and John J. McCuen, 
third, who was awarded the ninth honorary membership in this history of the association. 
Other new officers not shown are C. R. DeBurlo, first vice-president; John J. Heron, second 
vice-president, and John K. Montgomery, secretary. Directors for the coming year are 
George W. Brown, Ralph Gallo, George A. Weidman and James A. Howell. 
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At a special meeting of Inter- 
State Motor Freight System in New 
York, company directors named 
Lawrence D. Rahilly, of Grand 
Rapids, Mich., president of the firm. 
He has been vice-president and 
general manager. Rahilly has been 
with Inter-State since 1940. He suc- 
ceeds John P. Attwater, who died 
Nov. 30. Also elected: Heber W. 
Curtis, chairman of the board of 
Old Kent Bank, named as a di- 
rector and George S. Norcross, at- 
torney, named chairman of the 
executive committee. 

* * * 


Warner Names McMillan 


To Eastern Sales Post 


Thomas O. McMillan has been 
appointed eastern district represen- 
tative for Warner Electric Brake 
& Clutch Co., Beloit, Wis., it is 
announced by George G. McManis, 
automotive division sales manager 
of the concern. 

McMillan plans to make Lebanon, 
Pa., his headquarters and will serv- 
ice the entire eastern area with the 


Revisions in wholesale and retail 
Fair Trade Minimum Prices of 
AUTO-SERV Dispensers and KLEENEX tissues 


@ Effective January 2, 1951, International Cellucotton 
Products Company, Chicago, Illinois, amends its Sched- 
ules of Products and Wholesale and Retail Minimum 
Prices, issued pursuant to Wholesale and Retail Fair 
Trade Contracts in effect in all states having Fair Trade 


Laws’ as follows: 


AUTO-SERV DISPENSER FOR KLEENEX TISSUES FITS ALL PURPOSES 


Auto + Home « Office * Shop + Stockroom * Store * Hospital and Institution 


*T.M. Rey, US, Pat. OFF. by LEP. Co. 


DISPENSER 
Potent Mo, 2270914 





AUTO-SERV Dispenser 


All-Metal with Kleenex Tissues 
WHOLESALE 





RETAIL 















AUTO-SERV Dispenser 


Plastic with Kleenex Tissues 


WHOLESALE RETAIL 


12 or more|Less than!2 


perdz.units per wah perdz. units} per unit per ont 
Combination $19.80 $2.75 Combination $23.40 | $2.17 | $3.25 
Kleenex 200 sheet 8%” x 9%" 1.71 19 Kleenex 200 sheet 8%” x 9%” 1.71 5 19 
Auto-Serv Dispenser 18.09 2.56 Auto-Serv Dispenser 21.69 2.02 3.06 





tElsewhere, prices shown are suggested 
minimum prices. 

Minimum retail prices shown must be 
increased by the amounts of taxes re- 
quired by applicable law to be added 
te retail selling prices. 





Distributed for International Cellucotton Products Company 


GANTNER INDUSTRIES, INC. 


5726 Dempster Road . 


Morton Grove, Illinois 
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Auto Personnel 





exception of part of New Jersey 
and New York. The Beloit firm 
manufactures electric brakes for 
commercial and coach trailers. 

* * +. 


DiTirro Joins Ross 


Domenic A. DiTirro has been 
named to head the sales and tech- 
nical service engineering divisions 
of Ross Operating Valve Co., 120 
E. Golden Gate, Detroit, according 
to John Sainsbury, president. Di- 
Tirro was formerly with Parker 
Appliance Co., Cleveland. 


* * * 
| Foss Named Assistant Chief 


Of Ford Defense Products 


Richard E. Krafve, director of 
the office of defense products, 
Ford Motor Co., has announced 
the appointment of Harold R. 
Foss as assistant director. He 
also named four contract admin- 
istrators to his staff. 

Foss formerly was assistant di- 
rector of finance and contract 
administration. He joined Ford 
three years ago and before being 
assigned to the office of defense 
| products, was assistant director 
of manufacturing engineering, 
manufacturing staff. 

Donald C. Pippel, John S. 
French, Kenneth D. Hollaway 
and W. E. Simms were appointed 
as contract administrators. 

* * . 


I-H Promotes Johnson 


| To Des Moines District 


W. W. Johnson has been appoint- 
ied assistant manager of Interna- 
|tional Harvester’s Des Moines mo- 
tor truck district, it was announced 
by W. K. Perkins, motor truck sales 
| manager. 

Prior to the Des Moines appoint- 
ment, Johnson served as manager 
of the Minneapolis branch. He 
joined the company in 1940. 


* * + 


Mudd Named Vehicle Chief 


By Maryland Governor 

Thomas B. R. Mudd, of La Plata, 
has been appointed state commis- 
|sioner of motor vehicles by Mary- 
land Gov. McKeldin. 


* * * 


Federal Names Abbott 


To West Coast Post 


Federal Motor Truck Co. has ap- 
pointed Walter G. Abbott as fac- 
tory representative in the San Fran- 
cisco region. He 
will make his 
headquarters at 
2915 E. 23rd St., 
Oakland, Cal. 

Abbott has been 
identified with 
the automotive 
industry for many 
years on the West 
Coast as a dealer 
and as a repre- 
sentative for rub- 
ber companies. 

& + 





W. G. Abbott 
* 


| Schroeder Joins Board 
Of Standard-Thomson 


F. H. Schroeder, vice-president 
and director of Lee Higginson 


|of Standard-Thomson Corp., avia- 
tion and automotive parts manu- 
facture, President R. N. Webster 


announced. 
* * 7 


Nash Names McKeown 


Paul McKeown has been named 
assistant zone manager for Nash in 
Chicago. He succeeds L. C. Stewart, 
who has been moved to Nash’s cen- 
tral office in Detroit. McKeown 





joined the company in 1945 as St. 


Louis district manager. 
+ * + 


Sintercast Ups Pettibone 

Erwin Loewy, president Sinter- 
cast Corp. of America, Yonkers, N. 
Y., announced the appointment of 
Robert L. Pettibone as chief metal- 
lurgical engineer. Pettibone was a 
research metallurgist at Sintercast 
until his new appointment. 

od * + 


Trailmobile Names Hitt 


To Head Newark Branch 


Appointment of James R. Hitt as 
manager of the factory branch of 
Trailmobile Co. in Newark, N. J., 
has been announced by William A. 
Burns jr., sales vice-president for 
Trailmobile. 

Hitt has been associated with 


ee 


|Corp., has been elected a director | 


Trailmobile since 1946 as a sales 
representative in the Chicago area. 
He was educated at Clemson col- 
lege and at William and Mary col- 
lege. 

* * * 
Wills Given New Title 
At Michigan Abrasive 


Max C. Jones, president of Mich- 
igan Abrasive Co., Detroit, has 
announced the advancement of 
C. H. Wills from general sales 
manager to director of sales for 
the organization. 


In addition, Jones announced 
that B. S. Meade has joined the 
firm as general sales manager. 
Meade was formerly vice-presi- 
dent of the American Swiss File 
and Tool Co., Elizabeth, N. J. 


* * * 


Tsaloff Named to Manage 


Goodrich Plant in Mich. 


Carl J. Tsaloff has been named 
manager of the Cadillac (Mich.) 
plant of B. F. Goodrich Co., which 
makes rubber products. He suc- 
ceeds Felix G. Tanner, who has 
retired because of his health. * 

With the company for the last 18 
years, Tsaloff has been at the 
Cadillac plant for the last 18 
months, and for the last six months 
has been acting plant manager. 

* * - 


Stanley Named to Head 


GM’s Delco Plant 


A. C. Stanley, plant superintend- 
ent of the Delco Battery plant in 
New Brunswick, N. J., since 1947, 
has been named manager of the 
plant, succeeding E. E. Ward, it is 
announced by H. W. Dawson, gen- 
eral manager of the Delco-Remy 
division of General Motors. 


Ward is being transferred to 
GM’s Fabricast division at Bedford, 
Ind., where he will serve as ad- 
ministrative assistant to the gen- 
eral manager of that division. 


Advancements for several other 
members of the Delco plant also 
were announced in connection with 
Ward’s new assignment. Succeed- 
ing Stanley as plant superintendent 
will be George P. Dick, while F. E. 
Jones will become chief inspector. 
W. A. Brunsted, personnel manager 
for Delco, also will move to a new 
assignment, joining the labor rela- 
tions staff of the Delco-Remy divi- 
sion in Anderson, Ind. L. M. Hirsch 
will move into the personnel direc- 


|tor’s post. 


| Harvester Opens Up 


Branch in Dayton 

International Harvester has 
opened a new branch at 137 E. 
Helena St. in Dayton, O., it is an- 
nounced by W. K. Perkins, truck 
sales manager. The branch is in 
the heart of the truck terminal 
district. 

A service area, showroom and 

(Continued on Page 45, Col. 1) 
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2 STOP 
vibration 
noise 


WITCOTE Undercoating 
stops car vibration, noise, 
rattles, and squeaks. Pre- 
vents heat and fumes from 
working up through the 
floor. It also prevents un- 
dercar rust. . . lasts the life 
of the car. Valuable to car 
owners, and profitable to 
car dealers. 


GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 





WITCOTE 4 


GNDERCAR 
PROTECTION 


PRODUCT Py WITCO CHEMICAL CO., CHICAGO 
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(Continued from Page 44) 


»ffices, parts department and tool 
room are contained in the building. 
The service station, designed to 


service trucks of any size, has 
sufficient area to accommodate 
tractors with trailers attached. 


Manager of the branch is S. C. 
Stump. 
+ > * 


LeRoy Represents Insuline 


In Rochester Area 

Gordon C. LeRoy, 29 Bancroft 
Drive, Rochester 16, N. Y., has been 
appointed a sales representative for 
Insuline Corp. of America, Long 
Island City, N. Y., and will cover 
radio parts jobbers in upper New 
York state, according to Bernard 
L. Cahn, sales manager of the firm. 

> * * 

Steel Firm Elects Two 
To Railway Division 

Election of two new officers of 
the railway division of National 
Malleable and Steel Castings Co. 
is announced by Wilson H. Mori- 
arty, vice-president. 

Herbert L. Mausk was elected | 
sales vice-president and Ellsworth | 
H. Sherwood was elected assist- | 


ant sales vice-president. 
+ * + 


Towmotor Names Iverson 
As Chief Engineer 


Towmotor Corp. has named E. C. 
Iverson as chief engineer. Iverson 





has been with J. D. Adams Mfg. | 
Co., Indianapolis, in charge of prod- | 
uct design and development. 

+. * *~ 


Goodrich Appoints Two 
For Industrial Sales 


Two appointments in the Indus- 
trial Products Sales division of B. 
F. Goodrich Co. are announced by 
E. F. Tomlinson, division general 
manager. A. Clarke Mack jr. has 
been named manager of flat belt- 
ing, including conveyor, elevator 
and transmission. He succeeds J. 
Robert Thompson, who has been) 
appointed manager of the Atlanta 
district for the division. 

Mack joined Goodrich in 1940, | 
and has been in industrial products 
sales since. Thompson, with the 
company since 1930, started in the 
textile division at the company’s 
Martha Mills, Silvertown, Ga. 


* * * 


Universal C.1.T. Names 


5 Managers in Field 

Universal C.I.T. Credit Corp. has | 
appointed four branch managers | 
and one district manager. 

The branch managers and their 
new offices are: John R. McMorris, 
New Castle, Pa.; Samuel B. Magie, 
Uniontown, Pa.; Allen R. Main, 
Presque Isle, Me., and David F. 
Powers jr., Portland, Me. Edgar T. 
Graham has been named district | 
manager at Lincoln, Neb. 

+ * * 





Coyle, Montee to Manage 


Budd’s Detroit Factory 

D. A. Coyle has been named plant | 
manager of Budd’s Charlevoix plant 
in Detroit, to succeed Albert Wal-| 
ton, recently promoted to general 
manager of manufacturing. Coyle, 
formerly works manager of Charle-| 
voix, will be succeeded by W. H.| 
Montee. 

Both are men of long experience | 
in the production of automobile | 
body components, wheels, hubs and 
brake drums, all of which are man- 


ufactured by the Charlevoix plant. 
* * * | 


Represents Gumout in Parts 
Of Wis., Indiana, Illinois 

Gumout division of Pennsylvania 
Refining Co. has appointed Earl C. 
Sexauer & Associates as represen- 
tative for southern Wisconsin, 
northern Illinois and Lake and Por- 
ter counties of Indiana. 

* ” 7 


Heald Named to New Seat 


On Stewart-Warner Board 


Expansion of the board of 
Stewart-Warner Corp. from sev- 
en to eight members and election 
of Henry T. Heald, president of 
Illinois Institute of Technology, 
to fill the newly-created seat, are 
announced by James 8S. Knowl- 
son, board chairman and presi- 
dent. 

A native of Nebraska and a 
graduate of Washington State 





College and the University of Illi- 
nois, Heald has been president of 
Illinois Tech since 1940. 


* * * 


Barrett Joins Ford 


Ormonde H. Barrett, former as- 
sistant to the president of Good- 
year Tire and Rubber Co. of Can- 
ada, Ltd., has been named person- 
nel manager of Ford Motor Co. of 
Canada, Ltd. Barrett joined the law 
department of Goodyear as a stu- 
dent in 1924 and remained with the 
firm after being called to the bar 
in 1926. 


* * * 


Busch, Somerville Named 


Aro Managers of Year 

F. W. Busch, division manager 
for Aro lubrication equipment in 
the Livonia (N. Y.) territory, and 
Ed Somerville, division manager 
for Aro industrial tools in the Chi- 
cago territory, were named “divi- 
sion managers of the year 1950” by 
Aro Equipment Corp., Bryan, O. 

The selection of these men was 











announced at the recent meeting of 
the Aro supervisors’ club. J. C. 
Markey, president, presented a 
polaroid land camera with case and 
accessories to Busch; and a Lord 
Elgin pocket watch and chain to 
Somerville. 
* * * 


Olson Takes Over Helm 
At Swedish Crucible 


New president and general man- 
ager of Swedish Crucible Steel Co. 
is Oscar L. Olson. He succeeds his 
father, the late 
Nels L. Olson, 
who established 
the business 41 
years ago. 

Oscar Olson 
started with the 
Swedish Crucible 
Foundry in 1936 
as assistant 
chemist. Since 
1942, he has been 
general manager 
of the company’s 
plastic division, manufacturers of 
Olsonite. 


0. L. Olson 


* * * 


Sites Succeeds Jordan 
Emanuel L. Sites has been ap- 
pointed comptroller of Rochester 
Products division of General Mo- 





Watching Themselves— 

These Pontiac people conducted an announcement meeting in the Omaha zone. The interview 
had been filmed and telecast later. Seeing themselves on TV are Midwest Regional Manager 
J. C. Jamieson, Omaha Zone Manager Dan O'Madigan jr. With them is Service Manager 
Hugh J. Hales. 


tors, Rochester, N. Y. He succeeds|of the firm, which has its head- 
W. LeRoy Jordan who is retiring | quarters in Chicago and plants also 
after 25 years of service. at Rockford, Ill, and Melvindale, 
s « & Mich. Bina ma will retain his 
. post of controller, President Roy A. 

Woodhouse Elected |Kropp announces. 
Delmar Woodhouse, who joined ee 
Kropp Forge Co. in 1943 as con- AUTOMOTIVE NEWS production 
troller, has been elected secretary 





and 
registration figures tell the story of output 
and sales every week, 


SS 


Recent Gasoline Survey‘ Shows: 


O57 OF NEW CAR DEALERS 
PICK BLUE SUNOCO 






NEW CAR DEALERS 


New Car Dealers know that Blue Sunoco 
mot only gives car owners high anti-knock 
engine performance, but saves them mon- 
ey over premium priced gasoline. 


Sun Oll Co., 1608 Walnut St., Phila. 3, Pa. 


* As based on ratings of 1,903 new car dealers after they 
had tried Blue Sunoco 


| 51 % .. ‘Equal to’’ 


BLUE SUNOCO SAVES YOU AND YOUR 
CUSTOMERS UP TO 2¢ PER GALLON 
OVER PREMIUM PRICED GASOLINE! 


AS “EQUAL TO” OR “BETTER THAN” 
PREMIUM PRICED GASOLINE... 








Actual Ratings 







24% .2- “Much better’’ 
20%... «Alittle better” 








5% ..‘‘Not as good” 







THE HIGH TEST GASOLINE THAT SELLS AT REGULAR GAS PRICE! 











PACKAGING GUIDE—''Multiwall Packaging 
Guide," a 20-page booklet describing and | 
illustrating ways to use all types of multiwall 
aper bags more efficiently and economically, 
is just off the press and is being distributed 
by Bemis Bros. Bag Co., 408 Pine St., St. 
Louis. The booklet deals with the storage of 
empty bags, filling, closing, and handling of 
filled bags rr and other related 
topics—all designed to help manufacturers get 
the most profitable use from the multiwall 
bags they purchase, the firm states. 


* + * 












STOPS VENT WHISTLE — Alien 
Wiss-L-Stop, which is 


Products 
Corp., 20450 Sherwood, Detroit 34, announces 
made of transparent 


TURN SIGNAL SWITCH—Here is the self- 
canceling switch, which Yankee Metal Products 
Corp., Norwalk, Conn., is making available in 
its turn signal conversion kit. The lever flashes 
the turn signals on with a flick of the finger, 
then turns the flasher off after the turn is 
| made. This is the same type of service that is 
| available in the original equipment of expen- 
| sive cars. The streamlined body of this switch 
also looks like original equipment. The heavy 
die-case body is finished in gunmetal gray 
baked enamel. Accelerated wear tests made 
by Yankee reveal that this switch will last for 
years, hence the manufacturer issues a guar- 
antee of service for the life of the car, it 
| states. The conversion kit is complete with 
| everything needed for conversion—the switch, 
flasher, sockets for parking light conversion 
and double filament bulbs and all other parts, 


fi 
POWER TASLE—A molti-drive power teble|' '” °** 


for beading, crimping, burring, turning, wir- * * * 
ing, flanging, elbow edging, furnace collar 
edging and other sheet metal operations has 
been introduced by Niagara Machine & Tool 
Works 637 Northland Ave., Buffalo. Low cost, 
hand operated bench machines are quickly 





plastic and clamps to the division bar of the 
window. When in position it eliminates annoy- 
ing whistles which occur when vent window is 
open and also cuts down draft and improves 
ventilation, the firm states. Wiss-L-Stop fits 
any car with a division bar in window and 





converted to power operation, substantially in- 
creasing production, the firm states. Two elec- 
tric foot buttons on the end of flexible cable 
and on opposite sides of the table provide 
convenient means to control the driving motor. 





Rx 


FOR BRAKE SERVICE — Barrett Equipment 
Co., 2Ist and Cass, St. Louis, has expanded 
its line of brake service equipment by pur- 
chasing from the Van Norman Co., the com- 
plete stock of parts, patterns, jigs, fixtures, 
patents and the right to manufacture the Van 
Norman brake shoe burnisher and the Van 


Norman Metal-Kleen washer. New Barrett lit- 
erature will designate the equipment as Bar- 
rett's No, B-350 brake shoe grinder and Bar- 
rett's No. B-370 brake shoe and parts washer. 








NEW FROM BENDIX — Bendix Aviation 
Corp., through its Eclipse Machine division, 
Elmira, N. Y., announces the new Bendix 
automotive electric fuel pump. The result of 
five years of research and development, this 
new electric fuel pump is now in production 
for the military services supplying fuel to oa 
coolant heaters and space heaters, as well as CAN BE PAINTED—Finished 
supplying fyel to carburetors, the firm states.| hammerloid enamel with an aluminum lead- 
While the pump was designed principally for| ing edge, this visor is produced by Casco 
eee, a, = compen ee ont oe Co., 512 Hancock Ave., Bridgeport, Conn. 
ormance characteristics make if applicable to : -~ - : ; 
other fuel transfer requirements. For example, |A feature of the unit is the striated center 
it may be employed for light aircraft car- panel with a chrome shield. The visor can be 
buretion or aircraft fuel injection systems. It| painted to match the car's color. 
also has wide possible adaptability for the 
marine and diesel fields, it adds. . * * 





CHANGEABLE SIGNS—To spotlight its 

DE-ICES CAR LOCKS—lIce Breaker, a fluid | used-car specials by day and night, Harper 
for clearing frozen car locks, is announced | Clifford Lincoln Mercury Co., Fort Wayne, 
by Heet division of DeMert & Dougherty, 300! | ind., has just installed two changeable-copy 

y. 47th St., Chicago. A dropper is included | +6) panel signs. Each display measures 20 
with each eight-ounce can of Ice Breaker. The| +: ; d dates fi ‘ 
dropper can be taped to the grill or license |'®®’ ‘OND anc accommodates five rows o 





in pearl-gray | 


can gg be snapped on or off 
seconds. 


vision or get in way of driver or passengers, 
it adds. 








VISUAL SALES AlD—Through a series of 
X-Ray method transparent pages, the com- 
pactness and relationship of the Motorola 
radio to the auto dashboard is told, in addi- 
tion to showing reasons why car owners should 
have a Motorola auto radio. The sales visual- 
izer was produced by Farkas-Jenssen-Farkas, 
35 E. Walker Drive, Chicago, producer of the 
X-ray sales method. 








SEVEN-INCH PROPELLER — Lindberg Engi- 
neering Co. 2450 W. Hubbard St., Chicago, 
12, manufactures this seven-inch chrome plated 
propeller. A jet model with illuminated nose 
was introduced at the National Automobile 
Accessory Manufacturers show in New York. 

* * * 


plate. Ice Breaker also clears windshields and | letters. A catalog on these displays is avail-| 


helps combat reforming of ice, the firm| able from Wagner Sign Service, Inc., 421 S.| 
reports Hoyne Ave., Chicago. 
* * + * oF * 





DEALER DESIGNS U. C. INVENTORY CONTROL—This used-car inventory control has been 
patented by Robert W. Hersh, treasurer of Hersh Motor Car Co. (ford), 27 Westfield Ave., 
Elizabeth, N. J. Hersh states that ''This is the only visual automatic iaventory control for used 
cars.'' Colored re-usable plastic tabs giving data on a used car when received is placed on 
No. | of the conveyor. The machine is set to operate once a day at a pre-determined hour, 
at which time the conveyor moves on to next number. When tab reaches 10 day period and 
car has not been reconditioned or when car has aged 30 days, it is discharged into the 
plastic containers. This signals for action by management in determining whether 30-day old 
car is to be wholesaled, reconditioned or re-priced, and different color tab with same stock 


. . . . . . to 
number is replaced on machine. Colored discs are used to indicate number of days elapsing | degrees F. above zero to 60 degrees F. below, | combat the hazards of driving and walking 


between sale and non-delivery of a car, signaling need for further checking on deal. 





BRAKE FLUID — Safeway brake fluid, has 
been introduced by the Universal Chemical 
Co., 840 Cooper St. Camden, N. J. Is said to 
meet correct functional requirements of all 





subjected to normal operating conditions. It 
|has an efficient operating range from 175 





| the company states. 


in two 
ransparent plastic does not impair 


hydraulic brake systems and to insure quick, | 
safe braking action for cars and light trucks | 





Thus the operator's cranking arm is freed and 
both hands can be used to guide the work in| 
the rolls. With positions on the table for four | 
machines, permanent setups can be made| 
eliminating waste time spent in hunting tools, 
changing rolls and setting gages, it adds. 


* * * 





PREVENTS SHOCKS —Etraco Saf-T-Lite a 
low-voltage trouble lamp which is said to 
prevent fatal shocks, is announced by Etraco 
Mfg. Co., Inc. Flemington N. J. For holding 
extension cords of from 50 to 100 feet the 
Reel-Lite is available. 





* * * 
TRANSFER PUMP—Lincoin Engineering Co., 
5709 Natural Bridge Ave., St. Louis, announces 
the addition of a new, high speed, air-oper- 
ated transfer pump. This Speed-Fio Pump, 
Model 82230, transfers fluids at 22 gallons per 
minute, the firm states. It empties a 55-gallon 
drum of S.A.E. 30 oil in slightly over two 
minutes and can be used for transferring lu- 
bricants, thinners, coolants, naphthas, non- 
corrosive chemicals and many other materials 
without spillage, mess or waste, it adds. 





QUICK INSTALLATION — Emergency tire 
chains that fit any car wheels are announced 
by Presto Tire Chain Mfg. Co., Des Moines. 
The clips are attached to the wheel sim when 
the tire is deflated. Then, when the chains are 
needed they are merely snapped onto the 
clips. 








FOR NIGHT AND DAY—This five-foot illum- 
inated sign for DeSoto-Plymouth dealerships is 
a creation of Neon Products, Inc., Lima, O 
The copy, in maroon, blue and white, is 
| permanently fused into the plexiglas faces. 
none is provided by slimline lamps 
inside. 





_ FOR COIL SPRINGS—Spacer rings of vary- 
ing thicknesses and designs to fit at top or 
bottom of coil springs to compensate for 
“sag"’ are being produced by Morgan Wheel 
and Equipment Co., 3007 St. Marys, Omaha. 
The firm has also announced knee action shims 
and axle wedges. 


(Continued on Page 47, Col. 1) 





ICE REMOVER—Grip placed on the market 
by A. K. Smith Industires, Lowell, Mass. 


j in icy weather. 
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Fe reports easier. It has space for | Martin-Senour Distributes 

1,000 cars and carries instructions ° . 

Ne WwW Pro docks for use on the inside front cover. Technical Shading Chart ; 
tid ne also has developed a simpli-| Specific instructions to simplify 


(Continued from Page 46) 


Quincy Compressor Co., Quincy, 


il, has recently released a new eight and six-cylinder sizes, the 


utomotive catalog, Form 200. The 
atalog presents a breakdown of 
eatures and specifications for all 
ompressors designed for automo- 


ive use. 





STORES TAIL PIPES—A hook for hanging 
tail pipes is announced by H & H Products 
Mfg. Co., 306 Boyd St., Los Angeles. The hook 
is designed to slip into the end of any size 
pipe and to provide means to suspend them 
from an overhead rack. 


+ * * 


Welding Jigs Booklet 


A reprint, “Jigs and Fixtures for 
Inert-Gas Arc Welding,” has been 
announced by Air Reduction Sales 
Co., 60 E. Forty-Second St., New 
York. This 11-page article which 
originally appeared in “The Weld- 
ing Journal,” discusses the need 
for jigs and fixtures. The necessity 
to design these fixtures for the 
newer welding processes involved 
as well as for the product turned 
out is covered. 





TOUGHENS BRAKES — High-friction brake 
blocks for heavy-duty trucks and trailers, said 
to eliminate brake fade regardless of heat, 
water or abusive driving, are being produced 
by World Bestos, New Castle, Ind. They are 
called Red Blocks. To balance their high 
friction, World Bestos developed "'D"' blocks, 
which are used on the other three locations 
shown. Red Blocks are said to give positive 
brake action with drum temperatures as high 
as 1,300 degrees. | 

* * * 


Fire Extinguisher Bulletin 


The fire extinguisher division of | 
Ansul Chemical Co., Marinette, 
Wis., has published a technical bul- 
letin explaining the effect of dry| 
chemical in putting out fires in| 
electric motors and generators. 

* * * | 








WHEEL WEIGHT TOOL—Wheel balancing 
jobs are simplified and speeded-up with the 
new multi-purpose wheel weight tool, accord- 
ing to John Bean division, Lansing. In addition | 
to the new jaws for removing weights and a 
hammer face for attaching weights, the tool 
has a cutting section for lightening weights, 
@ spreader to open weight clips and a vise to 
close clips. A screwdriver face is also built 
into one arm for prying off hub cap. An alloy 
steel forging with a strong pivot, the tool is 
plated for long service. 


* x * 


Spark-O-Liner Announces | 


Breaker Plate Assemblies 


Spark-O-Liner breaker plate as- | 
semblies have been announced by 
Spark-O-Liner Corp., 601 Eleventh 





fied accounting system for used-car |the problem of tinting and shading 
fied ac |factory-matched automobile colors 


Ave. S., Minneapolis. Available in * * # to compensate for weathering or 
|color drifting of original standards 
have been developed by the Auto- 


company says the breaker plates 
now enable service departments to 
guarantee rebuilding of Delco-Remy | 
ball track distributors. 

* * * 


Used-Car Control System 


Offered by Norick Bros. 
A form (No. 147) which is said | 
to provide a simple, inexpensive 


method of used-car control is avail- | 







|Martin-Senour Co., 2520 S. Quarry 


| now being distributed to refinishers 
|by NAPA jobbers. 


| Directions for tinting and shad- 


: | ing various colors to match the ex- 


listing finish of any particular “spot 
|in” job are printed on a large wall 
|chart. The chart enables a refin- 


motive Finishes division of the} 


St., Chicago. The instructions are | 








OUTDOOR FLOODLIGHTS — Weatherproof 
cluster lights for outdoor protective lighting, 
factory yard lighting, boundary fence lighting 
and other industrial area floodlighting appli- 
cations are provided with the Stonco Cluster 
Box No. 25 announced by Stone Mfg. Co., 
Elizabeth 4, N. J. Designed to conserve criti- 
cal aluminum, the new unit combines tough 
aluminum alloys that are precision die-cast 








ls : under tremendous pressure to provide greater 
able from Norick Brothers, 701! syait-mMOTOR BASE—A tilting motor isher to see at a glance just what structural strength with less eleminem. by 


N. W. Fourth St., Oklahoma City. | base, adjustable in width and length to all Should be added to make a COlOr| weight than in conventional wiring troughs 
The publishers say it gives inven- | sizes and types of fractional motors up to one | lighter, darker, redder, greener, yel-| available for the same purpose, the firm 


tories at a glance, provides indi- en be omen Ula St Chtcaee. |lower, bluer, grayer, browner Or | states. 
vidual car records and makes essen- | The unit also acts as a belt tightener. _| brighter. (Continued on Page 48, Col. 1) 
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The Bendix Air-Pak is an air-hydraulic unit that 
changes air pressure into hydraulic pressure by 
means of two direct connected pistons. Thus an 
air brake system is combined with all the well- 
proved advantages of hydraulic brake actuation. 


With the Air-Pak, a non-compressible column of 
brake fluid, instead of air, connects between the 
driver's foot and the brake shoes. Brake action 
is faster, more positive and under better control. 
Also, brakes can be applied instantly by foot- 
power alone—a valuable emergency stand-by 
if brakes are needed before air pressure builds 
up, or if air pressure fails for any reason. 


The Air-Pak is similar in design and principle to the 
well known Bendix* Hydrovac*, vacuum-hydraulic 
braking unit, in use today on more commercial 
vehicles than any other power braking system. 
Bendix has built more than 2! million Hydrovacs; 
thus the Air-Pak has a matchless background of re- 
lated engineering and manufacturing experience. 


A descriptive folder on Air-Pak 
will be sent on request. 





B E N D i X *REG. U. 5. PAT. OFF. 


PRODUCTS DIVISION 


SOUTH BEND 


Export Sales: Bendix International Division, 
72 Fifth Avenue, New York 11, N. Y. 
Canadian Sales : Bendix-Eclipse of Canada, Ltd., 

Windsor, Ontario, Canada 
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New Products | 


(Continued from Page 47) 


Stanco Co., 165 Dwight St., New 
Haven, Conn., is marketing a col- 
ored transparent plastic keytag at- 
tached to a keychain. The tag 
contains a cardboard insert which 
has an advertiser’s message, trade- 
mark, slogan or product printed on 
one side and a space for the key 
owner’s name and address on the 
other. 

* + * 


L-O-F Publishes Bulletins 


On Alkyd Mold Compounds 


Five bulletins on alkyd molding 
compounds are now available from 
the Plaskon division of Libbey- 
Owens-Ford Glass Co., Toledo. 

The bulletins deal with properties 
and uses, mold design and con- 
struction, handling, molding pro- 
cesses and other information. 

* * * 


New Safety Solvent 


FO 128 is the name given to the 
latest solvent in the line of “FO” 
industrial and fleet automotive 


equipment maintenance chemicals 






@ Stands to reason—any mechanic can do more and better work 
with less sweat, when he’s got the right tools. So he earns more. 
The shop makes a better profit and more friends. Thousands of 
service shops—tens of thousands of mechanics—have boosted 
income 20 to 40 y cent after equipping with Saap-on pro- 
them yourself, “ in your shop, when 

t then. No guessing. It’s 


fessional tools. Pic 


our Snap-on man calls. Try them, rig. 
een “the time-saving way to buy time-saving tools” for thirty 
_— 104-page catalog of complete Snap-on line is free—if you 





| 





marketed by Fine Organics, Inc., | 
211 E. 19th St., New York 3. The 
new solvent is intended for use as 
a safe alternative for carbon tetra- 
chloride in applications where tox- 
icity or solvent residues are fac- 
tors, the company said. 


* * * 





FLASHES WARNING — Attached to direc- 
tional signals, Flare-Stat, produced by Signal- 
Stat Corp., 523 Kent Ave., Brooklyn, N. Y., 
flashes front and rear signal lights to warn 
that a car is disabled, For cars not equipped 
with turn signals, the firm has produced Sig- 
flare, a directional signal incorporating Flare- 
Stat's features. 


aven’t a Copy, write us! 


8082-B 28th Avenue 
Kenosha, Wisconsin 


*Snap-on is the trademark of Snap-on Teels Corporation . 


AUTOMOTIVE NEWS, FEBRUARY 12, 1951 _ 


Folder Describes Device 


For Checking Pressures 

A folder describing an electronic 
pressure indicator produced by the 
Danish manufacturer, DISA, is an- 
nounced by Mogens Bang & Co., 


|Old Saybrook, Conn., which repre- 


sents the firm in the U.S. 
The indicator, says the folder, 


|can be used for measuring static 


ad rapidly alternating forces, pres- 
sures, distances and vibrations in 
engines and machine parts, 


* * * 


11 Rotary Straighteners 


Described in Bulletin 

Eleven models of rotary straight- 
eners which are said to remove the 
bends, bows, waves and kinks from 
tubing or pipe of any metal are 
illustrated and described in a 4-page 
catalog just issued by Mackintosh- 
Hemphill Co., 901 Bingham St. 
Pittsburgh. 

According to this new literature, 
these straightening machines 
handle tubing in all sizes down to 
%-inch O.D., and pipe up to 15 
inches in diameter. Production 
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Atlanta Branch 


Coast-to-Coast— 
Snap-on Service from 800 
men like these ! 
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Joseph Danna 
Son Francisco Branch 





Clarence M. Walker 








speeds range from 120 feet to 600 | %inch 880 series hand and foot 


feet per minute and up. 
* + + 


Pee 
Es 


MOTOR SUPPORT — Weaver Mfg. Co., 
| Springfield, lll., has introduced a motor sup- 
port for use on all Weaver twin-post lifts and 
on ordinary two-post lifts. The support speeds 
up the removal and replacement of transmis- 
sions and rear motor mountings. It will handle 
all passenger car and most truck motors, and 
the time and manpower saved increases the 
productivity of the shop, the firm states. 


+* * + 


Hand, Foot Valves 


A technical bulletin, number 303, 
has been issued by Ross Operating 
Valve Co., 120 E. Golden Gate Ave., 
Detroit, to describe its “% inch and 
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Robert J. Amen 
Pittsburgh Branch 


Thomas Scott 
Jacksonville Branch. 


M. F. Bidwell 
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valves. Installation data, engineer- 
ing drawings and explanations of 
interchangability of parts and ease 
of modification are included. The 
880 series was developed for quick 
control of small cylinders and for 
pilot operation of master valves. 
* * + 


Sealtuft Shows New Line 


In Both Chicago Marts 


The new line of Sealtuft, the 
stitchless quilted plastic, which is 
now available in 16 new colors and 
five patterns, was featured in dis- 
plays at both the Merchandise Mart 
and the Furniture Mart in Chi- 
cago last month, it was announced 
by Jason Corp. at Hoboken, N. J. 

The firm was represented at the 
shows by Benjamin Messing, pres- 
ident; Emmanuel Raices, Bernard 
Senie, Maria Coughlin and Herbert 
Kaufman. 





FOR TOUCH-UPS—A spray gun which can 
be operated on air from a car's spare tire 
is announced by Dupli-Color Products Co., 
2440 S. Michigan Ave., Chicago. The device 
is made of polished cast aluminum. The gun 
can also be operated by removing a spark 
plug from the car's engine and replacing it 
| with a compressor. It*is equipped with six 
| feet of hose. 
| * * * 


|Wilbur & Williams Develops 


Rust Inhibitor Primer 


Wilbur & Williams Co., Greenleaf 
and Leon Sts., Boston, announce a 
new member in its Totrust family. 
Totrust instant dry rust inhibitor 
primer is said to be an exceptionally 
fast dry, penetrating metal primer 
to assure against peeling, chipping, 
rusting and to enable recoating 
ordinarily in from 10 to 30 minutes 
with all standard types of paints as 
well as rubber base paints, vinyl 
coatings and spraying lacquers. 

+ * * 








SANDBLASTS PARTS—A sandblast cabinet 
for cleaning dies, tools, pistons, rings, valves 
and other parts is announced by W. W. Sly 
Mfg. Co., 4700 Train Ave., Cleveland. It is 
complete with interior illumination, exhaust 
fan and a dust bag. Other abrasives which 
can be used with the machine are metal, 
ground corn cobs or ground nut shells. 


Overhead Car Wash Swivel 


Announced by Zierden 

An overhead car washing swivel 
has been announced by Zierden Co., 
3815 S. Kinnickinnic Ave., Milwau- 
kee. 

This new car washing swivel is 
semi-steel construction, with pre- 
cision machined extra heavy spin- 
dle fitted with free-acting stainless 
steel ball bearings. No take-up or 
adjustment of packing gland is re- 
quired. The swivel is also available 
for air, steam, gasoline or chemi- 
cals. 

* * ” 


Catalog on Batteries 


“Ironclad Batteries for Motive 
Power Service” is a catalog describ- 
ing storage batteries for users of 
materials handling and haulage ve- 
hicles published by The Electric 
Storage Battery Co., Nineteenth and 
Allegheny, Philadelphia. 

(Continued on Page 49, Col. 1) 
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4, Mass., describes common auto 


fuel system troubles for the lay-|formation on the 7-inch metal 
man, Diagraming the fuel system|shaper giving complete specifica- 
of the average car, it identifies and/| tions, catalog listings and illustra- 

simple terms each| tions of the features. 


describes in 


piece of equipment from gas tank | 


to combustion chamber. 


* * * 








_ FOR SHOPS—A re-ionizer and charger for 
six- or 12-volt batteries is announced by 
H & H Products Mfg. Co., 306 Boyd St., Los 
Angeles. The re-ionizing feature increases a 
battery's ability to accept and retain maxi- 
mum energy, the firm states. 


* Bo * 


Electric Hoists on Rails 
Developed for Trailer Use 


An electric hoist installation, 
which can 
street and place them anywhere 
within a trailer, has been developed 
by Harnischfeger Corp., 4400 W. 
National Ave., Milwaukee. The 
P & H zip-lift hoists, with capacities 
up to 2,000 pounds, are mounted on 
runway rails for fore and aft, side 
to side travel. 





SPRAY NOZZLES—A line of flat spray or 
fan nozzles is announced by Bete Fog Nozzle, 


Inc., Greenfield, Mass. More uniform cover- 
age with less waste of spray is claimed for 
the nozzles. Side jets or ‘horns’ containing 
coarse droplets have been eliminated and the 
spray pattern made heavier in the center than 
at the edges of the fan, it is said. 


* * * 


Remington Rand Explains 


Atomic Age Accounting 


“Figure-Fact Atomic Age 
counting at Machine Speed 
with Machine Accuracy” is the title 
of a new folder issued by the Man- 
agement Controls division of Rem- 
ington Rand, Inc., 315 Fourth Ave., 
New York. The folder gives detailed 
information on_ securing figure- 
facts on payroll, cost, production, 
sales reports, inventory or invoices 
produced with Remington Rand 
punched-card accounting machines. 


Ac- 


* * * 





SAW AND FILE TOOL—This reciprocating 


New Products 


(Continued from Page 48) 


A 12-page booklet available from|Tool division, Rockwell Mfg. Co., 
Christy Chemical Corp., Worcester | 600 E,. Vienna, Milwaukee. 


'|shops has been introduced by Liv- 


lift motors from the} 








air-operated saw and file tool is manufactured 
by Air-Speed Tool Co., 1500 W. Slauson Ave., 
Los Angeles. Use of the tool has, in many 
cases, taken the place of cutting torch, shears, 
air chisel emery wheel and expensive special 
filing equipment, the maker says. 


* * * 


Delta Power Tool Booklet 


Describes Metal Shaper 

A bulletin, on the Delta-Milwau- 
kee 7-inch precision metal shaper, 
has been issued by the Delta Power 
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Featured in the bulletin is in- 


* * * 


| Tire Decals Indicate 


Proper Air Pressure 

Decals for sticking to tires to in- 
| dicate the proper pressure are being 
produced by Palm, Fechteler & Co., 
220 W. 42nd St., New York. 

The decals, about the size of three 
three-cent stamps side by side, can- 
not be removed when once applied. 
They insure against inserting the 
wrong amount of air, the firm 
states. Decals are printed for from 
24 pounds to 90 pounds. 

* oe 


Small Steam Jet Cleaner 
Introduced by Livingstone 


A steam-jet cleaner for small 








ingstone Engineering Co., 100 Grove 


St., Worchester, Mass. The model 
JC-10 weighs less than 100 pounds, 
is equipped with rubber tired 
wheels and requires 18 by 14 inches 
of floor space, the company says. 
It is said to require less than 50 
amps to operate on 220 volts single 
phase and is available for three 
phase, 220, 440 and 550 volts. 


* * * 





L 


ALL-PURPOSE TOOL —A portable electric 
impact wrench is announced by Mall Tool 
Co., 7725 S. Chicago Ave., Chicago. The tool 
applies and removes screws, studs and nuts, 
and can be used to drill, tap, ream and 


| extract broken capscrews or studs. It will also 


drive wood augers, hole and wire 


brushes. 


saws 
* * * 
Towmotor Booklet 


Now available from Towmotor 
Corp., 1226 E. 152nd St., Cleveland, 
is an 18-page book in color showing 


details of the model “W” Towmotor 
electric pallet truck. The model 
“Ww” truck is reportedly engineered 
to handle pallet-loads weighing up 
to 4,000 pounds. 






OF STAINLESS STEEL—A new line of hose 
clamps is announced by Specialty Products 
Co., 1965 E. 66th St., Cleveland. The clamps 
are available in six sizes ranging from '/2-inch 
to two-inches. According to the manufacturer, 
there is no possibility of corrosion since the 
complete unit, including the nut and bolt, is 
made of stainless steel. 

& * * 


: Mich, says. 





New System Dissolves 


Grease in Differential 


Vokar Corp.’s Dee Tee system for 
degreasing differentials, transmis- 
sions and overdrives of automobiles, 
trucks and tractors utilizes a port- 
able heat gun, and Vokar Sol, a 





THE ELBOW of the 


the service avm 


nation’s mightiest fleets...in the 


T 
A service departments of tens of thousands of America’s 


largest automotive repair 


shops...SUN Motor Testers and 


other SUN Scientific Testing Instruments are playing a vital 
role in strengthening the service arm of the nation to meet 


every emergency. 


By substituting “Testwork” for “Guesswork”, over 50,000 


shops equipped with SUN 


Testing Instruments are helping 


to keep America’s transportation system rolling. They are 
prolonging the life of needed motor vehicles . . . are saving 





R-5310 


An Army of over 300 SuN Field Rep- 
resentatives keep the SUN Testing 
Program in high gear. They provide 
on-the-job training for thousands of 


of the nation. 


hundreds of thousands of precious 


49 


liquid solvent which is expanded 
300 times into a hot vapor. 

The vapor fogs into the gear case, 
dissolves all grease and completely 
drains off worn-out lube, metal- 
eating acids, gummy residues ‘and 
solid abrasives, the company locat- 
ed at 7300 Huron River Dr., Dexter, 









THERMOSTAT DISPLAY — Constructed of 
fibreboard and lithographed in two colors, 
this display is produced by River Raisin Paper 
Co., Monroe, Mich., for United Motors Serv- 
ice. The unit, which is 1!8-inches high and 
15-inches wide, can be used for a counter, 
wall or floor display. 

(Continued on Page 50, Col. 1) 





man-hours and conserv- 


ing the nation’s highly skilled manpower. 


For over a score of years, SUN has 


applied this background 


of scientific knowledge to industrial, military and govern- 
mental needs. SUN produces literally thousands of precision 
testing instruments for the nation’s leading car factories, 
engine builders and other vital industries. 


Further, SUN stands ready and willing to work with any 
agency in strengthening the service arm of the nation. 





mechanics yearly... they service 
equipment and keep a constant 
check on the efficiency of scientific 
testing procedures. To insure a 


ELECTRIC CORPORATION 
6327 Avondale Avenue, Chicago 31, Ill. 






constant supply of highly skilled 
advanced operators, SUN also main- 
tains 15 strategically located Tech- 
nical Training Schools. r 
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New Products 


(Continued from Page 49) 


An 8-page descriptive bulletin re- 
leased by Baker Industrial Truck 
division of Baker-Raulang Co., 1250 
W. 80th St., Cleveland, describes its 
FT fork trucks in 3,000 and 4,000 
pounds capacity. 


BRASS MONOGRAMS — Hauser-Nash, Chi- 
cago, states that these monograms in gold or 
chrome, which it gives to new and used-car 
customers, are so Pepsier with buyers. Made by 
Signa-Craft, h Ave., New York |, the 
letters are offered in two script and three 
block styles. 


Shock Absorber Manuals 


Published by Monroe 


Monroe Auto Equipment Co., 
Monroe, Mich., has brought out an 
eight-page shock absorber specifi- 
cation catalog. It has complete al- 
phabetical and numerical listings 


* * 


GET YOUR 


on shock absorbers for all makes 
and models of cars. 


The company has also published 


a sales and service manual on di- 
rect-acting shock absorbers which 
tells what to look for when inspect- 
ing shock absorbers and how to 
detect faulty operation. 

+ * os 


Wheel Centering Gauge 
Offered by Bee-Line 


Bee-Line Co., Davenport, Ia., an- 
nounces a new wheel centering and 
toe-in gauge, claimed to make toe- 
in, wheel centering and steering 
gear adjustments more quickly and 
accurately. 

A circular containing informa- 
tion about the new device and in- 
structions for proper operation of 
it has been prepared by the firm. 


AUTO JACK—A device which uses a chain 
and two standards to raise a vehicle by the 
bumper is announced by Triangle Jack Co., 
1208 S. Washington Win Wichita, Kans. The 
hydraulic jack is incorporated in the standard 
which fastens to the bumper. The chain is said 
to revent the jack from slipping when the 
vehicle is raised. 


Se 


from the standpoint of the welder 
and of workers in adjacent areas. 


* * * 


‘Convertible’ Bus-Truck 


Introduced by Twin-Coach 
A catalog describing its “con-| 


| vertible” bus-truck has been issued | 


DUAL-PURPOSE SAFE—Designed for record 
and burglary protection, this safe is manu- 
factured by Herring-Hall-Marvin Safe Co., 
Hamilton, . The firm is offering a book, 
"How and How Long Should Business Records 
Be Kept?,"" according to E. V. Flaherty, gen- 
eral sales manager. 


* * + 


American Welding Society 


Publishes Safety Booklet 


A 42-page booklet, called the 
American Standard Safety in Elec- | 
tric and Gas Welding and Cutting | 
Operations, has been published by | 
the American Welding Society, 33 
W. Thirty-Ninth St.. New York. 
It was prepared by a committee 
composed of welding and safety en- 
gineers, equipment manufacturers, 
insurance companies, labor organi- 
zations and governmental labor 
agencies. 

The booklet covers regulations 
for the installation and operation 
of welding equipment for all arc, 
gas and resistance welding proc-| 
esses. Provisions are included = 
fire prevention and protection 
regularly assigned welding seen 
and in other locations as well. The | 
protection of personnel is covered 
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WHEEL BALANCERS AND BALANCING TOOLS 
HEADLIGHT TESTERS 


by Twin Coach Co., Kent, O. It! 
contains specifications of the ve- 
hicle which the company says can 
be quickly converted from a bus 
to a cargo truck. Socket-mounted 
seats and partitions are removable 
and baggage racks fold down to 
provide protective window screen- 
ing when the bus becomes a truck. 
The standard model is 35 feet 
long and provides seating for 37 
passengers plus 321 cubic feet of 
cargo space, the company claims. 


Church St.. New York, announces that it 
has taken over the sales in the U. S., Canada 
and Mexico for Diprofile, a tool and die 
filing machine. The company states that it can 
be used for filing, honing, polishing and lap- 
ping on inner and outer surfaces, for chafing 
and sawing and that it works on practically 
all materials. 


| 
FROM SWEDEN—Nord International Corp., 


LIFTS, HAULS—A hydraulic load lift with an 
aluminum single-unit oil tank and pump com- 
bination is announced by Market Forge Co.., | 
Everett, Mass. The hydraulic fluid is contained | 
in the unit above the dual pumps. This allows | 
the fluid to circulate by gravity. The truck is 
lowered by a right-angle flick of the handle. 
It is raised with the same handle 


* * * 


Remington-Rand Introduces 
Large Card Filing Unit 

A new approach to the handling 
of large card file installations— | 
electro-mechanical, continuous-tray 
filing and finding equipment is 
claimed by Remington Rand Inc., 
315 Fouth Ave., New York. The 
device, known as Conve-Filer, is 
controlled by a directional pedal-| 
switch which activates a mechan- 
ism to bring each filing tray, as 
desired, to a point directly in front 
of the file operator. When equipped 
with 2% by three inch cards, it 


| holds: nearly 200,000 cards. The unit 
| is 85 inches long, 30 inches deep and | 
| 37 inches high. 


es 


STOPS SLAMMING—A pressure vent, which 
is said to permit interior car pressures to be 
released so that doors will close easily and 
securely, has been developed by Cundiff Mfg 
Co., Saybrook, II! 


- 


Auto Polisher 


|For Small Service Shops 


A compact, newly designed auto 
polisher has been announced by 
Skilsaw, 5033 Elston Ave., Chicago 
30. Skil auto polisher Model 570 is 
specially designed to bring a small, 
lightweight, yet fully powered pol- 
isher into the small dealer service 


| department and other places where 


| ing pad), 


| volume does not warrant purchase 


of heavier and more expensive 
equipment, Skilsaw says. 

Only 9% inches long (not includ- 
Model 570 has a full-size 
|7-inch pad to give maximum sur- 
|face area. Speed is 1,300 rpm, sup- 
plying the tool with all the speed 
and power of larger and heavier 
models, the company states. In-line 
motor and spindle construction is 
designed to eliminate gyroscopic 
“kick.” Perfect balance makes it 
easy to handle at any angle or posi- 
tion for long periods, it adds. 


FOR ALIGNMENT — Spindle, axle and 
chassis alignment gauges for cars and trucks 
are being produced by Arrow Alignment 
System, Inc., 672 S. Lafayette Park Place, Los 
Angeles. A manual, which illustrates the sys- 
tem, is obtainable from the firm. 

(Continued on Page 51, Col. 


Ce 


1) 


the 


Te 


ig i 


When You 
Mount -- Dismount Tires 


ae ON TIREMAN 


You can save % on tire changing time wit! 
a Coats Iron Tireman. A twist of wrist an 
it ROLLS tires on or off rims in 30 seconds 
Your profits go UP, repair time goes DOWN 
It's the only tool that handles a// sizes o 
passenger car tires, including locking 
and protective type tubes, Fast Simple 
No damaging mallets or dangerou 


bea 


Easy. 


irons, 


LOWEST PRICE ON THE MARKET 


NOW $8950 


ONLY 
COMPLETE 
f.o.b, Fort Dodge 


National Sales Representative: 


Jack P, Hennessy 
Sales Co, 


Write for 


Complete information and profit facts toda 


COATS LOADERS, INC. 


Dept. 20 


Fort Dodge, lowa 


‘ 











vith 
anc 


VN 


| oO 


ple 
ou 








New Products 
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| Hobart Book Describes Tips 


|On Welding Economies 

Volume VII, No. 3, “Hobart Arc 
Welding News,” a 24-page booklet 
of interesting photographs and 
articles on welding from all over 
the country, is now available. 
Copies are mailed free of charge to 
anyone interested in arc welding. 

Many of the articles feature time 
and money-saving applications, ac- 
cording to Hobart Brothers Co., 
Troy, O. 

* * * 


Cummins Lists Tool Data 
In Condensed Catalog 


Complete specifications of tools 








FIGHTS FIRE — Aer-O-Foamster, a product | 
of National Foam System, West Chester, Pa., | 
delivers a water stream as well as a foam | 
stream. Burning gasoline is shown before 
application of the foam. A trigger valve per- 
mits immediate switching from water to foam, | 
the company states. 





PEELS UNDERCOATING—Used with a pneu- 
matic hammer, the Goo Scraper, produced 
by Marflow Tool division of Steelcrafters Co., 
8064 Clayton Rd., St. Louis, strips dum-dum, 
undercoat and other materials without dam- 
age to body panels. The Goo Scraper elimin- 
ates the need of a torch and chisel in the 
operation. 








DRIVE BELT—The Gilmer timing belt, said | 
to be slip-proof thus permitting split-second | 
precision timing, is announced by U. S. Rub- 
ber Co. The firm says the belt will attain | 
speeds up to 16,000 feet per minute, and | 
operate more quietly than precision gears | 
running in an oil bath. 





ENGINE TESTER—King Electric Equipment | 
Co., 9123 Inman Ave., Lieveland 5, formerly | 
The Electric Heat Control Co., announces that 
the entire line of King portable engine testers 
has been redesigned to simplify operation 
and to improve testing accuracy. The manu- 
facturer states that the new, portable King 
Model G-20! coil and ignition tester fea- 
tures a large five-inch meter for fast, accurate 
readings. In addition, the simplified controls | 
are positioned for easy, foolproof operation, | 


the firm states. 


comprising the “Portable Tools for 
Industry” line are presented in a 
new condensed catalog prepared by 
Cummins Portable Tools. Included 
in the industry line are heavy duty 
drills, %-inch and %-inch models; 
standard duty drills, 5/16-inch and 
%-inch; and the model known as 
super-special, %-inch. Saws listed 
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include builders special models 700 
and 800, and heavy construction 
models 905 and 1000. 

Two models of disc sanders, 
seven-inch and nine-inch respec- 
tively, are described; and a list of 
accessories includes saw blades for 
various uses, abrasive wheels, 
grinding wheels, wire brushes, 
backing pads and a rotary planer 
head mountable on the sander 
spindle, states Cummins Portable 
Tools, division of Cummins-Chicago 
Corp., 4740 N. Ravenswood Ave., 
Chicago 40, 





FOR SHOPS—''Five-tools-in-one"’ best de- 
scribes the Holt Whirlwind spinner, according 
to its maker, Holt Mfg. Company, Oakland, 
Calif. The spinner is powerful, portable and 
practical, for cutting costs in dozens of indus- 
trial and automotive applications, Holt states. 
It has a % h.p., 115 volt motor. It sands, 
grinds, wire brushes, planes and bevels. 





AC PROMOTION —To tie in with trade 
paper and national magazine advertising fea- 
turing its products in a newly adopted double 
bull's-eye trademark, AC Spark Plug has 
brought out an attractive new point-of-pur- 
chase clock sign for its wholesalers and deal- 
ers. The sign comes in three styles, one for 
sparkplugs, oi! filters and fuel pumps. AC's 
general sales manager, John C. Hines, says 
the clock signs are now being distributed 
throughout the U. S. 


* * * 


Atomite Process Claims 


Rust-Resisting Properties 


Atomite processing provides a 
deep black rust resisting finish by 
immersion for carbon steels and 
|steels of low chromium content, 
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says its manufacturer, Atomite 
Black Co., 547 Washington Blvd., 
Chicago. 


Some of the claims made for this 
product are: it cannot chip, crack 
or peel; eliminates dimensional 
changes, and reduces friction on 
moving parts. 





: RADIATORS — A _ radiator condi- 
tioner is being marketed by Agava Products, 
Inc., 34 Exchange Place, Jersey City, N. J. 
A natural product, made from extracts of a 
tropical plant, Agava conditioner is a safe 
colloidal organic compound especially pre- 
pared for the treatment of the circulating 
water of an internal combustion engine, the 
firm states. As a safeguard against overheat- 
ing due to inadequate circulation of cooling 
water, Agava removes clogging scale and rust 
through absorption and disintegration, after 
which the Agava and the impurities can be 
drained out, it adds. 
(Continued on Page 52, Col. 1) 
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There’s a big difference between an 


ape... 


ee 


erape 


—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 





PRL ela! 
COMPOUND 


TRADE-MARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “‘Ethy!”’ gasoline. When you set 
the timing to take full advantage of ‘‘Ethyl’’ 
gasoline’s higher antiknock quality, your cus- 
tomer gets ‘‘Ethyl”’ performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the ‘‘ Ethyl’’ trade-mark: salt cake...ethylene dichloride...sodium (metallic) ...chlorine (liquid) ...oil soluble dye...benzene hexachloride (technical) 





XU 











New Products 


(Continued from Page 51) 





FOR ALL SCREWS —The Fits-Alli 
driver, which features a reversible bit that 
fits all three _ of screw slots, is announced 


screw- 


by K-D Mfg. 526 N. Plum St., Lancaster, 
Pa. The fluted brass handle contains three 
smaller sizes of blades. 

* * * 


‘Creating Repair Business’ 


Explained by National Line 

Showing how National parts and 
assemblies create more repair busi- 
ness is a feature of the counter dis- 
play of the National line. This is 
accomplished by placing an illus- 
tration of a driveline down the 
middle of the display and showing 
where each part or assembly is 
used. 

An illustration of each item is 
shown on a black background. A 
pointer extends from each part to 





FOR BODY WORK — The which 


flanger, 
forms a ~~ in sheet metal so that patches 
fn 


Marflow 


can be set flush, is announced b 
Clayton 


division of Steelcrafters Co. 
Rd., St. Louis. It is powered by a pneumatic 
hammer. The device also stiffens the metal, 
ag it rigidity without buckling or distor- 
tion from welding, says the firm. It does not 
stretch metal, it is claimed. 
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the place in the drive line for which 
that particular part is used to make 
a repair. This display is also avail- 
able as a wall sign. A smaller sign 
in 3-colors featuring the National 
lines is also available, National line 
promotional items may be obtained 
from National Machine Works, Inc. 
P, O. Box 4305, Oklahoma City. 


* * * 





FOR COIL SPRINGS—A stabilizer for front 
coil car springs is announced by Hellwig 
Products Co., 6231 San Fernando Rd., Glen- 
dale, Calif. The device is said to raise sagged 
springs to their normal height, give better 
wheel alignment and aid steering vibrations. 


* * * 


Wright Hoist Division Adds 


To Electric Line 

Wright Hoist division of Ameri- 
can Chain & Cable Co., Inc., Bridge- 
port, Conn., has announced its line 
of new Frame B Wright Speedway 
electric hoists. Available in capaci- 
ties from 250 pounds to 1,000 
pounds, these hoists are basically 
the same as the Wright Frame 1 
Speedway electric hoists but are 
made with a shorter, deeper drum 
and are, therefore, lighter and bet- 





COOLING SYSTEM — Spark-O-Liner Corp., 
601 Eleventh Ave., Minneapolis, announces the 
introduction of a new, medium-priced, gen- 
eral utility model of the Perry cooling system 
filter and conditioner. Model E is designed 
for cooling system capacities from five to 





THE TRUGK BUILDER WHO 
OLD THE GREATEST NUMBER 
OF TRUCKS IN 1950° USED 


TIMKEN: 


DETROIT 


TWO-SPEED FINAL DRIVES 
IN ALL TWO-SPEED 
AXLE-EQUIPPED TRUCKS! 


Simple 
Rugged 
Proved 





*and in previous years, too! 


& PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 
DETROIT 32, MICHIGAN 









TRADE MARK REGISTERED 





ter balanced. They are said to be 
ideal for hook suspension, 

As the highest capacity offered 
is 1,000 pounds, these hoists use two 
parts of 3/16” Trulay cable, a small- 
er load hook and a smaller trolley. 
The hoists have shaved gears and 
the lower limit switch is standard 
equipment, the company adds. 


* * * 





aia cae MS 3 
BLAST CLEANS WITH LIQUID—A _ new 
midget unit by Pangborn Corp., Hagerstown, 
Md., for liquid blast cleaning is only 40 
pounds light (where aluminum can be used 
for the main housing), is operable from either 
a '4-inch compressed air line or any bottle of 
compressed gas, and a a blast cham- 
ber 15 inches in diameter—offers the advant- 
ages of modern blasting methods for the first 
time to widely diversified —, the maker 
states. Further, it brings to makers and users 
of tools, dies, fixtures and molds (who may 
already be familiar with large liquid blast 
cleaning units) a small portable device for 
occasional work, small parts and experimental 
use, it adds. 


* + 





WALL POSTER—To enable a mechanic to 
let the customer see for himself the six major 
causes of fuel pump failure, Airtex Automo- 
tive division, Fairfield, Ill., has designed a 
17 by 22-inch wall poster for service centers. 


* * * 





FACILITATES STARTING — Schauer Mfg. 
Corp., 2060 Reading Rd., Cincinnati, is now 
producing a new device which makes possible 
faster positive starting of automobile engines, 
regardless of weather conditions, according 
to A. J. Kohn, president. Kar-Start, is housed 
in a small cylinder, approximately the size of 
@ single cell flashlight battery, and has three 
leads for attaching to the electric system. At 
the instant the car starter is actuated, the 
Kar-Start provides an intense spark, which will 
start either cold or wet engines instantly, he 
states. After the engine has started, the Kar- 
Start is automatically disconnected from the 
system. = . . 





CLEANS SIDEWALLS—Road film, tar, scuff 
marks and stains are dissolved quickly from 
white sidewall tires by its No. 88 Imperial 
white sidewall cleaner, according to Akron 
Paint & Varnish Co., Akron. Available in 
quart and gallon cans. 


(Continued on Page 53, Col, 1) 
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ley. (Continued from Page 52) 


me 4 gan ; ® |request it on company letterhead. 
'|The firm’s address is 2500 S. 
Third St. 


ard 








LEMPCO'S BIGGER LATHE — Brake drum 
lathe buyers are showing marked interest in 
lathes with extra large capacity to handle the 
lucrative big drum business, according to 
Lempco Products, Bedford, O. This trend has 














sa ? been noticed at recent shows and in spot 
checks with jobbers. Lempco is offering al 4% 

“ \ DH Special brake drum lathe with outboard 
new support. An optional overhead chain hoist is | 
wn, , , available for assistance in mounting the huge| par aNNOUNCES NEW DELAYED STARTING CONTROL—Delayed starting control is a 
used FOR BODY REPAIRS—A national promotion | 4¥4! ecsombiies. The ae ao = and grind | teature of Par Model 100 (10 h.p.) air compressor according to Par Compressor division of 
ther oho ; for Air-Quick tools has been started by the | at a aon a ae te ba hen es in depth Lynch Corp., 3600 Summit St., Toledo |. The new electrical control makes possible big savings 
e of ante 7 Marflow division of Steelcrafters Co., 8064 | and ee ee eee eee ee starting amperage and extra wiring, Lynch states. In operation, the second motor is 
am- | Clayton, St. Louis. Packaged in 10- and 19- known size drum in use. The outboard support tealt 10 tt age det bh ‘ ‘ 
ant- CUTS OUT SHOP ODORS—Vita-Aire, manu- | tool cases and powered by a pneumatic gun, | alleviates sag, permits the lathe to cut a true automatical y started seconds after the first, re ucing the amount of electrical load 
first ieee : these tools are especially designed for auto- | surface even with great weight on the spindle, | required by simultaneous starting of both motors. With delayed starting, each motor can be 
a cure, eee aa onl a Ww. body repair. it adds. run independently so that air power is assured at all times, it adds. 
mney enter St., Milwaukee, is esigne [i —_—_—— —————————— - — ——— - 
last ate fumes in shops by creating pure air 
for through an ultraviolet ray field. The company 
intal offers a five-day free trial to dealerships. 

- * * 












a. 
ito 
ajor 
mo- 
a, RADIATOR SEAL—Lusco Inc., 5915 Bonna 
Ave., is manufacturing a radiator seal uncon- 
ditionally guaranteed to repair all types of 
leaks in radiators and cracks in motor blocks. 
This seal also cleans the system and at the 
same time repairs leaking conditions, it adds. 
Cc. F. Lusk, president, states that the new 
Lusco plastic seal is entirely unaffected by 
any antifreeze liquid. 
‘ . * * . ° 
| Texaco Dealers enjoy top lube profits 
; . . 
| ... plus many opportunities to push TBA sales 
‘Ppoy that -“‘cushiony”’ feeling is becoming a habit 
{ with more and more motorists. They know they 
: get it with Marfak—the superior Texaco chassis lubri- 
= | cant. They know they get quieter riding, easier handling, 
- too—with Marfak. 
ling ; 
sed ° ° e 
ued Marfak is mighty important bread-and-butter busi- 
"a , ness for Texaco Dealers. Because car owners enjoy the 
“i — ie peste benefits of Marfak—they come back for it. That makes 
he iitmieien aah nanahes wire regular customers. And regular customers mean more 





e as 
= sf than 16% miilion families! opportunities for TBA sales. 

TIRE TESTER—The Eco Master test gauge is 
@ precision instrument that meets laboratory 
standards for test performance and permits 
a full range of pressure readings up to I10 
pounds. Its 3!/2-inch black and white dial face 
is easy to read and its 20-inch hose brings 
valve stems within easy reach, the maker 
states. For shock protection, the gauge is 
nested in a specially fitted, wood carrying 
case. The calibration record and complete 
instructions are included in the case, accord- 
ing to John Wood Co.'s Bennett Pump divi- 
sion, Muskegon, Mich. 










Magazine advertising plus America’s No. 1 
TV show starring Milton Berle, plus other 
local sales helps all add up to keeping / 
Texaco Dealers’ lifts busy, lube and TBA jf 
profits healthy. 


No wonder TEXACO OEALERs 


ta, ry Tuesday ni e Milton i 
Every Tuesday night the Milt we such OUBY dealers; 


Boul Gines Bate Berle show reaches more than 


17 million televi ! 
i De million televiewers 


“The Aluminum Data Book,” con- 
| taining 194 pages, has been issued 
/ by Reynolds, Metals Co., Louisville. 

The book, which gives informa- 
suff tion on alloys, tempers, _ sizes, 
ro ‘ shapes, physical, mechanical and 
a chemical properties and fabricating 
in characteristics, is free to engineers, 


designers and technical men who 
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Used-Car Auction Prices 


Market Trend 


Maybe it’s uncertainty about price controls or the extremely severe 
winter weather, but the upward price trend of used cars faltered last 
week. It wasn’t much of a break—the overall average price slid 
just $2 to $938. 

Most of the decline was caused by a sharp drop in the price of 
50s which fell $32 to an average of $1,639. The only other losers 
among the postwars were ’46s, which slipped back $10 to an average 
of $670. 

The other postwars gained with ’47s showing the way by advancing 
$21 to $782. The price of 51s went up $12 to $2,036. Other increases 
were: ’49s, up $6 to $1,221, and '48s, up $4 to $941. The prewars took 
different paths with '42s falling $15 while ’4ls went up $4. 

A few of the eastern auctions noted that snow and cold weather 
helped to cut down on the number of cars offered for sale. The net 
result was a decline in both sales and offerings for last week over 
the previous week. Still, the percentage of cars sold varied only 
1 percent. 

There were 939 units sold out of 1,437 offered last week at 10 
auctions for a mark of 65 percent. In the preceding week at the 
same auctions, 1,021, or 66 percent, of the 1,544 offerings were sold. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every 





$870; Deluxe 4-dr., 
FORD—’51 Custom 
Crestliner, $1,630; 


$730. 
(8) 2-dr., $2,000. '50 
CD (8) 4-dr., $1,520; 


Friday. Prices are for saie of Jan, 26.) 2-dr., $1,400. '49 Custom (8) 2-dr. $1,- 
(Sold 167 units out of 256 offerings.) 175. '46 SD (8) 2-dr., $750. ‘41 SD #1: 

BUICK—'49 Super 4-dr., $1,475, $1,325, club coupe, 445. 

$1,355, $1,410; conv., $1,450; sedanet,|HUDSON—'48 Super (6) 4-dr., $1,035; 
$1,450, $1,400; RM 4-dr., $1,425. ‘48 RM Commodore (8) 4-dr., $1,010. '46 (6) 2- 
2-dr., $1,075. ‘47 Speciai 4-dr., $790; dr., $525. 

Super 4-dr., $650, $7Uu. '46 Super 4-dr., MERCURY—'47 conv., $910. 

se an sedan, $750. ‘41 Super | OLDSMOBILE—’50 (76) 2-dr., $1,530, °47 
-dr. " (66) 4-dr., $855. 

CADILLAC—'51 (62) 4-dr., $4,850; (61) | PAOKARD 20 4. dr., $1,080. 

club coupe, $4,600°, '50 (61) club coupe, | PLYMOUTH—’51 Cranbrook 4- dr., $1,830. 
$3,725°, $3, 860° ; 4-dr., $3,750°; (62) 50 business coupe, $1,280. '49 SD 4-dr., 
4-dr., $3,/50, $3,850°. ‘49 (62) 4-dr., $1,310; club coupe, $1,270. ‘46 Deluxe 

clita att 720°, s (62) 4-dr., $1,450. 2-dr., $820. 

; {T—-'51 FL Deluxe 2-dr., $1,950, | PONTIAC—’'50 (8) conv., $1,790. '49 (8) 
$1,900; SL Deluxe 4-dr., $1,900, $1,800; 4-dr., $1,460. "48 (8) 2-dr., $1,280. '47 
2-dr., $1,900, $2,025 - '50 SL Deluxe (6) 4-dr.. $925; SL_(8) 2-dr., $850. 
4-dr., $1,570", $1,600°; 4-dr., $1,480;| STUDEBAKER -— °50 Champion Starlite 
%-ton pickup, $1,100; FL Deluxe 4-dr., coupe, $1,490; 4- dr., $1,350. °47 Cham- 
$1,480. ‘49 FL Special 2-dr., $1,090; SL pion 2-dr., $700. 


Special 2-dr., $1,135; FL Deluxe 2-dr., 
$1,150; SL Deluxe 2- dr., $1,195; %- -ton 


CONCORD, MASS. 


pickup, —. ‘48 FM 4- ‘ar., $950, $650; 
aerosedan, $1,000, $890; SM 4-dr., (Concord Auto Auction, Inc. Sales ever 
$850, '47 SM 2-dr., $770; FL aerosedan, | Monday and Friday. Prices are for sales 
_ '46 FM 4-dr., $630. '40 MD 2-dr.,/of Jan, 26-29.) 
CHRYSLER—'49 Windsor 4-dr., $1,525. ma ro ee eee 
'48 Windsor 4-dr., $985, $1,090 —'50 Special sedan, $1,475. °49 Su- 
DODGE—'49 %-ton pickup, $820. '48 Cus-| Per COnv., $1,550. '48 RM sedanet, $1,- 
tom 4-dr., $920. '47 %-ton pickup, §535,| 100, $1,160*; Special sedan, $1,085. ‘41 
FORD—'51 Custom (8) 4-dr., $2,250*, '50| Super conv. », $350; sedan, $575. '40 Super 
CD (6) 2-dr., $1,425; %-ton pickup, conv., $85. '39 Special sedan, $235. 
$1,000; Deluxe (8) 2-dr., $1,400. ‘49 | CADILLAC—’49 (62) sedanet, $2,600*, ‘48 
cen e (8) 2-dr., $1,160, $1,150, $1,070, (62) sedan, $1,925*. 
$1,025; Custom club coupe 5-pass., | CHEVROLET—’51 SL Deluxe sedan, $1,- 
ae ato. 4-dr., 2 at $1,100; Standard (8)| 900%. '50 FL Deluxe sedan, $1,410. '49 
oar $1,080, $1,050, $930. '47 BSD (8) FL Deluxe sedan, $1,300, $1,310, $1,325, 
2-ar.. $845. '46 Deluxe (8) 2-dr., $710. $1,290; SL Deluxe sedan, $1,250, $1,330, 
41 Deluxe 2-dr., $500, $310, $400. '36| $1,375, $1,350; club coupe, $1,300, $1,- 
Standard 2-dr., $210. 325; conv., $1,230; SL Special sedan, 
HUDSON—’'48 Super (6) 2-dr., $850; (8) $1,250, $1,225, $1,250. '48 FL aerosedan, 
club coupe, $775, $650, '42 4-dr., $150. $1,110, $950; FM sedan, $985; 1%-ton 
LINCOLN—’'49 club coupe, $1,000. truck, $650. ‘47 FM sedan, $700; FL 
MEROURY—’50 2-dr., $1,770; club coupe, aerosedan, $935. '46 FM sedan, $740; 
$1,675. °49 conv. #, 337; 4-dr., $1,250. club coupe, $810. 42 SD sedan, $410. 
"46 club coupe, $760; 4- dr., 0. ‘41 MD club coupe, $360; sedan, $345; 
OLDSMOBILE—'50 ' (76) club coupe, $1,- SD sedan, $420, $350, $485, $405; conv., 
pw (98) club coupe, $1,800. '49 (98) $500. '40 Master (85) sedan, $170, $335, 
» $1,425, $1,465; conv., $1,500; (88) $265; MD club coupe, $250. ’38 MD se- 
$1, 450. '48 (68) conv. $960°, dan, $85; station wagon, $145. '37 MD 
PLYMOUTH.’50 SD 4-dr., $1, 575, $1, 525; sedan, $175. 
Deluxe 4-dr., $1,425. 49 8 4-dr, $1,- DeSOTO—’ 37 conv., $260. 
210, $1,250, "48 SD 4-dr. #7880. 47 De- | DODGE—’47 %-ton pickup, $500. '45 1%- 
luxe 4-dr., $650. '46 SD 4-dr., $710. ton wrecker, $260. '40 sedan, $205; 1-ton 


PONTIAC—'50 Chieftain 4-dr., $1,850, $2,- pickup, $135. 


000°; SL 4-dr., $1,775; sedan coupe, | FORD—'50 Deluxe (8) sedan, $1,435; CD 
$1,825°. ‘47 sport coupe, $895. °37 2-dr., (8) sedan, $1,575*. '49 Custom (8) club 
cE coupe, $1,125, $1,100, $1,045, $1,100, 

sar ge ey Champion Deluxe 2- $1,125"; sedan, $1,025, $1,150, $1,130, 
$1,450; club coupe, $1,450. $1,140, $1,160. ‘47 SD (6) sedan, $710, 
winilye 49 Jeep, $400; Jeepster, $775. $750. ‘46 Deluxe (6) sedan, $725; SD 


’48 station wagon, $750 Jeepster, $700; (6) sedan, $610; Deluxe (8) sedan, $660; 


Jeep station wagon, $850. SD (8) conv., $730. '41 business coupe, 
ELLANEOUS—' 47 GMC %-ton pick- $210. '40 (60) sedan, $135. ‘39 sedan, 
$150. °36 station wagon, $300; sedan, 


up, $395. 
$225; 1%-ton truck with plow, $130. 


FRAZER—'47 sedan, $665, $565. 
HUDSON—’'47 Super (6) sedan, $720, $450. 
KAISER—’47 sedan, $585. 

$1,- 


LINCOLN—’49 Cosmopolitan sedan, 
MERCURY—'50 sedan, $1,635, $1,560; club 


DETROIT 


(Aptco Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Jan. 31.) 
(Sold 54 units out of 83 offerings.) 


350° ; : 
BUICK—'49 Super 4-dr., $1,470, $1,420. geeem, 92.550". 


‘48 RM conv., $1,065. '46 RM 4-dr., $670. coupe, $1,565, $1,665, $1,650*, ‘49 club 
CADILLAC—'47 conv., $1,570; (60) Spe- coupe, $1,325, $1,260, $1,110; sedan, 
cial 4-dr., $1,150. $1,260. '47 conv., $825, $855. '46 sedan, 


CHEVROLET—'49 SL Deluxe club coupe, $760. 
$1,265; FL Special 4-dr., $1,145, $1,105; | NasH —’ 
-dr., $1,045. '48 4-dr., $885; 2-dr., $930, 
$810. ‘47 4-dr., $800, $640. ‘46%-ton 
pickup, $480. ‘41 2-dr., $460. 
CHRYSLER—’'49 Windsor 4-dr., $1,475. 
'46 NY 4-dr., $760. 
DODGE—’50 2-dr., $1,485. 
$795, $775. '47 Custom 4-dr., $855. 
FO a oo a conv., $2,125. °50 CD (8) 2- 
$1,400, $1, 425. ’49 Custom (8) 2-dr., 
$1:120. ’48 SD (8) 2-dr., $810. ‘47 2-dr., 
$685, $610. '40 2-dr., $285. 
HUDSON—'48 4-dr., $870. '47 4-dr., $600. 
‘46 4-dr., $500. 
LINCOLN—’49 Cosmopolitan 4-dr., $1,450. 
MERCURY—’50 2-dr., $1,575. °49 4-dr., 
$1,270, $1,220. '46 4-dr., $675, $660. 
NASH—'46 Super (600) 2-dr., $620. 
OLDSMOBILE—'48 4-dr., $980. ‘47 
$865, $750, $745. 
PACKARD—'41 4-dr., $350. 
PLYMOUTH—’'50 Suburban, $1,585. 
dr., $1,150. 


50 Ambassador sedan, $1,300, '47 


"48 Deluxe 4-dr., 


4-dr., 


"49 4- 


PONTIAC—'50 4-dr., $1,725*. 48 2-dr., 
$1,030, $1,025. '47 4-dr., $850. 
MANHEIM, PA. 

(Manheim Auto Sales & Auction, Inc. 


Sale every Friday. Prices are for sale of 
Jan. 26.) 
(Sold 89 units out of 166 offerings.) 


BUICK—’50 Super sedanet, $1,910*; 4-dr., 
$1,810. '49 RM sedanet, $1,525; Super 
4-dr., $1,410. '46 Super 4-dr., $750. '42 


*41 Special 4-dr., $300. 
$3,825°. '47 
‘41 (62) 4- 


Super 4-dr., $630. 
CADILLAC—’'50 (62) 4-dr., 
(62) as $1,545*, $1,510°. 


—'51 FL Deluxe 2-dr., $1,875, 
$1,840; 4-dr., $1,780; SL Deluxe conv., 
$1,800; club coupe, $1,755. °49 SL Deluxe 
club coupe, $1,250. '48 FL 4-dr., $1,025. 


$870; Deluxe 2-dr., pattern. 












(600) club wr $720; sedan, $660. '41 


‘49 (76) sedan, $1,315°. 
gen (98) sedan, $1,255*. ‘46 (76) sedan, 
660. 
PACKARD—'49 Super sedan, $1,250. 
PLYMOUTH—’51 Cambridge sedan, $1,925. 
’50 SD conv., $1,700. '49 SD sedan, $1,- 
300. '41 SD sedan, $500; Deluxe sedan, 
$235. '40 SD conv., $200. 
PONTIAC—’49 Streamliner (8) sedanet, 
$1,510*; sedan, $1,460*; Streamliner (6) 
sedan, $1,300; Chieftain (8) club coupe, 
$1,475*. °48 Torpedo (8) sedan, $1,035*; 
Streamliner (8) sedan, $1,050*; sedanet, 
$1,075. ’41 (6) sedan, $305. °37 (8) se- 
dan, $200. . 
STUDEBAKER—’50 Champion sedan, $1,- 
400; club coupe, $1,400. ‘49 Land 
Cruiser sedan, $1,275; 1-ton_ pickup, 
$490. °47 Champion sedan, $750, ‘41 
Champion club coupe, $165. 
WILLYS—’47 Jeep with plow, $725. 
MISCELLANEOUS—’46 International 1-ton 
pickup, $295; panel, $275. "40 LaSalle 
sedan, $150. 


ALBANY, N. Y. 


(Tim Anspach’s Dealers Auto Auction. 
Sales every Monday. Prices are for sale 
of Jan, 29.) 

(Prices generally steady on all but ’51 

models, which slid somewhat, Buyers ap- 
peared fearful of drastic war controls and 
seemed in a fog regarding what was a good 
value, Sold 100 units out of 126 offerings.) 


BUICK—’50 RM 4-dr., $1,975; Special 4-dr., 
$1,500, $1,550*, $2,070*. '49 Super 4-dr., 
$1,500. '47 RM 4-dr., $930. °41 Special 
4-dr., $210. '39 Special 4-dr., $250. 


CADILLAC—'49 (62) conv., $2,710*; 
$2,550*, '47 (62) 4-dr., $1,520. 
CHEVROLET—'51 SL Special 2-dr., $1,850; 

business coupe, $1,565; SL Deluxe 4-dr., 


4-dr., 


2 at $2,100*, $1,800, $1,830, $1,850; 
conv., $2,150; FL Deluxe 2-dr., $2,025* 
‘50 FL Deluxe 2-dr., $1,485, $1,380; SL 
Deluxe 4-dr., $1,460; 2-dr., $1,430. ‘49 
SL Deluxe club coupe, $1,300; conv., 
$1,390; 2-dr., $1,225; 4-dr. (taxi), $1,010. 
'48 FL aerosedan, $950, $1,000. '46 FM 
4-dr., $620; %-ton panel, $220. °42 SM 
4-dr., $300. °'41 SD 4-dr., $350. '40 SD 
2-dr., $250; MD 2-dr., $300. 


CHRYSLER—’46 Windsor 4-dr., $875, $780. 
DODGE—’51 Coronet club coupe, $2,025. 
'49 Wayfarer 2-dr., $1,310. 
FORD—’51 Custom (8) 2-dr., $1,700. '50 
CD (8) Custom 4-dr., $1,450, $1,520; 
club coupe, $1,410; 2-dr., $1,310. '49 Cus- 
tom (8) club coupe, $1,060, $1,020. '48 
SD (8) 2-dr., $750. ‘47 SD (8) 2-dr., 
$720. ’46 SD (8) club coupe, $750; (8) 
%-ton panel, $335; SD (6) 2-dr., $650. 
HUDSON—’48 Commodore (8) 4-dr., $930. 
KAISER—’51 Henry J (6) 2-dr., $1,230. 
'49 Deluxe 4-dr., $1,040. '47 4-dr., $640. 

LINCOLN—'49 4-dr., $1,320. 

MERCURY—'49 4-dr., $1,380; 2-dr., $1,- 
265. °41 4-dr., $370. 

NASH—’'48 (600) 4-dr., $690. 

OLDSMOBILE—’51 (98) 4-dr., $2,800*. '50 
(88) 2-dr., $1,850. '49 (98) 2-dr., $1,500, 
$1,570; 4-dr., $1,550*; (76) club coupe, 
$1,300. "48 (98) 4-dr., 2 at $1,250*; club 
sedan, $1,130*, °47 (76) club sedan, 
$920*. 

PLYMOUTH—’51 Cranbrook 4-dr., 2 at 
$1,925, $1,960; Concord 2-dr., $1,640. ’50 
SD club coupe, $1,625. ’'49 SD 4-dr., $1,- 
250. °48 SD 4-dr., $920. '42 SD 4-dr., 
$300. '40 SD 2-dr., $160. '37 4-dr., $100. 

PONTIAC—’51 Chieftain (8) 4-dr., $2,450, 
$2,425; 2-dr., $2,275; SL (8) 2-dr., $2,- 
350°. °47 (8) conv.. $800. '46 SL (6) 
4-dr., $770. °40 (6) 4-ar., $180, $360. '39 
(8) 4-dr., $60, $150. 

STUDEBAKER—’50 Champion RD 2-dr., 
$1,390. ‘48 Commander club coupe, $990. 
'47 Champion 4-dr., $785. '41 Commander 
4-dr., $150*. 

WILLYS—’47 station wagon, 


Jeep, $400. 
DENVER 


(Denver Auto Auction, Inc. Sale every 
Tuesday at Littleton, Colo. Prices are for 
sale of Jan. 30.) 

(Prices slipped slightly due to bad 
weather and price control. Sold 140 units 
out of 210 offerings.) 

BUICK—’51 Super sedan, $2,660*, $2,675*. 
"50 Special sedan, $1,465, $1,490. ‘49 
RM sedan, $1,315*. $1,405*. '48 RM 
sedan, $980*. '47 RM sedan, $725, $745, 


$735*. '46 


$845. ‘41 sedan, $275. 
CADILLAC—’50 (62) sedan, $3,585", $3,- 
600°, $4,010*. ‘49 (62) sedan, $2,750*. 


’48 (62) sedan, $1,915*, $1,980". 
CHEVROLET—'51 FL Deluxe sedan, $1,- 
880, $1,890, $1,910, $1,950, $1,985, $2,- 
030; SL Special sedan, $1,785, $1,800, 
$1,810, $1,815. ‘50 SL Deluxe sedan, 
$1,510, $1,520, $1,600. ‘49 FL Deluxe 
sedan, $1,075, $1,080, $1,210, $1,215, $1,- 
225, $1,240; SL Special sedan, $1,075, 
2 at $1,080, $1,150, $1,175, $1,210. '48 
FM sedan, $855, $885, $895, $945, $990, 
$1,000, $1,010. '47 FM sedan, $605, $620, 
$630, $690, $695, $745, $755. ‘46 SM 





Ane- 


‘47 SM 4-dr., $855. 
CHRYSLER—’ -dr. Lf 

‘-dr.,, $005, ‘le Royal ar® seo” “* | Black Motors in Vancouver— 

Boro- oie Custom 4-dr., $1,010. '47| This attractive showroom was recently completed for Black Motors in Vancouver. 
DODGE—’47 conv. mostat air diffuser units and lighting fixtures were installed to make an unusual ceiling 


‘3, 090; Custom 4-dr., 
$720. '46 club coupe, 
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Average Used-Car Prices 


(Compiled by Automotive News) 








sedan, $630, $685, $695, $720, $735. ‘41 
sedan, $275, $295, $350, $460. ‘39 half- 
ton pickup, $290. 

CHRYSLER—’50 Imperial sedan, $2,160*; 
Royal sedan, $1,935*. "48 Windsor sedan, 
$1,055*, $1,065*. ‘46 NY sedan, $770*, 
$835*. 

DeSOTO—’'49 sedan, $1,220. 

DODGE—’51 Wayfarer business coupe, $1,- 
640. ‘'49 Coronet sedan, $1,335*. ‘48 
1-ton pickup, $720. °47 sedan, $625. 

FORD — ‘50 CD (8) sedan, $1,425, $1,- 
575*. °'49 Custom sedan, $1,025, $1,095", 
$1,100*, $1,175*, $1,210*. ‘48 (8) conv., 
$825. ‘'47 (8) sedan, $750, $755, $765, 
$795. °46 (8) sedan, $580, $595, $760. 

FRAZER-—’'47 sedan, $525. 

HUDSON — '50 Pacemaker sedan, $1,255. 
'49 Super (6) sedan, $920. ‘48 Commo- 
dore (8) sedan, $720, $745. 

KAISER—’49 sedan, $750. 

MERCURY — '50 sedan, $1,555, $1,580*, 
$1,630*. ‘49 sedan, $1,250*, $1,300*. 

OLDSMOBILE — '49 (76) sedan, $1,350". 
’47 (68) sedan, $665. 

PACKARD—'49 sedan, $1,010*. 
PLYMOUTH—’50 SD sedan, $1,425, 
$1,485; Deluxe sedan, $1,295. 
sedan, $1,190, $1,230. ‘47 SD 
$660, $675, $695, $700. ‘46 SD 

$475, $525. $585. 

PONTIAC—’50 (8) Catalina, $2,070; Chief- 
tain (8) Deluxe sedan, $1,800*. *49 
Chieftain (8) sedan, $1,425, $1,490*. ‘48 
(8) sedan, $1,095. °40 sedan, $225. 

WILLYS—’51 Jeep station wagon, $1,735", 
$1,810*; Jeep pickup, $1,325", ‘48 Jeep, 


$535. 
MISCELLANEOUS 
$390. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of Jan. 31.) 
(Market was strong for new models, 
but the prices of ’46s and ’47s dropped 


$1,445, 
‘49 SD 
sedan, 
sedan, 


"49 Renault sedan, 


about $50. Sold 102 units out of 147 
offerings.) 

BUICK — '50 Special 2-dr., $1,530*. ‘48 
Super 2-dr., $970, $1,010; RM 2-dr., 
$950. ‘47 Super 4-dr., $750. 

CADILLAC—’50 (62) 4-dr., $3,790*. ‘49 


(62) 4-dr., $2,590*. 
CHEVROLET—’51 SL Special 
765; SL Deluxe 2-dr., $2,040*. 
Deluxe 2-dr., $1,385, $1,430, $1,585"; 
conv., $1,365. °49 FL Deluxe 4-dr., $1,- 
225. °48 FM 2-dr., $795. °'47 SM 2-dr., 
$765, $775. °46 2-dr., $640, $805. 
CHRYSLER—'49 Royal 4-dr., $1,425* 
DODGE—’50 Coronet 4-dr., $1,720. 
FORD—’'50 CD (8) 2-dr., $1,535". ‘49 
Custom (8) 2-dr., $1,045, $1,065, $1,050, 


2-dr., $1,- 
"50 SL 


$1,100*, ‘47 SD (8) 2-dr., $675, $680, 
$705. °46 SD (8) 2-dr., $610. °41 SD (8) 
2-dr., $255. 
KAISER—’49 4-dr., $1,005*. 
MERCURY—’50 2-dr., $1,605. ‘49 2-dr., 2 
at $1,290*, $1,340*; 4-dr., $1,345". 
NASH—’50 Ambassador 2-dr., $1,200*. 
OLDSMOBILE—'50 (88) 2-dr., $1,740*. ‘48 


(98) 4-dr., $1,110*. 
PACKARD—’48 4-dr., $995*. 
PLYMOUTH—’'51 Cambridge 4-dr., 

‘50 SD 4-dr., $1,515, $1,525. ‘47 

4-dr., $775; 2-dr., $660. 
PONTIAC—’51 Chieftain (8) Deluxe 4-dr., 

$2,500*, $2,375*. °'49 Chieftain (8) De- 
luxe 4-dr., $1,390*. °48 (8) 2-dr., $1,200. 

'46 (8) 4-dr., $740. 
STUDEBAKER—’50 Commander 2-dr., $1,- 

380*, $1,390*; Champion Deluxe 4-dr., 

$1,350*, °47 Commander 4-dr., $830*. 
WILLYS—’49 %2-ton panel, $575. ‘46 Jeep, 

$395. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 
Thursday. Prices are for sale of Feb. 1.) 

(Prices on the upswing. Retail reported 
very good. Sold 34 units out of 42 offer- 
ings.) 


$1,850. 
8D 


Feb. 1951 Jan. Dec. 

Model (to date) 1951 1950 
ee $2,036 $2,001 rer 
1950... 1,639 1,624 $1,594 
a 1,221 1,230 1,197 
Bb cosceissees 941 944 920 
1947... 782 770 763 
670 682 671 
, —_————e 302 321 338 

325 328 


*Includes '51 models. 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


BUICK—’50 Super sedanet, $1,680. '48 RM 
4-dr., $1,075. °47 Super 4-dr., $875. ‘40 
Special 4-dr., $290. 

CHEVROLET—’50 FL Deluxe 2-dr., $1,490, 
$1,480. '49 SL Special 4-dr., $1,105. ‘48 
FM 4-dr., $980. '47 FM club coupe, $855. 
'46 FM 4-dr., $805; SM 2-dr., $720, $700. 
'41 SD 4-dr., $230. ‘40 SD club coupe, 
$250. 

CHRYSLER—’40 Windsor 4-dr., $205. 

DODGE—'47 4-dr., $750. 

FORD—’51 Deluxe (8) 2-dr., $1,675. ‘50 
CD (8) club coupe, $1,390. ‘49 Custom 
(8) 2-dr., $1,060. °48 SD (8) 2-dr., $890, 
46 SD (8) club coupe, $780. ‘37 (60) 
2-dr., $75. 

NASH—’48 Super Ambassador 4-dr., $785. 

OLDSMOBILE—’48 (76) 4-dr., $1,105*. '46 
(66) sedanet, $875*. 

PLYMOUTH—’'49 Deluxe 4-dr., $1,010. ‘47 
SD club coupe, 2 at $775. ‘46 SD 4-dr,, | 
$725. ‘41 SD 4-dr., $230. ‘40 SD 4-dr., 
$235. 

PONTIAC—’50 SL (6) 4-dr., $1,660; se-/| 


danet, $1,680. 


STUDEBAKER--'50 Champion 2-dr., §$1,- 





280. 
OAKLAND, CALIF. 


(A. L. Pollock Auto Dealers Wholesale 
Auction. Sale every Wednesday. Prices are 
for sale of Jan. 31.) 

(Prices steady.) 
BUICK—’50 Super Riviera coupe, $2,400*. 
‘49 Super conv., $1,455. '48 Special 2-dr., 


$975. '47 RM 4-dr., $895; 2-dr., $910. 
'46 Super 4-dr., $785, $850. ‘42 4-dr., 
$420. '41 4-dr., $365, $315. 

CADILLAC—’51 (62) 4-dr., $5,100*, $5,- 
000*; (61) 4-dr., $4,750. ‘50 (61) club 
coupe, $3,960; 4-dr., $3,750; (62) 4-dr., 
2 at $4,125%, $4,200*, 2 at $4,000*, 
$3,850, $3,950, $3,885; Coupe de Ville, 
$4,825*, $4,800*. 


CHEVROLET—'50 SL Deluxe 4-dr., $1,750; 
FL Deluxe 2-dr., $1,650. °49 %-ton 
pickup, $1,080; FL Special 2-dr., $1,240, 


NASH—’51 Rambler conv., 
OLDSMOBILE — 


PLYMOUTH—’'47 sedan, 

ed — '41 sedan, 

STUDEBAKER— 47 Chomeie sedan, $640. 
1 


















$ 987* 





$ 830 





$ 938* 





$1,200; SL Special 


$1,400; 4-dr., club 
coupe, $1,280; 2-dr., $1,180. '48 FM 2-dr., 
$1,110; club coupe, $1,095; FL aerosedan, 
$1,230. 

CHRYSLER—’'50 Windsor 4-dr., $2,080 
49 NY 4-dr., $1,595. "48 limousine, $835 
‘47 Chrysler Royal business coupe, $930; 


Windsor 4-dr., $1,110. ‘41 club coupe, 
$415. 

DeSOTO—’41 business coupe, $270. 

DODGE—'49 Wayfarer 2-dr., $1,125. ‘42 
club coupe, $365. ‘40 2-dr., $270. ‘36 
%-ton panel, $135. 

FORD—’'50 (6) %-ton pickup, $1,245; CD 
(8) 2-dr., $1,600, $1,565. '49 Custom (58) 
4-dr., $1,340, $1,255; 2-dr., $1,250; conv., 
$1,125; Custom (6) 2-dr., $1,170; 4-dr., 
$1,125. '48 conv., $855. ‘47 Deluxe (8) 
4-dr., $660. '46 (6) 4-dr., $660; SD (8) 
2-dr., $750. ‘41 (8) club coupe, $290; 
2-dr., $315, $320, $215. ‘40 4-dr., $220, 
$250. 

HUDSON—’51 2-dr., $2,025. ‘49 4-dr. 
$1,115. '42 4-dr., $165. 

KAISER—'47 4-dr., $520. 


LINCOLN—'49 4-dr., $1,360, $1,400, §1,- 
350; club coupe, $1,350, $1,295. 


MERCURY—'49 4-dr., $1,390, $1,360; 
conv., $1,430. ‘48 conv., $960. ‘40 conv., 
$375. 

NASH—’47 (600) 4-dr., $615. 

OLDSMOBILE—'48 2- -dr., $1,175; (98) 
2-dr., $1,330; (78) 2-dr., $1,210. ‘47 
(66) 4-dr., $755, $790; conv., $950*. 

PACKARD—'48 limousine, $905: ‘42 4-dr., 
$265. ‘41 4-dr., $535. 

PLYMOUTH—'49 SD 4-dr., $1,245. ‘39 2- 
dr., $140. 

PONTIAC—'49 Chieftain (8) club coupe, 
$1,490*, ‘47 2-dr., $955. ‘46 (8) 4-dr., 
$810. '42 2-dr., $305. '40 (6) 4-dr., $150; 
club coupe, $220; 2-dr., $180. ‘39 4-dr., 
$225. 


STUDEBAKER—’50 Champion 2-dr., §$1,- 
460. '49 Champion 4-dr., $1,260. ‘40 
Champion 4-dr., $115; Commander 4-dr., 
$365. '39 4-dr., $150. 


NORTH PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
Wednesday. Prices are for sale of Jan. 31.) 
(Snow storm cut entries but bidding 
was strong. There is, however, no pre- 


mium on ‘Sis. Sold 58 units out of 67 
offerings.) 

BUICK — '49 RM sedan, $1,600*°; Super 
sedan, $1,575. ‘48 Super sedan, $1,050. 
‘47 Super sedan, $895, $875, $815. ‘46 
Super sedan, $810. ‘41 Special sedan 
$370. 

CADILLAC—'50 (61) sedan, $3,500*. ‘49 
(62) sedan, $2,620°. ‘48 (62) conv., 
$2,300° 

CHEVROLET—’'51 SL Deluxe club coupe, 
$2,025*. °49 FL Deluxe sedan, $1,320, 
$1,290, $1,275. ‘48 FL 4-dr., $940. ‘47 
FM club coupe, $825. '41 SD sedan, $395 
'40 SD sedan, $270. 

CHRYSLER—’49 Saratoga sedan, $1,550* 
'48 NY sedan, $1,205*. °'46 Highlander 
conv., $875*. 

DODGE—’49 Wayfarer business coupe, 
$930. ‘48 Deluxe sedan, $960. 

FORD—’'50 CD (8) sedan, $1,450, $1,420 
'49 Custom (8) sedan, $1,130, $1,100, 


$1,070, $1,060, $1,050. ‘48 SD (8) club 
coupe, $920, $895; SD (6) sedan, $775. 
'46 SD (8) conv., $695. 
HUDSON—’'47 Commodore 
$595. 
KAISER—'49 Special sedan, $925. 


(8) club coupe, 


LINCOLN—’49 Cosmopolitan sedan, §1,- 
450°; sedan, $1,375. 

MERCURY—'49 sedan, $1,365", $1,285, 
$1,275*. '47 club coupe, $760. 

OLDSMOBILE—’48 (98) sedan, $1,300* 
'47 (76) sedan, $845°. 


PACKARD—’'47 (120) sedan, $800. 
PLYMOUTH—'50 SD sedan, $1,680. ‘49 
SD sedan, $1,250, $1,195. '48 SD sedan 


$980, $965. '47 Deluxe sedan, $735. 
PONTIAC—’'49 Chieftain (8) Deluxe se 
dan, $1,525*. ‘46 SL (6) sedan, §850 
$790. '40 Deluxe (6), $240. 
STUDEBAKER—’'50 Commander sedan 
$1,575*. 
WILLYS—’48 Jeep station wagon, $845°* 


QUINCY, ILL. 


(Charlie Thale’s Quincy Auto Auction 
Sale every Friday. Prices are for sale of 
Jan. 26.) 

(Sold 108 units out of 135 offerings.) 
BUICK—’50 Special business coupe, $1,380 

‘47 Special sedan, $815; Super sedan 

$695, $845. '41 Special sedan, $205, $320 

’39 Special sedan, $155. 
CHEVROLET—’49 SL Deluxe sedan, $1, 


170, 2 at $1,150, $1,235, $1,230; FL 
Deluxe 4-dr., $1,205, 2 at $1,150; 2-dr. 
$1,240, $1,180. ‘48 FM sedan, $880 
$965; FL aerosedan, $945, $995, $1,075 
$965. ‘47 sedan delivery, $535. ‘46 club 
coupe, $560; SM sedan, $485, $595; FM 
sedan, $745, $755, $670. ‘42 sedan, $345 
$370, $410. ‘41 sedan, $360, $305, $255 
$250, $175, $205. °40 sedan, $210, $215 
$305, $260. ‘39 sedan, $180, $110, ‘3: 
sedan, $145, $155. ‘37 sedan, $275, $165 
CHRYSLER — '50 Windsor sedan, $1,905 


'42 Royal sedan, $255. 


DODGE—'46 sedan, $710. ‘41 sedan, $170 


$125. 

FORD—'49 sedan, $985, $1,010, $1,090, $1, 
065, $1,035, $1,030, $1,130, $1,095. ‘47 
sedan, $640, $730, $760; %-ton pane 
$555. °46 sedan, $645, $580, $710. ‘4) 
sedan, $405, $300, $270. ‘40 sedan, $280 
$190. ‘39 sedan, $145, $165. 

FRAZER—’47 sedan, $580, $565. 

KAISER—’'49 sedan, $610. ‘48 sedan, $485 


$1,350*. 

"49 (76) sedan, $1,245, 
"41 sedan, $130. '40 sedan, $160 
$700. ‘46 sedan, 


$405. ‘40 


$1,300°. 


$570. 
sedan, 


‘42 Champion sedan 
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War Plans Seen Spurring 


Vation’s Used-Car Sales 


CHICAGO.—The needs of the na- 
tion’s defense program and trans- 
portation system will to an increas- 
ing extent stimulate used-car sales, 
members of the Greater Chicago 
Used Car Dealers Assn. have been 
told. 

“To maintain peak production, 
defense workers must be kept in 
good, safe, economical transporta- 
tion,” said Sol Steelman, president. 

“We are now faced with a crisis 
wherein soon this burden will again 
fall upon used-car dealers,” he said. 
“since new cars may gradually be- 
come more scarce and may even 
disappear from the market.” 

7” * + 


Mass. Police Crack Down 


On Unlicensed Dealers 

SerKINGFIELD, Mass. — Frank 
Germano, West Springfield, charged 
with two violations of carrying on 
an unlicensed business as a used- 
ear dealer in his home _ town, 
pleaded innocent on arraignment in 
district court, 

Germano was brought into court 
on a summons, His arraignment 
followed a warning by John B. 
O’Brien, West Springfield chief of 
Police, that police would crackdown 
on all unlicensed car dealers in 
town. The warning from _ police 
came after several offenders were 
reported to be operating in the 
town. 

* * * 
Michigan Charters 

GRAND RAPIDS, Mich.—Univer- 
sal Used Car Sales, Inc., 34 Ran- 
som Ave. N.E., organized to deal in 
used vehicles has been incorporated 
by Snover H. Sarjeant. Capital 
stock is given at $50,000 at no par 
value, with $1,000 paid in. 

* * * 


Rauh to Build 
BUFFALO.—Joseph J, Rauh has 
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| garding sales activity on legal holi- 
| days. 

At a regular monthly meeting, 
dealers said that such holidays as 
Washington and Lincoln’s birthday 
should not be included among those 
on which they must remain closed. 

* * + 


Springfield (Ill.) Auctions 
Scheduled for Wednesdays 


SPRINGFIELD, Ill.—A wholesale 
auto auction will be opened here 
Feb. 21 by Horace L. Campbell, at 


| 


ne 


vy 





Ford Honors Berl Berry, Inc.— 

This Kansas City dealership has received the Four-Letter award for the third consecutive 
year. Shown at the presentation dinner are, left to right: Bob Landers, sales manager; Roger 
Redd, service manager; J. S. DeWitt jr., office manager; G. O. Simmons, assistant district 
sales manager; J. W. Newton, assistant city sales manager; Berl Berry, president; E. S. 


3,175,444 Bodies 
Built Fisher 


4|During Year 


DETROIT.—Fisher Body reports 
it produced for General Motors’ 
five car divisions a total of 3,175,- 
444 bodies and body sets in 1950. 

Of this total production, 138,460 
units were marked for export and 
to Canada. 

Some 2,480 different combina- 
tions of color, trim and body op- 
tions were required to satisfy the 
demands of fabricating and assem- 
bling the 97 different body styles 


his sales pavilion on Route 4, Auc-| Alexander, district sales manager; Gib Bergstrom, vice-president and general manager; Paul offered by Chevrolet, Buick, Pon- 


tions will be held each Wednesday, 
according to Campbell. 
2 « + 


| Rochester Dealers Elect 


| Tarrant as President 

ROCHESTER, N. Y.—Clifton H. 
Tarrant has been elected president 
of the Rochester Used Car Dealers 
Assn. 

Other officers include George W. 
Rader, vice-president; Sollie Yates, 
secretary; Dom Noppie, treasurer; 
Joseph J. Pagano, Alex M. Rudman 
and Louis Erholt, directors. 








Sevier, parts manager; J. Dan Flynn, district sales representative; C. K. Cordray, sales pro- 
motion manager; M. Van Tuyl, used-car manager. 


Rouge to Add 
183 ovens in operation at the Rouge 


37 Coke Ovens produce approximately 1,225,000 


DEARBORN.—A _ contract for|tons of coke annually. The addi- 
construction of 37 coke ovens at/|tional ovens will increase the coke 


the project is planned for comple- 
tion late in 1951. At present, the 





Ford’s Rouge plant has_ been| producing capacity to 1,430,000 tons 
awarded to Koppers Co., Inc., Pitts- | Per year. 
burgh, ae 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





Erection of the new ovens is 
scheduled to start next spring and 


THE SEATTLE TIMES 





been granted a building permit to 
erect a structure here for the sale | 
and servicing of used cars at 573 
Genesee St. 

> + > 


Oregon Dealers Request | 


Holiday Rule Change 


PORTLAND, Ore.—The Oregon | 
Used-car Dealers’ Assn. has onan | 
its legal counsel, William Pender- | 
gast, to request the Portland city | 
council to amend an ordinance re-/ 


Syracuse Leader | 
Plugs Auto in 
Local Paper 


SYRACUSE, N. Y.—Spreading 
the story of the essential role autos 
play in the American economy is an 
important task that should be 
shouldered by dealer organizations, 
says Stuart C. Ballard, Syracuse 
Automobile Dealers Assn. executive 
vice-president. | 

Ballard, following his own advice, 
prepared a feature article which 
was given a three-column spread 
in the local Sunday newspaper. 
Ideas used in the feature came from 
AUTOMOTIVE News stories, he says. 

His by-lined article pointed out 
that “the automobile is no longer 
a luxury but the backbone of our | 
economic stability and an absolute 
necessity.” | 


Noting that the car has a bigger | 
job to do today than ever before, | 
Ballard showed that, nevertheless, | 
fewer autos were built in the past | 
decade than in the previous 20 
years. He said the industry pro- | 
duced 32,196, 103 cars from 1921 to} 
1930; 26,282, 
and only 
1950. 














25,608,428 from 1941 | 


Cuvchens Madson Seahorse 
Reelect Tyjeski President 


Eugene Tyjeski, veteran Cleve-| 
land Hudson dealer, has been re- 
elected president of the Cuyahoga 
County Hudson Dealers’ Assn. for 
his third successive term. 


Other officers reelected include 
Ed Norgar, vice-president, and 
Charles Schur, secretary-treasurer. 
Schur was presented with a gold 
watch by the association for his 
services during the past year. 


aT tae Rit: 


Represented by O'MARA & ORMSBEE °* 


These annual LEADERSHIP figures 
again show why The TIMES continues 
to be the BEST advertising medium in 
Seattle. Success in the busy Seattle 
market can be found through fre- 


quent, concentrated advertising in 
The SEATTLE TIMES. 


MEDIA RECORDS REPORT ON 
THE TIMES’ ADVERTISING LEAD 


tiac, Oldsmobile and Cadillac in 
1950. 

Highest monthly production was 
made in June, with Fisher produc- 


ing 322,810 bodies and body sets. 


Studebaker Dealers Form 


Association in Cleveland 
Studebaker Dealers of Greater 
Cleveland has been incorporated 
with 12 members. 
Incorporators are C. Edward Mee- 
han, W. M. Craddock and Robert 
J. White jr. 


NENnCoee 


OVER 2nd PAPER (Daily and Sunday, 12 Months, 1950) 


Seattie TIMES 


TOTAL LINEAGE . . . 24,292,911 
RETAIL DISPLAY . . . 12,596,091 
DEPARTMENT STORE. 5,334,576 
CLASSIFIED . . - 6,319,681 
NATIONAL .. 5,358,563 
RETAIL FOOD . 1,340,996 
RETAIL DRUG . 410,239 


2nd Paper 
17,094,485 
7,148,626 
3,022,566 
5,040,372 
4,270,569 

448,457 

299,086 
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New York * Detroit * Chicago °* 


Los Angeles ° 


Led 2nd Paper by 
7,198,426 
4,847,465 
2,312,010 
1,279,309 
1,087,994 

892,539 

111,153 
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On the Financial Front... . 


Stock Sales, Prices 
Set Alltime Highs 


By George Deery 
Associate Editor 

IVE auto and oil stocks were 

among the 15 most active issues 
on the New York stock exchange 
last year and Kaiser-Frazer ac- 
counted for the biggest turnover 
on the Curb—3,728,200 shares, It 
closed at 7%, a gain of 3% points 
per share. 

Socony-Vacuum, the fifth most 
heavily traded, with 4,055,300 
shares was up 8% to 25%. The 
3,566,100 sales of Chrysler gave it 
the leadership among the motor 
shares, as well as eighth position 
in the first 15. Chrysler’s year- 
end close at 68% represented an 
increase in value of 1%. 

Packard, which has appeared in 
the list consistently for several 
years, is credited with 3,222,500, 
with a closing price of 4%, a rise 
of %. Last year it appeared 12th, 
while Sinclair in the 13th slot was 


the last of the firms that could 
count its stock transactions at 
3,000,000, or more. 
+ +. * 

Tas oil issue gained 11% points 

to reach 34% in sales of 3,005,- 
800. Studebaker’s 2,997,800 aggre- 
gate rated it 15th with a final price 





Auto Stocks 
Feb.5 Jan. 29 





of 275%, which showed no change 
in value. 

Radio Corp. of America topped 
all other corporations in activity, 
with a trading volume of 8,825,700 
shares and closed the year at 16%, 
an appreciation of 3%. U. S. Steel 
was second, for a total of 6,603,600 
and the second best gain in points— 
15% to a final figure of 42%. 

On fewer transactions, Republic 
Steel was the sharpest gainer, 
attaining a value of 42% through 
a rise of 18%, Republic’s 3,226,500 
shares were responsible for its 
listing as 10th. Bethlehem Steel 
ranked 14th. It was up 16% points 
to 42% on a turnover of 2,998,300 
shares. 

The volume for all stocks last 
year on the Big Board was 524,- 
799,621 shares against 272,203,402 in 
1949, Trading in 1948 totaled 302,- 
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Pickup Truck— 

The Texas highway department has recently 
put into service a mobile electro-magnetic 
nail picker which will patrol the state's roads 
picking up bits of metal that might cause 
trouble. A specially equipped Chevrolet truck, 
with a Kohler 5AI electric plant permanently 
installed in its canopy express body is the 
main piece of equipment Texas uses for its 
nail-picking operation. 
zles with such features as a 

million shares traded every day 

and 11 sessions when the 3,000,000 

mark was crossed. When the 

trading day ended Jan. 17, 3,877,- 
470 shares were in the hands of 
new owners for the biggest ses- 

sion of the month. 


Price indexes were higher for the 


The January achievement daz- ‘third consecutive month to push 
















NEW KENT-MOORE CONNECTING 
ROD ALIGNER (J 3210A) — Rede- 


Chrysler ......... 19%, 79% | 218,965, 
SE, sos Ges.en 00s 4% 4% Se aie 
General Motors .. 51% 50 ANUARY trading in all issues 
MEO, cvseceses 18% 18% started off at the same fast clip 
Kaiser-Frazer .... 7% 7% |for a record that goes back to July, 
Nash-Kelvinator .. 22% 22% |1933. The soaring scramble for 
Peeneré ........: 5% 5 stocks by the public, corporations 
Studebaker ....... 33% 32% |and investment trusts, sent the 
Tucker ........... -10 -10 |total for the first month of the 
Willys-Overland .. 11% 11% |year to 70,180,730 shares. For the 

Average for nee ——— __|corresponding month a year earlier, 

10 Stocks ....... 23.61 23.08 |the sum was 42,576,115. 
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, KENT-MOORE 


\\} SPECIAL SERVICE TOOLS 


Ever check your service records from a cost vs. charge 
point of view? Well, chances are, if you do, you'll find a 
number of unprofitable operations . . . jobs that actually 


cost you money to handle. And chances are, too, you'll 


signed to incorporate a new clamping 
device suitable for all makes and 


models of passenger cars and light 
trucks. Eliminates need for special 
arbors, saves time lost in changing 


arbors! Simple, easy-to-use, provides 


greater accuracy. May be mounted 
to bench or held by bench-vise. 


Price: $47.50 F.0.8. Detroit 


Less 5% discount cash with order 





GENERAL MOTORS BUILDING ¢ 


find these losses are generally the result of make-shift service methods due 
to the lack of proper tools and equipment. And that’s where Kent-Moore 
comes in. For you see, Kent-Moore Organization has devoted over 25 
years to Specialized Service Engineering. Working closely with major 
automobile manufacturers, they design, engineer, manufacture and dis- 
tribute the special service tools and equipment required to put profit and 
satisfaction in every automotive service operation. 

So if you want to save time, money and effort in your shop . . . if you 
want to build your service business with a net gain on every job, better 
get hold of the new Kent-Moore Service Tool Guide. It’s loaded from 
cover to cover with all the information you need to find the tools you 
have to have. And a copy is yours for the asking. 


Kent-Moore 


ORGANIZATION, inc. 


DETROIT 2, MICHIGAN 


Sales and Service Engineering Representatives in Principal Cities Coast-to-Coast 
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ENGINEERS AND MANUFACTURERS OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 
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the composite figures for rails to a 
new peak since 1931, and the indus- 
trial yardstick to a high point that 
hasn’t been seen since 1930. 


Nash Net Slides 
From $7.03 to $6.64 
Under New Tax 


Net earnings of Nash-Kelvinator 
for the fiscal year ended Sept. 30 
were $28,836,326, or $6.64 per share, 
after provision of $1,700,000 for ex- 
cess profits taxes under the retro- 
active excess profits tax act of 1950, 
President George W. Mason stated 
last week. 

In a special letter to be sent to 
stockholders last week, Nash-Kelvi- 
nator points out that the excess 
profits tax act became effective 
after the corporation’s 1950 annual 
report had been printed. 

This report showed net earnings 
of $30,536,326, or $7.03 per share, 
before provision for federal excess 
profits taxes, and in a sticker at- 
tached to the report attention was 
called to the estimated $1,700,000 
excess profits tax liability. The spe- 
cial letter is being issued to elimi- 
nate any possibility of confusion 
concerning last year’s earnings, 
Mason said. 


Bendix Ups Profit; 
Doubles Backlog 


Net income of Bendix Aviation 
for the fiscal year ended Sept. 30 


| was $16,954,116, or $8 a share, com- 


pared with $11,086,781, or $5.24 in 
the preceding 12 months. 

Automotive sales equaled 30 per- 
cent of total sales. This compares 
with 31 percent in 1949, President 
Malcolm P. Ferguson stated. The 
backlog Sept. .30 was $336,000,000 
against $165,000,000 for the corres- 
ponding date a year ago, the com- 
pany stated. 

+ 


$3,083,288 Net 
At Timken Axle 


Timken - Detroit axle reports net 
profit for the six months ended 
Dec. 31, after provision for taxes 
of $3,083,288, equivalent to $1.42 


per share. 
Sales for the period amounted to 
$62,342,904. This compares. with 


earnings of $1,251,088 for the six 
months ended Dec. 31, 1949, equiva- 
lent to 58 cents per share and sales 
of $30,476,663. 


mation Net 
Sets New High 


International Harvester had the 
highest net earnings in its history 
for the year ended Oct. 30—$66,714,- 
716, or $4.72 a share. This compares 
with $61,270,433, or $4.36 a share in 
the preceding year. Net sales rose 
to $942,601,961 from $908,910,416 in 
the preceding year. 

Trucks accounted for the largest 
dollar sales gain of its various 
products, the company stated, 
pointing out that this division had 
been adversely affected by model 
changeovers in 1949. 

+ 


Ford ad Piao 
Hoists Payment 


That auto industry prosperity 
isn’t limited to this side of the 
border is indicated in the latest 
dividend action by Ford of Canada. 
It declared a special dividend of 
$1.50 per share and a regular quar- 
terly dividend of 50 cents per share, 
payable March 9 to shareholders of 
record Feb. 9. 

A year ago the company de- 
clared an extra dividend of $1 per 
share, in addition to a quarterly 
dividend of 50 cents. Quarterly divi- 
dends of 50 cents were paid in 
June, September and December. 

+ 


Top Profit Year 


Associates Investment 


Boosts Income 

E. M. Morris, board chairman, 
announces that consolidated net in- 
come of Associates Investment Co. 
and subsidiaries amounted to $10,- 
866,847 for the year ending Dec, 31, 

compared to $9,057,066 for 1949. 
Earnings are equivalent to $10.29 

(See FINANCIAL, Page 57, Col. 1) 
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Financial 


(Continued from Page 56) 


per share, against $8.69 per share 
for the previous year. 

The volume of finance business 
transacted during 1950, a record 
year in earnings and volume, ex- 
ceeded ™% of a billion dollars, The 
actual total of $769,742,491. rose 
above that of the previous year by| 
£173,424,984, 

+ * * 


Koppers Profit for Year 
Soars to $11,615,498 





Net income of Koppers Co. for 
1950 was $11,615,498, after provision 
for income taxes, or $6.81 per share. 
The 1950 income figure compares 
to earnings of $7,111,997, or $4.03 per 
share in 1949, according to the re- 
port. 

Sales and other receipts during 
1950 amounted to $213,791,687 as 
compared with sales of $192,314,685 
in 1949. 


Stockholders Smile 
Dividend Is Raised 
By Westinghouse 


Westinghouse Electric has de- 
clared a dividend of 50 cents a 
share on the common stock, an in- 
crease of 10 cents over the 40-cent 
quarterly rate which prevailed 
throughout 1950, and is the second 


Ford to Double 
Size of Dallas 
Assembly Plant 


DALLAS. — Plans to expand 
Ford’s Dallas assembly plant to al- | 
most double its present capacit 
for production of 500 cars and 
trucks daily have been announced 
here by L. D. Crusoe, general man- 
ager of the division. 

A two-story addition will be in- 
tegrated with the present plant on 
its east side, with constructi6n to 
start “as soon as possible.” Com- 
pletion is conceivably possible with- 
in a year, it was said. Assembly 
operations will be extended over the 
entire main floor of the enlarged 
plant. The second floor of the addi- 
tion will be devoted to painting. 
Cafeteria and other facilities will 
be included in the addition. 

Crusoe said that while “it’s. fore- | 
seeable that we may be making 
defense products in the expanded | 
plant before or while we are turn-| 
ing out civilian cars or trucks, | 
we'll certainly be using or needing | 
the building in any case. ” He added 
that the same is true of “our other 
facilities.” 

The Ford division head said that | 
production of Ford cars currently | 
is scheduled at 4,000 cars daily, | 
slightly below the figure for the| 
same date last year. 


Du Pont Reveals 
‘Assembly Line’ 
For Ethyl Lead 


WILMINGTON, Del. — A new 
continuous process for the manu- 
facture of tetraethyl lead, a gaso- 
line additive essential to high oc- 
tane gas, has been perfected by 
Du Pont research men and en- 
gineers, the company announced 
last week. 

It added that construction will 
start immediately on the first new 
continuous production unit which 
will have an annual production ca- 
pacity of about 50,000,000 pounds 
of tetraethyl lead a year. 

At the present time, tetraethyl 
lead is made in batches, a process 
perfected by Du Pont in 1923. In 
addition to increasing productive 
output, the new continuous process 
eliminates the need for equipment 
made of special steel alloys which 
are essential in the batch process. 

The continuous process tetraethyl 
‘ead plant will be located at the! 
company’s Chambers works at| 
Deepwater Point, N. J. It is ex- 
pected to be in production by Jan- 
lary, 1952. 


McGinnis Remodels | 

In Scotland, S. D., an extensive | 
remodeling job has been completed | 
by McGinnis Chevrolet with changes | 
providing a separate automobile | 
showroom, parts and Office sections. | 


increase in 
since the end of World War II. 

Gwilym A. Price, president, said | 
the board expects that the 50-cent 
quarterly dividend will be main- 
tained, “provided favorable earn- 
ings continue and the changing tax 
structure permits.” 

Following a split in the common 
stock on the basis of four shares 
for one, in 1945, a 25-cent per 
quarter dividend was maintained. 
This was increased to 40 cents a 
year ago. 


Auto-Lite Adds 
Three Officers 


TOLEDO.— Election of three new 
officers at Electric Auto-Lite Co. 
was announced last week by Royce 
G. Martin, president. Harry G. Call 
was named a vice-president, I. O. 
Goodnight was named treasurer 
and G. A. Kessel, assistant comp- 
troller. 


|subsidiary companies since 
| Goodnight, who has been assistant 


| 


quarterly dividends | Auto-Lite since 1922, Kessel joined 





1926. 


to the treasurer, succeeds James B. 
Fenner, who was recently promoted 
from treasurer to vice-president 
and comptroller. He has been with 


Auto-Lite in the ee s Office. 


Chrysler Group in Mass. 


Elects Fay President 


BOSTON.—At the annual meet-|_ 


ing of the Eastern Massachusetts 
Chrysler Retailers, an organization 
of Chrysler-Plym- 
outh dealers, 
Sturgis M. Fay, 
vice - president of 
cS Kk Fay Co 
Boston, was elec- 
ted president. 
Others elected 
were Ralph Am- 
oroso, Natick 
vice-president; 
Nathan Prescott, 
secretary; Robert 
a ae J. O’Connor, Ar- 
lington, treasurer. Directors are 
Harry B. Scott, Cambridge; Roland 
Norwood, Newton; James T. Bill- 
ington, Framingham, and Irving 


Call has been with Auto-Lite and|Clark, Andover. 


Only PERFECT CIRCLE’S new 


2in 1 Chrome Piston Ring set gives you 






























| circulates throughout the community. Above, Manager H. 





Dealer Pays Help in Silver Dollars— 

The entire staff of McCreery Motors Sales, Galesburg, IlI., Ford dealer, took a week's pay 
in silver dollars recently, to show Galesburg residents how pay earned at the dealership 
C. Reis pays Jack Orms (seated) 
and (left to right) Maddie Ensley, Jimmie Johns, Emily Lowe and Jasper Jones. 


lwlo spring pressures 


Yes! For the first time, mechanics 
. can choose the spring pressure 
best suited for every engine 
without switching between various 
brands or types! 


Two expander springs are packed 
with each Chrome Oil Stopper 
—a NORMAL PRESSURE spring, for 
use in rebored and slightly worn 
engines, and a HiPRESSURE spring 
for badly worn engines and 
known oil pumpers! 


And there's another reason why 
this new set is actually two sets in 
one... because solid chrome plating 
on the top compression ring and the 
steel rails of the oil ring assures twice 
the life of both cylinders and rings! 


The new 2-in-1 Chrome Set 
establishes a new high standard of 
piston ring performance— genuine 
oil economy and sustained power 

for thousands of extra miles. 





| Perfect Circle 


The Most Honored Name in Piston Rings 
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Collection Service 


7 . 

Set Up in Ohio 

COLUMBUS, O.—The Ohio Auto- 
mobile Dealers Assn. has set up a 
credit control and collection serv- 
ice. The system adopted is now 
used in Indiana and a number of 
other states. Members of the asso- 
ciation will furnish the secretary in 
Columbus with the name, address 
and amount owing on a delinquent 
account, note or bad check. 


Collection service is then started, 
there being seven steps in all at 
10-day intervals. It is announced 


Do you know that drugs and 
sundries are big business in 


SAN DIEGO 


$11,129,000 


San Antonio, Texas 





that while the steps taken to collect 
are firm and effective, they are so 
devised as not to cause a loss of 
goodwill or future business. 


Vancouver (B. C.) Dealers 


Elect Collier President 
VANCOUVER, B. C.—S. G. Col- 
lier has been elected president of 
the Vancouver Motor Dealers’ Assn. 
Mackenzie Bowell was chosen 
first vice-president; James Mackin- 
lay, second vice-president, and Ed- 
win T. Orr, secretary-treasurer. 
Directors are A. W. Cruise, Jack 
DeWolfe, J. S. Marshall, James 
Robinson and J. W. Sherwood. 















iimenee Z View —" Just picture a market of over a half 
$12,734 000 million people (535,967 in San 
Toledo, Ohio Diego County, U. S. Census) with 
$11,423,000 414,371 living in a radius of 15 
Nashville, Tenn. miles from the Civic Center. 
O@uehe mae a Picture San Diego 125 miles south 
: $11,522,000 of Los Angeles (33 miles greater 
Dayton, Ohio than the distance from New York to 





Philadelphia). Do this and you will 
realize that you need the concentra- 
tion of San Diego Union and 
Evening Tribune circulation to 


$ 8,121,000 
Des Moines, lowa 

$ 9,897,000 
Columbus, Ohio 












$12,017,000 successfully sell this isolated mar- 
soneram, SS ket. Then remember that your ad- 
a. — vertising dollars are more effective 
$ 10,670,000 here because just one “buy” delivers 






saturation coverage. 





Decide now that San Diego 
belongs in your West Coast sales plan. 


Ask the West-Holliday man 







maa CMM eL | 


Morning, Evening and Sunday 
in California's New Major Market 


REPRESENTED NATIONALLY BY WEST-HOLLIDAY CO., Inc. 


New York Detroit * Chicago + Denvers Seattle * Portlands San Francisco*Los Angeles 











ALL-STEEL FILES 


File and Index 
Complete 





















4” x 6” FILES 
FOR PROSPECT CARDS, 
STOCK RECORD CARDS, ETC. 


EXTRA-LARGE CAPACITY! 


Yes, hold 1200 cards! 714” wide x 6%” high x 16” long. Stacks 4 or 5 
units high. Features interlocking and 4 rubber feet. Complete with steel fol- 
low-block and with index cards. Files in standard green only. (Please specify 
either 1-31 or A-Z index when ordering). F.O.B. ST. LOUIS 2, MISSOURI. 


BUY WHILE YOU CAN! 
COMFORT SPECIALTY CO. 


200 SO. 7TH ST., ST. LOUIS 2, MO. 






































AUTOMOTIVE NEWS, FEBRUARY 12, 1951 





Dealers tell me. 


(Continued from Page 3) 


grown careless in their salesman- 
ship and public relations as they 
literally have sat and waited for 
the customers to come to them . 
to walk into the display room on 
their own initiative. 


There are men and women in 
the customer ranks who have 
strongly resented this laziness, 
this seeming lack of appreciation 
for their business, this smugness 
and independence. Every cus- 
tomer welcomes appreciation of 
the business he is giving anyone 
. « « he boils at the “take it or 
leave it” attitude, and all we have 
to do is put ourselves in the posi- 
tion of customer to understand. 


“If the mariner’s wise, he looks 
in the skies, to see what he’s about; 
and he never expects any ships to 
come in, if he hasn’t sent ships 
}out!” During these past five years 
| there has been a lot of waiting for 
— ships to come in, when there 
was a lot of building of the ship- 
of-public-relations to be done... 
and certainly a lot of the ships to 
be sent out. 

There is also a lot to be learned 
from visitors to the display room 

. their comments on our economy, 
the government, the manufacturer, 
the trend ... are barometers of 
the public mind, indicators of the 
public disposition. We have heard 
comments that bear repeating such 
as, “The American way of life, free 
enterprise, our freedoms, need 
mass-selling . . . it looks like free 
enterprise is being whittled to 
pieces . . . more and more govern- 
ment is being taken out of the 
hands of the people . . . why is there 
so much confusion? . . . five years 
of war; then five years of confusion 


.. What lies ahead? 
? * ? 

























Dictating? 

"- TIME of war the government 
relies heavily on the automobile 

industry to produce for the war ef- 

fort; why did it single the industry 


Nix on '5 Percenters’ 
U. S. Sounds Warning 


To Contract Seekers 


DETROIT.—Business and indus- 
trial firms do not need to employ 
special agents to obtain govern- 
ment business, it is stated by Brig.- 
Gen. David J. Crawford, command- 
ing general of the Ordnance Tank- 
Automotive Center here. 

“We are receiving an increasing 
number of reports from small busi- 
nesses that they have been ap- 
proached by individuals who claim 
to be able by mysterious means to 
obtain government contracts,” he 
said. These individuals usually de- 
mand a fee plus commissions for 
obtaining these contracts. Such 
persons are not able to obtain any 
contracts which could not be ob- 
tained by the companies them- 
selves.” 

The general emphasized that gov- 
ernment procurement is governed 
by the Armed Forces procurement 
regulation and that the law is the 
same for the Army, Navy and Air 
Force. Manufacturers and dealers 
who wish to do business with the 
government should write direct to 
the appropriate purchasing office, 
he advised. 


New Utica Dealer Head 


Vows Civil Defense Aid 

UTICA, N. Y.—Edwin B. Welch, 
newly - elected president, pledged 
support of the community’s civil de- 
fense program by the Utica Auto- 
mobile Dealers Assn. Welch said 
the association would work to im- 
prove relations between the public 
and the association and cooperate 
in civic safety projects. 

Other new officers of the associa- 
tion are: first vice-president, Gor- 
don A. Davis; second vice-presi- 
dent, David Geffen; treasurer, 
George M. Benas, and executive 
secretary and general counsel, Mil- 
ton D. Nelson. 


Sten Wills $167, 000 


ST. LOUIS.—Elgie T. Swinet, 59, 
president of E. T. Swinet Motors, 
Inc. (DeSoto-Plymouth), left an es- 
tate valued at $167,000, according 
to an inventory filed in probate 
court. Swinet died of a heart at- 
tack ailment Dec. 11. He bequeathed 
his entire estate to his widow. 


out so quickly after the emergency 
proclamation for the rollback with- 
out giving it a chance to show jus- 


- -|tification for the raises ... and 
then ask for a voluntary freeze on 
prices to all other fields? ... I 


(still quoting) didn’t like the word 
‘dictates’ in the comment made by 
one of the ESA spokesmen who 
said, ‘Who is dictating the price 


control of our economy, G. M. or 
this agency?’ .. .” 
And more, like ... “If the ESA 


was sincerely striking at the 
sources of inflation at the time the 
emergency was declared, why didn’t 
it roll back prices on food and other 
commodities so important to the 
people with the smaller incomes? 

. our government appears vindic- 










tive . . . when will we ever have 
peace again? . . . when will we 
ever again be on a peacetime econ- 
omy? ... the menace of one coun- 
try casts a shadow over the entire 
world despite the prayer for peace 
in the hearts of the rest of the 
people .. .” 

Yes, there is much advantage 
to a good public relations pro- 

and all those who meet the 
public in the challenge of sales- 
manship and competition should 
give such a program close atten- 
tion. 

The automobile itself stands as a 
classic example of the independence 
and freedom of the American citi- 
zen and his standard of living... 
it is a symbol of the engineering, 
research, progress and democracy 
of this country. We should be 
worthy of it. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mated more than 100,000 readers weekly! 
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Highways & Safet 


90 Traffic 





Toll Up 


11% to 35,000 


By Tom Hewitt 
Staff Writer 


(Sarr fatalities totaled ap- 
proximately 35,000 in 1950, an 11 
percent increase over 1949, the Na- 
tional Safety Council announced 
last week. 

While the num- 
ber of deaths was 
exceeded only by 
1941, the fatality 
rate per Sean 

000 vehicle miles 
an ol was the second 

lowest on record 
—7.5. Mileage traveled in 1950 was 
10 percent above 1949. Therefore, 
the fatality increase was compara- 
ble to the mileage increase. 

Even though the 1950 toll is 
high, it is an improvement over 





‘ previous years. In 1941, for exam- 


ple, an alltime high of 39,969 
deaths was recorded, even 
though total vehicle mileage was 

40 percent below 1950's. 

Of the 45 states which reported 
their complete motor vehicle death 
toll for the year, only five had de- 
creases from 1949, 39 had increases 
and one had no change. 

The five states showing reduc- 
tions were: North Dakota, —25 per- 
cent; Pennsylvania, —4 percent; 
Oklahoma, —4 percent; Minnesota, 
—3 percent, and Arkansas, —1 per- 
cent. 

+ * * 
ee accidents during 1950 

caused approximately 1,225,000 
non-fatal injuries, the Council re- 
ported. 

Property destroyed and dam- 
aged by the mishaps was esti- 
mated at $1.2 billion. All costs, 
including medical expenses, over- 
head costs of insurance and ve- 
hicle property damage, amounted 
to $3.3 billion, it was said. 

Forty-five cities of 10,000 popula- 


Speed Trap 


Miss. Patrol Uses Radar 


To Catch Drivers 

Mississippi’s highway safety pa- 
trol is now using a portable radar 
speed meter as a _ mechanized 
“speeding trap.” 

As a car comes into range of 
the device’s beam, a needle regis- 
ters the vehicle’s exact speed. The 
instrument is installed in a patrol 
car which parks on the side of the 
road. Two other patrol cars work 
about one mile on each side of 
the radar-equipped car. 

Speeding or careless drivers are 
described over the police car radio 
to the patrol car ahead. Without 
a chase the driver is motioned to 
“pull over” by the patrol car ahead. 

Officials point out that the new 
speed trap is not to harass motor- 
ists, but to carry out their program 
to “Promote Safety and Prevent 
Sorrow.” Commissioner T. B. Bird- 
song is determined to cut down the 
appalling record of 450 people killed 
on Mississippi highways last year. 

+ + a 


War, Traffic Tolls | 
Both at Million 


GI-X, a new unknown soldier, 
will soon fall on the Korean bat- 
tlefield as the millionth soldier to 
die in all U.S. wars since 1775, 
according to the Assn. of Casualty 
& Surety Companies. 

GI-X’s death will precede by only 
a few months the death of victim 
X, his unknown civilian counter- 
part, who will be the millionth 
person to be killed in U.S. traffic 
accidents since 1900. 

The death of GI-X may occur 
this spring, while Victim X may be 
killed next December, the associa- 
tion said. 





Gotham Safety Parley 
Set for Apr. 3-6 


New York city’s safety conven- 
tion and exposition will be held 
Apr. 3-6 in the Statler and Gov- 
ernor Clinton hotels. 

Two hundred safety experts will 
discuss safety in traffic, industry, 
the home and other fields. An at- 
tendance of 10,000 to 12,000 persons 
is expected. 


tion or more completed the year 

without a traffic death. Brookline, 

Mass., with a population of 57,000, 

was the largest city to achieve this 

record. Following Brookline were 

Berwyn, Ill. and White Plains, 
: we 


* * * 

EADING cities, on the basis of 

number of traffic deaths per 
10,000 registered vehicles, follow: 

Over 1,000,000 population: Los 
Angeles, 3.2; Detroit, 3.3; Phila- 
delphia, 4.3. 750,000-1,000,000 popula- 
tion: San Francisco, 2.3; Cleveland, 
3.2; Washington, 3.8. 500,000-750,000 
population: Minneapolis, 2.0; Mil- 
waukee, 2.5; Buffalo, 2.9. 

From  350,000-500,000 popula- 
tion: Seattle, 2.5; Kansas City, 
2.8; Denver, 2.9: 200,000-350,000 
population: Syracuse, 1.7; Roches- 
ter, 1.8; Providence, 1.8. 100,000- 


200,000 population: Allentown, Pa., 
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Subscribe Today to the Following: 
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Line 
Saved 





Loaned to Ansonia (Conn.) School— 


Ansonia Dodge dealer, is shown presenting keys of a 
as school 


George J. Flint (second from left), 
driver-training car to Edward U. MacConnie, principal of Seymour high school, 


officials look on. 


0.6; Utica, N. Y., 
Kans., 0.8. 

From  50,000-100,000 population: 
Berwyn, IIl., 0.0; Brookline, Mass., 
0.0; Dubuque, Ia., 0.6. 25,000-50,000 
population: White Plains, N. Y., 0.0; 
Newport News, Va., 0.0; Rome, N. 
Y., 0.0. 10,000-25,000 population: 
Benton Harbor, Mich., 0.0; Walla 
Walla, Wash., 0.0; Salisbury, N. C., 
0.0. 


For Good Roads in N. Y. 

The New York Good Roads Assn. 
has published a folder which urges 
a public referendum to let voters 
decide whether vehicle revenues 
should be used only for highway 
purposes. New York State Auto- 
mobile Dealers, Inc., is helping dis- 
tribute the folder. 


0.7; Wichita, 
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9. Social Security Law.” 

10. Tax Withholding Tables. 

11. How Much Surplus Can | Keep? 
12. Wage and Hour Rules. 

13. Must a Dealer Pay Dividends? 
14. Inventory Valuation. 


15. Dealer Incentive and Profit Shar- 
ing Plans. 
16. Should You 

When? 
17. Proprietorship or Partnership vs. 
Corporation For Dealers. 
18. Excess Profits Tax Law. 


STOKES TAX CONTROLS. 


the first year's subscription. 
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TAX CONTROLS within ten days, this $3.00 will be credited to 


To STOKES TAX CONTROLS 


1101 Connecticut Avenue, N.W. 
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$212 Billion Plan 
For Pa. Roads 
Ready for Solons 


A 12-year master plan for all 
Pennsylvania highways—one of the 
most specific large-scale road pro- 
grams ever developed in the U. S.— 
has been announced by the high- 
way planning commission. 

The report calls for the expendi- 
ture of more than $2% billion to 
bring Pennsylvania roads and 
bridges up to standards adequate 
for 1962 traffic and maintenance. 

“Pennsylvania’s highway network 
of tomorrow can be financed with- 
out any tax increase on highway 
users,” said Commission Chairman 
James S. Berger, state senator from 
Coudersport. Sen. Berger said that 
the entire program can be carried 
out at current rates of revenue. 

This program, the result of a 
14-month study, will provide both 
state and local governments with 
an overall plan for road building, 
finance and administration, accord- 
ing to wen. Berger. 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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In the Hopper 


In his message to the West Vir- 
ginia legislature, Gov. Patteson 


called for enactment of “necessary 


would “just make use of present 


taxes,” the sponsor says. 
+ * + 


legislation to protect our highways | Stronger Load Law Asked 


from overloaded trucks.” 
* + * 


Car Renters Eyed 

Persons in the business of car 
rental would be required to obtain 
a license from city councils or the 
selectmen of a town to obtain a 
certificate of convenience and ne- 
cessity from the department of pub- 
lic utilities under terms of a Dill 
filed in the Massachusetts legis- 
lature. 

* * + 


Texas Farmers Ask Bonds 
To Maintain Market Roads 


A bill permitting counties to issue 
bonds for constructing and main- 
taining farm-to-market roads or 
better is being introduced in the 
Texas legislature. 

The bill permits retirement of the 
bonds out of lateral road funds 


and would add no new taxes but 


f 





|In N. Hampshire Legislature 


introduced in the New 
Hampshire legislature would in- 
crease the fine for overloading 
trucks and _ give inspectors _in- 
creased authority to order drivers 
to unload or reload such vehicles. | 

The bill also would give the state 
public works commissioner au- 
thority to fix weight limits of vehi- 
cles on certain roads and bridges. 
+ * * 


Financial Responsibility Law 


Studied in Kans. Legislature 


A model financial responsibility 
law for auto owners has been intro- 
duced in the Kansas legislature. 
The bill is designed to replace and 
to be a stronger law than the pres- | 
ent law and yet does not require 
every owner to take out liability 
insurance. 

The new law proposes a limited 
time after an accident causing 


A bill 
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“LOVE THAT FENDIX” say 
Dealers and Service Managers... 


Dealers everywhere are switching to FENpDIx. Its 
wonderful merchandising award plan keeps serv- 
ice men and salesmen plugging for undercoating 
sales ... bringing in extra profits of $15 to $20 
per car. Dealers prefer FENDIX too, because each 
drum contains more solids... more cars are under- 
coated per drum. And dealers find that FENDIXx 
reduces free labor time on new car squeaks and 
rattles, as well as giving them cars with a higher 
re-sale value when customers come around te trade. 





EASTERN DIVISION, 201 DAVISON 
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‘Oldtimers’ of Edwards Motor— 


Seven employes of this Birmingham (Ala.) 


dealership have a service record totaling 2i! | tutional 


years, They are, left to right: Jake Durham, 3! years; Lucius Shellnut, 27; W. S. Edwards jr., 
34; S. E. Eddy, 30; W. S. Goeller, 30, and A. G. Schaeffer, 31. Ben. F. Durham, with 28 issuance of $1,000,000,000 in highway 
years, was not in the picture because he was in the hospital with a broken hip. The firm | bonds to be repaid in 20 years 


employes 103 persons. 


or more in which the injured party 
could require the offending driver 
to show his financial ability to 
stand the costs or lose his privilege 
to drive. 


Itinerant Truck Law 


Sought in Texas House 


Licensing and regulation of itin- 
erant truckers in Texas is proposed 









Texas legislature by Rep. Joe Shan- 


non, 

Shannon said the act will not} 
apply to farmers and other agri-| 
cultural producers who haul their 


|own goods to makets. | 


“It’s intended for truckers, for | 


|example, who might pick up a load 


of grapefruit in the valley for haul- 
ing to Kansas City in their own 
trucks—that kind of hauling where | 





Service managers “‘love’’ FENDIx because there 
are over 5,280 gifts to be earned for using FzeNnpIx. 
Home furnishings, sports equipment, television 
sets... almost anything you name can be earned 
by using Fenpix. What’s more, your men like 
FENDIX because it sprays freely and easily .. . 


doesn’t foul up equipment... goes on in a con- 
tinuous, uniform coating. FENDIX men train serv- 
ice men how to use FENDIX best. 


They stay on the 


job until service men do a job quickly, efficiently 


and easily. 


not do it now? 


NOX-RUST CHEMICAL CORPORATION 
2433 S. HALSTED STREET, CHICAGO &, ILLINOIS 


INIA 


STREET, SAN FRANCISCO 7, CALIFOR' 


Get the facts on FENDIX and 
stort. earning those wonderful 
gifts. Contact your nearest FEN- 
DIX jobber or write direct. Why 
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| Chauffeur’s 


|trucks carrying only natural 


|ers 


the trucker has no responsibility,” 
he explained. 
* * + 


Calif. Ponders 10-Year Plan 


For $1 Billion in Highways 

Bills proposing a new $1 billion, 
10-year highway construction pro- 
gram in California, to be financed 
by a 2-cent increase in the state 
gasoline tax rate, have been intro- 
duced in the California legislature 
by Sen. Randolph Collier of Siski- 
you county. 

Sen. Collier, who wrote the 1947 
Collier-Burns Highway act, which 
jalso involved highway-user tax 
| boosts, proposes that a state consti- 
amendment be submitted 
to the electorate calling for the 


* * * 


($12 Fee for Light Trucks 


Proposed in Arkansas 


Amendment of the Arkansas 
automotive license law to assess a 
flat license fee of $12 on all 
trucks regularly rated as having 
a load capacity of %-ton or less 
is proposed in a bill under con- 
sideration in the house of repre- 
sentatives, 

* . > 


Tenn. Bill Would Double 


Fee for Driver Permits 


An administration bill to double 
driver’s license fees has been intro- 
duced in the Tennessee legislature. 
The measure would boost the cost 
of regular licenses from $1 to $2. 
licenses would be 
raised from $1 to 3, and the cost of 
duplicate licenses—in case of loss 

would climb from 25 cents to $1. 

Licenses would continue to be is- 


| sued on July 1 of odd years, and be 
| good two years. All current licenses 


expire July 1. New licenses pur- 
chased at that time would be good 
until July 1, 1953. The bill also al- 
lows county court clerks 25 cents 
for issuing the licenses, instead of 
the current 15 cents. This would 
make the actual cost of new regu- 
lar licenses $2.25 instead of $1.15. 


* * 7 


Sales Tax Urged to Help 


Maine Balance Budget 


Enactment of a new 2 percent 
sales tax, exempting food bought 
for home use, was recommended 
by Gov. Frederick G. Payne in 
his budget message to the Maine 
legislature. 

Besides advocating the sales 
tax, which would yield an esti- 
mated $12,000,000 a year in addi- 
tional revenue, Gov. Payne rec- 
ommended repeal of the state 
property tax and the 20 percent 
state tax on cigars and tobacco. 
The property tax now yields 
$5,500,000 a year, while the tobac- 


co tax brings in $600,000. 


+ * . 


| Arkansas Bill Would Drop 
|Truck Tax Exemption 


A bill introduced in the Arkan- 
sas legislature would abolish the 
special reduced license rate for 
re- 
sources. 


The measure was offered by Rep. 


|G. P. Houston, Cleburne county, 
|who said the natural resources li- 


cense is often obtained by truck- 
who hauled other types of 
products, to avoid paying a higher 
tax. 

+ * * 


Bombs Away 


Colorado’s senate has rejected 
a resolution proposing that stud- 
ies be undertaken looking to con- 
struction of a combination under- 
ground parking facility and bomb 
shelter under the west Capitol 
lawn, 

a * * 


Wage, Compensation Laws 
Urged by Del. Governor 


Enactment of a state minimum 
wage law, “in line with and to 
supplement the federal minimum 


wage law,” was urged by Gov. El- 
bert N. Carvel in his message to 
the 1951 Delaware legislature. In- 
creased unemployment compensa- 
tion and workmen’s compensation 
benefits also were advocated by the 
governor. 


He further recommended passage 
of legislation “to provide for col- 
lective bargaining in labor rela- 
tions cases not falling within the 
jurisdiction of federal laws.” Also 
urged by the governor was the 
adoption of a law “to provide that 
no worker shall be disqualified for 

(Continued on Page 61, Col. 1) 
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| In the Hopper 


(Continued from Page 60) 


unemployment insurance for refusal |legislature through adoption of an 


to accept employment at a lower | adverse committee report. 


rate of pay than he received at his 
last place of employment or for the 
refusal to accept employment out- | 
side of the state.” 

* * 


Lighter Loads, Longer Trucks | 


Urged by Ohio Group 

A study of Ohio’s 102,000-mile 
road and street system by the high- 
way study committee of the Ohio 
progress commission has brought 
forth these recommendations: 

Single axle loads to be cut 1,000 
pounds to 18,000. Group axle loads 
to be reduced to 73,280 pounds, from 
78,000. Tandem axle loads to be in- 
creased from 31,500 to 32,000 pounds. 

Length of three-axle buses be in- 
creased from 35 to 40 feet. Length 
of truck tractor and semi-trailer 
combinations to be increased from 
45 feet to 50 feet. 

It has also been proposed that 
fees be raised for 21,000-pound 
vehicles from $413 to $1,700. | 

.- = Ss 


Mo. Examines Bill to Sell 


Cars of Drunken Drivers 

A drastic proposal for dealing 
with drunken drivers was _ intro- 
duced in the Missouri senate in a 
bill that would confiscate and sell 
motor cars of convicted drunken 
drivers. Proceeds would be allottcd 
to the county school fund. 

The bill which would replace the 
present law which provides for sus- 
pension of driver's license, and a 
jail term or a fine. 

* * * 


West Virginia Bill Seeks 
Driver Responsibility 

A bill introduced in the West 
Virginia legislature would provide 
that all owners of motor vehicles 
have a bond or liability insurance 
before they receive license plates. 

The amount of the bond would 
be set by the state road commis- 


sion under terms of the bill. 
os > * 


South Dakota Bill Provides 


For Licensing of Drivers 

A bill to require automobile driv- 
ers to have licenses has been intro- | 
duced in the South Dakota legisla- | 
ture by Rep. George Olson of 
Aberdeen, 

Persons presently driving in the 





state would not have to take an 


examination to get a license. Li- 
censes would be issued for two-year 
periods and would cost $2. 


‘Spartan’ Economy Asked 


By Delaware Governor 

Calling for “Spartan” economy 
in state government during the 
emergency period, Gov. Elbert N. 
Carvel urged the 1951 Delaware 
legislature not to revive the state 
income withholding tax law which 
expired Dec. 31. 

This would leave in effect the | 
former Delaware income tax law | 
with lower rates, larger exemp- 
tions and no withholding features. 
Annual revenue will be about 
$5,000,000 less than from the in- 
come tax law which just expired, 
the governor estimated. 

- 7” * 


Fuel Transport Rules Eyed 


In Arkansas Proposal 
Stricter regulation of highway 
transportation of butane gas and 
other inflammable liquid gases is 
provided in a bill introduced in the 
Arkansas legislature. 
* * . 


Ban Sought in Georgia 
{gainst ‘Hotrod’ Autos 
Rep. Pittard has introduced a 
bill barring “hotrods” from 
Georgia highways. The bill makes 
it a misdemeanor to change a 
car motor in any way to increase | 
power or speed. 
Under terms of the Pittard | 
measure, police departments 
would be permitted to “soup up” | 
their cars by getting special per- | 
mission from the state public | 
safety director. 
. 


* + 


Mont. Kills Speed Bill 


A bill to establish a maximum 
daytime speed limit of 60 miles an 
hour in Montana has been killed 
by the lower branch of the state 


|New York Bill Site 
| Stabilization of Prices 


Pending in the New York state 
legislature is a measure propos- 
ing creation of a joint state leg- 
islative committee to survey the 
cost of living with a view to 
recommending legislation de- 
signed to stabilize prices of neces- 
sities and to prohibit and punish 
hoarding. The proposal was _ in- 
troduced by Sen. Arthur Wach- 
tel, Bronx Democrat. 

* * * 


Auto Fee Revision Sought 


In North Dakota Bill 
A bill proposing a new schedule 


| will yield the state about the same | 
|as the present schedule. 


| A vehicle department spokesman | 
a the main idea is to sim-| 
plify the schedule whereby the de- | 


have to pay to get a tag for your 
car. He pointed out that the pro- 
posed schedule contains only about 
|10 percent as many possible indi- 
vidual fees as the present one. 
| These possible fees include those 
which have to be figured for half- 
years and quarter-years. 
* * * 


Fair Employment Practices 


|For Draftees Asked in N. Y. 


A bill pending in the New York 
state legislature would declare it to 
be the policy of the state that em- 
ployers should not discriminate 
against persons subject to induction 
under the Selective Service Act. 

Introduced under sponsorship of 
the joint state legislative committee 
to study the military law, the bill 
also would provide protection 





of fees for licensing of cars has| @gainst civil suits to persons in the 


been introduced in the North Da- 
kota house of representatives. 

The measure was prepared and 
submitted by a legislative research 
committee at the request of the 
vehicle division which maintains it 


Hs 





federal military forces and to those 
in the military service of the state 
who are on active duty pursuant 
to an order by the governor. 

The proposed legislation further 
would require the reemployment 
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headlight service 
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after it is done! 
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FAVER 


WX-45 


HOTO-SCOPE 


HEADLIGHT TESTER 


can be rolled right up to the car 


You don’t need 
equipment... 
Space... 


to make a big investment in 


and you don’t need a lot of floor 
to accurately check and profitably cor- 


rect headlights “the Weaver way”. 


The new Weaver PHOTO-SCOPE Headlight 
Tester is an inexpensive and efficient machine for 


testing and aiming headlights. It is designed to be 


used close up to 


Portable Model WX-45 (illustrated at right) 
and also in track-type Model WX-46. 

This equipment not only helps you handle 
headlight correction service, but it helps disclose 


vehicles, and is available in 


opportunities for you to sell items related to head- 


lights—you know, 
replacement 


units, 


such items as sealed beam 
bulbs, batteries, switches, 


rheostats, reflectors, fuses, and rewiring jobs. 


| partment determines what you'll| 
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Opened in San Diego, Calif.— 

A new sales and service branch of International Harvester has been opened at 1990 S. Main 
St., San Diego. The building offers truckers day and night service. It is designed to accom- 
modate trucks of any size, including the largest truck-trailers. 


without loss of job rights of persons 
called to active service by the fed- 
eral or state governments provided 
they apply for their jobs within 40 
days of their discharge. It also 
would require employers to grant 
leaves of absence for persons callcd 
up for Reserve training. 
+ * + 


N. Y. Liability Bill 
A bill introduced in the New 


York state legislature would in- 
crease from $5,000 to $10,000 the 


insurance required of motorists 
compelled to prove financial re- 
sponsibility. 


+ * * 


Higher Idle Payments Asked 
For New Jersey Workers 

An increase in New Jersey unem- 
|ployment compensation and tem- 
porary disability benefits above the 
present maximum of $36 a week for 


|26 weeks has been advocated by 
(Continued on Page 62, Col. 1) 
















For details, see your authorized Weaver 
Jobber, or write us for Bulletin AN-473 


WEAVER MANUFACTURING COMPANY, SPRINGFIELD, ILL, U.S.A. 
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Gov. Driscoll in his message (Jan. | rejected by the electorate at a ref- 


9) to the 1951 New Jersey legisla- 
ture. 

Improved procedure in the state 
workmen’s compensation division 
to speed final disposition of claims 
also was urged by the governor. 

His other recommendations in- 
cluded a proposal for enactment of 
a state labor relations law; 
strengthening of the state minimum 
wage act, which now applies only 
to women and minors in specific in- 
dustries, and equal pay for women. 

S' @ ss 


N. D. Governor Urges 
One-Cent Gas Tax Hike 


An increase of one cent in the 
North Dakota gasoline tax rate, 
without any refund provision, to 
help match federal funds for high- 
way construction has been recom- 
mended by Gov. Norman Brunsdale. 

A two-cent gasoline tax increase 
was voted by the 1949 North Dakota 
legislature, but subsequently was 
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DUPLATE SAFETY PLATE 


G 


PITTSBURGH 


erendum. 
* * + 
Iowa Speed Limit Bill 
A bill to set a speed limit of 50 
miles an hour on night-time driv- 
ing on Iowa highways has been 


representatives. No daytime limit 
is specified by the proposal. Rep. 
Carroll Brown, Oskaloosa Repub- 
lican, one of the sponsors of the 
measure, said it is designed to 
| promote highway safety. 

| 7 + * 

Wartime License Measures 


Considered in Kansas 

The Kansas senate’s highway 
committee has introduced two bills 
for the regulation of motor car li- 
censing which would reinstate war- 
time provisions. Relatives would be 
permitted to register vehicles 
owned by members of the military 





introduced in the Iowa house of 
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requires the owner to appear per- 
sonally. 

The second bill does away with 
issuance of dual license plates and 
is designed as a metal-saving meas- 
ure. A single tag would be required 

|on the rear. Sen. Richard L. Becker 
|also introduced a bill to legalize 
| blinker electric signals as a substi- 
| tute for hand signals. 


* * * 


| Three Automotive Measures 


Appear in Mo. Legislatures 
Missouri legislators are consid- 

ering three automotive measures 

which would: Permit cities and 


| towns to set up their own safety 


inspections for autos and charge 
50 cents for each checkup; boost 
the speed limit for trucks from 
40 to 50 miles per hour; levy a 
1%- to three-cent fee for each 
mile a truck travels in Missouri, 
based on its loaded weight. 


* * * 


Small Loan Law Reappears 
In Missouri Legislature 


The perennial small loan law has 
made its appearance in the Mis- 
souri legislature. The board of di- 
rectors of the Joplin Retail Credit 
Assn. has adopted a resolution call- 


forces, in one measure. Present law|ing for passage of such a law to 


BPAY CLASS orn 
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PAINTS - GLASS - 


quately. 


CHEMICALS - 
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@ Regardless of the problem involved in the application of 
Safety Glass to their cars, manufacturers usually find it ex- 
tremely helpful to consult with Pittsburgh specialists. They’ve 
found this especially valuable in connection with those prob- 
lems attending the use of ever-increasing vision-panel areas. 

If you are not already making use of this consultation serv- 
ice, we Suggest you do so the next time you are faced with a 
dificult problem of glass application. The comprehensive 
knowledge possessed by Pittsburgh Safety Glass specialists 
will help to make your job easier. 

At the same time, make sure that your cars are equipped 
with Pittsburgh Safety Glass. Here’s a product that has 
chalked up an enviable record of service in the automobile, 
aviation and railroad car industries. It’s high quality Safety 
Glass, offering exceptionally clear vision. And it retains its 
clarity indefinitely. What’s more, Pittsburgh’s exclusive tech- 
niques and processes for the mass production of curved, as 
well as flat, panels make it possible to fill all your needs ade- 
Pittsburgh Plate Glass Company, 2079-1 Grant 
Building, Pittsburgh 19, Pa. 


DUOLITE SAFETY WINDOW GLASS 


BRUSHES - 


Bie Fe as 















Display of Harry Krouse, Philadelphia— 
“It's like riding on a cloud,"’ Krouse has been telling customers about the Studebaker V-8. 
He dressed up his showroom this way fo illustrate his claim. 


protect the state against loan 
sharks. Banking groups are also 
active in supporting such a meas- 
ure. 

* +. * 


Montana’s FEPC Bill 


Gets Adverse Report 

A bill to create a state fair 
employment practices commission 
in Montana has been adversely 
reported to the Montana house 

























PLASTICS 


oo Be ee ae 


by its public utilities and state 
commissions committee. 

While the bill was left in a 
technically alive position, it was 
regarded as improbable that it 

| could muster sufficient votes to 
| be brought up for a vote. 


West Virginia Bill Covers 


Labor Dispute Injunctions 


An anti-injunction bill, patterned 
after the federal Norris-LaGuardia 
act limiting the jurisdiction of 
courts in issuing injunctions in la- 
bor disputes, has been introduced 
in the West Virginia legislature. 

The bill would provide that no 
court shall issue an _ injunction 
Pc ge an open court hearing. 
|Proof would have be to be shown 
that the complainant would suffer 
expensive damage at the hands of 
the defendants and that no other 
method of prevention would be sat- 
|isfactory. 

} * * * 
| 
| Downward License Fee Scale 


Proposed for Minnesota 


| A bill to reduce automobile li- 
cense fees 10 percent every year 
of the vehicle’s life has been in- 
| troduced in the Minnesota legis- 
| lature. 

The measure provides that the 
| minimum shall not be below $10 
| for the first 19 years, after which 
| there would be a flat $7.50 fee. 
| Under present Minnesota law, li- 
| cense charges are reduced every 
| alternate year on the same car. 
7 * a 


|Ohio Bill Would Forbid 
|TV Within Driver’s View 
A bill has been introduced in the 
| Ohio house of representatives which 


would forbid the installation of TV 
sets in vehicles where the screen 


‘|is visible to the operator. A similar 


bill passed one of the houses of the 
|legislature two years ago. 
* * * 


Gas Tax Slice in N. M.? 


Bills to carry out Gov. Edwin L. 
| Mechem’s request for a reduction in 
New Mexico’s gasoline tax rate 
from seven to six cents per gallon 
have been introduced in the lower 


branch of the state legislature. 
* * * 


McKay of Oregon Seeks 


State Income Tax Boost 


Oregon state income taxes would 
be boosted under a recommendation 
made by Gov. Douglas McKay in 
his biennial message to the state 
legislature. 

Elimination of the federal in- 
come tax deduction from state in- 
come tax returns was advocated by 

(Continued on Page 63, Col. 1) 
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he governor, who estimated such 


action would increase state reve-| 


ue by $11,000,000 a year. 


* * * 
Protection for Old Workers 


isked in California Bill 


A bill to forbid employers from 
refusing a job to any one because 
of old age as long as the applicant 
was physically fit has been intro- 
duced in the California legislature. 

* + * 


Aris. Governor Proposes 


Loophole-Plugging Use Tax 

Enactment of a use tax to pre- 
vent evasion of Arizona’s sales 
tax in the purchase of automo- 
biles and other products was 
recommended by Gov. Howard 
Pyle in his message to the state 
legislature. 

Adoption of a use tax, the gov- 
ernor said, “would not be de- 
scribed as a new tax, but a meth- 
od for plugging a serious leak in 
the existing sales tax law. Nu- 
merous states have a use tax. 


“If adopted here it would not 
only produce revenue, but it 
would protect local business con- 
cerns and distributors from the 
unfair competition of excise and 
sales tax-free importations into 
the state in interstate commerce. 

“Very often freedom from ex- 
cise tax on imported items is the 
difference in price that loses busi- 
ness for legitimately established 
concerns within the state.” 

ob * a 


‘Two-Bit’? Driver’s Licenses 


Under Fire in Missouri 


Delegates representing the junior 
chambers of commerce of Missouri 
have met with the legislative judic- | 
iary committee and urged passage 
of a driver’s license law requiring 
competency tests for all drivers. 


Missouri’s present driver’s license | 
law, a revenue producing measure, 
was enacted in 1937 and requires | 
only registration and payment of | 
a 25-cent fee, which has given it} 
the name of the “two-bit” driver’s | 
license. Three bills for a driver's | 
license have already been intro-| 
duced in the house and another is) 
expected. 


” oe * 

Maryland Bill Requires 
Liability Data in Writing 

A bill requiring that the insur- | 
ance provisions of installment | 
sales contracts for vehicles be | 
printed plainly in bold type has | 
been given final passage by the | 
Maryland legislature and sent to | 
Gov. McKeldin for signature. 


Proposed by the state legisla- _ 


Purchasing Men 
Report Hikes in 
Buying, Prices 


NEW YORK.—January brought | 
a new wave of “protective buying” | 
and additional price increases, it 
was reported last week by the Na- 
tional Assn. of Purchasing Agents. 


The association’s monthly can- 
vass of the nation’s purchasing | 
agents said January “has been a| 
month of general confusion.” 

And NAPA expects that this con- 
dition “will become worse and will | 
continue until a definite procedure | 
is established for the allocation of 
materials and facilities for defense | 
and permissible civilian purposes.” 

The survey noted that restric- | 
tions on the use of materials for a 
large number of civilian items | 
“have set off another wave of pro- | 
tective buying” with 44 percent in-| 
creases in order bookings in Jan- 
uary. That was above the 31 percent 
increase in December but below the 
68 percent and 80 percent rises in 
July and August, respectively. 

January production stayed at a 
high level and inventories of pur- | 
chased materials remained at the | 
low point reached in December, it | 
was said. 





| 
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Bares Incorporated 
Bares Co., of Cleveland, has been | 
incorporated to sell automobiles. | 
Incorporators are Edward C.| 
Guhlke, J. A. Bares and W. J. Bla- | 
zek, 


| In the Hopper 


(Continued from Page 62) 


| include in bold type a definite 
statement that the insurance in- 





oe " = ewe the state unemployment compensa- 
' tion law be changed “so that no 
employer’s tax rate be affected by 
payment of a claimant’s benefits 
unless such claimant has worked 
for the employer a certain period 
of time and has earned a given 
amount of money.” 
* + * 


New’ Labor Laws Urged 
By Williams in Mich. 
Adoption of a new separate 


tive council, the measure pro- 
vides: “The description of the in- 
surance coverage, if any, shall 


cludes or does not include cover- 


age for personal liability and e 
property dama ge caused to labor relations law in Michigan is 
others.” | Dealer Helps Publicize Highway— urged by Gov. G. Monnens 
eo : N. C. Ro (center), president of Rogers Motor Co. (Ford-Mercury), Columbus, Neb.; Williams. 
an | N. C. Rogers (center), presiden gers cury), s, 3 
$17 Million Tax Increase | presents the keys of two Ford Custom four-door sedans to R. F. Kennedy, president of the 
Sought in Arkansas | Nebraska division of the U. S. Highway 8! Assn. These cars are being furnished by Rogers Michigan governor affecting em- 
. | for the purpose of making a trip to Mexico City by officials of the association. The trip will ployment relations included the 
Tax increases totaling approxi- publicize the fact that U. S. 81 is now hard surfaced all the way from South Dakota to following: 

mately — $17,000,000 yearly were | Mexico City. Outside of a few miles in the Dakotas U, S. 81, which connects with Mexico Strengthening of present indus- 
asked in the opening address of | highway | at Laredo, is a hard surfaced road from Winnipeg to Mexico City. Left to right:| trial safety laws, with particular 
Gov. Sidney S. McMath to the! Kennedy; John T. Hay, Secretary of the Nebraska division, U. S. 8! Assn.; Rogers; Lynn| attention to provisions requiring 
Arkansas legislature for expanded | Hutton, national president of the association, and Harris Osterburg, its national secretary. employers to provide safety de- 
ite serviess, aid to edackton an SS — — — — — — ee ::.—OK— eee ??:?::. | ee ee eee ee eee 

public welfare, and an extensive|and increase the state cigaret tax) eration to the adoption of an occu- of employment, 





Other recommendations by the 


construction program for state hos-| by two cents per package. pational disease law, such law not Further increases in workmen’s 
pitals. a . be © eae .—~ but to cover| compensation benefits “to con- 
Gov. McMath asked for legisla-| Ve 9 nown industrial hazards in the| form with present conditions.” 
tion to double the state income tax  erenane ® pr sconed _— state and to be a law that would “A substantial further increase” 
for individuals and corporations, Occupational Disease Law be fair to industry and fair to in unemployment compensation 
impose a tax of two cents per bot-| Vermont's legislature was urged | labor. benefits and extension of coverage 
tle on all “soft” drinks, increase the | by Gov. Lee E. Emerson, in his Other recommendations by the; to employers of one or more per- 
state liquor tax by $1 per gallon! inaugural address, to “give consid-! governor included a proposal that | (Continued on Page 64, Col. 1) 
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Vinyl plastic iigeeaatrainer air-dries tumblers 


Victorian antiques give character to room 





Pressure pan cooks whole meal in half hour 





Candle warmer keeps after-dinner coffee hot 









Ice-filled rolling-pin makes flaky pastries 


Haxpty headlines you'd expect to see in a farm magazine, 
are they?... But all of them came from the homemaking pages 
of one recent issue. All of them represent topics of immediate 
interest to SUCCESSFUL FARMING women readers and represent 
the type of current purchases of these women. Because 
SUCCESSFUL FarMING itself represents one of the best class 
markets in the world today. 

With almost-a-million of its 1,200,000 circulation in the 
fifteen high production Heart States, SF serves the farm families 


with the best land, highest investment in building and equipment, 





best crops—and an average income a good 50% above the US 
farm average! These farmers have had ten years of unprecedented 
prosperity, and their homes are now getting the benefit of their 
high incomes!...Lightly touched by general media this market 
is deeply penetrated by SuccEssFUL FARMING... offers the best 
automotive sales audience in the US. Full facts any SF office! 
SUCCESSFUL FARMING, Des Moines, New York, Chicago, 


Cleveland, Detroit, Atlanta, San Francisco, Los Angeles. 
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| time of registration against per- “G recommended by _ the American 
| sonal injury, property damage | Assn. of State Highway Officials. 
| n T h e H Oo p pe r | and death resulting from acci- o see © 
| fond om the part of the owner | | SUM WRTE cur ~ ng |S oe eee 
UR CLEVER AN S, | a | 
(Continued from Page 63) the state would be prohibited WORTHWHILE SUGGESTIONS Y Tr uck Insurance M enw 
from registering the vehicle. The AND THE MECHANICS | A bill introduced in the Califor- 
sons, exclusive of domestic and | away with certain provisions of the | honds or insurance policies would WILL READ THEM WHEN I | nia legislature would require trucks 
farm and casual labor. state sales tax and substitute a 3! range from $1,000 to $10,000. Wonines on om. (| to carry at least $10,000 and $20,000 
Enactment of a temporary dis- | Percent gross sales tax. oe CARS... ‘in liability insurance and eo - i 
ability insurance law, to protect yi s . - ¢* | property damage insurance, instea 1 
workers against wage loss from | 207, Sales Tax Measure Maine Sales Tax Prop osal o of the present $5,000 and $10,000 
iliness or other temporary non- | , ‘ 5 Provides Few Exemptions liability and $1,000 property. ‘ 
occupational disability. Introduced in N. H. A bill for the imposition of a new ; ot il: { 
Enactment of a state wage- || A oo 74 _ — has |2 percent sales tax with no general Flat $15 Registry Asked ‘ 
hour law coverin intrastate een introduced in the New Hamp- | exemptions has been introduced in ° ° I 
workers. 3 | shire legislature. the Maine legislature. It was esti- In New Hampshire Bill : 
* ¢ * At the same time, repeal was|mated the measure would yield ican ih we en eee, B 
; ; sought of the much criticized stock- | $13,500,000 a year. c e new Di : 
Ohio Representatives Study i-aende levy, the opponent con- However, the bill also would re- of the New Hampshire legislature N 
Legislation Affecting Cars |tending that the proposed tax on | peal the state tax of 20 percent on ¢,,, would provide a flat registration 
A bill has been introduced in the| retail sales would reimburse cities|cigars and tobacco, which now “y: fee of $15 for all pleasure cars. Un- re 
Ohio house of representatives|and towns for loss of their stock- | brings in $600,000 a year, and would: * | der present law, the fees vary ac- i br 
which would eliminate the require- | in-trade revenue. |abolish the state property tax at a i s cording to the weight of the ve- ta 
ment that church buses must com- i jrevenue loss of $5,500,000 a year. I wonder if I detect a faint |hicle. ; ) 
ply with standard school bus regu- Delaware Bill Would Make |'This would leave net revenue of trace of sarcasm therein. _ However, State Vehicle Commis- do 
lations as to color. Another bill about $7,400,000 from the sales tax sioner Frederick Clarke stated that i le 
would require the use of an ap-| Auto Insurance Compulsory * * « agreed to support legislation to give |the present average payment was of 
f muffler on motor , . . , the state highway department up to | “#bout $15,” and that the proposed on 
proved type o A compulsory vehicle insurance | 3-Cent Gas Tax. Higher Fees g y dep: p 
vebioles. | bill. has been introduced in the 2 g , $12,000,000 more a year. change would not adversely affect te’ 
An emergency measure would ex-| Delaware legislature. Favored by Mo. Carrier The association did not say spe- | is ee 195.000 roe tw 
tend the use of the 1951 auto li- Similar to a proposal which The Missouri Bus and Truck | cifically what higher truck and bus | **© an - ‘Ham ni, unis re 6a Ue 
cense tag through 1952 and 1953, a/ failed of enactment two years | Assn. has taken a stand for a three-| fees it would support. But it said | ee ° - . . se : . 
card to be attached in the latter| ago, the bill would require vehicle cent state gasoline tax and higher they should be fair registration fees sn a N 
two years. Another bill would do! owners to insure themselves at truck fees. The board of directors based on size and weight limits | Wis. Bill to Recommend M 
— Tough Overload Penalties 
New penalties for Wisconsin Ss 
truck weight violations “as tough i it 
;as we know how to make them” j f 
| will be recommended to the legis- I 
lature by a special highways _ in- f 
terim committee that has made a i g 
two-year study of Wisconsin road i d 
problems. 
| Key proposals will be for a sys- i n 
tem of harsh and graduated fines t 
as overloading penalties, mandatory 0 
|revocation of licenses and operat- a 
jing rights for repeated violations, f 
|and mandatory unloading of over- i 0 
|loaded trucks found on the high- t 
| ways by state enforcement agents. i s 
| “We want to get the fines up to ; it 
the level where the profit will be 
removed from overloading,” com- b 
mittee Chairman Jess Miller said. h 
* * + a 
Compulsory Auto Insurance P 
To Be Argued in Wisconsin 
Compulsory automobile liability n 
insurance will be seriously de- e 8] 
bated in the new Wisconsin legis- n 
lature, according to current indi- 0 
cations. Leading members of the ; 8] 
state senate are known to he i ti 
holding consultations preliminary ; Ia 
to drafting a bill that would re- 
quire every automobile owner in ; Cr 
the state to insure himself against : 
claims for personal injuries and ‘ T 
property damage. ] 
Only one other state in the / isl 
country now has such a law, ac- ' col 
cording to the Wisconsin insur- ; ha 
ance department. Experience un- ; ty 
(Continued on Page 65, Col. 1) ] 
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is the 
Automotive Books nu 
That Should Be in Every 
Dealer's Library Ge 
These books should be in the library of every 
franchised dealer—available to his mechanics De 
and salesmen—the knowledge they contain will 
be valuable when the “chips are down" and 
real competition arrives. pl 
: 5 St TREASURY OF EARLY AMERICAN AUTOS. of 
A Speedway job dries in 30 minutes under Auto-Bake’s infra-red heat. Just out! Clymer's McGraw-Hill book of his m 
“«¥ ° ee = a My torical cars. songs, , cortoons, slogans, data b 
es, that’s right.°* says Elphege E. Lebel, owner of Speedway Auto Body Mail the coupon today for concert Sue. oa. = > in s 
Works, Worcester, Mass., ‘‘since we installed our Brake Shoe Auto-Bake oven = ee on how Brake Beautiful 224 page lerge aiff album ce $5.00 
‘ i ‘ac te an iehit amiites oe . Shoe can help make your shop the JOHN O. MUNN'S "A Guide to Automobile 
and started promoting our factory-method finishing facilities locally, we've tripled Mesnter Que t Aniahie a ae Selling.” Handy-size clothbound book for - 
our refinishing volume—and profit has gone along with it! aoe —s salesmen—64 pagés. $3.50, postpaid. 
ica KNUDSEN, A BIOGRAPHY. By Norman Beas |; of 
Humidity no problem. “The Auto-Bake’s infra-red heat dries and curesour BDeeeeeeeeeeeceeeesecccces ley. 397 pages, cloth bound. $3.75 postpaid. 1; @ 
jobs in 30 minutes. No matter how rainy the day, cars come out with a finish American Brake Shoe Co. % oan abe Gade seares co aout » of 
that’s hard, clean and brilliant. We also found that the Auto-Bake is less ex- Kellogg Division tn bindinn "se te oo mechanics a 
pensive to purchase and to operate than competitive ovens, and unlike them, 94 Humboldt Street DEALER BUSINESS COUNSEL. Financia! and ta 
could be installed in our present setup without extensive remodeling.” Rochester 9, N.Y. ; Sie declers’ , fqh yen Secle tae = 
What ab Broa r ; ; - (J Please send me detailed informa- ness Consultant. $2.00 postpaid. 
at about you? Steadily increasing Car registrations and the more than tion on the Brake Shoe Turnover Plan. FASTEST ON EARTH. By Capt. George Eyston - 
28,000,000 cars over 5 years old now in use, with the present possibility of cut- ] Please have a representative call from’ 1898 to the pena ees bound, $2.00; Ww 
backs in the manufacture of new cars, provide a huge national refinishing poten- to discuss the Brake Shoe Turnover | clothbouna, $3.00. th 
tial. You can cash in on your local area’s share of this potential by putting the Plan with me. | Geer edition tor a“, SanMteooss. - 
Brake Shoe factory-method finishing plan to work in your neighborhood. ROE SisicL ane bie ea nae'ee abs eames | Ser: Sieatiton: £200 or Fe ee ae ni 
| oostpaid. be 
WHAT EQUIPMENT WILL YOU NEED? FIRM oo eee eee ee eee eee e eer eeeees | HENRY FORD —HIS LIFE, HIS WORK, HIS en 
} GENIUS. By Wm. A. Simonds. Reprinted by 
1. The mobile, infra-red Auto-Bake oven, that and distributing it exceptionally evenly. LS Floyd Clymer. Deluxe edition, $4.00 pospaid 
a a showroom finish to granite hardness in 3. A standard packaged spray booth to prevent RS et ee 1950 INDIANAPOLIS RACE YEARBOOK Art Me 
0 minutes. dust and turn out jobs cleaner and safer, is = ty Camaus cose euimarition wile Suchaice Of 
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(Continued from Page 64) 


der the Massachusetts law shows 
that compulsory universal cover- 
age has a tendency to push rates 
upward. It has been forecast that 
insurance carriers will oppose 
compulsory coverage, because of 
the presumption that the auto 
operators not now covered by 
policies are the poorer risks. 
* * * 


Big Texas Retailers Face 


New Gross Receipts Tax 


A bill taxing gross receipts of all 
retailers within the proposed tax 
brackets in Texas has been intro- 
duced in the Texas legislature. 

The bill, designed to hit retailers 
doing large volumes of business, 
levies a quarterly gross receipts tax 
of % percent on gross receipts of 
one to two million dollars per quar- 
ter, % percent on receipts between 


the governor, who said: “Because 
of the present high cost of living, 
the reconversion to war industries 
and the high seasonability of our 
employment, I recommend that our 
unemployment compensation laws 
be carefully reviewed to the end 
that they reflect these conditions.” 
+ * +. 


New Drivers’ Law, Training 
| Recommended in Idaho 


Enactment of a uniform drivers’ 
license law in Idaho, together with 
provision for compulsory driving 
instruction in high schools, was ad- 
vocated by Gov. Len Jordan in his 
message to the Idaho legislature. 

* * aa 


Ark. Senator Would Reduce 
Number of State Autos 





two and three million dollars, and 1 
percent on receipts above that. 
o > > 


New Jersey May Change 
Motor Vehicle Code 


Proposed changes in New Jer- 
sey’s motor vehicle law to bring 
it into line with the uniform traf- 
fice code recommended by the 
President’s Highway Safety Con- 
ference and the council of state 
governments have been intro- 
duced in the state legislature. 

Among the changes sought are 
new speed limits, chemical tests 
to detect drunken drivers, a ban 
on hitch-hiking and hawking 
along the highways, stricter rules 
for pedestrians, and liberalization 
of the rule that all buses and cer- 
tain commercial vehicles must 
stop at all railroad grade cross- 
ings. 

In addition to establishing new 
basic speed limits of 25 miles an 
hour in urban areas and 50 miles 
an hour in rural areas, the pro- 
posed new traffic code would 
clamp down on slow-pokes. “No 
person,” it says, “shall drive a 
motor vehicle at such a slow 
speed as to impede or block the 
normal and reasonable movement 
of traffic except when reduced 
speed is necessary for safe opera- 
tion or in compliance with the | 
law.” | 

7 * * | 


Calit. Counties Seek Right 
To Levy 1-Cent Sales Tax 


Plans to seek enactment of leg-| 
islation to permit California’s 58 
counties to levy a 1-cent sales tax 
have been announced by the Coun- 
ty Supervisors Assn. of California. 

Frank J. Rowe of Grass Valley. 
president of the association, said 
the counties need additional reve- 
nue to meet increasing welfare 


costs of the civil defense program. 
* * * 


Gaps in Sales Tax Law 


Deplored by Governor 


Enactment of legislation to 
plug a loophole in the application 
of Wyoming’s sales tax to auto- 
mobile sales was recommended 
by Gov. Barrett in his message 
to the Wyoming legislature. 

“The present sales tax act,” he 
declared, “places the responsibil- 
itv of collection upon the vendor 
of tangible personal property 
when the transfer of title or pos- 
session occurs within the borders 
of this state. The use tax act re- 
quires the payment of tax if 
tangible personal property is 
purchased outside the state for | 
use in Wyoming by its residents. | 

“It is the opinion of the state 
board of equalization and the | 
Wyoming Automobile dealers that 
the state of Wyoming lost be- 
tween $750,000 and $1,000,000 in 
revenue during the current bien- 
nium on the sale of automobiles 
because of loopholes in the pres- 


ent sales and use tax acts.” 
. * . 


Mont. Chief Asks Easing 


Of Workers’ Compensation | 


Liberalization of Montana’s work- 
men’s compensation act, “in light} 
of the high cost of living,” has been 
recommended by Gov. Bonner in 
his message to the 1951 legislature. 

He also asked the lawmakers to} 
consider enactment of a “second 
injury” law, to encourage employ- 
ment of physically handicapped 
persons. | 








Unemployment compensation lib- 
eralization also was suggested by 


A bill to reduce sharply the num- 
ber of state-owned automobiles and 
to restrict their use has been intro- 
duced in the Arkansas legislature 
by Sen. Max Howell of Pulaski 
county. The author declared that 





the measure will reduce state travel 
expenses by 50 percent without im- 
pairing state service. 


The bill would: Reduce the num- 
ber of state-owned automobiles 
from about 600 to less than 200. Es- 
tablish a state motor pool in Little 
Rock and place responsibility of 
maintaining state-owned cars with 


Hot Model in Cold Territory— 


Despite 15 below zero temperatures, Twin City Motors, Inc., 
crowds at its nighttime ‘'preview'' of the 1951 DeSoto models. 
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the Arkansas highway department. 
Create a state travel board, com- 


65 


state travel expenses. Declare any 
employe or official knowingly falsi- 
fying an application for reimburse- 
ment for travel expenses to be 
guilty of perjury. 

a + 


Tenn. May Prohibit Sales Tax 


On Federal Levies, Interest 


An administration bill intro- 
duced in the Tennessee legisla- 
ture would prohibit the state 
sales tax from being levied on 
federal taxes or interest, a prac- 
tice now prevalent, particularly 
on the purchase of new automo- 

es. 


New Mich. Corporation Tax 
Would Hit Non-Residents 


A new tax on corporation divi- 
dends, which would require, every 


Minneapolis, drew record| Michigan corporation to deduct a 


3 percent tax before paying divi- 
dends, has been introduced in the 
Michigan legislature by Sen. Has- 
kell L. Nichols. He estimated it 
would raise $10,000,000 to $12,000,- 


posed of the governor, secretary of |000 annually. 


state, attorney general and state 
auditor, to pass upon all requests 
for out-of-state travel at state ex- 
pense. Establish the job of state 
travel examiner within the state 


“Michigan residents pay an in- 
tangibles tax now on their divi- 
dends, but non-residents pay the 
state nothing although their earn- 
ings come from Michigan,” Nichols 


comptroller’s office to supervise in- | said. 
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THE GREATEST FILTRANTSS 
DEVELOPMENT IN : 


ILTER HISTORY 


@A WIXITE Cartridge contains countless tiny 
sludge traps which envelop all foreign par- 


ticles in 
surface filtration. 


e oil, providing both depth and 


The sensational performance of WIXITE 
makes selling easier and more profitable for 


you. 


WIX Replacement Cartridges containing 
WIXITE are available . . . NOW. 


WIXITE is new...utterly new. Backed by years of research, cutting 
clean through: old concepts of filtering efficiency, WIXITE opens an 
entirely new era in oil filtration. You will find spectacular performance 
SLUDGE AND DIRT REMOVAL... 
GREATER RATE OF FLOW ... GREATER MILEAGE, And when 
we say GREATER, we mean DOUBLE the results motorists are now 


in WIXITE ... GREATER 


getting. 


From the beginning of automotive oil filtration, cotton threads have 
been the most widely accepted and endorsed filtering medium. WIX 
has now improved upon the performance of cotton threads by blending 
a material which ALLOWS THE UTILIZATION OF THE ENTIRE 
THREAD OONTENT. This amazing new medium—WIXITE—properly 
blended and carefully packed by WIX, insures users of more than 
double the life expectancy formerly offered with ANY filtering medium. 


WIXITE makes oil filter dollars go farther . . | 
profits roll in faster, because your customers, noting the superior per- 
formance of WIXITE, naturally will demand it. WIXITE Replacement i 
Cartridges are available for original equipment and replacement sales |: 
... for Passenger Cars, Trucks, Buses, Tractors and Stationary Engines. 


Write for the full story today. 








ENGINEERED | 


WIX ACCESSORIES CORP’N. 


. makes sales and 
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GASTONIA, N. C. 





CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 11 Wabash Ave., Toronto 3, Ont. 
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lar for dollar, are the small ones, 








e © * ranging from 14 to 200 lines. At , { 
least that has been my own experi- ) 
Salesense in Advertising iy te: 
jevery mail order advertiser has 
7 
— do not pay. 
| e copy writer must exercise 
Tested Ideas for Small Business sie ogee, eter somes enorctn 
By D. Woolf ago were not the prodigal spenders | business are giving to the problems | einai A — i 
E ARE surely living in an era|they are now. of the small advertiser. | omer ts & bene. fie cee > 
W of BIG—big business, big pro-}| A prize book of mine, “The Art a want or need. His headline and 
duction, big national spending, big}4nd Science of Advertising,” writ-| The Real Test the opening sentence in his copy " 
taxes, big armies, big wars, big|ten by George Freneh in fc ro SHOULD like to make the ob-| must get at once to the heart of t 
bombs, big talk. tolls the virtues of a — 8 servation, based on a very con-| the matter. r 
And—as never before in our his- eae te 7 ween ole _ siderable experience, that the small If his product, for example, is a b 
tory—Big advertising. ra F ‘ood Co F Fran ot easet ad as against the large ad is a more| corn remedy, he has no space for I 
Advertising men and media, it]can Food Co, Van Camp Packing | S¢vere test of the copy man’s pow-| preludes. He goes right to it hard I 
seems to me, are today so dazzled/G, National Biscuit Co., etc ers. Even a mediocre idea has a/|with something like this: “Corns? 
and bemused by bigness that they Compared to the huge block-bust- ee ae or it ge —- Magic Stops Pain In One Min- 
possibly con- % up w aming color and costly | ute.” | 
ll om = ie Aa eppertentty “heed? sane, enue page ‘oe art in a double-page spread. On the other hand, if he had a | 
for glory and profit in the field of a Satin a Little skill indeed is needed to| full page in color to work with, he’d | 
Mack for Mack— or glory P etc.—these black-and-white ads of| 13+ ang writ 1 d for,| lik t Ang denmaaas | 
vastates) [little business. 1909, some of them less than pages,| Plot and write a color spread for,| like as not go in for a dramatic : 
cae a fn tage cm And it is possible that many were puny indeed say, a candy bar, said spread con-| portrayal of a lovely but unhappy, 1 
Amateur Hour a i omen’ "ace ntial advertisers, little fel- .  s * sisting solely of a giant reproduc-|footsore gal sitting out her dances ‘ 
receives a scale-mo : ao ruc ran = now, are so awed by bigness | Your Objective? tion of the package and some such | alone in the corner. The writer of . 
announcer Don Hancock. Mack recently sa in advertising that they plod ou J copy “punch line” as “Every Bite|the small ad must do his selling 
luted Allentown, Pa., home of Mack Trucks, al with eit How big do you want to be? If|the Hite of Delite.” Boil that bit| almost entirely with words; he has fi 
on his shows. 7 _— you have astronomical ambi-|of “salesense” down into a little|no scenery. d 
The fact is, fortunes are oe tions, if your goal is outstanding|two-incher—and what have you| There is a real thrill, I find, in b 
Robinson Takes Over —_—| M20¢_ today by @ host of small ad-| leadership in your field, you'll prob- | got? ‘crowding a handful of words in 28 D 
P vertisers. Moreover, little advertise-| shiv be a long time getting there} The hardest-working ads in mag-|lines of space and making them 
anne ‘Gabe or = pang a Maer ot Gikare tee Oe with a campaign of modest little|azines and newspapers today, dol-! perform. : 
o , _ , 
(Ford), Philadelphia. vertisers who got their start years — if what you want is a thriv- 
a rie ing, healthy, profitable business— : 


one that won't be too hard on your 
blood pressure—don’t let yourself 
be intimidated by the terrific domi- 
nance of the advertising giants. 
Let’s look at the record—not the 
record of 1909 but the record of 
now. Let me name for you the 
products of a number of going busi- 
nesses—and I presume profitable 
ones—that do not now and never 
have used dominant space or radio 
time as regular procedure: Hor- 
lick’s malted milk; Angostura bit- 
ters; Jones Dairy farm sausages; 
Schilling vanilla and spices; Clab- 
ber Girl baking powder; Kool-Aid 
soft drink flavors; Gorton’s sea 
foods; Crosley motor cars; Tabasco 
pepper sauce; Salada tea. There are 
many others; I name only the sev- 
eral that occur to me as I write. 
Occasionally there have been 
splashes into large space or time, 
but over the years these advertis- 
ers have built up consumer ac- 
| ceptance and demand with mod- 
| erate expenditures for advertis- 


Fora SPEEDY and ssw 

INEXPENSIVE METHOD ov" se tan 
of ASSEMBLING businesses in the proprietary fleld 
PARTS in a MAIN 


GET RID OF GAS FUMES 


Solve This Serious Problem With A 
''National' Approved Underfloor System 


For the garage owner planning a new building or extensive remodeling, 
“National” has designed and engineered 3 systems for effective removal of 
poisonous carbon monoxide gas and smoke. ‘National’ underfloor systems are 
completely fabricated at factory and shipped in packaged unit — nothing 
else to buy. Proven adequate and dependable. ‘‘National” has thousands of 
in tallations in every part of the U. S. Send a rough drawing of your service 
area, showing stall positions. We will gladly supply you with plans to suit 
your needs. Literature on request. 


Standard Kit, 2 dual floor inlets 
serving any 2 of 4 cars in a row 


$31950 


f.o.b. Decatur. Complete pack- 
aged kit, including motor and 
blower — underfloor duct work 
(requires merel encasing§ in 
poured concrete.) Additional car 
service extensions, $45 each. 

Note in illustration that tube 
disappears without entering main 
trunk line — for balanced flow 
of air through main duct and 
perfect exhaust gas removal. 

















“National” also makes complete packaged kits for Overhead installations 
starting at $187.50. Flexible metal hose, motor and blower units, rustproof, 
ca:t aluminum floor assemblies and accessories available. Write for 
complete catalog. 


is known to everybody. You will 
recognize all these names: Mother- 
| sill’s seasick remedy, Bell-ans, Car- 
ter’s little liver pills, Nature’s Rem- 
|edy, Allen’s Foot Ease, Murine, 
| Tonsiline. Dr. Scholl's Zino-pads, 
| promoted for years with very small 
|space, is said to be the top-seller 
|in its field. St. Joseph aspirin’s 
| newspaper ads—usually an inch or 
|two in depth—claim leadership in 
the product's _Price class. 





ARCHITECTS AND BUILDERS PLEASE REFER TO SWEET'S CATALOG 


The National System of Garage Ventilation 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 
DEPT. 2M, 318-330 N. CHURCH ST., DECATUR, ILLINOIS 








Solves production problems created by hard- 


| Unobtrusive—But Effective 
to-get-at places. 


OBODY in “big time” pays much 


















° | attention to these small adver- 
Rapid assembly and accuracy assured because |tisers. They are seldom awarded s 
the Midland Welding Nut is self locating. |“Oscars” at advertising shows. Few its 
: F y b |textbooks on advertising devote . 
Simplifies stampings because no depression or ‘much scholarly consideration to 
‘ : ° |them. Quietly and unobtrusively, os 
pocket is required for head or clinching. asking for no applause, the smali pr 
Reduces inventory —standard welding nut can \advertiser tends to his own knit- ve 
id ; f thick |ting, wastes no time making my 
be used on a wide variety Of metal thicknesses. | speeches at ad conventions. ce 
My friend, Julian Lewis Watkins, oa 
|has written an interesting and val- ‘ 
A Typical Use For uable book, “The 100 Greatest Ad- | a 
eee"? MIDLAND WELDING NUTS vertisements.” I recommend it to oa 
The Midland Nut, welded to |every serious student of advertis- gl 
concealed part, or “blind spot,” ing. ty 
permits a bolt to be turned into it But, unhappily, the “100 great- wd 
without any device to hold the est,” with perhaps a dozen excep- 
nut from turning. — are —e advertise- in 
In simil he Midland ments, some of them originally t 9 
Welding Nut will steve oul in color. None of the exceptions | ls New Smartness wee ) iC 
production and lower costs. | is the type of ad being consid- | A or Loosening = Chrome Zip- ‘> : 
Write or phone for complete ered in this article. Removing 1 Smart looking. easy-to une resale value See ee : A 
letepematien: It isn’t size that makes an ad-| Sell them on beauty! ids to your profit by a aaa it handy in your $ 
vertisement great. It isn’t lyrical | dresses uP used opel worn, loose chrome we Zip-W elt that ; A 
| writing. Watkins himself intimates | replace black we a sure seller ew profits with Chro a for yourself! 
|that anyone who attempts to name department were ‘0 sure you can oe sample so you can in a jiffy! 
THE MIDLAND STEEL PRODUCTS CO. ‘3ie'setecmtacareaccoenns | Shia actieepecay tie tale : 
is not settling the matter, but is| k ..- Easy - asti \ im 
. : : : : @ Quic hold firmly 
6660 Mt. Elliott Avenue + Detroit 11, Mich. | merely starting something. | . anon aa pli 
38 Pearl St., N York. N. Y I wish Julian would undertake a) 6 MMMM 8 Gleaming, weatnerre® 
Export Department: ear « New Tork, N. fT. |companion book with some such| 4 SENO FOR FREE SAMPLE! i metal ba 
| title as “The 100 Greatest Small Ad-| ! morson Corporation 1 by 
vertisements,” the selections to be 115 Mill Street, Revere 51, Mass. i - 
AY based on the known selling effec- 1 ted jk ofits with Chr ' 
World's Largest Manufacturer of = res All yy Re catalan ME ey nay ir teny ey ey one 4 fr 
ain aes tiveness o e py not o i 
AUTOMOBILE and TRUCK FRAMES ys = “fine writing” and dramatic art| | ' ta 
treatment. | i POOMRD. oc nccccentncnonesccce i 20 
The widespread popularity of|§ firm. .................... I * 
Se = on EE e this excellent volume does show |! a | be 
- s how keenly interested ad men are treet...... 1 CORPORATION m 
7 DOOR CONTROLS 3 in big advertisements and how lit- : City 1 Al 
tle thought the “best” brains in the wi 
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REVERE S51, MASS. 
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( p Only .3 Percent. . . 


Truckloadings Hold 
Steady in Month 


WASHINGTON.—The American 
Trucking Assns. reported last week 
that the volume of freight trans- 
ported by motor carriers in Decem- 
ber, 1950, increased 0.3 percent over 


November, and 27.2 percent over 
December, 1949. 
Comparable reports received 


from 257 carriers in 39 states, the 
ATA said, showed these carriers 
moved an aggregate of 3,410,019 
tons in December, as against 3,- 
399,826 tons in November and 
2,680,092 tons in December, 1949. 

Approximately 75 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this category 
decreased 1.5 percent below Novem- 
ber but increased 28.5 percent over 
December, 1949. 

Transportation of petroleum 
products, accounting for about 15 
percent of the total tonnage, showed 
an increase of 10.3 percent over 
November and 22.4 percent over 
December, 1949. 

Carriers of iron and steel hauled 
about 5 percent of the total ton- 
nage. Their volume increased 9.9 
percent over November and 14.8 
percent over December, 1949. 

About 5 percent of the total 
tonnage reported consisted of 
miscellaneous commodities,  in- 
cluding household goods, textiles, 
groceries, meats, heavy machin- 
ery, agricultural commodities, to- 


3% Million Cars 
With No-Shifts 
Retailed by GM 


DETROIT. — Fully-automatic 
drives have been a “smash hit” 
with America’s motoring public, ac- 
cording to General Motors, world’s 
largest producer of the mecha- 
nisms. GM has sold more than 
3,500,000 cars equipped with auto- 
matic drives since it installed its 
first one 11 years ago. 

Hydra-Matic was the first GM 
mass-produced fully - automatic 
drive and it was introduced as 
optional equipment on 1940 Olds- 
mobiles late in 1939. Ten percent 
of Oldsmobile buyers’ ordered 
Hydra-Matic the first vear. The 
proportion increased to 74 percent 
in 1946, 90 percent in 1948 and 94 
percent last year, according to GM. 

Cadillac first offered Hydra- 
Matic in 1940, but only 2 percent 
of the cars produced that year were 
equipped with it. By 1946, however, 
the percentage reportedly was 
more than 86. In 1948 more than 
91 percent of Cadillacs got it and 
last year the total was more than 
97 percent. 

Pontiac made Hydra-Matic op- 
tional in 1948. About 65 percent of 
its cars have been equipped with 
it since. 

Buick introduced a new type 
automatic drive in 1948 when it 
presented Dynaflow, a torque-con- 
verter transmission, on Roadmaster 
models. In 1950 more than 77 per- 
cent of all Buicks were equipped 
with Dynaflow. It is standard 
equipment on all Buick Roadmas- 
ter models and optional on Super 
and Special series cars. 

Chevrolet brought out Power- 
glide, another’ torque - converter 
type of automatic drive, on its 1950) 
models. Demand for Powerglide is| 
so great that Chevrolet recently 
increased its output of units to 
2,000 each working day, GM said. 


Aleoa to Build 


Alumina Plant 


BAUXITE, Ark. — Aluminum Co. | 
of America will begin construction | 
immediately of a new alumina} 
plant near here. 

Designed to process low-grade 
bauxite ore, the plant will increase 
by nearly 50 percent the amount 
of alumina now being produced by | 
Alcoa. Alumina is the refined ore 
from which basic aluminum is ob-| 
tained by smelting. 

The plant will be situated on a} 
200-acre site adjoining the bauxite 
mining operations of Alcoa Mining 
Co., a wholly-owned subsidiary of 
Alcoa, Approximately 1,000 persons 








bacco, motor veh'‘cles, motor ve- 
hicle parts and chemicals. Ton- 
nage in this class decreased 8.6 
percent below November but in- 
creased 40.8 percent over Decem- 
ber, 1949. 

The December tonnage volume of 
carriers reporting from the eastern 
district represented an increase of 
1.2 percent over November and 27.8 | 
percent over December, 1949. 

Carriers in the southern region 
reported a decrease of .2 percent 
below November but increased 19.9 
percent over December, 1949. 


Tonnage from the western dis-| 
trict revealed a decrease of 9 per- 
cent below November but increased 
28.7 percent over December, 1949. 


Gas Tax Hike 
Asked in Two 
Illinois Bills 


SPRINGFIELD, IIl.—Seven bills 
affecting vehicles have been intro- 
duced into the Illinois legislature, 
according to the Illinois Automo- 
tive Trade Assn. 

Two bills seek a gas tax hike. 
One would raise the tax 2 cents and 
make county allotments on a popu- 
lation basis rather than on motor 
vehicle registrations as is presently 
provided. 

The other bill would increase the 
tax 4 cents, giving half of this to 
the state and a quarter each to 
cities and counties. 

Another measure would transfer 
$33,500,000 from the general fund to 
the road fund in both 1951 and 1952. 











Koepke Motor Sales, Lakewood, O.— 


The new building for this Studebaker dealership has been opened at 11905 Detroit Ave. The 


structure measures 100 by 118 feet. 






RALEIGH, N. C.-—Thirteen bills 


relating to vehicles have been in- 


troduced 
according to the 
| Automobile Dealers Assn. 


cmergencies, 


in the state legislature, 
North Carolina 


One of them, providing for the 
ise of only one license plate during 
has been passed by 


the senate and sent to the house. 


to 
reckless, 


The other 12 bills relate largely 
the punishment of speeders, 
drunk and non-licensed 


drivers and mechanical inspection 


of vehicles. 


The association says there is 
also a likelihood that an amend- 
ment to reduce the sales tax from 
3 to 2 percent across the board 
with no exemptions may be in- 
troduced, 

At present there is a $15 maxi- 


mum limitation, which if removed 
would bring the state an additional 
$7,500,000 from the auto 
alone, the state commissioner of 
revenue said. 


industry 


Two vehicle inspection bills have 


N.C. Gets 13 Auto Bills 


Single Plate Plan Advances; Two Proposals 
Deal with Compulsory Inspection 
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streets. This is a compromise mea- 
sure to a request for $8,000,000 for 
city streets to be raised by increas- 
ing license fees and the gas tax. 

| Another bill would take the place 
|of the 1947 safety responsibility act. 
It differs from the present act in 
that (1) the owner would post se- 
curity after an accident to satisfy 
any judgment that might be re- 
covered for damages _ resulting 
therefrom and (2) that proof of 
financial responsibility would have 
to be maintained. 

Other bills would repeal the 
state’s “closed shop” law and in- 
crease maximum compensation 
under the workman’s compensation 
law. 





per-hour daytime and a 50-mile- 
per-hour 
provide equal pay for women; can- 
cel drivers’ licenses of those com- 
mitted under court order for men- 
tal treatment, and remove notary 
public 
plate applications. 


been discussed. One calls for the 
creation of 60 lanes throughout the 
state to handle annual inspections. 
The other asks for annual inspec- 
tion in state-operated lanes or in 
approved garages with the motorist 
making the choice. : 

Speakers on behalf of the bill 
|said North Carolina auto dealers 
are doing a big business in faulty 
cars that could not pass inspection 
in surrounding states. 

Speaking of the state’s original 
inspection bill of 1947, the president 
of the Carolina motor club said 
that while it was in effect highway 


Other bills would set a 60-mile- 


nighttime speed limit; 


requirement from _ license 





S.C. Starting 
‘Spot Checks’ 


| neer, 


{company’s heating system is under 





will be employed. 





Of Vehicles 


COLUMBIA, S. C.— State high- 
way patrolmen have been ordered 
to begin “selective inspections” of 
motor vehicles, according to Chief 
Highway Commissioner Claude R. 
McMillan. 

“I have instructed patrolmen to 
give greater emphasis to inspecting 
vehicles which obviously would not 
meet requirements of the law that 
‘all vehicles operated on the high- 
ways of South Carolina be in safe 
condition,’” McMillan said, 

In initial phases of the “spot” 
inspection program, patrolmen in- 
spected vehicles selected at ran- 
dom. This was done to determine 
the condition of all classes of vehi- 
cles, he said. 

“The selective. enforcement pro- 
gram is being initiated in the areas 
of enforcement where the most 
good can be accomplished, he 
added. 


It's 43 Below 
Buick Tests Heaters 


In Cadillac, Mich. 


CADILLAC, Mich.— When the 
bottom fell out of the official 
thermometer here last week, Buick 
sent Duane Pagel, heating engi- 
and two technicians in two 
1951 Buicks to test the new car’s 
heating equipment. 

The temperature in this winter 
resort town was unofficially re- 
corded at 43 below zero. The official 
thermometer: does not go below 
—43. 

Buick’s winterized team expected 
to remain in the vicinity for sev- 
eral days to see how efficient the 





arctic-like weather. 


Fair Sells to Milks 


Malcolm Milks, owner of the 
Lansing Tire Co., has purchased | 
the Richard Fair Chrysler-Plym- 
outh dealership, Lansing. 





deaths dropped 12 percent but shot 
up again when 
stopped. 


the inspections 
The 1947 inspection program 
was said to have been too severe 
and poorly administered. 

A bill backed by 38 senators 


would allocate $5,000,000 from the 
state 
struction and maintenance of city 


highway fund for the con- 





136 New Cara 
Bootlegged in N. C. 


RALEIGH, N. C.—In the Dec. 15- 
31 period, 136 new cars were sold by 
non-enfranchised dealers in the 
state, the North Carolina Automo- 
bile Dealers Assn. reported. 

The breakdown follows: Buick, 
10; Cadillac, 2; Chevrolet, 44; De- 
Soto, 2; Ford, 54; Kaiser, 2; Olds- 
mobile, 5; Packard, 1; Plymouth, 
10; Pontiac, 5, and Studebaker, 1. 





Raney Elected President 


In Montgomery County, O. 
DAYTON, O.—H. K. Raney has 
been elected president of the Mont- 
gomery County Automot've Dealers 
Assn. He succeeds T. D. Peffley. 
Jack Klyce was chosen vice- 
president, and A. D. Shellabarger 
was elected treasurer, The board of 
trustees is composed of Peffley, 
R. S. Jenkins, Len Eberhardt, Rob- 
ert Borchers and Robert Shannon. 
it. 
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Need Is Seen 


For Increased 


Mechanization 


WASHINGTON. — If combined 
defense and civilian needs are to 
be met in 1951, machines must do 
more of industry’s work, L. B. Mc- 
Knight, president of the Conveyor 
Equipment Manufacturers Assn., 
said last week. 

McKnight, who is vice-president 
of Chain Belt Co., Milwaukee, said 
great savings in manpower and 
money can be made by mechanized 
materials handling. Cost and per- 
sonnel use for this job can easily 
be cut in half by mechanization 
and scientific planning, he said. 


“Manpower will be too scarce in 
the months ahead to waste it on 
jobs that can be done mechanical- 
ly,” McKnight said. “Heavy lifting 
and moving of materials . . . must 
be mechanized now because labor 
will be short and those who will be 
added to the working force will be 
those least capable of doing heavy 
work. Machines must free employes 
for productive activity.” 

McKnight said that most con- 
veyor installations are special proj- 
ects tailored for particular needs. 





Georgia Dealers 
Deny Fund Drive 
To Fight Tax 


ATLANTA. — A report in the 
Atlanta Constitution which said 
that auto dealers were raising 
money to fight the state’s pending 
sales tax bill was officially denied 
by the Georgia Automobile Dealers 
Assn, 

In a statement issued by Dur- 
ward Watson, GADA president, A. 
O. Mitchell, public affairs commit- 
tee chairman, and L. L. Austin, 
secretary, the association said: 

“We are exerting every legitimate 
effort to limit the tax on automo- 
biles somewhat in keeping with our 
neighboring states, but we have 
not and will not have any part in 
any fund-raising campaign nor in 
any improper efforts to influence 
the legislature.” 

The association spokesman point- 
ed out that GADA wants the sales 
tax set at not more than 1 percent 
on cars “because automobile own- 
ers in Georgia are now paying in 
direct automotive taxes about 50 
percent of the total state tax bill 
and are paying a large portion of 
the other taxes levied in the state.” 

They also said that Alabama in 
its sales tax law taxes auto owners 
only % percent on cars they pur- 
chase, that Florida exempts autos 
from the sales tax and that North 
Carolina has a top sales tax limit 
of $15 on any one auto sale. 





Powers Motor Sales have found TOW CRANE a real service 
unit. Mr. L. E. Powers says, “We have had our TOW CRANE 
truck for over a month and | 
frankly don't know how we got along without it. It comes in 


mounted on our new 1951 


mighty handy in our large used car business as well as in 


TOW CRANE 


our service department. Based on one month's usage, it will 
pay for itself within six months time. This combination pickup 
and wrecker would be a definite advantage for any garage 
or auto dealer to use.” 


Manufactured by 


GUIBERT STEEL COMPANY 
PITTSBURGH, PENNSYLVANIA 
PHONE: SPALDING 1-2345 
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Affecting Factories and Dealers... 
Auto Advertising 


By George Deery 
Associate Editor 


Automotive advertising in news- 
papers last year showed the great- 
est gain for any clasification—14.3 
percent—over 1949, thereby giving 
a hefty contribution to the rise in 
newspaper advertising for the year 
to an alltime peak. 

The newspapers’ 2,440,149,576 
lines represents a jump of 6 per- 
cent over 1949, according to 
Media Records. That’s 28.6 per- 
cent ahead of 1929, the best previ- 
ous year, and 129 percent over 
gloomy 1938—the low point in 
newspaper ad space. 

Other gainers last year over the 
preceding 12 months were: finan- 
cial, 11.6 percent; general, 9.8; 
total display, 6.1; classified, 5.5; de- 
partment stores, 4.5, and retail, 4.4. 

When total morning and evening 
U. S. newspaper circulation last 
year reached 53,829,072, that, too, 
was a new peak for all time, ac- 
cording to the Editor and Pub- 
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lisher International Year Book. The 
loss of eight dailies last year left 
1,772 in business, the book states. 
George H. Steele, president of 
the Newspaper Advertising Exe- 

cutives Assn. and advertising di- 
rector of the Philadelphia Bulle- 
tin, told the annual conference of 
the association in Chicago that 
preliminary estimates indicate 
that, for the second consecutive 
year, newspapers topped all 
media in advertising, measured 
by dollars expended. 

He recalled that national adver- 
tisers set aside $445,000,000 for 
newspaper space in 1949. 

> * * 


New Ad Agency 

Effective May 1, an ad agency 
to be known as Marsteller, Geb- 
hardt & Reed, Inc., will begin op- 
erations, combining the 33-year- 
old Chicago agency of Gebhardt & 
Brockson and the Pittsburgh office 
of McCarty Co. The new company 
will be headed by E. A. Gebhardt, 
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Named fo 500 Club in Erie, Pa.— 
Four members of Harris & Sauer (Ford) are shown receiving their pins and certificates from 
Ford Dobson, dealership sales manager. Left to right are: Dobson, William Fabian, James 


Samilio, Lewis Sweet and John Crooks. 


chairman; Wm, A. Marsteller, pres- 
ident, and R. S. Reed jr., executive 
vice-president and manager of the 
Pittsburgh office. Other operations 
of McCarty Co., West Coast agency, 
will not be affected. T. T. McCarty, 
long identified with the advertising 
of the Nordstrom Valve division of 
Rockwell Mfg., will continue to 


ee 


assist in the handling of the Nord- 
strom account. 

The new firm will maintain 
offices at 600 S. Michigan Ave., 
Chicago, and at 600 Grant St., 
Pittsburgh. Gebhardt is a veteran 
Chicago agency man. An interest- 
ing sidelight is that he has had the 
account of Clark Equipment Co. for 
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Kelsey-Hayes 


Eastern Assembly Divi- 


sion is right in the heart of the world’s leading 


steel production area, 
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the midst 


of a 


remarkable system of transportation. Thus, 


in addition to easily and quickly serving 


every point in the east, 


yaa 


ciently delivers throughout the United States 


by rail and highway . . 
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33 years and Edward Valves, Inc., 
more than 25 years. 

Until Jan. 1, when he opened The 
Marsteller Co., Marsteller was vice- 
president in charge of advertising 
and market research of Rockwell 
Mfg. Reed has been advertising 
manager of Pittsburgh Equitable 
Meter Co., and vice-president and 
Eastern manager of McCarty Co. 
He has been in charge of McCarty 
Pittsburgh office since it was 
opened in 1944. 
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Metro Ahead of ’50 


W. E. Hosac, president of 
Metropolitan Sunday News- 
papers, stated last week that 
Metro has sent member pub- 
lishers firm orders for more lin- 
age to appear in 1951 than they 
carried last year. 

At a meeting of the board, 
Hosac presented the new pro- 
motion theme, “Make Metro Your 
Basic Sunday Buy.” The cam- 
paign, handled by William Estey 
Co., will appear regularly 
throughout the year in key news- 


papers and business publications. 
* + + 


C-E’s 40th Birthday 


Campbell-Ewald, ad agency for 
Chevrolet, marked the 40th anni- 
versary of its founding at a ban- 
quet in Detroit . 
last week. Henry : 

T. Ewald heads 
the firm, the old- 
est in the city. 

More than 300 
of the firm’s em- 
ployes, including 
representatives of 
the five branch 
offices attended. A 
special guest was 
Frank W. Camp- 
bell, co-founder, H. T. Ewald 
who retired from the firm 34 years 


ago. 
* * 


Opens N. Y. Branch 


MacManus, John & Adams, Inc., 
ad agency, has opened an office in 
New York, according to James R. 
Adams, president. The new offices, 
occupying an entire floor of the 
444 Madison Ave. Bldg., are under 
supervision of Ernest A. Jones, a 
vice-president and a member of its 
staff for 10 years. 

The New York organization will 
be a complete, self-functioning 
agency. It will service new busi- 
| ness in the East, as well as serving 
the eastern operations of the 
agency’s present clients, which in- 
clude: Cadillac and Pontiac; Dow 
Chemical; Bendix Aviation; Cham- 
pion Spark Plug; Briggs Mfg., 
Plumbing Ware division; Timken- 
Detroit Axle; Ferry Morse Seed 
Co.; Susquehanna Mills; Bower 
Roller Bearing; Schine hotels, and 
others. The staff and the responsi- 
bilities of the branch office for- 
merly operated by the agency at 
Baltimore have been absorbed by 
the Manhattan branch. 


* * * 
Cited for Safety 


Charles R. Bird, president of the 
Outdoor Advertising Assn. of Penn- 
sylvania, has been selected as the 
1950 Traffic Safety Man of the Year 
by the Philadelphia Highway Traf- 
fic Board, Nevin E. Funk, chair- 
man, announced. Bird, who is 
manager of the Philadelphia-Cam- 
den division of General Outdoor 
Advertising Co., will be honored at 
the second annual award luncheon 
Feb. 19. 


| 


+ o * 


Globe Appoints A-K 


Globe Hoist Co., Philadelphia, 
announces appointment of Ait- 
kin-Kynett Co., Philadelphia, as 
its ad agency. The appointment 
was effective Feb. 1. Globe is a 
leading manufacturer of hy- 
draulic and electric lifts for 
automotive use, industrial lifts 
for materials handling and hy- 
draulic and mechanical] elevators. 

* ~ & 


Conoco’s Plans 

A new, broadscale, winter adver- 
tising campaign that will promote 
Conoco Super motor oil is being 
launched by Continental Oil Co. in 
media that include newspapers, a 
national magazine, and trade publi- 
cations. The drive, currently get- 
ting under way, will be keyed to 
testimonials of drivers who tested 
the company’s oil while driving 
through winter weather and snow 
storms. 

The schedule calls for the use of 
1,012 newspapers in 1,000 cities and 
towns with insertions that range 
from 672 to 336 lines appearing on 

(Continued on Page 69, Col. 1) 
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(Continued from Page 68) 


in average of twice a month,|nati, to handle all phases of its 


through to March. Television spot|advertising program, 


unnouncements will be used in 20 
stations in the company’s markets. 
The Saturday Evening Post will 
varry full-page, four-color adver- 
tisements each month on a continu- 
ing basis. In addition, a group of 
five automotive and oil trade 
papers will be used each month. 
Geyer, Newell & Ganger, Inc., is 
the agency. ‘ 
* 


Ford Switches PR Office 


Ford announces it has opened a 


effective 
March 1. 

At the same time, Mosler will 
shift key personnel from New York 
to the home office. John Mosler, 
vice-president, and Langdon R. 
Littlehale, director of advertising, 
will transfer their headquarters 
from the company’s New York 
office to Hamilton. Marie MacLel- 
lan, assistant advertising manager, 
will remain in New York to super- 
vise production of window displays 


and related material. 
* * + 


regional public relations office here| ygodiq Ad Chief 


in the Cafritz Bldg., 1625 I St., N.W., 
Washington. The office will handle 
all public relations activities in the 
District of Columbia and 12 south- 
eastern states, for both the Ford 
and Lincoln-Mercury. It was form- 
erly at Chester, Pa., site of a large 
Ford assembly plant and of Ford 
division southeastern regional sales 
offices. 

Russell M. Hart is manager of 
the Washington regional public re- 
lations office and William A, Lash- 
ley is assistant manager. 

* * 


Mosler Names Agency 


Mosler Safe Co., Hamilton, O., 
and New York has appointed Stock- 


ton, West, Burkhart, Inc., Cincin- | 
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MEXICAN ROAD RACE 


(CARRERA PANAMERICANA) 


A complete history of the exciting 2135 mile road 
race from Juarez, Mexice (El Paso, Texas) across 
Mexico te Guatamalan Border, 132 stock cars com- 
peting . . . over 300 Photos . . . articles by 
famous authorities, drivers, personalities. Rules, 
leg-by-leg description, Award banquet, winner 
Herschel MeGriff’s own stery. A large book with 
no detall overlooked. A travelog on Mexico’s new 
super-highway with scenic photos of historical and 
COLOPTUL Old MOKIC0........ccccecsescecvesesserseeesserse$2s00 ( ) 


De Luxe edition with Fabrikold binding $3.50( ) 


A New Book 


( ) SOUPING THE STOCK ENGINE 
Explains fully the 5 
PATHS TO POWER. 
Covers everything 
from road to track 


on speed 

ALL MAKES of 

STOCK ENGINES. 
speed 


Best book on 
ever written! (50 
photes, charts, draw- 
Ings. Every 


speed 
enthusiast will want 
this ALL-NEW, com- 
plete manual of speed by Roger Huntington. 192 
Pages. Postpald $2.00. 


1950 INDIANAPOLIS RACE 
YEARBOOK 


112 Pages, 300 Fotus, Charts, 
Drawings 

New, larger and better-than-ever. Articles by 
famous race authorities with technical data feature 
stories, driver histories, cartoons, newsy comments, 
highlights and lap-by-lap comments. 

Photos of world famous drivers, mechanics, officials, 
personalities. New, interesting, informative ads. 
TWICE as large as formed editions . . . a per- 
record of the 1950 race that will be treas- 





manent 
ured by race fans the world over . . . truly the 
“bible” of indianapolis. IMMEDIATE DE- 


LIVERY! 
Prices—$1.50 postpaid or $3.00 for De Luxe Edl- 
tien Fabrikeld bound with gold leaf lettering. 
( ) 1950 OMfelal Indianapolis Yearbook............ $1.50 
( ) 1950 Same—De Luxe Fabrikold Bound....$3.00 
() The Sports Car Engine, new, complete data all 
Sports Car OMGIMES .2..........cccceececereessevnersneneeves $1.50 
( ) Specials and Hot Rods of the World, new book 
on special race cars of all nations, a hand- 
book and manual of speod................ccev0- $1.50 
( ) Catalog all 1950 U.S. Cars Includes specifica- 
tions, auto, trans. data, 120 Fotos, Charts, 
GOGIORED ccccesnsssicscsorsesenssssessccsesensseessestetsnsonsscered $2.00 
Chevrolet Owner’s Handbook. Complete data 
servicing all Chev. cars—’29-'50 Incl. data on 


~ 
~ 


Powerglide. Wonderful BOOK ............0.ccr $1.50 
() Ford Owner’s Handbook. Service data on all 
V8, ‘6’ & ‘60’ models. Complete................$1.50 






Service Manual Model A Ford .. 
German Race Cars and Drivers— - 
Pre-war. Over 300 Fotos, Complete data Ger- 
man racers, past & present...............cssen $2.00 
Catalog all British Cars, 1949-1950............$2.00 
TREASURY OF EARLY AMERICAN AUTOS. 
Just out! CGlymer’s McGraw-Hill book of his- 
torical cars, songs, cartoons, slogans, data 
Vanderbilt Cup, indianapolis, N.Y. to Paris 
Races. 22,000 words of text, 500 Illustrations. 
Beautiful 224 page large gift album.......... $5.00 


~~ 


_-~ 


Order from Book Department 


Automotive News 


2666 Penobscot Bidg. 
Detroit 26, Mich. 





William H. Elliot has been placed 
in charge of media advertising in 
the New York Herald Tribune. 

Elliot, a member of the Herald 
Tribune advertising staff for the 
past 14 years, has recently been 
associated with the paper’s food 
advertising division. 

* * * 


Power Speaks in L. A. 


W. G. Power, Chevrolet ad 
manager, recently addressed the 








Sales Executives club of Los An- 
geles on “The Growth of a Sales- 
man.” He stressed the necessity 
of good public relations and 
courtesy. 

* * * 
Alfred Smart Dies 

Alfred Smart, 56, president and 

treasurer of Esquire Magazine, died 
in Chicago last week. He joined the 
company, then called Publishing 
Enterprises shortly after World 
War I. Mr. Smart was secretary 
and treasurer when he was ap- 
pointed president in 1947. 

+ * * 


Names 

Clarence J. McLeod jr. has joined 
the traffic department of Brooke, 
Smith, French & Dorrance, Inc., ad 
agency. 


Arthur W. Pickett jr. has joined 
the traffic department of Brooke, 
Smith, French & Dorrance, Inc., ad 
agency. 


Eugene W. Nelson of Detroit has 
joined the film copy staff of Ross 
Roy, Inc., ad agency. He was for- 
morely associated with Denham 
and Co., Jam Handy, Timken-De- 
troit Axle and Cadillac. 


Everett S. Lee has been appoint- 
ed editor of the General Electric 
Review, monthly engineering mag- 





Dick Motors, Fort Worth, Tex.— 


A new building with 36,000 square feet has been opened by this Chrysler-Plymouth dealer- 
ship. Both the exterior and interior are of modern design. All service equipment, including 
diagnosis devices, is new, according to partners Dick Roberts and Dick Lewton. 





azine published by the General 
Electric Co., according to Robert 
S. Peare, public relations vice- 
president. Lee succeeds Edward C. 
Sanders, who retired recently from 
the company after serving since 


For the past year, Caldwell has 
been promotion manager of T'o- 
day's Woman. 

William W. Shaul, who has been 
directing service training activities 


1926 as executive editor. for Ross Roy, Inc., has been named 

Fawcett Publications has an-|C°PY chief for all sales, service, and 
nounced the appointment of Wil- industrial training materials, 
liam J. Caldwell as promotion| Thomas G. McCormick, executive 
director of Today’s Woman, the| vice-president, announced last 
Fawcett Women’s Group, and True. | week. 








7 WAYS 


To BOOST YOUR 





Equip each mechanic with his own 
Blackhawk Service Jack — Stop 
costly waiting! And pick a range of 
sizes to handle each class of service. 
Blackhawks dress up your shop... 
are years ahead! 





Make extra money with Black- 


hawk Hand Jacks — stock this’ 


high-profit quality line for resale to 
both truck and passenger car own- 
ers. Use ’em yourself, too, to zip up 
shop jobs and handle truck trade. 


Speed up your wheel service on 
modern cars. Use hydraulic “LIFT- 
POST” — Blackhawk’s unmatched 
answer for getting cars up faster. 
Deep-skirted fenders go up, too, ex- 
posing the wheel for fast action. 


BLACKHAWK 


Look, feel and work like a profes- 
sional! Beat flat rates and win pre- 
ferred customers. Get a “Treasure 
Chest” of sparkling Blackhawk 
Socket Wrenches. They’re the abso- 
lute finest, yet cost nothing extra! 


Get equipped for STEP No. 1 in 
profitable reconditioning — and 
that calls for ““Porto-Power” —to re- 
shape the metal. Only Blackhawk 
makes “Porto-Power.” Nothing else 
even closely rivals it. 


Slash time 50% on off-the-car 
rough-out work! Take the wres- 
tling out of reconditioning. Get a 
“Reck-Rack” to rigidly hold any 
body section for hammering, sand- 
ing and other jobs. 





Bank on the jobber who repre- 
sents Blackhawk — he generally 
is tops in his territory. See his dis- 
lays of Blackhawk equipment that 
st your leadership. Blackhawk 
Mfg. Co., Milwaukee 1, Wisconsin. 











70 ates UL 
K-F Sales Contest in N. W. 
Won by Bittick Employe 

First prize of $500 in the Kaiser- 
Frazer salesmen’s Pot-O-Gold con- 
test, sponsored by Oregon and sou- 
thern Washington K-F dealers and 
Portland Motors, distributors, was 
won by C. Van Hyning, Bittick Mo- 
tors, McMinnville, Ore. 

Second prize of $250 went to C. E. 





Hoblett, Tonkin Motors, Portland; 
third, $100, tie between Terry 
Hauck, Elliott Motors, Tigard, Ore., 
and John Bradbury, Bradbury 
Kaiser-Frazer, Astoria, Ore.; fifth, 
$50, Sieg Ickler, Williams Kaiser- 
Frazer, Milwaukie, Ore. Hoblett led 
all in number of units sold during 
the contest months, November and 
December, but prizes were awarded 
on a quota basis. 
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This Beautiful Country Home and Cattle Farm for Sale 


VIRGINIA 


SENTRY OAKS — 8 Mile Scenic View — Lynchburg, Va. 7 rooms, 2 baths, 2 lavatories, 


full basement, recreation room, laundry, oil 





Hay field and historic James River 


furnace, copper roof, and steel windows. 


Registered Herefords on back pasture. 


| am offering (reluctantly) the nicest home and cattle farm in 
the Piedmont section of Virginia — just 6 miles from cultural 


Lynchburg and 15 miles from 


historic Appomattox on U. S. 


Rt. 460. This 195 acres is carrying a 70-head Hereford herd 


of registered breeding stock. 


ample help is available with 
them. Excellent water supply, c 


Equipment is modern and 
good housing provided for 
ity conveniences. Will be sold 


substantially below present value. Wire, call or write for 


brochure and details. 


P. C. Duckworth-Ford Dealer-Lynchburé, Va. 
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. of all Evening Newspapers | 


in the United States in AUTOMOTIVE ADVERTISING 
is the BUFFALO EVENING NEWS. 


Sell the News readers 


and you 


sell the 


WHOLE BUFFALO MARKET 





BUFFALO EVENING NEWS 


EDWARD H. BUTLER 
Editor and Publisher 


WESTERN NEW 


YORK’S GREAT 


KELLY-SMITH CO. 
National Representatives 


NEWSPAPER 











By C. L. Kern 


Staff Correspondent 


New-car dealers delivered 2,021 
new units during December to 
Marion County (Indianapolis) mo- 
torists to show a gain over the 
November figure of 1,893 units. The 
rise in sales was attributed by deal- 
ers to fears of a new-car shortage 
later this year. 


Total new-car sales for 1950 
amounted to 32,203 units. Chevro- 
let remained in first place with 
7,758 units and Ford finished sec- 
ond with 6,883 sales. The sales 
race in December between the 
two leaders was nip-and-tuck 
with Chevrolet finishing with 326 
deliveries against 324 for Ford. 
Third place in the year’s stand- 
ings went to Plymouth with 2,755 
deliveries and Buick was fourth 
with 2,431 sales. 


December new-truck sales fell 
behind November with 272 sales. 
The mark for the previous month 
was 340 units. Total for the year 
was 3,770 units with Chevrolet and 
Ford staging a close race for the 
pole position. 

Chevrolet accounted for 64 truck 
sales during December for a total 
of 1,354 for the year, while Ford 
delivered 104 units for a year’s total 
of 1,326 units. International was 
third for the year with 381 sales; 
Dodge fourth with 280 units and 
GMC fifth with 117 units. 


* * * 


San Antonio 


Vehicle sales in Bexar county 
|(San Antonio) for 1950 reached a 
|total of 18,328 as compared with 
| 12,877 in 1949 and 11,730 in 1941— 
'a gain of nearly 45 percent over 
1949 and of nearly 50 percent over 
1941. 


New-car sales in 1950 totaled 
15,688 as compared with 10,782 
in 1949; commercial car sales 
showed almost as good an in- 
crease, with 1,644 in 1950 against 
1,266 the previous year, and sales 
of trucks, while not showing 
| such a marked increase, never- 
theless improved from 829 in 1949 
to 991 in 1950. 


Chevrolet led in all fields for the 
year, with sales of 3,586 automo- 
biles, 729 commercial vehicles and 
259 trucks for a grand total of 
4,574 vehicles. Ford was in second 
place, with a total of 3,549 vehicles, 
2,831 of which were cars, 485 com- 
|mercial vehicles and 213 trucks. 
| Mercury was in third place in 
|car sales, with a total of 1,341 cars 
sold during the year; Dodge was in 
third place in commercial sales, 
with a total’ of 137 vehicles, and 
| International Harvester in third 
|place in truck sales, with a total 
| of 198 vehicles sold during the year. 


Vehicle sales for December, 1950, 
totaled 1,717 for Bexar county, as 
compared with 1,159 for December, 
1949, and 1,140 for November, 1950. 
|}Of the 1,717 vehicles sold, 1,495 
were new cars, 134 commercial 
| vehicles and 88 trucks. 


|__Milam Chevrolet Co. _led 


N. C. Orders 
‘820 Vehicles 


RALEIGH, N. C.—The North 
Carolina division of purchase and 
contract has approved orders for 
120 pickup trucks and 700 two-ton 
truck chassis for the North Caro- 
lina highway commission. 

All truck orders went to Sanders 
Motor Co., Raleigh (Ford); Nash- 
| Steele Motor Co., Raleigh (Dodge); 
International Harvester Co. of 
Charlotte, and General Motors 
(Chevrolet trucks). 


Here’s how they were broken 
down: 

Thirty pickups, Sanders Motor, 
$1,092.62 each, total contract $32,- 
778.60; 30 pickups, Nash Steele 
Motor, $1,125 each, total $39,879; 
and 30 pickups, General Motors, 
$1,042.78 each; total, $31,283.40. 

The breakdown on the two-ton 
chassis orders (each order for 175 
units): Sanders Motor, average 
each, $1,868.97, total $827,069; Nash- 
Steele Motor, $1,739.95, total $304,- 
491.25; International Harvester, $2,- 
098, total $334,904, and General Mo- 
tors $1,631 each, totaling $285,500. 
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Auto Market Page ... 


Sales Continue Strong 





new-vehicle sales, with a total of | 


131 sales for December, followed 
by San Antonio Buick Co., with 
130 sales, and Mitchell Motors 
(Dodge), with 120 vehicles. 


In the new-car field, San Antonio 
Buick led with 130 sales, Mitchell 
Motors was second with 105 sales 
and Milam Chevrolet third with 96 
sales. 


Jordan Motor Co. (Ford) led in 
commercial vehicle sales, with 24, 
followed by Milam Chevrolet with 
22 and Smith Motor Sales (Chevro- 
let), with 16. 

Motor Truck Sales (GMC) led 
truck sales with 18, followed by 
Milam Chevrolet with 13.—(J. H. 
Reed.) 


+ * . 

Akron 
Sales of new cars in Summit 
county (Akron) climbed to 425 


units during the week ended Jan. 
13. The total was well above the 
preceding week's figure of 359 and 


the comparable 1950 week’s total of | 


326 units. 


Used-car sales also advanced 
with 456 units sold in the week 
ended Jan. 18. The figure for the 
previous week was 333, while for 
the same week of 1950, it was 
422 units. 


Meantime, figures compiled by 
the Akron Automobile Dealers 
Assn. showed that the 1950 total 


of 24,160 new-car sales was an 
average of better than 2,000 a 
month. The previous record estab- 
lished in 1941 was 18,623 as com- 
pared with 1949’s achievement of 
18,279, the third best in history. 


The unprecedented production 
rate of the industry, coupled with 
the high level of the economy and 
the “scare” buying that followed 
the outbreak of the Korean war, 
made the 1950 record possible, 
dealers said. 

The year finished strong despite 
credit restrictions imposed by the 
government. 





spot among individual makes of 
cars with a total of 4,684 for the 
year. Ford was a strong con- 
tender throughout the year and 
finished with 3,883. Handicapped 
by a strike early in the year, 
Plymouth still came up third 
with 2,130, outdistancing Buick in 
the final quarter. Buick was 
fourth with 1,907, followed by 
Pontiac, 1,445; Oldsmobile, 1,178; 
Mercury, 954; Dodge, 862, and 
Studebaker, 851. 

Chevrolet and Ford also finished 
one-two in truck sales with the 
former at 913 to Ford’s 664. 


While dealers experienced one of 
their biggest years in used-car 
sales, they were unable to match 
the record of 30,547 set in banner 
1941. The 1950 figure was 27,931, 
which made it the second best year 
in history. 

The dealers’ inability to equal or 
surpass their 1941 mark in the 
used-car field was undoubtedly due 
to the exceptionally high number 
of casual sales—cars sold by indi- 


viduals. These sales climbed to a 
|new high of 20,602.—(Joseph Kue- 
bler.) 
> = > 
New York 





\of New York. 


Most new-car dealers in New 
York City are selling practically 
everything they can lay hands on 
and the used-car market has also 
picked up lately. 

This is especially true along 
“Automobile Row,” where federal 
credit restrictions were not felt as 
much as they’ were in other areas 
because of the preponderance of 
high-income earners in the immedi- 
ate vicinity. 

“Business is very good,” said Jo- 
seph W. Farlow, general manager 
of the Automobile Merchants Assn. 
“Few dealers are 
able to promise their customers 
immediate delivery of new cars. 
The buying spree is on again. 


Sales for December)! There are definitely more custom- 


hit 1,755 as compared to 1,310 for|ers than there are cars.” 


the same month in 1949. 
Chevrolet maintained its No. 1 


On one Saturday the Monarch 
(Continued on Page 71, Col. 1) 


ATTENTION...DEALERS 
WHO ARE COMING TO THE 
CHICAGO AUTOMOBILE 
TRADE ASSOCIATION SHOW 


(FEBRUARY 17 TO 25) 


Your visit to Chicago won't be complete unless you also attend the 
big “CHICAGO OUTDOORS SHOW" at Navy Pier during the same 
dates and visit Booths No. B-1 to 10 inclusive, and see our display 
of the following fine cars: 


MG ...MORRIS 
RILEY ... DAIMLER 


DEALERSHIPS AVAILABL 


INDIANA, WISCONSIN, OHIO, MINNESOTA AND 


IN ILLINOIS, 
MICHIGAN, 
1OWA. WRITE, 


WIRE OR VISIT OUR BIG SHOWROOMS—JUST A FEW BLOCKS FROM 


NAVY PIER AND THE LOOP! 


S.H. ARNOLT, INC. 


DISTRIBUTOR 


415 EAST ERIE ST. 










AUTOMOTIVE NEW 


BINDER for 
Automotive News 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff? sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


CHICAGO 11, ILL. 





BOOK 
DEPT. 





DETROIT 26 
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Auto Markets 





(Continued from Page 70) 


Buick Co., Broadway and 55th 
St., took orders for 154 cars, 
more than its allotment for an 
entire month. 


1951 cars were being sold above 
list price. 

Charles Kreisler, Inc. (Nash), 
1745 Broadway, had the following 
prices posted in the showroom win- 
dow: 


$1,795; 1949 Dodge, $1,595; 1948 
Nash, $995; 1947 Plymouth, $845; 
1947 Nash, $795; 1946 Ford, $795; 


1946 Plymouth, $695. 


Similar reports | 
were received from other dealers. | 
There were rumors that some | 
ithat there will 


1950 Nash, $1,795; 1950 Ford, | 





These prices are typical of the 
market in New York City, but some 
have stopped posting prices of used 
cars in their windows. That “in 
itself is an indication of how good 
the used-car business is. ; 


The demand for tires has also , 


been exceptionally heavy ever 
since rubber production became 
subpect to government control. | 
Many consumers evidently expect 
tire rationing sooner or later and | 
for that reason they are buying | 
tires now although they do not | 
need them. 

Nevertheless, the heavy buying of 
tires has already created some | 
shortages. At Sear’s Roebuck in| 
Flushing, sales clerks were refus- | 
ing to take orders for 700-15 tirgs | 
because they did not know when 
they could fill them. 

In Brooklyn, one of the biggest | 
tire dealers said he was out of | 
some first-grade tires of the popu-| 
lar sizes. In Manhattan and the 
Bronx the situation was pretty) 
much the same. Some dealers were | 
featuring second-grade tires in their | 
advertising.—(Bernard Brown.) 

* . os 


Cleveland | 


Sales of automobiles continue to| 
remain far above previous records | 
throughout the Greater Cleveland | 
area. : 
For the week ended Jan. 26 sales | 
of new cars were about 10 percent | 
under the previous week, but the | 
aggregate sales of the preceding | 
four weeks were 35 percent above | 
the previous year. - | 

Total sales for the seven-day | 
period were 1,435, about 200 units | 
under the previous week. Used-car | 
sales, however, were up, reaching | 
2,137, the highest weekly total for | 
over eight weeks. This was also 14 | 
percent over a year ago. 


New-truck cales for the seven- 
day period ended Jan. 26 edged up- 
wards to 162, but trade in used 
trucks slid down to 104 units.- 
(Sanford Markey). 


+ * * 


Pittsburgh 


Business activity in the Pitts- 
burgh district rose to a record 215.0 | 
percent of the 1935-39 average in| 
the week ended Jan. 20, the Uni- 
versity of Pittsburgh reports. 

The increase from the preceding 
week’s figure of 210.8 was caused | 
primarily by “exceedingly heavy 
retail buying,” the school said. The 
index figure for the comparable | 
1950 period was 171.3. 

* + * | 


Richmond, Va. 


The high level of business in the | 
Fifth Federal Reserve district has | 
resulted in a return of a “seller’s| 





Patriotic Savings 


Overtime Pay in Bonds 


Seen as Inflation Curb 

WASHINGTON.—Potomac Elec- 
tric Power Co. here has asked its 
employes to accept government sav- | 
ings bonds for overtime pay instead | 
of cash, reports Nicholas P. Greg- 
ory, Philadelphia Inquirer column- 
ist. 

The inflation-halting plan has al- 
ready been discussed by the U. S. 
treasury department and may be 
used nationally by large concerns, 
Gregory says. 

The power company has not 
adopted the plan yet but is dis- 
cussing it with employes as a meth- 
od of savings and as a patriotic 
way of financing heavy military 
expenditures. If adopted, the plan 
will be part of the company’s pay- 
roll savings program which has 
proven successful during treasury 
nond drives, Gregory says, 





market in new automobiles,” deal- 
ers here report. 
+ * . 
Montreal 


Montreal dealers are so convinced | 
be a shortage of 
cars in the coming spring that 
they are not pressing sales, and| 


on fixed dates. 

Some customers willing to pay 
all cash have been puzzled and 
even hurt by the seeming indif- 
ference of dealers, whose greatest 
concession appears to be “we will 
try to accommodate you.” Many 
customers are willing to pay for 
extra equipment such as radio, 
air-conditioning, heater, etc., but 
even that extra cash does not 
always bring a promise of deliv- 
ery at the date the customers 
select. 


On the other hand, British deal- 
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Wheeler Chevrolet, Hampstea 


d, Md.— 





Designed by dealer William L. Wheeler, the building is 45 feet wide and 9! feet deep. The 
are reluctant to promise delivery | new structure gives Wheeler a total of approximately 25,000 square feet of space within three 


buildings. 


ers are still feeling comparatively 
happy, in spite of the reimposition 
of the dumping clause effective 
next May. It has been officially 
stated that three of the most popu- 
lar small British cars will not be 
affected. 

British dealers, however, have a 
similar problem to that worrying 
Canadians—they expect a shortage 
of steel and other materials to re- 


uuce the number of cars produced | 























and possibly cut the Canadian 
allotment, although that is by no 
means certain, as Britain depends 
so much on the Canadian market 
for cars to produce the greatly 
needed dollars. 

The mild winter so far has led 
a large number of motorists who 
formerly stored their cars at this 
season to continue driving. As 
a result, accidents and break- 
downs are more numerous than 





71 


normally and garages are kept 

busy with repairs. 

Dealers say there is a large lat- 
ent purchasing power, but whether 
that will continue depends on the 
income tax increase in the forth- 
coming Canadian budget, and also 
to some extent on the swiftness 
with which prices of goods gener- 
ally, including food and clothing, 
continue to mount.—(Roy Carmi- 
chael.) 


\Philadelphia Auto Club 
|Presents Dealer Awards 


The Automobile Club of Phila- 
delphia has presented certificates 
of appreciation to six automobile 
dealer line associations and to three 
individual dealers for their coop- 
eration in a school-driver training 
program. 

The associations honored by the 
AAA Club are Chevrolet, Chrysler, 
Dodge, Pontiac, Ford and DeSoto. 
They have loaned dual control cars 
to Philadelphia high schools. Also 
honored were Erwin Chevrolet, Gus 
Dietz Pontiac Co., arfd Shore broth- 
ers for providing automobiles to 
LaSalle college high school and 
| Northeast Catholic high school. 





be sure ‘‘Select-O-Seat”’ 
in your new or used cars is adjusted to 
your customer’s “personalized comfort” 


Aya(ae 


NEW AND 
WITH 


if the new cars 


seat cushions, 


much 


"Select-O-Seat”’ 
CAN BE ADJUSTED WHEN DESIRED! 


RECENT USED CARS 
BUILT-IN 





you sell are one of the 8 


leading makes having ‘“Select-O-Seat” 
coil spring construction built into their 


you should show your 


customers how extra supporting coil 
springs can be instantly inserted, without 
disturbing the upholstery. Likewise, many 
makes of used cars, as far back as 1948 
models, can also be adjusted to give as 
“personalized comfort” 
latest owners as to the original owners. 
“Select-O-Seat” helps keep all your 
present customers your future customers. 


to the 













Buys 30th Ford in Springfield, Ill._— 


Capital City Motors, Springfield Ford dealership, has delivered a 1951 tudor to J. R. 


Maxfield, of Pawnee, Ill. 


It was Maxfield'’s 30th consecutive Ford. Left to right are John 


Haring, general manager; Maxfield, and S. R. Glisson, salesman who took Maxfield's order. 





Gis Thank Fla. Dealer 
A message has been received in 
Havana, Fla., by the Miller-Thomp- 
son Chevrolet Co., from members 
of an Ordnance field group fighting 
in Korea, stating that they received 


and enjoyed the cartons of cigar- 


Here’s the one ring that answers all re- 


ets sent them by the company. The 
firm shipped 1,000 cartons last Oc- 
tober to the battle area, and the 
cigarets were received in time for 
Christmas. The message, post- 
marked Christmas day was signed 
by five members of the Ordnance 


group. 





placement problems. It’s the right ring for every 
re-bore, re-ring and re-sleeve job. 

And it’s chrome-faced for heavy-duty serv- 
ice. Hastings has added a long-wearing chro- 


mium coating which resists wear, resists scuff- 


HASTINGS MANUFACTURING COMPANY .- 
Hastings Ltd., 
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By Douglas Grahame 
Staff Correspondent 
N EXICO CITY.—The automotive 
industry profited Mexico to the 
amount of 167,675,928.14 pesos ($19,- 
851,425) in 1950, the national statis- 
tics department reports. 


The government bureau broke | 


down the total as follows (amount 
in pesos): Production costs, 25,623,- 
125.53; administrative costs, 8,831,- 
432.58; sales costs, 5,822,483.24; 
financing, 674,695.88; raw materials, 


Goodfellow Donates Car 


Presentation of a dual control 
car for the use of senior high school 
students was made on Chevrolet 
1951 announcement day by Good- 
fellow Chevrolet, Inc., Hanover, Pa. 






Auto News from Mexico 


Industry Profits Country by $19 Million in ’50; 
Relaxed Import Rules Bring Worry 





ing, resists acids...an extra-hard surface which 
stretches expected ring life three to four times 
under tough, abrasive operating conditions. 


50,158,543.33; salaries and wages, 
22,018,220.63; taxes, 49,038,216.99; 
social insurance, 1,113,353.83; social 
welfare, 682,715.80; combustibles, 
558,057.47, and publicity costs, 3,- 
175,082.86. 


The industry, government 
sources believe, will yield Mexico 
much more money this year be- 
cause of the recent rule permit- 
ting assembly plants to make as 
many automobiles and trucks as 
they desire. 


That, these sources say, indicates 
a total production in 1951 of 51,150 
units, instead of the 16,375 last year 
when the plants were under quotas. 


The report added that Mexico has 
nine assembly plants—seven here, 
and one each in Monterrey and 





























































It will pay you to install Hastings Piston 


Rings in every job. They stop oil-pumping, 


check cylinder wear, restore performance. 


Toronto 


ASTINGS 


STEEL-VENT PISTON RINGS 


CHROME-FACED for Heavy-Duty Service 


HASTINGS, MICHIGAN 
















Puebla City. Another plant will be 
opened soon in Mazatlan. 

The total payroll of the nine 
plants last year was 22,018,220 pesos. 
A total of 14,000 persons is em- 
ployed at these plants. 


A Dither 


HE GOVERNMENT'S recent 

lifting of automobile import re- 
strictions and its levying of stiff 
import duties on vehicles has the 
automotive trade in a dither. 

Some industry observers believe 
that even with the higher duties it 
will be cheaper to import a car 
than to buy one assembled in Mex- 
ico. They contend that a car im- 
ported from the U. S. will be 4,000 
to 5,000 pesos less (8.65 pesos per 
dollar) than a similar model made 
here. 

The new import duties on auto- 
mobiles, trucks and buses are 30 
percent to 50 percent of the follow- 
ing ad valorem peso values the 
government has set for these 
vehicles: 

Class 1. Crosley, Hillman, Aus- 
tin, Ford (Perfect, Anglis, Consul 
and Zephyr), Renault, Panhard, 
Skoda, Peugeot and Opel—12,000 
each. Class 2. Ford, Chevrolet, 
DeSoto, Dodge, Queenway, Plym- 
outh, Nash Rambler, Nash States- 
man, Studebaker Champion, 
Willys and Pontiac 6, excepting 
their convertibles and _ station 
wagons—17,000. 

Class 3. Pontiac 8, DeSoto Cus- 
tom, Dodge Coronet, Chrysler 6 
Windsor, Uldsmobile, Series 70 and 
80; Kaiser, Studebaker Commander, 
Buick, Series 40 and 50; Nash Am- 
bassador, Packard 200, excepting 
its convertible and deluxe sport 
coupe, Hudson Pacemaker, Hudson 
Super, Willys station wagon, Ford 
station wagon and _ convertible, 
Chevrolet station wagon and con- 
vertible, Nash Rambler station 
wagon, Pontiac 6 convertible and 
station wagon, Plymouth station 
wagon, utility and convertible; 
Dodge station wagon, utility and 
| convertible, and Mercury, excepting 
its station wagon—30,000. 

Class 4. Cadillac 61, Packard 300 
and convertible and deluxe con- 
vertible coupe, Mercury convertible 
and station wagon, Lincoln, except- 
ing convertible; Buick Roadmaster, 
Oldsmobile 98, Chrysler New York- 
}er, Hudson Commodore and Hud- 
son Hornet—40,000. Class 5. Lincoln 
Cosmopolitan and convertible, 
Packard 400, Cadillac, Series 60, 75 
and 62; Chrysler Imperial and all 
seven-passenger sedans and limou- 
sines—50,000. 


Forum 





(Continued from Page 4) 
and preventing a proper dollar 
turnover. 
7 * * 

LL OTHER factors of sound 

business management, of course, 
should become increasingly impor- 
tant to dealer vigilance. Of par- 
ticular aid in guiding retail opera- 
tions is the Daily Operating Con- 
trol. 

This control, which reflects the 
profit picture daily, was strongly 
urged by the convention speakers. 
{t enables the operator to quickly 
recognize and correct any out-of- 
line conditions before damage be- 
comes critical. 

R. H. Grant, one of the great- 
est sales managers this industry 
has produced and the man who 
is responsible for so many of our 
present-day selling tools, has fre- 
quently stated: “You are no bet- 
ter a manager than you are a 
checker.” The wisdom of that 
statement has proved itself over 
the years and is most apparent 
today. 

All of the above recommended 
procedures—along with alert mer- 
chandising of parts and service— 
will, naturally, improve any opera- 
tion, despite the economic picture. 
As a matter of fact, these pro- 
cedures may save a great many 
operations, if there is a drastic 
production curtailment. 

Today, many dealers are stock- 


piling vehicles. Others are playing 


it close to the vest. Many are go- 


ing into used-car buying and mar- 
keting, in addition to normal trades 
and trade-downs. 
wholesaling original trades. 


Others are still 


Regardless of which course you 


take in the car and truck end of 
your 
made by your dealer association 
regarding overall control of ex- 
penses—and overall improvement of 
the back end of your business— 
afford common ground for the suc- 
cess of all. 


business, the suggestions 
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Wage Formula Awaited .. . | 


UAW Ups Pressure 





For March 


I Raise | 


(Continued from Page 1) 


pegged every worker’s income at 

the Jan. 25 order, irrespective of 

merit and seniority considerations. 
a > * 


1/40 BITTERNESS over possible 
junking of its escalator con- 
tracts was intensified by Wage Sta- 
bilization Board approval of a $1.60 
a day raise for John L. Lewis’ mine 
workers. The miners’ wage increase 
was negotiated just prior to issu- 
ance of the freeze regulation. 

“The UAW-CIO,” proclaimed a 
resolution of the auto union’s ex- 
ecutive board, “gives notice that it 
will fight with all its resources 
against any attempts to set aside 
or modify its basic contract pro- 
visions which create the basis for 
long-range industrial stability by 
protecting the equity of workers.” 

The Wage Stabilization Board 
was still mulling last week over 
@ percentage pay increase for- 
mula expected to meet the prob- 
lems raised by the March 1 cost- 
of-living deadline. 

Publication of the Jan. 15 reading 
of the consumer price index of the 
Bureau of Labor Statistics is slated 
to take place by the end of next 
week. If the auto industry’s cost- 
of-living review scheme is allowed 
to work as usual, there appears 
no doubt that hourly-rated em- 
ployes will draw a raise of three 
or four cents. 

cd + * 


OVERNMENT action on the| 
cost-of-living bonus plan is re- | 


quired before the March 1 date, | 


but the Wage Stabilization Board | 


can wait three months before tak- 
ing a stand on the “annual im-| 
provement factor.” This co-feature 
of escalator agreements brings 
workers four-cent-an-hour raises | 
every year to compensate for pro- | 





ductivity improvements. 

The UAW plainly wants both fea- | 
tures kept alive, but is believed 
more receptive to sacrificing the 
“annual improvement” benefit than 
the cost-of-living plan. 

It is understood also that the | 
Wage Stabilization Board is con- | 
sidering compelling auto makers | 
to “save up” the productivity | 





raises for payment in a lump 


U. S. Underrates 
Output Capacity, 


Says Benson Ford | 


SAN FRANCISCO.—Ford Motor 
Co. increased its automobile output 
44 percent in 1950 over 1949, Ben- 
son Ford, general manager of Lin- 
coln-Mercury, told the San Fran- 
cisco chamber of commerce and the 
Commercial club. 

Discussing the nation’s produc- 
tive capacity for the defense effort, 
Ford said statistics, while impres- 
sive, will never tell what America 
can do. 

“Statistics recently told us that 
Ford Motor Co. could produce about 
6,300 cars a day,” he said. “That 
was our total capacity—on paper. | 
But that didn’t stop us from boost- | 
ing our production to nearly 9,000 
units a day .. . Now there’s the dif- 
ference between statistics and what | 
actually can be done.” 

Ford said that in spite of our 
“widely advertised cockiness,” the 
U.S. is continually underestimating | 
what can be accomplished. 

As an example of industry’s feats, 
Ford said that during 1944 this na- 
tion produced three times the war | 
goods produced by Germany in her 
greatest year. 

“Our industrial muscles are ready 
for the load—however great it! 
might be,” he said. 


Optimus Equipment Buys 
Cireo Products Corp. 

MATAWAN, N. J. — Optimus 
Equipment Co. has acquired Circo 
Products Corp., Cleveland, manu- 
facturer of cleaning and degreasing 
machinery, according to Melville 
Morris, Optimus president. 

Circo operations will be moved to 
Matawan immediately and will be 
known as the Circo division of 
Optimus, Morris said. 


award when the economy returns | 
to more stable levels. 

Anticipating a government wage | 
formula, the UAW executive board | 
declared that a formula would have | 


industry.” 
“Actually,” 
“any such formula would breed un- 
rest, interfere with our efforts to 
attain maximum production and 
create more inequities than it 
would solve.” 
7 + * 
HE U. S. Chamber of Commerce | 
issued a warning against arbi- 
trary imposition of new pension or 
profit-sharing plans on unwilling 
parties as the result of WSB edict. 
The chamber urged the WSB to 
allow such plans now in effect to 
continue operative. 
Rules for application of merit, 





the union asserted, | - 


King of the ‘51 Chryslers— 





~ i The new Chrysler Imperial, shown here in the four-door sedan, features new lines, refined 
to ignore “the many inequities in| appointments and the new 180-horsepower V-8 Firepower engine. Wraparound Clearbac rear 
the wage structure of American | window, sloping hood and new fender lines and front-end styling are highlights of the 195! 


Chrysler line. 





| length-of-service or promotion, in existing job classifications, 
|raises are contained in General| rates or rate changes,” the regu- 


Regulation No. 5 of the Wage Sta-| tation declares. 


bilization Board. 

In establishments where no con- 
tract or formal system exists, merit 
and/or length-of-service raises can- 


}not be granted to any employe 


more than once a year. 
“Slight or inconsequential 
changes in job content shall not 
provide the basis for establishing 
new job classifications, rates or 
rate changes, nor justify changes 


Employers must keep records of 


| any wage or salary adjustments 


made under the regulation for in- 
spection by members of the Wage 
Stabilization Board. Labor mem- 
bers of the nine-man panel dis- 
sented with this clause, contending 
labor representatives should also be 
allowed to examine payroll records. 


—Mac Gorpon 
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New Oldsmobiles 
Greeted Warmly, 
Says Wolfram 


LANSING. — Oldsmobile dealers 
from coast to coast have registered 
their enthusiasm over the Oldsmo- 
bile 1951 models, 
especially the new 
Series 98 cars, re- 
ports J. F. Wol- 
fram, Oldsmobile 
general manager. 

Large _ show- 
room crowds at 
the introduction 
of the new mod- 
els and substan- 
tial order - taking 
by dealer sales- 
men have been 
the experience of dealer 
dealer, according to Wolfram. 


Customer reaction to the new 
models has been extremely favor- 
able, said Wolfram, adding that ex- 
terior styling changes, the new rear 
leaf spring suspension in the 98 
and improved high compression en- 
gine have been acclaimed by deal- 
ers and customers alike. 





J. F. Wolfram 
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Also Studied... 





20% Auto Tax Stirs Protests 


(Continued from Page 1) 

that may get even tougher. A 

higher excise tax on top of a 12 
month auto loan maturity would 

throw many would-be new-car 

buyers out of the market, dealers 
fear. 

The industry also accuses the 
Truman administration of ignoring 
the essentiality of the automobile. 
The Snyder tax program classifies 
new cars and gasoline with liquor, 
television sets, cigarets and house- 
hold appliances, it is observed. 

* 


L& E. HOLLAND, president of 
the American Automobile Assn., 
commented that under the propos- 
als submitted by Snyder, motorists’ 
tax payments to the federal govern- 
ment would be increased by $1,265,- 
000,000 annually. 

Since the entire excise tax 
schedule proposed is aimed at 
raising $3,000,000,000, it means 
that motorists are being asked to 
foot more than 40 percent of the 
proposed increase, he said. 

“The rate of increase proposed 
for new cars is higher than any 
other major increase on the Treas- 
ury’s list,” Holland declared. “Rais- 
ing the rate on new cars from 

7 percent to 20 percent would be 
an increase of 187 percent—virtu- 
ally a tripling of the tax paid by 
the car buyer. 

“The proposal is to double the 
tax on gasoline. In contrast, the 
$3 a gallon increase in the liquor 
tax would be an increase of 33% 


we don’t cover 


percent and on cigarets an increase 

of 43 percent. Here is a glaring 

inequity for which there is no 
rhyme or reason.” 

* + * 

NYDER estimated that an addi- 

tional $685,000,000 a year could 

be obtained by raising the new-car 

excise from 7 percent of manufac- 

turer’s cost (before dealer dis- 

count) to 20 percent of the cost. 

Since the average rise per car 
would be about $175, it was esti- 
mated that Snyder predicated his 
grand total yield of $675,000,000 on 
an anticipated production of 3,975,- 
000 cars a year. 

A survey of dealers in Rich- 
mond, Va., found that many were 
shuddering at the prospects 
threatened by the excise tax 
jump. 

John E. Raine, executive secre- 
tary of the Automotive Trade Assn. 
of Virginia, reckoned that a 20 per- 
cent impost coupled with a 12- 
month Regulation W would increase 
an auto buyer’s payments to $100 
a month on a low-priced car. 

“Taxes have got to come,” Raine 
conceded, “but we still have to face 
the bare facts. If you're sick 
enough, you're going to die.” 

* * * 


+ FIRST phase of the Fair 
Deal tax platform aims at pro- 
ducing $10 billion. This is the phase 
embracing the 20 percent new-car 
excise. 

The second phase would pick up 
another $6% billion. It is this set of 
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tax plans which includes the used- 
car idea. Snyder did not go into de- 
tails on the used-car levy, neglect- 
ing to specify how much it could 
be expected to produce or whether 
it should affect individual sales. 


The new-car tax has been at 
the 7 percent rate since 1941, 
when the 3% percent levy that 
had prevailed since 1932 was 
doubled. There was no tax from 
1927 to 1932, a circumstance re- 
sulting from manufacturers’ op- 
position to the tax in the post- 
World War I years. 

According to AMA data, federal 
excise taxes on a $2,000 car with 
radio and heater now total $102.25. 
This would climb to $289 if the 20 
percent tax rate were enacted, as- 
sociation statisticians calculated 
last week. 


Although new-car manufacturers 
readily make available the tax 
amounts on their new cars, it is 
almost impossible to compute a 
maker’s production costs on the 
basis of the tax amounts. Many 
makers admittedly pad the tax to- 
tals by adding in token “distribu- 
tion” charges so as not to give com- 
petitors a clue to their actual costs. 

7 + * 
EDERAL taxes, which always 
have been passed along to con- 
sumers, now range from $64.86 on 
the four-cylinder Henry J to $263.75 
on the Chrysler Crown Imperial 
limousine. 


It was certain that the American | pipes which resemble rockets. Six tail and spot 
Petroleum Institute would wage 4| lights are set between the fins. 


Ways and Means committee battle 
against the proposal to double the 
federal gasoline tax. The API indi- 
cated it would stress that many 
states will increase their own fuel 
taxes this year. 


Overall, the Snyder tax pro- 
gram calls for a $4 billion boost 
in individual income taxes, $3 
billion hike in corporate income 
taxes and a $3 billion raise in ex- 
cise taxes. The Treasury head 
proposed that individual and cor- 
poration income tax hikes be 
retroactive to Jan. 1. 


Snyder would advance the capi- 
tal gains tax from 25 to 37% per- 
cent, with a year’s holding period 
required for eligibility instead o 
six months. He urged an increase 
of eight percentage points in nor- 
mal income tax for corporations, 
adding $8 in tax to each $100 of 
profit. This would lift the rate 
from 25 to 33 percent on corpora- 


tions with profits below $25,000, and the North Atlantic Pact. 


and from 47 to 51 percent on those 


with higher profits. The “excess”|for economic aid only to those 
profits tax would remain at an ex-| Countries willing to help themselves, 
tra 30 percent on the amount con- and he called for greatly increased 


sidered “excess.” 
+ * * 


Hine the gasoline tax to three Sst 


cents a gallon, Snyder esti- 
mated, would bring in $580,000,000 
more in revenue. 

Snyder called for an extensive 
plugging of so-called tax “loop- 
holes,” including removal of ex- 
emptions for cooperatives and a 
tightening of the tax-reducing “de- 


letion” ivil f oil d mini Sage - 
pletion” privilege of oil and mining) Saleg Activities 


Congressional financing leaders 


said it would take until June to| division general sales manager, last 
complete action on the tax pro-| week announced the appointment 


posals. 


* * * 


Michigan Asked to Tax 


All Used-Car Sales 


LANSING.—State Sen. George N. 
Higgins proposed a 3 percent levy 
on used-car sales in Michigan last 
week, saying that such a tax would 
serve a twofold purpose: provide 
$17,800,000 for highways and pre- 
vent “title jumping” by used-car 
dealers. 

Higgins, a Pontiac dealer in 
Ferndale, Mich., sponsored a simi- 
lar measure two years ago but the 
lower branch of Michigan’s legisla- 
ture killed. Higgin’s latest bill 
would exempt dealers’ used-car 
transactions from Michigan’s sales 
tax but make such sales subject 
to a new 3 percent privilege tax. 

Higgins said a privilege tax would 
hit dealers who make their trans- 
actions look like individual sales, 
which are not subject to sales 
taxes. Opponents of Higgins’ tax 
measure two years ago charged 
that its main object was to prevent 





f heard Hoffman’s recommendations: 


Modern Design for Mardi Gras 





















































Another Chive Creation— 

This 1951 Studebaker Commander Convertible, "The Flying Saucer,’ has been built by 
Pierre Chive jr., of Chive Motors, Inc. (Studebaker), New Orleans. The Flying Saucer has 
been assigned to lead all carnival parades during the New Orleans Mardi Gras. The motor, 
which has most of its main parts chrome plated, has been raised to a compression of 9 to |. 
The car is operated on three batteries with special generators. 


(Continued from Page 3) 
installment sale contract or receipt 
in blank, which is to be filled in 
subsequently by the seller or fi- 
nancing institution, with the pur- 
pose or effect of deceiving the pur- 
chaser. 


4. Use, by the seller or the financ- 
ing institution acting individually 
or in collusion, of rate charts in a 
manner to mislead or deceive the 
purchaser as to the amount re- 
quired to finance the unpaid bal- 
ance of the contract. 


5. The requirement by the seller 
or the financing institution, acting 
individually or in agreement, that 
the installment sale or financing 
of a motor vehicle shall be condi- 
tioned on the purchase of an insur- 
ance policy from a_ particular 
company when equivalent or better 
coverage by another company is 





Rear View— 


Chive's car has two direct sets of exhaust 


Hoffman Offers 
Program for 


World Peace 


DETROIT.—America must spend 
about $50,000,000,000 annually over 
the next 10 years to achieve real 
peace, Paul G. Hoffman, president 
of the Ford Foundation, told the 
annual dinner of the Automotive 
and Aviation Parts Manufacturers, 
Inc., last week. 

About 800 officials of the auto 
manufacturing and parts industry 


the policy of the other company. 

The rules were promulgated 

Feb. 6. They become operative 
30 days after promulgation. 

The FTC action has been hang- 
ing fire almost a year and a half. 
It was in August, 1949, that the 
commission first invited “automo- 
bile dealers and manufacturers, 
financing organizations and other 
interested groups” to join in a con- 
ference to discuss such a set of 
rules. The initial meeting was held 
Sept. 15 of that year. 

At that meeting there was so 
much fireworks—such violent pro- 
test—that it seemed the whole idea 
would die then and there. 

Then, as at the last hearings 
held May 5, 1950, the chief pro- 
ponents were the national organiza- 
tion of Better Business Bureaus 
and the American Automobile 
Assn. All other witnesses were op- 
posed. 


Calgary (Alta.) Assn. 
Elects Zetterstrand 


CALGARY, Alta.—G. W. Zetter- 
strand has been reelected president 
of the Automotive Trade Associa- 
tion, Calgary zone. He now is serv- 
ing his second term. 

Frank Patton was named vice- 
president; G. B. Dyson, treasurer, 
and G. E. Watt, secretary. 


1. Expenditures of $40,000,000,000 to 
$50,000,000,000 a year to build up 
military strength of the free world; 
2. Expenditures of about $3,000,000,- 
000 annually on the political front 
in support of the United Nations 


He urged use of the latter fund 


propaganda activities of all free 
nations. 

After we've demonstrated to 
alin that we are so strong that 
he cannot undermine us, Hoffman 
declared, “negotiations might bear 
fruit. But not now—not for a while.” 

—Prre WemMHOoFF 





Ford Merges _ 


DETROIT.—L, W. Smead, Ford 


of Thomas J. O’Neil as manager 
of the new and used-car sales 
department. The new department 
was formed by the merger of the 
car sales department, which had 
been headed by O’Neil, and the 
used-car and truck sales depart- 
ment, headed by D. C. Burdette, 
who now is fleet sales manager. 

Smead also announced the ap- 
pointment of John S. Snyder as 
assistant fleet sales manager, suc- 
ceeding W. E. Simms, who was 
transferred recently to the com- 
pany’s office of defense products, 

The government sales_ section, 
formerly under the truck and fleet 
sales department, has been trans- 
ferred to the office of J. D. Ball, 
manager of product sales and serv- 
ice. E. C. Simons will continue as 
manager of the Washington gov- 
ernment sales office, 


You and the Bomb 


DETROIT.— A special report on 
the atomic bomb and an explana- 
tion to employes on what they can 
do to aid in civilian defense is 


ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chreme plated. 
Write for details. 











29th & AcKean Sts. 
Phiia. 45, Pa., Dept. A 


available and the purchaser desires. 








NOTICE: After February 28, we will 
be unable to accept orders for 
chrome name plates due to Govern- 


casual car sales between individ-| presented in the January issue of 
uals. Chrysler Motors Magazine. 





ment directives on copper and nickel 
plating. Order now without delay. 
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Cars and Buildings D 


7 ill winds, accompanied by 
snow, ice and below-zero tem- 
peratures, which struck most of the 
U. S. last week, blew some good 
for the service departments of auto- 
mobile dealers. 

Reports from Mississippi, Ken- 
tucky and Tennessee noted that 
sales of tire chains and antifreeze 
soared, while towing business and 
thawing frozen radiators kept 
service departments swamped. 

On the debit side, however, deal- 
ers could point to the damage done 
to their buildings, car stocks and 
the loss of new-car sales occasioned 
by the severe weather. 

e 7 > 
ISSISSIPPI’S worst storm of 
the century kept automotive 

dealers and garages swamped with 
emergency calls for service and 
held up delivery of new cars. 


Most of the state’s roadways 





Kefauver Group 
Calls Bennett; 


Queries Dealer 


DETROIT.—Subpenaed by U. 8S. 
Sen. Kefauver’s crime committee, 
Harry Bennett, once chief aide and 
confidant of the late Henry Ford, 
last week came back to the town 
where he achieved most of his fame 
and at least part of his fortune. 

Kefauver’s group said it was in- 
tent on inquiring how men with 
reputations for being hoodlums 
were able to obtain business con- 
tracts with the Ford Motor Co. 
nearly 20 years ago. 

They were especially interested in 
finding out how Anthony D’Anna 
obtained partnerships in a volume 
Ford dealership in Wyandotte, 
Mich., and in the E, & L, Co. a 
haulaway firm which transports 
only Ford cars in interstate com- 
merce. 

Bennett said that Henry Ford 
hired people with criminal records 
for humanitarian reasons. He said 
that Mr. Ford would watch the 
papers for stories on people in 
trouble, would look them up and 
sometimes offer them jobs. 

The object, Bennett said, was re- 
habilitation. He denied that Ford 
hired hardened criminals. 

Bennett said that he had nothing 
to do with obtaining a Ford dealer 
franchise for D’Anna. 

Under questioning by the commit- 
tee, D’Anna admitted that he had 
no qualifications to insure his suc- 
cess as a Ford dealer, but said “I 
was willing to apply myself to it.” 

A committee questioner referred 
to D’Anna as a “hoodlum.” D’Anna 
indicated that such a description 
was pretty poor reward for a man 
“who gave my time and monev 
selling war bonds in World War II” | 









Weather Wreaks Havoc 


Dealers in Tenn., Miss. and Ky. Swamped by Calls; 


amaged; Sales Stalled 


|were impassable. A two-day rain, 
sleet and snowstorm did an esti- 
mated $10,000,000 damage to the 
state’s forest and power and phone 
facilities. 
One Jackson dealer, Packard- 
Jackson, reported nine used cars 
damaged from a falling tree, 


With temperatures hitting the 


zero mark and below, dealers, serv- 
ice stations and garages sold tre- 
mendous stocks of antifreeze. Car 
chains were at a premium. 

City and cross-country bus serv- 
ice was halted, putting all trans- 
portation demands on cars. 
ited train service existed. 

In Jackson, less than 15 percent 
of the city was being served by 
electricity, creating a gasoline 
shortage. One station improvised 
a bicycle propelled pump to deliver 
gas to anxious customers. 

Utility companies at week’s end, 
could make no estimate of how 
long it would take to repair hun- 
dreds of miles of damaged cables 
and transmission lines. 

* * + 

IGHT to 10 inches of snow and 

19 below zero temperatures 
caused an avalanche of service calls 
and demands for tire chains in 
Louisville and surrounding towns. 

Several dealers were also forced 
to form rooftop snow removal 
crews after one roof at Lawrence- 
burg and five at Lexington col- 
lapsed under an accumulation of 
snow, ice and sleet. 

Many dealers were attempting to 
buy chains at full price from other 
retailers to equip their service 
trucks, official cars and those of 
important customers. A day after 
the heavy snows started, chain 
stocks within miles of Louisville 
were exhausted. 

Thousands of cars, already stuck 
in snowbanks along the sides of 
roads, were buried when snowplows 
cleared the streets and highways. 

* * * 
GECTIONS of Tennessee 
heavily hit by the storm. 

In Clarksville, the roof of Tif- 
fany-Wright Chevrolet Co.’s re- 
pair shop collapsed as a result of 
the snow which piled on the roof. 
Twelve or 15 automobiles were 
demolished. 

Approximately 15,000 of Nash- 
ville’s cars were inactive. 


Ky. Road Chief 
Quits Following 
° 2 9 
Kickback’ Charge 
FRANKFORT, Ky.—The resigna- 
tion of Highway Commissioner 
John A. Keck, accused of receiving 
“kickbacks” on contract awards, 
has been accepted by Gov. Law- 
rence Wetherby. He is succeeded 


by William P. Curlin, assistant 
commissioner. 


were 






Lim- | 





AUTOMOTIVE NEWS, FEBRUARY 12, 1951 


75 





| Automotive News-Reel 








New York State Dealers Stage Dinner— 

Shown at a recent public relations dinner given by New York State Automobile Dealers at 
Albany are (left to right): Clifford Fletcher, vehicle commissioner; Carl E. Fribley, NADA 
director and former president of the state association, and George D. Gardner, president of 
the state group. 


¥ 





Dobbs with Olds 25 Years— 


Joseph J. Dobbs (right), executive assistant to G. R. Jones, Oldsmobile's general sales 
manager, receives his 25-year service ring from Jones. Dobbs joined GM early in 1926 when 
he was employed by Chevrolet. After a short time with B-O-P, he came to Oldsmobile as 
general service manager in 1933. He introduced the dealer master mechanic program there. 
In August, 1949, Dobbs was elevated to his present position. 





Head Tulsa (Okla.) Used-Car Dealers— 


New officers of the association, left to right, are: John Felts, secretary-treasurer; Bill Lee, 
president, and Bill Stimmons, vice-president. 


Cost Hikes Seen 
With Substitute 


Detroit Diesel Publishes 


Book .on 2-Cycle Engines 


DETROIT. — Detroit Diesel En- 
| gine division of General Motors has 
announced a catalog describing its 















Keck has been charged in a law- 
suit, filed in Franklin circuit court, 


—Bernie THOMAS 





of receiving $6,000 from Bogie 
|Equipment Co., Lexington, for 
j}awarding $600,000 in contracts to 
Bogie. Another pending suit will 
| seek to recover from Bogie $100,000 


Features of 1951 
| of alleged profit on the sale of 


Heavy-Duty Line 
|materials to the state. 


CHICAGO. — Announcing a 1951) . 

line of heavy-duty trucks last week,| Al! charges have been denied by 
Diamond T Motor Car Co. said they | both Keck and Bogie. 

feature improvements in perform-|~ 

ance, durability and economy. 

“Diamond T trucks now cover the 
field from three to 10 tons more 
completely than ever,” the an- 
nouncement said. New models were 
listed as 660, 720, 722, 920, 921 and 
921R. 

The heavy-duty models carry 
Diamond T’s full-vision safety steel 
cab with full deluxe equipment for | 
“unequaled driver comfort and)| 
safety,” the company said. 

Use of “quick-detachable” fend- | 
ers is continued. In addition, ac- 
cording to Diamond T, fenders are | 
die-formed with a deep valley at 
the inner mounting edge so that 
lifting of the hood side is all that 
is required for many engine adjust- 
ments. 

“All the advancements made in 
the new line,” said a company offi- 
cial, “have been achieved with no 
appreciable change in _ chassis 
weight. Only slight changes have 
been made in overall dimensions.” 


Diamond T Lists 










24000 000 
CHEVROLET 





Milestone Auctioned— 

Fred Macke, of Cincinnati, gave the highest 
bid for the 24 millionth Chevrolet, which was 
presented to the city's community chest by 
the Chevrolet Dealers of Greater Cincinnati. 
The money received at the auction went to the 
chest fund. Donald Van Valen, executive di- 


rector of the Hamilton county chest, presents 
the keys to Macke. 


Materials Spread 


ARDMORE, Pa.—Substitution of 
other materials for those made 
critically short by mobilization de- 
mands may increase manufacturing 
costs. Autocar Co. has informed its 
branches throughout the country. 


Alternate materials, the company 
pointed out, could require expen- 
sive changes in production pro- 
cesses. Also, increased demand 
would probably force the price of 
alternate materials up. In a state- 
ment Autocar said: 

“Materials which are generally 
used, such as copper and aluminum, 
are selected because they are the 
best under all controlling circum- 
stances, including facility in han- 
dling, adaptation to design, dura- 
bility and constant availability. 

“It does not follow that the 
adoption of an alternate would as 
certainly reduce quality as it would 
increase cost. In fact, there may 
be materials that are seldom used 
because of higher costs alone.” 


Nelson Heads Dealers 


At Lockport, N. Y. 


LOCKPORT, N. Y.—K. B. Nelson 
has been elected president of the 
Lockport Auto Dealers Assn., suc- 
ceeding Bradford L. Sherwood. 

Other new officers are: George W. 
Timkey jr., vice-president; William 
C. Shaw, Middleport, treasurer, and 
Lucien Goszowski, secretary. 





complete line of Series 71 two-cycle 
diesel engines. 

The book covers single and mul- 
tiple engine units from two to 24 
cylinders with power ranging from 
32 continuous to 780 intermittent 
horsepower. 
two-cycle design and interchange- 
ability of parts, a “select your 
power” chart covering 57 standard 
power take-off and seven torque 
converter models, engine 
tions and an outline of Detroit 
Diesel service facilities. 





It contains data on} 
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illustra- | 


| 





‘Hudson Condiicts ° 
Dealer Meetings 


This Week 


DETROIT. — Hudson executives 
this week will hold a series of one- 
day sales meetings covering 21 U.S. 
cities, N. K. VanDerzee, sales vice- 
president, announced last week. 


Approximately 2,000 Hudson deal- 
ers will attend the sessions, he said. 


Participating in the meetings are 
VanDerzee; C. A. J. Hadley, sales 
manager; G. R. Browder, director 
of advertising and merchandising; 
C. H. Calhoun, eastern divisional 
sales manager; W. A. Ernst, north 
central divisional sales manager; 
Lew Sumpter, south central divi- 
sional sales manager, and W. E. 
Young, Pacific divisional sales man- 
ager. The first meeting was held 
last Friday (Feb. 9) at Chicago. 


VanDerzee will hold meetings in 
St. Louis today (Feb. 12), Cincin- 
nati tomorrow, and Detroit on 
Wednesday. 

Hadley will conduct meetings in 
New York today, Boston tomorrow, 
Philadelphia on Wednesday, and 
Washington on Thursday. 

Browder and Young will hold ses- 
sions in Portland, Ore., today, San 
Francisco tomorrow and Los An- 
geles on Wednesday. 

Calhoun will lead meetings in Buf- 
falo tomorrow, Atlanta on Thurs- 
day, and Jacksonville, Fla., on Fri- 
day. 

Ernst will hold sessions in Pitts- 
burgh today, Cleveland tomorrow, 
Milwaukee on Wednesday, and 
Minneapolis on Thursday. 

Sumpter will conduct parleys in 
Kansas City tomorrow, Memphis on 
Wednesday, and Dallas on Thurs- 
day. 


Periodic Checkups 
Urged for Cars 


TOLEDO.—With shortages of vi- 
tal materials certain to curtail the 
production of new automobiles and 
parts, an automotive technician 
has urged a program of “preven- 
tive maintenance” to keep Ameri- 
ca’s cars on the road. 

“Automobiles are like people,” 
says Dean A. Walters, technical 
service manager for Willys-Over- 
land Motors. “They have to have 
periodic checkups if they are to live 
to a ripe old age.” 


Top Trucks 


New-truck registrations for 11 
morths, plus 38 states for De- 
cember: 
1950 Pos. 
1—404,039 
2—306,634 
3— 95,746 
4— 95,585 
5— 93,825 
6— 44,576 
7— 23,694 
11,379 
9,360 
5,478 


1949 Pos. 
335,596— 1 
194,427— 2 
1138,78#— 3 
89,064— 4 

78,3382— 5 
53.604— 6 
31,878— 7 
8,088— 8 
6,642— 9 
5,048—10 
3,506—12 
3,913—11 
1,568—14 
1,573—138 
1,200—15 

731—17 

381—18 

845—16 

218—20 

328—19 


Make 
Chev. 
Ford 
Dodge 
Inter’! 
GMC 
Stude. 
Willys 
White 
Mack 
Diam. T 
Diveco 
Reo 
Brockway 
Autocar 
Federal 
Pontiac 
Kenworth 
Crosley 
Sterling 
FWD 

Total All Makes 
1,108,580 933,462 

For further details see page 

18, today’s issue. 


Son 
Bias 


10— 
11— 
12— 
138— 
14— 
15— 
16— 
17— 
18— 
19— 
20— 





Hudson Receives ASIE Award— 

For the second consecutive year, Hudson has been given the American Society of Industrial 
Engineers’ rmgrit award ‘for leadership in research, engineering, design and manufacture in 
the automotive field." H. M. Northrup (left), Hudson operations vice-president, is shown 
accepting the award from Robert L. Crinnian, ASIE president. 





Trucks and Defense 


Oregon-Alaska Highway Urged by Calif. Assn.; 
New Equipment Needed, Says Lawrence 


SAN FRANCISCO. — Immediate 
construction of a heavy-duty truck 
highway from the Pacific North- 
west to Alaska was asked in a reso- 
lution addressed to President Tru- 
man last week. 

It was adopted at the Joint 
California Trucking Assns, con- 
vention here. Organizations par- 
ticipating in the three-day meet- 
ing were the Truck Owners Assn. 
of Calif.; the Motor Truck Assn. 
of Southern Calif., and the Tank 
Truck Operators Assn, 

Over 500 truck owners and their 
guests heard John V. Lawrence, 
American Trucking Assns’, man- 
aging director, stress the need for 
a substantial amount of new truck- 
ing equipment to carry the burden 


Gripping Story— 

The Lantz tire traction clamp is designed to 
pull cars out when stuck in the snow, mud, a 
ditch, or on a sheet of ice. Cast steel clamp 
fits any 5:90 to 7:00 tire. It is quickly and 
easily slipped over the tire and fastened with 
a single stroke of a lever, according to Lantz 
Mfg. Co., Valparaiso, Ind. 


of defense cargo that awaits the 
trucking industry. 

In pledging the nation’s motor 
carriers to all-out support of de- 
fense efforts, the national trucking 
association executive said that al- 
most everything about the highway 
transportation industry and _ its 
problems must be looked at from 
the perspective of the national 
emergency and that there can be 
henceforth “no ‘business as usual.’” 

“A measure of the destiny of 
liberty-loving people rides with 
the truck in these years,” Law- 
rence said, and added, “In terms 
of production, and transportation, 
we have not yet really begun to 
fight.” 

“The majority of American busi- 
nessmen do want free enterprise,” 
charged J. W. Hughes, California 
Truck Insurance Exchange execu- 
tive vice-president. 

Noting that practically all of 
them give lip service to the prin- 
ciple, he denounced the inconsist- 
ency of American industry that 
calls for government interference 
when a competitor begins to en- 
large his share of a particular busi- 
ness field. 

As an example, Hughes said, 
when the Pacific Intermountain 
Express attempted to purchase 
the bankrupt Keeshin Freight 
Lines, 18 motor carriers joined 
the railroads in their successful 
fight to have the Interstate Com- 
merce Commission disapprove the 
merger, 

Two association presidents were 
also elected during the convention. 
Neil J. Curry, California Cartage 
Co., now heads the Motor Truck 
Assn. of Southern Calif., and 
Thomas R. Dwyer, Delta Freight 
Lines, is president of the Truck 
Owners Assn. of Calif. 
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Mother-Truck Driver in California— 


Margaret Devee, South San Francisco, is shown stepping out of her “double bottom" 


combination at the Joint California Trucking Assns. convention. Mrs. Devee is the mother of 


three children. Her husband is a truck driver, too. 


New U.S. Edicts in Works; 
May Cut Autos 40% 


(Continued from Page 1) 


Haulers Ordered 
To Give Priority 
To U.S. Agencies 


WASHINGTON.—Defense Trans 
port Administrator James K. Knud- 
son last week issued an order direc 
ting for-hire motor carriers of 
freight operating within the U. S 
to give preference and priority to 
freight shipments for components 
of the military establishment, for 
the Atomic Energy Commission and 
for U. S. mail. 

The order was directed to all car- 
riers engaged in the transportation 
of property for compensation oper- 
ating in over-the-road service under 
both state and federal operating 
authorities and requires: 

“Every motor carrier engaged in 
|the transportation of property in 
lover-the-road service shall give 
|preference and priority over all 
other traffic to the transportation 
of freight shipped by, or consigned 
to, any establishment of the U. S. 
Army, Navy, Air Force, Marine 
Corps, or Coast Guard, or of the 


committee of new and used car|the production cut will not be so| Atomic Energy Commission; and 


dealers is reported in the works. 
” . + 


T PRESS time the automotive 

industry advisory committee to 
NPA was meeting with officials of 
that agency. 

It was said that the government 
plans a 25-40 percent cut Apr. 1 in 
the amount of basic metals going 
into autos, stoves and home appli- 
ances. The order is expected in 
two weeks. 

An informed source said there 
still is no program to place a lim- 
it on the number of cars that may 
be manufactured; that any reduc- 
tion in production would be ac- 
complished through denial of 
prime materials. 

If the industry can scrape up 
permissible satisfactory substitutes, 


TOUGH ENOUGH O take a ten-ton truck! 
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FIRST we repaired a rusted out and dented 
door panel with Met-L-it—then we smashed it 
and rolled over it with a 10-ton truck (inset). As 


the photos show, Met-L-it and its fiber backing 
adhered throughout the entire repaired area. 
Met-L-it is tough, it’s easy to work with, and it 
takes paint just like any metal. 

You can make dependable, low-cost repairs 
with remarkable Met-L-it—the cold metal that 
gives you GUARANTEED PERMANENT ADHESION! 
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severe. 
* * + 


Alm on the auto front, a group 
of West Coast dealers, headed 
by Joe Gandy, Seattle Ford dealer, 
were in Washington for a hearing 
at 11 p.m. Friday before the Federal 
Reserve Board. 


They urged FRB to make al- 
lowance in Regulation W _ for 
special West Coast problems, in- 
cluding higher freight rates. No 
decision is expected for some 
time. 


NADA officers were also in 
Washington to go over the general 
auto situation and to name new 


committees. 
* * * 


RUCE MORRIS, who headed the 

auto branch in the latter days 
of the OPA, has been appointed to 
guide the OPS setup, it was learned, 
although no official announcement 
had been made at press time. 


Morris, it is understood, is not 
an automotive man. He is from 
the Dartmouth faculty and, it is 
also understood, has agreed to di- 
rect the establishment of the branch 
for only 30 days. 


The automotive branch, as re- 
ported last week in Automotive 
News, will be in the industrial 
materials and manufactured goods 
division of OPS, and broken down 
into several sections—passenger 
cars, trucks and buses, parts and 
accessories, machinery, etc. 

It is understood there will be two 
advisory committees, one to be 

chosen from recommendations of 
the NADA and the other from rec- 
ommendations of the NUCDA. 


No official chart of the plan in 
mind was to be had at the week 
end. First reports were that there 
would be one committee comprising 
both new and used-car dealers, but 
following reports were that such a 
setup was regarded as impractical. 

+ * + 


MAx FEINBERG, who headed 
* the services division of OPA, 
has been appointed to the same 
post with OPS. Services is a divi- 
sion unto itself, not in the automo- 
tive branch, though it embraces 
(Continued on Page 77, Col. 1) 


(Continued from Page 1) 
appear entirely from the civilian 
market. 

The rubber order also cut the 
permitted civilian use of new na- 
tural and synthetic rubber in Feb- 
ruary to 72 percent of the average 
amount used in the 12 months 
ended June 30, 1950. 

The February civilian quota pre- 
viously had been 80 percent. In 
March the civilian quota will be 76 
percent, but only 35 percent of that 
supply will be natural rubber, in- 
stead of 43 percent, as at present. 


The NPA ordered an increase 
in the production of camelback 
for recapping tires. This product 
contains about 5 percent natural 
rubber and 95 percent synthetic 
and reclaimed rubber. 


Five pounds of camelback are 
required to recap a 16 x 6.00 pas- 
senger car tire, while a new tire of 
that size would take about 11 
pounds of new rubber, of which 35 
percent would be natural rubber 
and 65 percent synthetic. 


VU. S. mail.” 

At DTA, it was explained that 
interruptions to railroad services 
caused by the work-stoppage of 
railroad switchmen had resulted in 
the diversion of many shipments to 
truck transportation, and action 
had to be taken to insure that 
property of the military and of 
Atomic Energy Commission and the 
mails are given preferred handling. 


No Gas Rationing, 
Tire Shortages 
Seen for 1951 


WASHINGTON. — There will be 
no gasoline rationing, tire shortages 
or drastic cuts in auto production 
during 1951, the American Automo- 
bile Assn. predicts. 

Therefore, says AAA, national 
mobilization will not cause a cur- 
tailment of auto vacation travel 
during the year. 

These predictions, however, were 
qualified by the statement: “barring 
a worsening of the international 
situation.” 

“The government has given no 
indication of any intention to curb 
non-essential travel,” said AAA. 
“To the contrary, James Knudson, 
defense transportation administra- 
tor, has said: ‘There are no plans 
afoot or under consideration which 
would restrict the travels of the 
average citizen.’ 

“Anything like federal speed lim- 
itation, ‘Is This Trip Necessary?’ 
campaigns or other travel restric- 
tions in effect during World War II 
are not in sight.” 


U. S. Re-delegates 
Output Functions 


Among Agencies 


WASHINGTON. — Immediately 
following his confirmation by the 
Senate, Defense Production Admin- 
istrator William Harrison re-dele- 
gated to other agencies a broad list 
of functions relating to priorities, 
allocations and other operations 
now being carried on by these agen- 
cies under the provisions of the 
Defense Production Act of 1950. 


This action was the first taken 
by Harrison in his new post. The 
substantive changes in the present 
arrangement brought about by the 
action, a DPA spokesman said, are: 


1. Certificates authorizing Recon- 
struction Finance Corp. loans under 
plant expansion provisions of the 
act will now be issued by DPA. The 
lagencies which previously issued 
these certificates will, however, 
continue to make recommendations 
relating to the loans. 

For example, the Department of 
the Interior will make recommen- 
dations concerning expansion of 
petroleum producing and mining 
facilities, and the department of 
Commerce will act similarly on 





loans for expansion of steel, chemi- 
cals and most other basic manu- 
facturing materials. 


2. The DPA, rather than the Na- 
tional Security Resources Board, 
will now issue tax amortization 
certificates permitting accelerated 
“write-off” of the cost of new plant 
facilities. 
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Government Mulls Plans . 





40% Auto Output Cut 


Under U.S. 


Study 


(Continued from Page 76) 


automotive services along with 
jaundry and other service fields. 
Settlement of the differences 
between OPS and the Depart- 
ment of Justice over which shall 
enforce price controls appeared 
likely at press time, with the au- 
thority going to the latter agency. 
Senator Maybank, chairman of 
the Senate-House committee on de- 
fense production, said the law under 
which the OPS was established 
clearly provided that the Justice 
Department should have full au- 


Ford Forms Unit 
To Plan Against 
Enemy Attack 


DETROIT.— A security commit- 
tee has been formed to plan a 
company-wide disaster prepared- 
ness program for Ford Motor Co., 
it was announced last week by 
John S, Bugas, industrial relations 
vice-president. 

Bugas will head the committee. 
Other members are: I. A, Duffy, 
purchasing vice-president; R. S. 
McNamara, controller; L. C. Miller, 
basic products group  vice-presi- 
dent; R. H. Sullivan, engine and 
pressed steel group vice-president, 
and H. T. Youngren, engineering 
vice-president. 

Bugas said that because of the 
current international situation, 
Ford was taking steps to minimize 
the loss of lives and productive 
capacity resulting from any possi- 
ble enemy attack. 

He said Ford’s efforts will be in- 
tegrated with federal, state and 
local defense planning. Many steps 
have already been taken to cope 
with such action as sabotage, he 
added. 


Socony-Vacuum Offers 


New-Type Truck Tire 


NEW YORK. — Socony - Vacuum 
Oil Co. is introducing a new truck 
tire designed to give better per- 
formance and longer mileage under 
present heavy loads than the older 
line. Tests indicate that it should 
help reduce truck operating costs, 
the company says. 

The tire is said to give longer, 
more uniform wear, easier steering, 
better non-skid protection and 
greater resistance to shock and 
impact. The tire’s advantages are 
claimed to result from development 
of a new type of multi-rib tread. 





Studies Body Colors— 

Using 66 miniature models, L. D. Crusoe, 
vice-president of Ford division, studies colors 
Proposed for 1952 cars in a display at the 


tlyling showroom. Kneeling is Randall A. 
Osmon, color and finish stylist. The '% scale 
Models are painted with actual Ford baked 
*namel production finishes. While the models 
thow color combination and contour, they do 
tot represent any future Ford car body styles, 
the company states, Color selection from this 
oup will be applied to a limited number 
# full-scale models for final approval by 
ford officials. 


| thority over litigation dealing with 
both price and wage controls. 

| * * * 

| THE price agency, in his view, 
would make investigations and 
prepare cases against violators and 
|; then turn them over to the various 
| United States district attorneys for 
court action. 

Aides of Eric Johnston, head of 
the economic stabilization agency, 
of which the OPS is a part, pre- 
dicted speedy settlement of the 
issue. They disclosed that John- 
ston had discussed the matter 
with Peyton Ford, assistant at- 

| torney general. 
| “There is no dispute and on one 
|wants one,” said Kenneth Clark, 
| Johnston's press chief. 
* + * 

EANWHILE, the government 

early last week rolled back 
iron and steel scrap prices, banned 
use, after Apr. 1, of aluminum in 
more than 200 civilian products and 
announced that the use of natural 
rubber in many domestic items will 
be reduced or eliminated beginning 
March 1. 

The order for the rollback of 
iron and steel scrap prices, ef- 
fective last Wednesday, came 
from the Office of Price Stabiliza- 
tion. 

The new ceilings, substituting for 
those established in the earlier gen- 
eral price freeze, represent an esti- 
mated rollback of $10 a gross ton 
on standard grades of scrap. The 
rollback on special grades will 
range up to $60 a ton. 

+ 


HE ban on civilian use of 
aluminum was announced by 
the National Production Authority. 
In addition to listing items in 
which natural rubber may not be 
used after March 1, the NPA an- 
nounced further cutbacks in its use 
for automobile tires and a number 
of other products. 

The NPA order on tire lines 
will prohibit the use of new rub- 
ber, either natural or synthetic, 
“in the manufacture of a product 
or component for any one pur- 
pose, in more than one line, type, 
quality, style or color.” 

While no official elaboration of 
this was obtainable immediately, 

such an order could presage, it is 
believed, restricting manufacturers 
to one line of tres. 


* 


. + 
HE OPS order on scrap is not 
expected to bring about any cut 
in the price of finished steel, since 
the sharpest rise in scrap prices 
occurred in recent weeks, and were 
not reflected yet in steel prices. 

The rollbacks will make it easier, 
it was said, to prevent future rises 
in steel prices, since scrap consti- 
tutes about half the total weight of 
raw materials going into steel pro- 
duction. 

Price Director Michael DiSalle 
said the new ceilings will be en- 
forced regardless of any contracts 
or other commitments in force at 
the time the rollback order went 
into effect Wednesday. 

The order lists “basing point” 
prices, varying for different points 
of scrap consumption in _ the 
country. 

To encourage the flow of scrap, 
the regulation also establishes min- 
imum prices, Imported scrap is ex- 
empted from the new ceilings but 
exporters will be under control. 

Edwin C. Barringer, executive 
vice-president of the Institute of 
Scrap Iron and Steel, praised the 
OPS action, asserting that the “so- 


Harvester Hikes Prices 


To Pre-Rollback Level 

HICAGO.—International Harves- 

ter last week pushed its prices 
back up to the levels that prevailed 
Dec, 20, when it voluntarily rolled 
them back to the Dec. 1 level. It 
had raised truck, farm implement 
and tractor prices Dec. 12. 

Other major farm equipment 
makers said they were consid- 
ering a similar move. 

Since its voluntary rollback, I-H 
has, with government permission, 
boosted a few prices where, a com- 
pany spokesman said, “we were un- 
der water.” 
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Stelesbene lies 
Little Need to 
Ration Rubber. 


NEW YORK.—lIncreased syn- 
thetic rubber output should make 
an ample supply of rubber avail- 
able to meet all essential civilian 
needs without rationing and, at the 
same time, fulfill all the nation’s 
defense requirements, according to 
Harvey S. Firestone jr., chairman 
of Firestone Tire & Rubber Co. 

“In March of this year,” Fire- 


_|stone told a local chamber of com- 


Public Sees Olds Mechanisms— 

Spectators in the General Motors building, Detroit, look over the Oldsmobile operating 
| cutaway chassis which was a focal point of the Oldsmobile display showing the 1951 models 
for the first time. The chassis makes a complete revolution at slow speed to show the Rocket 
engine, Hydra-Matic drive transmission, frame, differential and suspension system. The engine 
lis a book-type display, which opens in the center to reveal the internal working parts in 





operation. A mirror underneath gives more complete visibility to the display. 





called rollback is from the ab- 
normal, inflated market of the last 
two weeks, which neither suppliers 
nor consumers for the most part 
wished or encouraged.” 

Any inequities which may show 
up, he said, can be corrected later. 
* * * 

PA said the aluminum and 

rubber orders were essential to 
insure enough supplies of those 
products to meet increased defense 
needs. The aluminum order directed 
producers and fabricators to divert 
a bigger share of their facilities to 
defense orders, in some cases up to 
60 percent of the output. 

Effective June 1, the aluminum 
order stipulates, the metal cannot 
be used to make any item solely for 
decorative or ornamental purposes. 

The order permits continued 
use of aluminum for strictly 
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functional parts of civilian goods, 
but requires that after April 1 
manufacturers cannot use more 
aluminum than is_ absolutely 
necessary for such parts. 

Automobile hardware and trim 
are on the prohibited list, as are 
Venetian blinds, storm windows, 
ash trays, ice pails, bicycles, 
cigaret lighters, domestic laundry 
equipment, wire fencing, hair curl- 
ers, domestic ladders and _ step 
stools, residential type roofing and 
siding, tricycles and other chil- 
dren’s vehicles, 

The order continues in effect -cut- 
backs in the use of the metal for 
civilian purposes previously estab- 
lished. These provide a 20 percent 
cutback in January, 25 percent in 
February and 30 percent in March, 
figured from a base period of the 
first six months of 1950. 
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merce meeting here, “all of the 
synthetic rubber plants in the U. S. 
should be in operation and as soon 
as they get up to capacity they 
should be turning out synthetic 
rubber at a rate of a million tons a 
| year.” 

Firestone warned, however, that 
|further rubber conservation would 
be necessary should World War 
III break out, “or if more serious 
trouble in the Far East should de- 
velop, or if greater expansion of our 
defense needs becomes imperative.” 


He called the nation’s synthetic 


: |rubber industry “the greatest paid- 


}up insurance policy that our coun- 
try ever had. 

“It guarantees us rubber free- 
dom,” Firestone said, “and forever 
|makes it unnecessary for us to de- 
|pend solely on the importation of 
rubber in case of war.” 


Passaic Dealers 


Elect Beatty 


PATERSON, N. J.—H. Sherman 
Beatty, general manager of Annis- 
Patterson Co. (Ford), Paterson, 
has been elected president of the 
Passaic County New-Car Dealers’ 
Assn. 

Others elected were Eugene De- 
Lone, vice-president; George Cucci, 
secretary, and Walter Merrill, 
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Truck Production Estimates 
e 
By Automotive News 
(U. 8S. PRODUCTION ONLY) 
Week Week Jan. 1 dan. 1 
Ended Same Ended Feb., to to 
Feb. 10, Week, Feb, 3, 1950 Feb. 11, Feb. 10, 
1951 1950 1951* to Date 1950* 1951* 

CHEVROLET ....... 2,408 8,901 8,755 5,160 50,321 46,304 
CROGBLEY once cccccccescseeess 7 20 16 9 24 58 101 
DIAMOND T ............. 201 131 208 238 545 1,141 
EL cece jesncéveviinvecestee 80 67 89 109 421 539 
TD a a kiceu vod veuveeveveries 3,924 ate 3,761 5,451 8,733 18,084 
FEDERAL ................. 55 35 67 55 166 274 
FORD Schick 3,738 7,317 5,247 5,586 38,317 33,164 
SE 3,200 2,138 8,177 4,672 11,983 16,853 
INTERNATIONAL 3,646 2,227 3,404 4,858 9,560 21,630 
I ohh: anc jebews 376 218 384 564 1,534 2,220 
Ee eee 352 45 352 529 270 1,928 
STUDEBAKER. ........... 698 985 712 870 6,118 
|  . ee 350 212 352 489 1,200 1,935 
WILLYS-OVERLAND 1,443 30 1,126 1,724 2,850 8,127 
MISCELLANEOUS ...... 249 201 268 356 1,208 1,549 

Total Trucks, U. S. .... 20,790 22,523 27,911 30,730 133,284 158,637 

Total Cars, Trucks 

Se. TN dic sodvasonateies Mi iedey ...110,797 118,080 142,094 156,873 784,767 783,786 

Total Cars, Trucks 

oid tedirssurnseed 9,478 7,144 9,162 18,078 43,544 51,953 

Grand Total 

Cars and Trucks 

U. S. and Canada ...... 120,275 125,224 151,256 169,951 828,311 835,739 





*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, Diamond 'T, ete 


(Car Table on page one) 


Obituaries 





Prof. Porsche, 76, Dies; 
Created the Volkswagen 


By George L. Glaser 
Special to Automotive News 

FRANKFORT, Germany. — Prof. 
Ferdinand Porsche, 76, creator of 
the German Volkswagen and its 
large plant, died Jan. 29. 

While few in the U. S. noted his 
passing, he contributed much to the 
auto industry. Prof. Porsche owned 
hundreds of automotive patents. 

It was he who introduced a 
supercharger on Mercedes race 
cars, utilized torsion bar spring 
systems on autos, designed the 


R. H. Collins, 84; 
GM Ex-Officer 


PASADENA, Calif. — Richard H. 
Collins, 84, one-time General Motors 
vice-president and director and 
president of Cadillac division, died 
at his home here Feb. 4. He left 
GM in 1921. 

Mr. Collins was Buick general 
sales manager before becoming 
Cadillac president during World 
War I. Following the war, he be- 
came a Cadillac dealer and then 
took over Peerless Motor Car Co. 
in Cleveland. 


Allis-Chalmers Chie}, 
Walter Geist, 56 


MILWAUKEE. — Walter Geist, 
56, president of Allis-Chalmers Mfg. 
Co. since 1942, died Jan. 29. Mr. 
Geist joined Allis-Chalmers in 1909 
as a messenger boy in the blueprint 
department. He was paid 10 cents 
an hour. He left high school to take 
the job, but he took evening courses 
at the University of Milwaukee. 

During his years with Allis- 
Chalmers, Mr. Geist held both sales 
and engineering posts. He developed 
many mechanical improvements. 

. * * 
James E. Tierney 

AKRON.—James E. Tierney, 52, 
president and general sales manager of 
Summit Buick Co., died in City hospital 
Feb. 2 following a heart attack. Until he 
came to Akron two years ago, Mr. Tierney 
had been Cleveland district manager for 
Pontiac for 12 years. He entered the auto- 
mobile field in Syracuse where he was a 


salesman and later sales manager of Cha- 
pin Buick Co. 


vice- 


* + * 


Joe T. Bozarth 
DALLAS.—Joe T. Bozarth, 49, automo- 
bile dealer most of his life, died Jan. 31 at 
a local hospital He was manager of 
Penny Sales, Inc., at 2012 N. Harwood. 
He had been in the automobile business 
in Waco prior to coming to Dallas in 1940. 


. * o 
Charles A. Sullivan 
DETROIT.—Charles A. Sullivan, 82, re- 
tired Detroit industrial transportation ex- 
ecutive, died Jan, 31. Until his retirement 
seven years ago, Mr. Sullivan was in 
charge of traffic activities for Fisher Body 
division of General Motors for 26 years. 
He helped organize and was first president 
of the Detroit shippers’ conference of the 
Detroit board of commerce. 
* * * 
Robert M. Horlacher 
TUNKHANNOCK, Pa.—Robert M. Hor- 
lacher, 54, partner in the local Chevrolet 
dealership of Horlacher and Sherwood, died 
suddenly here last week following a heart 
attack. Mr. Horlacher had been associated 
with Chevrolet for over 30 years. 





V-16 Auto-Union race cars, and 
designed many details for vari- 
ous vehicles. 

At the time of his death, Prof. 
Porsche's factory in Zuffenhausen, 
near Stuttgart, was getting into 
full production of his sporty, luxury 
versions of the Volkswagen. 

His greatest auto contribution 
was the Volkswagen, which he 
designed for Hitler. That is the 
reason why it was difficult for 
him to get back into the indus- 
try after the war. However, he 
was not considered a Nazi. 

Shortly after the war, Prof. 
Porsche tried to start a sports car 
factory in his native Austria, but 
the economic conditions of the 
country were against him. He then 
designed Cisitalia race cars, but 
this Italian venture also went broke. 
+ * * 
Dr. August Horch 

FRANKFORT, Germany. — Dr. 
Horch, 83, pioneer automobile manufac- 
turer, died Feb. 3 in Muenchberg, Bavaria, 
The last civilian models of the eight-cylin- 


der Horch before World War II ranked 
among the most luxurious cars in Europe. 
* 
Abe M. Legum 
BALTIMORE.—(UTPS)—Abe Milton Le- 
gum, 67, founder and president of Park 
Circle Motor Co., died Jan. 30, following 
a lengthy illness. Mr. Legum started his 
business 30 years ago. 
* + 


August 


* 


Sidney M. Cayton 
LIVINGSTON, Tex.-—-Sidney M. Cayton, 
70, automobile dealer here for nearly 50 
years, was buried Feb. 1. 


Emerson Heads 
Capital Assn.; 
Officers Listed 


WASHINGTON.—The Washing- 
ton Automotive Trade Assn. last 
week reported the election of offi- 





cers for the ensuing year. The new | 


roster follows: 


William Emerson (Buick), presi- | 


dent; A. Leftwich Sinclair jr. 
(Dodge-Plymouth), first vice-presi- 
dent; E. L. Stohlman (Chevrolet), 
second vice-president; M. Marshall 
Marston (Lincoln-Mercury), treas- 
urer; Fred L. Haller (Hudson), 
secretary. 

Directors: A. L. Painter (Ameri- 
can Trailer Co.), Frank G. Stewart 
(Standard Auto Supply Co.), S. H. 
Vuncannon (Studebaker), Earle O. 
Baker (Nash), Joseph B. Paul 
(Oldsmobile), I. A. Peake (DeSoto- 
Plymouth), J. M. Sanders (Ford- 
Anglia), Frank Small jr. (Ford), 





Tom K. Wheeler (Chrysler-Plym- 
outh). 

The Washington metropolitan 
area, which takes in nearby Vir- 
ginia and Maryland, calls for dele- 
gates from those states. Chosen 
were Charles H. Mason (Chrysler- 
Plymouth), representing the Old 
Dominion, and Frank P. Palmer 
(Ford), as delegate from Maryland. 

R. J. Murphy was re-affirmed as 
managing director, with his son, 
Mike, as assistant director. 
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Rail Strike Cuts Auto Output 


(Continued from Page 1) 


tion were torn up. A tabulation of 
these schedules had indicated for 
all U. S. plants during February 
the production of 520,000 cars and 
120,000 trucks for a total of 640,000 
vehicles. 

Assuming that most plants are 
back to normal schedules by next 
weekend, it now appears that U. S. 
plants will not be able to build 
more than 450,000 cars and 105,000 
trucks for a total of 555,000 vehicles 


4,738 |this month. 


However, even that revised po- 
tential would include 70,000 more 


cars and 15,000 more trucks than 


Ornament Firms 
Fear Shutdowns 


7. 
By Mid-Year 

NEW YORK. — Manufacturers of 
decorative automotive accessories 
may be forced to go out of business 
by mid-year, according to exhibi- 
tors at the 24th auto accessories 
exposition here. 

Government restrictions on use 
of copper, nickel and zinc make 
production “impossible after 
Apr. 1,” it was said. 


A check of battery, muffler and 
mechanical parts manufacturers in- 
dicated adequate supplies for 1951. 
They said the situation was getting 
tight, but they expected to be able 
to meet civilian demands for re- 
placements. 

Companies which make car orna- 
ments are “bewildered” as to what 
will occur after inventories are 
depleted, according to S. Katz, of 
Gem Mfg. Co., Chicago. 

There have been no direct de- 
fense orders for these firms yet, 
and few subcontracting awards, he 
said. 


- - Classified Want Ads - - 


were built in February, 1950, the 
whole 20 working days of which 
found all Chrysler plants strike- 
bound. 

But if June, 1950, is used as a 
yardstick, a different story unfolds. 
In June last year U. S. plants 
turned out 717,000 cars and 135,000 
trucks. 

+ * * 

N THAT basis, this month’s pro- 

duction will show a deficit of 

| 267,000 cars and 30,000 trucks, The 
| rail tieup, of course, can’t be blamed 
for all of that slump. Under normal 
conditions, the rail strike would not 
have hit final assembly nearly so 
soon as it did last week. 

But for weeks now the auto in- 
dustry’s supply of materials has 
been on a hand-to-mouth basis. 
Lately, the hand has been get- 
ting closer to the mouth in rela- 
tion to schedules 
The explanation is that auto 
plants have been trying to continue 
volume production in the face of 
restrictions on materials that have 
not yet had their real effect. 
Harassed by a multitude of ru- 
mors which emanate daily from 
Washington, auto makers have 
been using materials out of inven- 
tories in a “build-’em-while-we- 
can” spirit. 





+ a * 


aaa tens production quotas 
aren't held a near-term pros- 
pect, but as one auto official said 
recently: “You can never tell what 
this Administration will do.” 

Meanwhile, steel for auto produc- 
tion becomes harder and harder to 
get. This condition is expected to 
become even tougher in future 
weeks, inasmuch as defense offi- 
cials show no tendency to class 
automobiles as essential. 

The percentage of steel going 
to direct defense and needs rated 
essential continues to grow and 
apparently will be greater than 


most automotive officials had ex- 
pected. 
Generally, automotive officials 
are about resigned to the prospect 
that a controlled materials plan, 
such as was in effect for World 
War II, will be back about July 1 
Material allotments are expect 
ed to be made a month in advance 
for three-month periods. It is ex- 
pected also that one government 
agency will be charged with author- 
izing materials for defense produc 
tion, while another will make allo 
cations for civilian purposes. 


L-M Chiefs Dine 
In Los Angeles 


LOS ANGELES. — The Lincoln- 
Mercury plant here will hold its 
fourth annual management dinner 
tomorrow (Feb. 13) at the Ambas- 
sador hotel. 

Benson Ford, L-M general man- 
ager, and S. W. Ostrander, opera- 
tions manager, will be the principal 
speakers. E. J. Bond, Los Angeles 





assembly plant manager, will be the 
chairman. 

Attending from Detroit headquar- 
ters will be N. S. Brown, general 
manufacturing manager; Joseph E. 
Bayne, general sales manager; G. 
S. Spilman, quality control man- 
ager; D. E. Irwin, industrial rela- 
tions manager, and C. C. Bostedor, 
production programming and con- 
trol manager. 


Rubber & Plastics Group 


Of Detroit Meets Friday 


DETROIT.—Dr. Thomas L. Gres- 
ham, director of organic chemicals 
research for B. F. Goodrich Chemi- 
cal Co., will address the Detroit 
rubber and plastics group at 7 p.m 
Friday (Feb. 16) in the Detroit- 
Leland hotel here. 


FOR RATES, ETC., SEE NEXT PAGE 











Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


HELP WANTED — MALE 
Must be young, single, 
experienced with Ford parts. This cor- 
poration is one of the largest in the 
southeast and the position offers unusual 





Parts man. 
and thoroughly 


opportunity to an aggressive young man. 
In reply state age, experience and en- 
close photograph. Box 4791, c/o Automo- 
tive News, Detroit 26. 





DIVISION MANAGERS 


WANTED 


INVESTMENT REQUIRED. In 


NO 
quired, must own car. Sales training and 
leads furnished. Managers needed in 
NORTHERN CALIFORNIA, TEXAS, NORTH 
AND SOUTH CAROLINA. Also need trav- 
eling salesmen in various parts of 
country. These men averaged $8,000. For- 
mer automotive district representatives or 


men experienced in dealer problems pre- | 


ferred. Give full particulars in letter to 
Box 4805, c/o Automotive News, Detroit 26. 





THOROUGHLY EXPERIENCED parts 
manager needed by Chrysler-Plymouth 
dealer in Pennsylvania. None other need 
apply. References required. Apply Box 
4792, c/o Automotive News, Detroit 26. 





SECRETARY BOOKKEEPER—FEMALE 
PROCESSOR OF 
NEW AND USED CAR DEALS—FEMALE 
PARTS MANAGER— 
CAPABLE AGGRESSIVE MAN 
Above three employes needed by large mid- 
west distributor with most modern building 
facilities. Please write giving full details of 
experience and salary desired. 


| Box 4788, c/o Automotive News, Detroit 26. 


1950, | 
managers averaged $11,826. Travel re- | 


the | 





HELP WANTED se 


EXPERIENCED PARTS MANAGER 
wanted for Kaiser-Frazer distributor in 
the south, None other need apply. Good 
proposition for right man. Apply Box 
4741, c/o Automotive News, Detroit 26. 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: ? cents per word for each 
insertion. sh in advance. (Half-rate 
does not apply to display ads in this 
section.) 









MANAGER—General Manager, 29 
years old, married, family. Presently em- 
ployed as used-car manager for large 
volume dealership, doing districts number 
one job in city of over 700,000 popula- 
tion. Experience in all phases of new and 
used car merchandising, advertising, etc. 
Can accept full responsibility. No future 
advancement possible with present em- 
ployer. Would like midwest or west Ford 
or GM dealer on salary and profit shar- 
ing basis. AAA-1 references from present 
employer, factory, etc. Write Box 4793, 
c/o Automotive News, Detroit 26. 


SALES 





|GENERAL OR SALES MANAGER. Excel- 
lent record as profit producer, Best repu- 
tation for integrity and good judgment. 
Sales manager, general manager and 
dealer sixteen years. 50 years of age, 
married, veteran both World Wars I and 
II. Chrysler products preferred. Would 
also consider proposition where present 
owner wishes to retire or has other inter- 
ests, Willing to sell substantial interest 
in business, Box 4794, c/o Automotive 
News, Detroit 26. 








| ZONE PARTS AND SERVICE MANAGER 
wants retail service manager job in 
Florida or Detroit area. Shop must have 
potential of $10,000 per month, Order of 
preference—Buick, Chrysler dual, Pack- 
ard. Write Box 4797, c/o Automotive 
News, Detroit 26. 





AN EXCEPTIONAL INDIVIDUAL with 

years’ of experience in automotive field, 
| capable manager and truck salesman, 
wants to contact a G. M. dual dealer who 
may want to sell interest. Suggest trial 
| working period, Population ten thousand 
—midwest. Box 4798, c/o Automotive 
News, Detroit 26. 





BUICK PARTS MANAGER, 15 years’ ex- 
perience with Chevrolet and Buick deal- 
ers. Will go anywhere. Married and draft 
exempt. Will consider any GM dealership. 
Good references furnished. Employed 
now but want to do better. Salary and 
commission preferred. Parts Man, 1407 
Abbott St., N. W., Roanoke, Va. 











DEALERSHIP AVAILABLE 


DEALERSHIP, now handling Dodge- 
Plymouth. Central New York, 150 miles 
from N., C. Located in expanding 
community on state highway. New mod- 
ern garage 60x70 on a one-acre plot with 
310 feet of highway frontage. There is a 
lubrication extension, paint shop and boi!- 
er room in ground level basement and 
storage space on the second floor. A 20 
horse oil burner provides radiant hot wa- 
ter heat and automatic hot water. Deep 
well supplies ample water. Industria! 
flourescent lighting and conduit wiring 
Compressed air outlets. Two air hoists 
Five overhead doors. Two lavatories, 
service wash room with shower and of- 
fice with intercom system. Masite front 
with gas pumps. Considerable modern 
machinery and tools. Gross income about 
$300,000. Saleable inventory over $30,000 
Price, including real estate—$65,000. Buy- 
er must qualify with factory. J. H 
Cruickshank, Agent, 25 W. 45 St., New 
York, N. Y. LU 2-4586. 


DEALER, now handling Studebaker, has 
business for sale in college town, popu- 
lation 10,000. Building can be leased for 
$150 per month. Equipment, parts and 
accessories can be bought for $16,750. We 
have been doing business in same build- 
ing for twenty-two years. I am moving 
south and our home can be rented to 
person buying business if so desired. Fid 
7 ee, c/o Clark E, Fidler, Elkins 

o Wake 





FOR SALE. Good going dealership—must 
be approved by factory. Now handling 
Chrysler-Plymouth in Central Michigan, 
located in county seat with 100 car con- 
tract. Beautiful new modern building 
and new equipment. Write for partic 
ulars. Box 4783, c/o Automotive News, 
Detroit 26, 





DEALERSHIP South Florida, now 
handling Dodge-Plymouth, 15,000 in 
county. Good location. Set dealership and 
location or lease location. Box 4803, c/o 
Automotive News, Detroit 26. 


in 





NEW CAR DEALERSHIP, handling Pack- 
ard and Willys. California city 100,000 
population. Present owner has other in- 
terests. Fixtures, equipment, parts and 
accessories, $22,500 total price. Addi- 
tional information upon request. Box 


4804, c/o Automotive News, Detroit 26. 





FOR SALE—Popular make truck distrib- 
utorship in the largest city in the south. 
Sell for inventory. No real estate, Good 
lease. Box 4752, c/o Automotive News, 
Detroit 26. 


DEALERSHIP, now handling Chrysler with 
a 300-odd car franchise. Located in very 
desirable New York suburb, Half inter- 
est available; principals only. Box 4802, 
c/o Automotive News, Detroit 26. 
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DEALERSHIP WANTED 


DEALERSHIP WANTED, handling GMC a a 
or Ford products, Would prefer Ford or 
Chevrolet—200 to 500 units. Have capital 
to buy outright or would buy % interest 5 A 4 x j F j aD, 
and take active management in the case 
of someone who wants to retire. Can 
obtain factory okay. Box 4779, c/o Auto- Reaching an estimated 9 aoe 
motive News, Detroit 26. 


DEALERSHIP WANTED. 200 car mini- 
mum, One of ‘‘Big Three’’ located in 
Westchester County, New York, Connecti- 
cut or western Massachusetts, Factory 
approval assured, ample capital. Replies 
strictly confidential, Box 4780, c/o Auto- 
motive News, Detroit 26. 


100 TO 150 CAR, any location. Experi- 
enced operator, ready to do business. 
Would consider proposition present owner 
retaining part interest. Chrysler prod- 
ucts preferred. Box 4795, c/o Automotive 
News, Detroit 26. i - - an 


WANT 


c . 





DEALERSHIP WANTED. One of ‘Big 
USED CARS FOR SALE 


Three’’ or combination in southeast Flor- 
ida. Will also consider a partnership. Can 
qualify with factory. Ample capital. Re- 
plies strictly confidential. Box 4799, c/o 
Automotive News, Detroit 26. 


YOU CAN TAKE IT WITH YOU, G. M. 
dealership wanted in or around Chicago. 
Have factory approval, Ample finances. 
Why give it back, Confidential. Box 4801, 
c/o Automotive News, Detroit 26. 


GENERAL MOTORS, Ford or Studebaker— 
150 cars and up. Florida or similar cli- 
mate, Qualified. Confidential, Box 4774, 
c/o Automotive News, Detroit 26. 

NEW CAR DEALERSHIP, only GM. Buy 
whole or half interest. Automobile back- 
ground. Replies confidential, Box 4800, 
c/o Automotive News, Detroit 26. 





Wholesale Buyers .. . 


WANT ACTION? 
SEE 
FLOYD RICE 


Make This Your Headquarters 
LARGEST SELECTION OF 


DEALERSHIP WANTED. 150-600 car. USED CARS IN DETROIT AREA 
Location not important. Factory ap- 
proval assured. Sufficient capital. Con- 


Box 4766, c/o Automotive 


fidential. " ” 
News, Detroit 26. SEE “RED” Holman AT... 
FORMER NEW-CAR DEALER wants to 


buy small G. M, or Chrysler dealership. 
Eastern Texas or Florida preferred. Box 
4775, c/o Automotive News, Detroit 26. 


WANTED. GENERAL MOTORS dealership. 
100-300 cars. Replies strictly confiden- 
tial. Former General Motors dealer. Box 
4796, c/o Automotive News, Detroit 26. 


FORMER NEW CAR DEALER, interested 
‘“‘Big Three’’ -deal in Chicago or large 
suburb, Replies strictly confidential. W. | 
K. Egan, 946 Marion, Oak Park, Ill. 


DEALERSHIP DESIRED, — Substanuai 
General Motors franchise, Buick pre- 
ferred, Buyer possesses adequate capital 
and will meet most rigid personal and 
factory specifications, Replies confiden- 
tial. Box 4776, c/o Automotive News, 
Detroit 26. 


BUSINESS OPPORTUNITIES 


INDEPENDENT GARAGE, _ established 
name, 15 years in business, Brick build- 
ing 50x140, auto row, well-equipped, in- 
cluding general auto repairing, body shop 
and paint room, also twenty-four-hour 
wrecker service. Inventory and equip- 
ment cash; will sell or lease building. 
Further information on request. Imperial 
Garage, 410 W. Second Ave., Spokane, 
Wash. 

REAL ESTATE FOR SALE 


ON THE EAST COAST of Florida, in re- 
stricted club property with golf, tennis 
and superb beach, is an attractive home, 
partly furnished on about an acre of well 
landscaped ground. It has four double 
bedrooms and three baths, living-dining 
room with fireplace, built around the 
patio. Kitchen and garage. Ideally suited 
for winter retirement, Asking $22,000. 
Write P. M. Soutter, 608 Terrace Plaza, 
Cincinnati 2, Ohio. 


DEALER SERVICES 


INVENTORY SERVICE 


FLOYD RICE 


FORD DEALER 


14300 LIVERNOIS 
TO 8-9810 











































AUTOMOBILE 
AUCTION 


28 Mites from Chica Loop 
2 Mile East of IMinots State Bre on Route 30 
EVERY FRIDAY—11 A.M. 
200 Cars Average 


75% Actually Selling 
Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 
Dealers Buy - - - Dealers Sell 


George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO 1ON 
Phone 2361 & —Dyer, Ind. | 
Res. Lansing, Hl. 730 & 107R 











SHE N OLDS 
8421 Michigan, Detroit 


Always a selection of = used cars. 
Wholesa 








| 





Write, wire or telephone 


PARTS—ACCESSORIES SS de Gee 
SHOP and OFFICE EQUIPMENT Tifeny 64000 





COAST to COAST 





comenes 


USED CARS FOR SALE 





THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E 135 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








WHOLESALE 
USED CARS 


We have a large selection of Packards 
and other mokes of used cars. 1940 te 
1951 models. Accurate and dependable 
information as to condition. Prices and so 
forth furnished on request. Inquiries 
answered by mail. 


Write, wire or phone 


CARL or HOWARD HUNT 
Hunt Motor Sales, Inc. 


24717 GRATIOT 
East Detroit, Michigan 
Prescott 61550 





KEN SCHAEFER'S 


Only Indiana 
AU TO AUCTION 
in Continwtny THURSDAY 
Dealers Meet at of America 
INDIA . INDIANA 
utch art, Auctioneer 


51S N. Iilinols St. 





USED CARS WANTED 





CARS WANTED 


1949 and 1950 Hudsons, Packards, Lincoins 
and Nashs. Any Body Style. 


For Export 
Cc. J. SCHOUWEILER 


16480 East Mth St-—San Leandre, Calif. 
Phone Lockhaven 9-1464 





© Confidential 
nfidentia cxumasseetepsnneeneniggaiaidatiaderasaaaeattmasaiaieanamantianienmantatiets 
@ Counted by Expert Partsmen D } W | PARTS FOR SALE 
@ Accepted by overnment ed ers e come FORD SHEET METAL PARTS. We have 
@ Counted in One Day the following: 21A-16612; 01T-16612; 
21C-16612B; 21A-16313E; 21A-16313F; 















@ Complete With Automatic 

Stoek Control System 
@ Priced With Authorized Publications 
@ Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1-7765 


Chicago Headquarters 
FOR 
WHOLESALE 
200 — CARS — 200 
ALL MAKES — Ail MODELS 
41's to 50's 

_ DICKER AND DEAL 
Packard Michigan Ave. 


PACKARD-MICHIGAN AVENUE 
2347 S. MICHIGAN 
CHICAGO 16, ILLINOIS 








INVENTORY SERVICE 
Parts and Accessories Depts. 
Full-time experts. No pickup oar -me help; 
confidential and unbiased. Ce reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 


Automotive Inventory Service Co. 
Detroit 27, Mich. WE 3-6449 











USED CARS FOR SALE 


—AUTO— 
AUCTION 


aaa 





Philadelphia's 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. | 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 









HORSEHEADS, NEW YORK 
EVERY FRIDAY 










DANVILLE, PENNA. 
EVERY WEDNESDAY 























AUTO AUCTION 


TIM ANSPACH 


1475 Washington Ave. 
ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 







always find real action at 
both these auctions. 


R. D. WEST, Prop 
Tex Rickard 


You will 











Jos. E. Johnson 
Auctioneers 






48-16313; 01A-16313B; 21C-16312A; 01A- 
16312A; 81A-16312C; 11A-16312B; 11A- 
16313B; 11A-16312A; 11A-16313A; 21C- 
16313A; 01A~-16313A; 21A-16313E; 114- 
16312B; 78-16612; 21C-8204; 21A-16013; 


21A-16009A; 01A-7020123A; 11A-16030; 
21T-16006; 21C-16083; 68-16083; 91A- 
16083A; 21A-16010; 11A-16082; 19A- 
16061A; O9A-16006; 81A-706810C; 68- 


16082. What can you use? What can you 
sell us? Wire or phone collect Urbana, 
Ohio 2108. North Motors, Ford, 871 8S. 
Main St., Urbana, Ohio. 





OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6618 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 








BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. . Same Day Service 
On Mail Orders and Inquiries. 


Ali Shipments on C.O.D. Basis 
ROBERTSON BUICK CO. 


“EDGE OF TWE LOOP" 
1000 S. Wabash Avenue 


AD DEPARTMENT 





CHICAGO 5, KL. 
Alli Phones WAbash 2-1030 





— PARTS WANTED 


| WANTED. One body or complete uphol- 
stering and top for a 1948 Champion 
Studebaker convertible, Fenderville Col- 
lision Service, 228 Erie St., Painesville, 
Ohio. Phone 6481. 


ACCESSORIES WANTED 


oer penne eaneneaenary seceeepereemmmeerene 
WANTED. Four 7.00x16-6 ply white side- 
wall tires. Write Box 112, Salem, W. Va. 


BUSES FOR SALE 


<-c encneneeneee e eneen 

BUSES FOR SALE. 1947 Studebaker Su- 
perior, 54 passenger; 1948 Ford Superior, 
36 passenger; 1942 Reo Wayne, 60 pas- 
senger; 1950 International Wayne, 60 
passenger; 1950 Chevrolet Superior, 48 

a — a Co., 101 
. * le 4, Pi 

BA 32-7605, ” - bce 


escapees 

CHEVROLET DEALERS. We have a ‘950 
Chevrolet, Wayne, 48 passenger 
painted Michigan colors. Donohoe Chev- 

Sales, Inc., Brooklyn, Mich, 


TRUCKS WANTED 


WANTED. Whitehead and Kale 35-foot 
used car carrier, for cash. Ryan and 
Banning, Millsboro, Dela. 








Ee 

WANTED TO BUY. Holmes W-35, W-45 or 
model 650 wrecker on Chevrolet 1949 or 
later chassis, Must be new or perfect. 
Valley Motor Car Company, Prestons- 
burg, Ky. 


USED TRUCKS WANTED. Idaho dealer 
wants buying representative near eastern 
factories. Cars and trucks, latest mod- 
els. Arrange driveouts. Box 4787, c/o 
Automotive News, Detroit ‘26. 


SHOP EQUIPMENT FOR SALE 


ONE STEEL ACME sliding drawer, per- 
petual, inventory cabinet with capacity 
for 5,000 cards. Cabinet and posting table 
recently refinished. Unit adaptable to the 
latest Acme visible record system. New 
would cost a sizeable amount of money. 
Due to an expansion system whereby we 
are using a tub control operation, the 
above perpetual, inventory cabinet will 
be sold F. O. B. Allentown for $250. 
Write or phone Alden MacLellan, Inc., 
Allentown, Pa. 





AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 
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SHOP EQUIPMENT FOR SALE 


1—No, 353A, 1948 Alemiter complete with: 
1—No, 6925 P.H.P. hose and gun; 2 
No, 6916 P.L.P. hose and gun; 1 regu- 
lator; 1 No, 7276 3 reel overhead Ale- 
mite unit . . . $750. Also, 1 1948 Globe 
single post free; wheeling lift . . . $300. 
Hamilton Bros., Inc., Ford, Lincoln, 
Mercury dealer, 56 Jersey Avenue, Port 
Jervis, N. Y. Phone 4-5114. 


ONE MANBEE 530 H. D. portable frame 
straightener complete, Cost us $1,585 in 
1949, never used, price $900 F. O. B., 
Mobile. Rawlings Motor Co., Mobile, Ala. 


WR 20 BEAN alignment machine. Ramp 


9’’ high, 12’’ runway—$275. The. King 
_— Co., Lockland, Cincinnati 15, 
0, 





ANTIQUE CARS WANTED 


WANTED 


EARLY MODEL PACKARD 
FOR DISPLAY PURPOSES 


Will Buy Outright 
or 


TRADE 1922 CHEVROLET 
TRNG CAR. PERFECT CONDITION 


PACKARD 
MICHIGAN AVENUE 


2347 S. MICHIGAN 
CHICAGO 16, ILLINOIS 











WANTED 


Collector interested in purchasing old auto- 
buggy sold by Sears, Roebuck and Co. 1909 
to 1912. Please send model number, descrip- 
tion, condition, photo if available and price. 
Box 4755 
c/o Automotive News 
Detroit 26 





MISCELLANEOUS 


SPECIAL CHAMP MOTOR—near new, fits 
1947 and later, Full racing motor with 
stroked shaft, full lift cam, large valves, 
multiple carburetion, light balanced fly 
wheel, 10 to 1 comp. ratio. Ideal for in- 
board motor boat, a twin to nat’l—Class 
C inboard record holder. Cost $700— 
sacrifice for $300. Whattoff Motor Co., 
118 Hayward Ave., Ames, Iowa. 





grinding and — 
Motor Co., Inc., 
Lynchburg, Virginia. 


QUICK CHANGE 
DEALERS’ LICENSE PLATE HOLDERS 


Guaranteed to fit ali cars with slotted 
brackets or slotted bumper. 
ALL ORDERS PROMPTLY FILLED 
$1 PER SET OF 4 


Cc. HOWARD 
1498 OVERLOOK DR. AKRON 7, OHIO 














AUCTIONS DEALERS 


ONLY EVERY WEEK 


SAFER TRANSACTIONS — CLEAR TITLES — SAFER CHECKS 


Monday 

Tim Anspach Auto Auction 
Albany, New York 

Decatur Auto Auction 
Decatur, Illinois 
Montpelier Auto Auction 
Montpelier, Ohio 


Tuesday 

Arena Auto Auction 
Chicago, lilinois 

Fort Wayne Auto Auction 
Fort Wayne, Indiana 
Tri-City Auto Auction 
Moline, Jilinois 


Wednesda 

Aptco Auto Auction 
Detroit, Michigan 
Clarke Auto Auction 
Indianapolis, Indiana 
© K Sales Auto Auction 
Gibson City, Illinois 


Ricar Auto Auction 
Chicago, IIlinois 


South Bend Auto Auction 
South Bend, Indiana 


Thursday 


Maney Auto Auction 
Murfreesboro, Tennessee 
H. C. Turney Auto Auction 
Akron, Ohio 


Wheeling Auto Auction 
Wheeling (Chicago), Ill. 


Friday 

Amarillo Auto Auction 
Amarillo, Texas 

Dyer Auto Auction 
Dyer, Indiana 


oa Auto Auction 
uincy, Ilinois 


These Auctions Are Members of the 
NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 


Headquarters—Towanda, Illinois 


Elsie Martin, Secretary 
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New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [[] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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FOR 
HUDSON 
DEALERS 


Hynes DEALERS have the outstanding power development 
of the day! 


It’s Miracle H-Power in the sensational new, high-compression 
H-145 engine for the fabulous new Hudson Hornet . . . the 
car with Performance Unlimited! 


It’s lively, flashing power—useful at every speed, every turn 
of the crankshaft. It gives greater performance, safety, and 
pleasure, whenever a Hudson Hornet is in motion! 


., ° . . 
Hornet owners can feel it and thrill to it... 
Others can.see it and envy it... 
: ° 7 . ~ % 
Motorists everywhere want it... 


But only. Hudson’ dealers can offer Miracle H-Power to the 


~<’ 


THE BILLY ROSE SHOW supports Hudson dealers 
weekly on coast-to-coast ABC-Television 


power-conscious automobile buyers! 


And for blanket coverage of the automobile market, the Hudson 
line for ’51 also includes the luxurious Commodore, renowned 
Super-Six, and the glamorous Pacemaker that is priced lower 
than many smaller cars. 


Yes, there's a Hudson for every prospect—and every Hudson 
is the most durable car their money can buy! 


If you want action, progress, and profits, we would like to talk 
to you about the opportunities of a Hudson Dealer Franchise— 
the most liberal in the industry. 


For complete and confidential information—write, wire or phone 
Mr. C. A. J. Hadley, General Sales Manager, Hudson Motor 
Car Company, Detroit 14, Mich. 


acess Miracle H-Power 


. fabulous new 


Nee ee 


HUDSON HORNET 








